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THE Front National (FN)
is derided by the French
media but is the only party
to have made significant
gains in the polls since
France’s election cam-
paign began. The FN, led
by Jean-Marie Le Pen –
seen here at a party rally –
has capitalised on the dis-
affection among voters
who believe that the main
parties are tired and lack
conviction. Le Pen, not a
candidate himself, believes
that the party could win 15
to 20 seats. His daughter
Marie-Caroline is running
for office at Yvelines, west
of Paris. 

Le Pen is mightier: page 4
Tony Paterson BERLIN
Victor Smart Political Editor

Has Germany kissed the
strong euro goodbye?

Revalued: Germany has been accused of accounting tricks

TONY STONE
ITTLE more than 18
months before mone-
tary union is due to
come into existence,

the vision of a powerful new
European currency to out-
class even the American dol-
lar is rapidly fading. The
ambition was awesome, but
Germany, in particular, said
it could be done. Nobody
predicted that it would be
the Germans who would do
most to undermine it. 

Europe seems likely to
finish up with a Camembert
currency that falls far short
of enjoying worldwide pres-
tige. Germany’s decision to
keep monetary union on
track by revaluing the
Bundesbank’s vast gold
hoard means that the dollar
can breathe easy.

David Marsh of invest-
ment bank Flemings, author
of The Bundesbank: the
bank that rules Europe,
says: “Helmut Kohl, the Ger-
man chancellor, will meet
the criteria for monetary
union by fair means or foul.
He will do anything short of
downright illegality. Even
so, the gold ploy does show
a certain desperation. 

“Finance Minister Theo
Waigel’s decision to heli-
copter into Frankfurt in this
very public way underlined
the impression that there is
a hole in the German public
finances. It makes it look as
though the euro will be run
by people who believe in
easy money.”

Germany’s U-turn is
remarkable. Kohl stated
boldly six years ago: “No
one is ready to give up a
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stable deutschmark for an
unstable currency. That is
absolutely self-evident.” 

The new euro was to have
all the iron virtues of the
deutschmark plus a glitter-
ing new global role. The new
Frankfurt-based European
Central Bank was to take as
its austere role model the
revered Bundesbank. 

But in his rush to achieve
European integration, Kohl
has been forced to sacrifice
Germany’s reputation for
sound economics. In less
rigorous countries, Waigel’s
gold plan would not matter
so much. Italy revalues its
reserves every three
months; other countries do
it annually. But Germany
was supposed to set the
standard for the rest of
Europe.

The Bundesbank’s reputa-
tion is suffering. Bruno
Bandulet of Bund Freier
Bürger, one of Germany’s
rare breed of anti-Maastricht
parties, says: “In the past,
the Bundesbank has never
even wanted to mention the
gold reserves it was sitting
on, let alone revalue them.
There is a willingness now
to do whatever is politically
expedient. They just have to
swallow this conjuring
trick.”

But after nearly 15 years
in the chancellery, Kohl has
placemen everywhere. The
voice of the Bundesbank’s
president, Hans Tietmeyer,
has been muted. No one
speaks out, apart from
Wilheim Nölling, former
Social Democrat regional
central banker in Hamburg,
IMG oc

INSIDE NEW
MILL
who already has his pension.
Germany’s gold manoeu-

vre makes it more certain
that monetary union will be
achieved by the 1 January
1999 deadline. It also makes
it more probable that a
wider circle of countries will
be allowed the privilege of
entry in the first wave. That
could be a high price to pay.

Kohl now
has to fudge
the criteria for
m o n e t a r y
union suffi-
ciently to
ensure that a
respectable core of coun-
tries will go ahead, but at
the same time ensure that
Italy fails to qualify. This has
become the overriding
conundrum for the entire
process of monetary unifica-
tion. German voters are pre-
pared to take official assur-
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ances about the euro’s
soundness at face value so
long as their credulity is not
stretched to breaking point
by the lira’s participation.
How can a stolid German
burgher, already tempted to
swap his life savings into
Swiss francs, countenance
merging the proud national
currency with that of a

country awash
in state debt,
and tradition-
ally run by
mobsters and
bent politi-
cians? The

argument is part rational,
part emotional. Hard eco-
nomics rubs shoulders with
deutschmark chauvinism.

According to Marsh, Kohl
has gone some way to
resolving the question by
pitching an appeal to one
section in Germany that is
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less hung up over a hard
currency. “There are two
constituencies – one favour-
ing a hard deutschmark, the
other not. On the left, the
Socialists say they want Italy
in; they also oppose a fur-
ther round of domestic aus-
terity. Kohl has neatly
tailored the gold revaluation
to bring them on board.”

The Bonn government has
maintained that revaluing
the Bundesbank gold
reserves would have had to
happen anyway in the
course of moving towards a
single currency. But taken
together with the plans to
sell off stakes in Deutsche
Telekom and Lufthansa,
they amount to the kind of
“accounting tricks” that
Germany has been quick to
criticise elsewhere.

ESS than a year ago it
was none other than
Theo Waigel who
caused widespread

consternation in Rome by
describing the Italian plan
for a “Euro tax” to enable
the country to qualify for
EMU as a thinly veiled
attempt to “cook the books”.
Germany, he said, was
above such tactics.

Small surprise that in the
wake of Waigel’s announce-
ment on Bundesbank gold
reserves last week, the
Italian Foreign Minister,
Lamberto Dini, felt it appro-
priate to return the insult by
saying that this time
Germany was guilty of the
crime of “accounting tricks”.
Despite Waigel’s rebuttal
that Dini’s comment was an
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“impertinence”, the Italian
foreign minister’s criticism
has since been echoed by
some of the most respected
economic research institutes
in Germany. “Waigel has
always tried to portray him-
self as the high priest of [fis-
cal] rectitude. It’s now clear
that he preaches water but
drinks wine,” said Heiner
Flassbeck, director of the
Berlin-based German Econ-
omic Research Institute
(DIW). Similar remarks
were made by the Kiel
Institute for World Econ-
omic Research. “We joked
about Italy and its Euro tax.
We cannot do that any
more. Waigel is using
accountant’s tricks. More
saving would have been bet-
ter,” said spokesman Klaus-
Werner Schatz.

Germany’s voters, already
uneasy about losing the
deutschmark, have not been
reassured by the resort to
revaluation of their gold.

Nor is there any immedi-
ate prospect of the situation
improving: the Dm18 billion
($10.6bn) hole in the 1997
budget appeared as a result
of a lengthy investigation by
tax experts which predicted
a Dm118bn shortfall in bud-
geted revenues between now
and 2001. Underlying the
shortfall is Germany’s
chronic unemployment rate
which, at nearly 3.7 million,
is at its highest level since
the 1930s.

The drop in tax revenue
prompted by the scale of
unemployment has been
exacerbated by the increase 
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FIRST they promoted golf
legend Arnold Palmer, then
came the Pope. But Inter-
national Management Group,
Mark McCormack’s Amer-
ican sports marketing giant,
has finally moved into club
football with the acquisition
of Racing Club de Stras-
bourg of the French first
division.

For IMG, known disparag-
ingly as the octopus of the
sports marketing world
because it gets its tentacles
into everything, and for
French football, it could
mean promotion into the
lucrative premier league of
international investment.

The club changed hands
Michael Butcher

on 20 February and the
president elect, IMG’s Pat-
rick Proisy, a former tennis
champion, takes up the
reins on 28 May.

At first sight it is hard to
see why France was the cho-
sen target. Clubs cannot be
floated on the stock market
as they are in Britain, for
instance. But IMG got wind
of the fact some time ago
that a new law will soon per-
mit clubs to do just that.

Since the early days IMG
has been predominantly
associated with sports indi-
viduals such as Martina Nav-
ratilova, Chris Evert, Seb-
astian Coe, Greg Norman
and, latterly, golf’s hottest
property Tiger Woods.

But the company has been
diversifying for years.
Andrew Croker, head of the
company’s football opera-
tions worldwide, said: “We
have been representing fed-
erations for some time, but
investing in football clubs is
a good asset. We think foot-
ball is a logical extension of
golf tournaments and tennis.
IMG has the skills and we
can add value to the clubs
just through our manage-
ment skills in investment.”

It has not all been plain
sailing for IMG. Strasbourg
was its third choice in
France. First there was an
attempt on Bordeaux, but
that failed when discussions
turned acrimonious and
malicious rumours floated
by the Bordeaux press
alleged that IMG laundered
drugs money in the Cay-
mans and Bahamas. Then
came an attempt on Mar-
seille. That also fell through,
mainly because of the club’s
close links with IMG’s chief
competitor Adidas.

IMG took control of Stras-
bourg by buying the control-
ling 51 per cent holding in
the club, formerly owned by
the city municipality, for
Ffr5 million ($885,000).
The company will invest a
further $22.75m in Stras-
bourg over five years. “We
recognise we are going to
lose money to start with,”
said Croker. “But we are
investing in the long term
and we want to run Stras-
bourg on a profitable basis.”

The omens are good, at
least initially. In Britain and
Denmark, where the flota-
tion process is well under
way, the first in the field
made hay. But early suc-
cesses tempted less glam-
orous teams to follow suit,
and investors are beginning
to balk, with share prices
recently taking a fall.

Golf’s masterstroke: p13
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THE Agnelli family, the for-
midable Italian dynasty that
has long dominated the
country’s industrial and
social circles, is tidying its
corporate attic.

While Giovanni Agnelli,
the family’s 76-year-old
patriarch, is best known for
his long career at the head
of car maker Fiat, his 66-
year-old brother Umberto
has stayed in the shadows,
looking after other parts of
the empire.

The family steers its wide-
spread activities through
two Turin-based quoted
companies: a financial hold-
ing company, Istituto Finan-
ziario Industriale (Ifi), which
has a controlling 50.7 per
cent stake in Finanziaria di
Partecipazioni (Ifil), a hold-
ing group which contains
part of the family’s Fiat
stake as well as many other
non-motor assets. Ifi also
holds stakes in a number of
other Agnelli investments,
including the football club
Juventus.

Over the past ten years
Umberto has been slowly
transforming Ifil from acting
as an Agnelli corporate
garage, where companies
from Fiat’s empire were
parked pending internal
group transactions, to a suc-
cessful investment group.

Progress has been slow
but in the past few weeks
two major deals have
pushed both Umberto and
Ifil into the limelight.
Umberto has forged an
alliance with French retail
company Groupe Auchan, to
whom it sold a 20 per cent
stake in Italian retail chain
Rinascente in a deal worth
$580 million. It also sold an
initial 20 per cent of its
cement group Unicem to
Italian cement maker
Fratelli Buzzi.

The Auchan deal is a coup
for Umberto, who spent
many frustrated years in
talks with other European
retail chains as well as
Auchan in search for a part-
ner for Rinascente. He now
hopes he has clinched a
long-term partnership which
will turn into Italy’s premier
retail business.

Selling off the Unicem
cement interests is not only
a means to raise cash; the
disposal will bring in an ini-
tial L380 billion ($223m)
for Ifil and a further L320bn
if Fratelli Buzzi takes up an
option to buy Ifil’s remain-
ing stake for L320bn by
2004. It is also an opportu-
nity to begin investing in
new directions.

One area Umberto is eye-
ing is telecommunications.
He says Italy’s soon-to-be-
privatised telecoms group
Stet could be of interest.

Gabriele Galateri di
Genola, Ifil’s managing
director and Umberto’s
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right-hand man, in a rare
interview in February, said
that the group’s strategy
now is to make its assets
work. 

“Our goal is to develop
operations that bring the
best returns in order to gen-
erate financial resources for
the group.”

Banking is another area
Umberto is developing. Last
month Ifil acquired a three
per cent stake in Compagnia
di San Paolo, the foundation
that controls Italy’s biggest
bank, Istituto Bancario San
Paolo di Torino. Together
with an existing two per
cent share, already owned
by Ifi, the group will become
a stable shareholder in the
Turin-based bank, with a
total stake of five per cent.

It is also an alliance which
will help give the Agnellis an
option to deal with a bank
other than Mediobanca, the
powerful Milan investment
bank which dominates
Italian business and finance.

All these investments are
dominated by Ifil’s biggest
industrial holding, Fiat, in
which it has a 12.2 per cent
share, while Ifi holds a fur-

her 17.7 per cent, bringing
he total Agnelli family stake
o almost 30 per cent.

As well as car manufactur-
ng, retail and cement, Ifil
lso has interests in foods
nd tourism. It holds stakes
n French industrial group
t Louis, which has substan-
ial food interests and is
ontrolled by the Worms
amily, in French foods
roup Danone, in French
otelier Accor and Italian
our operator Alpitour.

Juventus, which cele-
rates its centenary this
eek, is 99.6 per cent
wned by Ifi. It has been the
ocus of a stock market
tudy by Ifi’s bankers, but
mberto said this week that
uventus will not float yet
ecause it has not reached
he financial fitness enjoyed
y listed British clubs. 
Until then, Umberto and
iovanni will have to be
ontent with cheering on
uventus from the touchline.

Tidying up: Umberto Agnelli

KATZ
ritish Broadcasting Corporation.
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Italy needs German upturn for EMU entry

TALIAN fingernails will be
bitten to the quick by the
time the decision is taken on
which EU member states will

be in the first wave of economic
and monetary union next year.
All the more so since Italy’s fate
is not in its own hands.

The symptoms of that anxiety
were crystallised in a debate this
week at the European University
Institute in Florence. Euro
si/Euro no? was the theme, but
what united speakers, including
former socialist prime minister
Giuliano Amato, now a professor
at the institute, was a growing
fear that whether Italians wanted
the new euro currency or not, the
rest of Europe might not want
them, at least not straight away.

Recent talk of “north European
plots” to isolate Italy from the
first wave of monetary union, not
least by Italian Prime Minister
Romano Prodi, has raised the
anxiety level further. Neither
have tickings-off from the
European Commission over the
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absence of structural reform
helped ease the atmosphere.

Enrico Letta, a senior figure in
the centrist PPI (Popular Party)
and convinced pro-European,
hoped “Italian exclusion would
not be used as a political means
to win elections in Germany”. His
opponent, Lucio Caracciolo, was
rather more trenchant. 

“There has been a return to
plain old national stereotyping in
the race to EMU,” he said. “We
risk being excluded not because
we have failed to cut our budget
deficit to three per cent, but
because we’re Italian and there-
fore cannot be trusted in a pro-
ject of this kind.” 

The growing suspicion is that
Germany and the European Com-
mission are setting Prodi’s
centre-left government up for a
fall. The prime minister, having
been urged to take an axe to the
postwar settlement in Italy (pen-
sion reform is the issue of the
moment) may re-emerge scarred
and bleeding from the fray, only
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to discover that a 3.2 per cent
budget deficit, given Italy’s track
record, is not quite good enough. 

Amato is a past master of polit-
ical intrigue. In his office before
the debate, he was loathe to talk
of plots but happy to talk of con-
flicting national interests. “It may
become a useful electoral argu-
ment in Germany to use the
Italians as a scapegoat,” he said.

“Given the doubts of the Ger-
man people about a new currency
which may be weaker than the
deutschmark, the idea of keeping
the Italians out may help. The
German cabinet’s policy has
expressly been to start EMU with
the widest group possible, but
that policy might in the end be
circumscribed by electoral con-
cerns.”

It is an argument which sug-
gests that pro-European Italians
have as much of an interest in a
German economic upturn as citi-
zens of Berlin, Hamburg and
Munich. “If the German economy
starts to perform better, many
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popular doubts could start to
fade away. The strength of Ger-
man economic growth over the
next few months is a fundamental
factor in Italian first-wave entry,”
Amato continued.

Given that the country’s mone-
tary fate may lie outside the gov-
ernment’s control, would Amato,
like Prodi, have tied his Olive
Tree coalition’s political future to
EMU entry on 1 January 1999,
forcing an admittedly overweight
economy onto an unpopular
austerity diet? 

“As always in politics it is a
question of gambling,” he said.
However, Amato stresses that
Prodi’s is an each-way bet. “Prodi
hopes that if the convergence
criteria for EMU are reached, he
will be in a position to rebuff any
attempt to exclude Italy. At the
same time, Italian governments
have long used the requirements
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of European integration as a
strategy with which to force
through unpopular measures.”

So even if Prodi does not get
Europe, he gets welfare and eco-
nomic reform? Maybe. As ever,
Rifondazione Communista has
something to say on the matter.

Prodi’s hardline partners in the
governing majority have objected
to a series of announcements and
warnings regarding the forthcom-
ing autumn budget. Pensions, on
which Italy spends proportion-
ately more than any other EU
country, are under particular
scrutiny. A proposal mooted this
week to extend a block on early
retirements from Italy’s school
system to the whole of the public
sector lit the blue touchpaper. 

Rifondazione’s leader Fausto
Bertinotti insisted on a govern-
ment denial. He got one, only for
Massimo D’Alema, leader of the
PDS, the largest party in the gov-
erning coalition, to announce
that there would indeed be
sweeping reforms of pensions in
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the autumn, and that the early
retirement system would be
affected. The gloves, it seems,
are finally coming off with regard
to welfare policy. 

The structural weakness of an
Olive Tree government depen-
dent on Rifondazione votes in
parliament has long placed a
question mark against Prodi’s
ability to save enough money to
buy a ticket into EMU’s first
wave. But, according to Amato,
the endgame between the govern-
ment and its obdurate ally may
be just around the corner.

“What many outside commen-
tators appear not to have under-
stood is that the Rifondazione
question is not simply a matter 
of negotiating social reform.
Electoral reform is under discus-
sion simultaneously, and the two
processes are about to meet at a
single crossroads.”

The reason is that D’Alema,
who heads the bicameral commit-
tee on electoral reform, is in
favour of a second-round system
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REUTERS
of voting which would be
designed to marginalise the
impact of minority parties such
as Bertinotti’s. In the long run,
Rifondazione is likely to be more
concerned about a threat to its
electoral future than about tacti-
cal battles over welfare.

According to Amato: “Rifondaz-
ione may decide to try to bring
the government down over wel-
fare reform in order to scupper
the plans for electoral reform. Or
it may extract a compromise on
electoral reform and in return
give ground to the government
on pensions and welfare.”

The first alternative would
plunge Italy’s EMU plans into cri-
sis; the second could make first-
wave entry a realistic possibility.
But then the debate returns to
the European stage, where, as
Amato and his fellow debaters
were only too aware, other
national interests are at stake,
and even Italy’s best shot may
not be good enough. There’s a lot
of worrying to go through yet. 
s, not
, from
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FINE WINE went on song
for the composer Andrew
Lloyd Webber in London
when he sold his fabulous
collection of costly bottles at
a two-day sale at Sotheby’s. 

Many of the wines sold for
double the estimated price
with 1971 burgundies from
the prestigious Romanée
Conti estate fetching up to
$2,060 a bottle. Wine deal-
ers sell the same bottles at
half that price. 

Billed as the largest and
most important single-owner
wine collection ever to be
offered at auction, the 1,416
lots included the most
famous and sought-after
labels and vintages imagin-
able. At the end of the first
day 304 lots had been sold
for $2,179,532.

Lloyd Webber, in a fore-
word to the catalogue,
explained that he now
realised he had been hoard-
ing more wine than he could
ever hope to drink, but
added in a sickly passage:
“This is all a bit of a wrench.
There’s nothing I like more
of an evening than to trip
down to the cellar. Many is
the time I’ve shut the big
double doors with a ‘bye bye
boys’ to my tannic pets.”

The sale hit a resounding
number of high notes which
left many observers gasping.
Big hitters in the auction
rooms, such as Stephen
Williams of the Antique
Wine Company of Great Bri-
tain, bid with a will before
retiring hurt, complaining:
“Prices have gone way out
of line with the market.”

The most unstoppable
bidder in the room was
Barrie Larvin, master some-
lier of the Rio Suite Hotel
and Casino in Las Vegas,
with 14 restaurants and one
of the world’s biggest hotels
to stock. He had a hit list of
wines ready printed, and
was not going to be denied
Robert Lejeune
LONDON

any of them. For the prize
lots of fine red burgundies
and clarets, though, there
was fierce competition down
the telephone lines from
Japan, Taiwan and
Singapore. 

To ensure that no one
missed the cachet the wines’
former ownership might
bring, Sotheby’s had
ensured that Lloyd Webber’s
personal stencil was used to
mark every case and carton
on offer with his initials.

Larvin bought the top
priced lot, a “millennium
dream cellar” of vinous rem-
nants for $396,920, the
equivalent of 36 cases.
Bottles of 1947 vintage
Chateaux Latour à Pomerol,
Cheval Blanc and Pétrus all
sold at $57,730 for 12 com-
pared with the pre-sale esti-
mates as low as $30,000.
Cases of six magnums of
Musigny 1945 white bur-
gundy and Chateau La
Mission Haut Brion 1945
fetched sums of $17,140
and $16,240 respectively.

Many lots opened above
the top pre-sale estimate,
and several achieved more
than double Sotheby’s
wildest speculation.

Larvin though, hastily
arranging new lines of credit
to finance yet further pur-
chases, was unabashed.

“We have a single cus-
tomer who could take this
whole lot off us tomorrow,”
he said. 

“By the time we have
enjoyed the worldwide pub-
licity from our purchases,
and have resold the wines at
a mark-up or used them for
gifts to our high rollers,
there is absolutely no doubt
we will be in profit on the
deal. No worries.”
IF YOU want to surf the waves in
safety, first surf the Internet, writes
Julie Read in Brussels. That’s the
advice to holidaymakers from the
European Commission. Publishing its
annual report on the state of Eur-
ope’s beaches and freshwater areas,
the Commission made a point of its
Europa site (http://www.europa.
eu.int). This tells beach enthusiasts
all they need to know about where to
find a blue-flagged beach.

However, when it comes to inland
waters, the situation is rather
murkier. Beware the lakes, rivers
and lidos, it says. Germany, France,
Spain, Portugal and the Netherlands
are targeted for failing to fully imple-
ment the 1975 bathing water
directive in freshwater areas. 

Member countries were given 11
years to clean up their act, but while
all five have improved the quality of
their coastal areas – probably
because it makes economic sense to
improve tourist beaches – their
“freshwater” zones remain nothing
of the sort.

Environment Commissioner Ritt
Bjerregaard said: “I am extremely
worried about the lack of serious-
ness with which member states
handle this matter. While improve-
ments have been made in coastal
areas, much more needs to be done
for inland areas. These freshwater
zones are smaller, so the pollution is
stronger, but the action taken so far
is not good enough.”

It’s a constant lament, and Bjerre-
gaard dutifully promised to keep up
the pressure. But experience
suggests that expensive measures to
clean up lakes and streams are
nobody’s priority.

Greece topped the league for good
sea water with 95.8 per cent of its
1,690 areas meeting stricter quality
standards, while just over 15 per
cent of Belgium’s 39 beaches met the
same criteria. Denmark, France and
Sweden made the greatest headway
in raising the quality of sea water.

Germany sank to bottom place
with 13.5 per cent of its sea water
failing to meet even minimum
requirements, followed closely by
Portugal, Britain, the Netherlands,
Italy and France. 

Several countries have already had
cases brought against them in the
European Court of Justice for failure
to tackle water pollution.
HE latest stage in Eur-
ope’s quest to create
jobs will amount to
some fine-sounding

words in the new Treaty of
Amsterdam. Whether it will
have any effect on the area’s
20 million unemployed is
another matter.

When leaders of the 15
states of the European
Union meet this week in the
Dutch resort of Noordwijk to
draft a successor treaty to
Maastricht, they will take
much pride in honing a new
“Title on Employment”.

“The objective of a high
level of employment shall be
taken into consideration in
the formulation and imple-
mentation of Community
policies,” states a provi-
sional text, somewhat
grandly. Existing EU
treaties already touch on
employment, but never
before has the subject been
granted a dedicated chapter
of its own.

The exact wording is still
a matter for haggling at the
intergovernmental confer-
ence. Worries that it may
provide a basis for Brussels
to demand money to throw
at the problem in a fit of
neo-Keynesianism are un-
likely to be realised. Regard
it more as a gesture to mask
the fact that the EU is bereft
of job-creating initiatives. 

The plan originally put
forward by the Swedish
socialist gov-
ernment has
already been
blunted in long
months of
negotiations to
meet German
and British
objections.

When the
Title on Emp-
loyment is
finalised at
Amsterdam in
mid-June it will
only swell the
list of well-
intentioned but
forlorn gestures by the EU.
“It’s all part of the smoke
and mirrors that precede the
Amsterdam meeting. It
won’t affect things in the
real world,” admits one
Commission official.

Europe’s past job-creation
fiascos have made observers
wary about expecting much
action. Since last June’s
Florence summit, Comm-
ission President Jacques
Santer has battled against
the EU partners’ refusal to
stump up billions for the
Trans European Networks.

Yet, like it or not, Europe
is in the firing line on jobs.
Santer is still anxious for
funds to pay for pump-prim-
ing because the austerity
imposed by the Maastricht
treaty and the industrial
shake-down caused by the
single market has made
Brussels an even more hated
target of Europe’s jobless.

Members of Santer’s cabi-
net were visibly shaken
recently when their head-
quarters in Brussels was
menaced by demonstrators
sacked from Renault’s
Vilvoorde plant. Hendrich
Vermeersh, a protesters’
spokesman, claimed: “This
Europe we are supposed to
work for and support is only
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for the capitalists. They con-
trol the single market and
control us.”

Hanja Maij-Weggen, a
Dutch Christian Democrat
MEP, spokeswoman for a
European Parliament com-
mittee on the employment
chapter, is typical of those
who still pine for a Euro-
wide Brussels initiative. 

“We need co-operation
between the member states
that are succeeding on jobs
and those that are failing,”
she said. “The Netherlands,
for instance, is very success-
ful on this front. The UK is
not too bad. Others, notably
Germany and France, are in
a difficult position.”

But her demand for a new
employment council with
more or less the same pow-
ers as the influential com-
mittee on monetary union is
not on the agenda of Ger-
many or Britain.

The Noordwijk meeting
will pursue a much milder
draft based on a text put for-
ward by Dublin when Ire-
land held the rotating EU
presidency last December.
This demands co-ordination
(though not harmonisation)
on job creation across the
EU. It will also bring the
issue into the ambit of
Brussels. An employment

committee is to
be established
to monitor the
e m p l o y m e n t
policies in each
of the member
states. A quali-
fied majority
vote will be
sufficient to
censure states
which fail to
toe the line,
but it will not
have the right
to employ sanc-
tions.

Brussels,
however, would administer
“incentives” to promote pilot
job schemes, a move which
has set alarm bells ringing in
Bonn and London. Zygmunt
Tyszkiewicz, secretary-gen-
eral of Unice, the European
employers’ federation, said:
“We have doubts about this.
The pressure will be for big-
ger and bigger budgets.
That could start to take us
back to the old stop-go of
Keynesianism. We worry
that the competitiveness cri-
teria will be diluted and that
countries could be forced to
relax monetary policy.” 

The longer-term worry is
that the employment chap-
ter could open the way for
action in the European
Court of Justice, where
jurists might say that saving
jobs should take precedence
over the drive to curb state
aid to industry. Such fears
are probably groundless as
long as Germany and Britain
remain opposed. Bonn has a
horror of anything cutting
across the sound-money
remit of the Bundesbank,
and Britain’s new Labour
government still supports
labour-market flexibility. 

Additional reporting by
Paola Buonadonna in
Brussels

Victor Smart
Political Editor
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FRANCE
r France Telecom pension 

fund transfer
r Worth Ffr37.5 bn($6.5bn) 
r 1997 government deficit

reduced by 0.45 per cent
of GDP

Finance Minister Jean Arthius
boasted of reducing 
government deficit below the
crucial three per cent barrier by
commandeering a pension fund
of national telecoms utility prior
to privatisation. Associated 
liabilities not acquired. Eurostat
extended a rule relating to the
Danish state telecoms operator
and declared it a capital
transfer, valid for reducing
public borrowing requirements.
ITALY
r One-off Eurotax levy on

personal income
r Worth L5,500 bn($3.3bn)
r 1997 government deficit

reduced by 0.28 per cent
of GDP

Government promised to 
return one-off tax on wages
after joining the single 
currency in 1999. Eurostat
decided levy did not count as a
loan because there was no
legal obligation but only a 
political commitment to 
reimbursement. It ruled the
device was a true tax and
should be recorded “as a
receipt aimed at bringing 
public finances under control”.

her countr
BELGIUM
r State and social fund

asset swap
r Worth Bfr80bn($2.2bn) 

- Bfr150bn
r National debt reduced by

1.04-1.08 per cent of GDP
The day before assessment of
the nation’s balance sheet 
several banks deposited 
treasury certificates with an
operational arm of the central
bank, which promised to return
them three days later. Belgian
accounting law meant the 
operation did not feature on the
books though it did give the
appearance of reducing the
country’s debt. No decision yet
from Eurostat.
GERMANY
r Revaluation of gold

deposits 
r Worth about

Dm40bn($23.5bn)
r Reduction on national 

debt and deficit not clear
Finance Minister Theo Waigel
told central bank of plans to
revalue 3,700 tonnes of gold
reserves using current prices of
about $350 per ounce instead
of ultra-conservative estimate 
of $95 per ounce. Gain in
Bundesbank accounts to be
used to reduce debt. Domestic
pressures and Eurostat ruling,
expected in a few weeks, 
very unlikely to sanction use
directly against deficit.
Continued from page 1
in benefits that Bonn has
been obliged to pay to a
growing army of jobless.

Revaluing gold reserves
and selling Telekom shares
are not expected to plug the
gap. Over the coming days,
Kohl’s troubled coalition will
consider other measures to
keep the economy in line: a
budgetary freeze, petrol tax
and value-added tax inc-
reases are some of the mea-
sures under discussion. 

However, even these alter-
natives have already run into
stiff opposition from Kohl’s
junior coalition partners, the
l iberal Free Democrats
(FDP). The party is seeking
to raise its profile among
voters as the “no tax
increase” lobby and has
warned that such measures
endanger the future of the
coalition. “Waigel should
end his South American
book-keeping and produce a
savings budget,” commented
the FDP’s budgetary expert
Jürgen Koppelin this week.

The Kohl government is
meanwhile pinning its hopes
on the conclusion of a tax
and pension reform package
this autumn. But it cannot
be sure of success. In order
to initiate tax reforms,
Kohl’s coalition is depen-
dent on the support of the
opposition Social Demo-
cratic Party (SPD), which
holds a majority in Ger-
many’s upper house. 

With a general election
scheduled for autumn next
year, voters should still have
one last chance to have their
say. They could have second
thoughts now that Bonn is
almost certain to renege on
its principal pledge: to meet
Maastricht’s three per cent
budget deficit criteria. 

Yet voters are unlikely to
be offered the chance:
Kohl’s commitment to the
single currency ideal is well
documented. The past week
has demonstrated that he
will put up with charges of
lying and hypocrisy rather
than submit to honest
debate on the issue.

Kohl’s gold trick, how-
ever, may yet come unstuck.
Waigel will have to wait a
few nervous weeks to dis-
cover how much of the
revaluation Eurostat will
allow him to use to meet the
Maastricht criteria. What-
ever happens, the reputation
of the euro may have been
squandered in the process.
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Formula 1
flotation
may spin
off course

Driving force: Formula One chief Bernie Ecclestone is adamant the flotation will proceed despite City doubts and the British government’s proposed ban on tobacco advertising 

FSP
ERNIE Ecclestone
plans to float his
Formula One motor
racing company on

the London stock market
this summer, but City
doubts over the flotation
could lead to it being
delayed, if not postponed.

Worries about a high
flotation price of £2 billion
($3.2 billion) have been
increased by the British gov-
ernment’s intended ban on
tobacco advertising and
sports sponsorship. Yet
Ecclestone, who controls
the commercial, promotion
and television rights for
grand prix motor racing, is
adamant that the flotation
will proceed.

For Formula One motor
racing as a whole, the ban
looks especially severe. This
year, Marlboro, Benson and
Hedges, Mild Seven, West,
Rothmans and Gauloises
cigarettes are sponsoring
teams at a cost of £125m,
with further millions being
spent on drivers, advertising
and promotions. Marlboro is
rumoured to spend a total of
£50m on the sport. “It is dif-
ficult to see any other spon-
sors wishing to pay that pre-
mium for their involvement,”
one City analyst said.

Many constructors are
dependent on tobacco spon-
sorship. Jordan receives 60
per cent of its income from
a £10m deal with Benson
and Hedges. One senior
tobacco executive admitted:
“The proposed ban certainly
poses a question mark over
the future of the sport.”

Motor racing is a perfect
marketing tool for cigarette
manufacturers. It was shown
last year in 200 countries
and accumulated 41 billion
viewers; two-thirds of all 
18 to 35-year-olds watched
at least two grands prix. In
terms of glamour, prestige
and viewing numbers, there
is nothing to match it.

The closeness between the
sport and the tobacco indus-
try reaches back to the
1960s when Graham Hill
drove Lotus cars in Gold
Leaf livery. It is underlined

B

Cigar
sport
by the presence of Walter
Thoma of Philip Morris,
which makes Marlboro ciga-
rettes, as a non-executive
director of Formula One.

Despite the threatened
ban, Ecclestone and the
leading teams remain confi-
dent they will still thrive.

“I cannot imagine this
issue causing anyone undue
concern,” said John Postle-
thwaite of the Anglo-Italian
Benetton team, which is
sponsored by Japanese
Tobacco’s Mild Seven brand.
“It is something which we
have lived with for some
time. Most teams have given
thought to it and worked out
their own means of dealing
with the difficulties, but it is
not a major worry.”

Postlethwaite bases his
confidence on the fact that
the sport is a global busi-
ness, marketing 17 grand
prix races in four continents
through nine months of the
year. Others in the industry
observe that the five of the
seven major teams which
are British-based could
move overseas if British leg-
islation proves draconian.
Health Minister Frank
Dobson has merely made a
statement of intent. Much
depends on the detail.

Formula One teams
already face restrictions.
They comply with a volun-
tary deal not to carry
tobacco companies’ livery
on their cars in Britain. The
British Grand Prix at Silver-
stone, and the French and
German grands prix operate
a ban, but there are 14 other
races. And the ban is not
effective. Cars carry the
colours, livery and logos, but
with replacement names –
“Racing” replaces the word
Rothmans on the rear wing
of Williams Renault cars. 

Max Mosley, president of
the Federation International

David Brierley and
Robert Alexander on
obstacles facing motor

racing’s share issue
ette fir
ing ba

Havana manner: bans do not
de l’Automobile (FIA), said:
“We are the world governing
body and this is a problem
in one country only. It is
therefore only a problem to
us in one of 17 races.”

But a European agree-
ment on banning tobacco
advertising has come nearer
with the change of govern-
ment in London. Further
worries for City investors
are caused by the nature of
the Formula One company
and its relationship with the
FIA and the racing teams.
Ecclestone saw the opportu-
nity for top-class motor
sport decades ago and nur-
tured the business, sustain-
ing peace among warring
parties while marketing the
races around the world.

“He has singlehandedly
been responsible for making
Formula One successful,”
one team director said.
Assuming the company is
floated for £2bn, Eccle-
stone, 66, will receive up to
£1bn for selling investors a
50 per cent stake, and retain
30 per cent of what remains.
This will make him one of
the world’s richest men.

Formula One is an
ms dis
n as a 

 deter actress Gina Gershon

CYAN
unusual company. It remains
a series of contracts with
teams, circuits, TV compa-
nies and the FIA. If these
contracts start to unwind,
then so does Formula One.
The issue of the division of
the flotation spoils has proved
fraught. It could become
even more so if the teams
lose significant amounts of
tobacco revenue. One insider
at a leading team admits:
“This [the division of prof-
its] is a sensitive issue, but
not one that anyone is pre-
pared to discuss in public.” 

Max Mosley denied
reports that the FIA had
ceded a 25-year contract to
Ecclestone in return for ten
per cent of Formula One’s
equity. He said: “Correct fig-
ures will be made public in
due course.”

This may indicate that
Formula One has a shorter
deal – perhaps just 15 years.
Reports of contractual dis-
putes with the teams can
only increase investors’ ner-
vousness. Formula One has
to remain exclusive and the
best. Were Ferrari, Bene-
tton, Williams and McLaren
to decide to go their own
miss
drag

MAG
way, this would undermine
the sport.

Formula One has chosen a
flotation in London rather
than New York because the
US stock market, unlike its
British counterpart, would
demand the publication of
its contracts. A mooted ask-
ing price of £2bn for For-
mula One looks high. Last
year, it reported profits of
£86m on turnover of £200m.
Most profits came from sales
of TV broadcasting rights.

It is Ecclestone’s achieve-
ment to have foreseen that
TV would transform motor
sport. The question now is
whether digital TV will fur-
ther boost Formula One’s
profits. Ecclestone has
invested £50m in his own
digital TV broadcast service
YELO BLCK
– a huge technological com-
pound which is transported
from one grand prix to the
next. This will enable digital
subscribers to determine
their programme and switch
between car, cockpit and pit
during a race. 

Do viewers want this?
Like other recent new TV
ventures, it is a gamble. In
Germany, Leo Kirch’s televi-
sion-top digital service has
been abandoned by Rupert
Murdoch. But a series of
pay-per-view deals signed by
Ecclestone are expected to
boost Formula One profits.

A further worrying sign is
that the worldwide TV audi-
ence fell by 11 per cent even
though the total remains
enormous. The FIA says this
is because more races were
shown live with fewer
repeats. Whatever the expla-
nation, Ecclestone is con-
templating rule changes
next year to make viewing
more exciting.

It has been suggested that
cars should be 20 centime-
tres shorter, reducing the
size of the aerofoils, and
that the slicks should be
replaced by tyres with a
tread. The idea is to reduce
speeds, to make overtaking
easier and the spectacle
more exciting. Jacques Ville-
neuve, the driver, said the
idea was “a joke”.

Formula One has not
helped its cause in the City.
Little information is avail-
able and F1 has shown a
penchant for secrecy. A pre-
sentation to City analysts on
16 May was unimpressive
and uncommunicative.
“They flashed numbers on
the screen and you had to
scribble them down as best
you could,” one said.

A major coup, however, is
the recruitment as non-exec-
utive chairman of Helmut
Werner, former chairman of
Mercedes Benz. Werner
took Mercedes back into
Formula One and indulged
in private races with Jürgen
Schrempp, Daimler Benz
chairman, around the Hock-
enheimring. 

It only goes to show that
grown men behave like boys
in the presence of fast cars.
That may yet be enough to
ensure Formula One floats
successfully.

Spanish Grand Prix: p14
N90
But the glamour of
smoking is waning,

write Sam King
and Roman Rollnick

IN THE old days Hollywood
stars seemed almost to live
in an elegant swirl of ciga-
rette smoke. Whether seduc-
tively offered or passion-
ately stubbed out, the
cigarette was as vital a part
of films as the dialogue.

These days that attitude
has changed beyond recog-
nition. The anti-smoking
lobby directs and cigarettes
are reserved for the sad and
the bad on modern-day tele-
vision.

The latest coup is the
announcement that the
British government intends
to ban tobacco from one of
its last bastions in the UK,
sports sponsorship.

The cynical may suggest
the move, greeted by many
as a courageous stand for
health over wealth, was
actually a means of diverting
attention from the simulta-
neous freeze of nurses’ pay.

The anti-smoking lobby
does not care. It believes
this is one more significant
step towards comprehensive
European Union bans on
cigarette advertising and
smoking in public places.

Health Commissioner
Pádraig Flynn has long sig-
nalled his desire for a
tougher stance on tobacco’s
involvement in sport. “The
existing definition of ‘adver-
tising’ is too loose,” he said.
“It allows tobacco firms to
get away with scandalous
behaviour.”

So far member states and
neighbours have a patch-
work of legislation and vol-
untary agreements regulat-
ing smoking practice.
However, as tobacco manu-
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acturers fall over them-
elves to point out, statisti-
al evidence from various
ountries on the role played
y restrictions on publicity
nd smoking is confusing.
All EU nations prohibit

dvertising to a degree. In
weden, Portugal and Fin-
and this is all-encompass-
ng, while in Spain and the
K only television advertis-

ng is forbidden. In Italy cig-
rette companies are not
llowed to advertise tobacco
n television but they are
ermitted to promote other
products. So when Italians
see “Marlboro Man” riding
across a dramatic landscape,
he is not encouraging you to
smoke, simply to pop into
your travel agent and buy a
Marlboro holiday to
Marlboro Country.

Only Sweden and Finland
have bans on sponsorship of
sports events, but all states
apart from Greece (the
world leader in tobacco con-
sumption) have restrictions
of some kind.

While advertising is easy
to monitor and regulate, the
rules on where and when
smokers can light up are
more complex.

In Italy, France, Austria
and Poland the legislation is
detailed, lengthy, and in
general ignored. Spaniards
are frequently to be seen
smoking in supermarkets
although the law prohibits
smoking where food is being
prepared or handled.

France’s anti-smoking
lobby was seen as vaguely
ridiculous when it took Lyon
railway station to court in
January this year for allow-
ing a smoker to light up on
the forecourt. Although the
court found against the sta-
tion, most French people
could not see what the fuss
was about.

Turkey introduced tough
new laws last year but the
presence of no-smoking
signs in public buildings, on
buses and trains, has yet to
have any effect. Norway’s
laws are regularly flouted as
well.

The Tobacco Manu-
facturer’s Association has
statistics it says show there
is no correlation between
legislation and consumption.
It cites Norway, Iceland,
Finland and Italy as exam-
ples, claiming there was no
significant decline in smok-
ers when compared with like
countries where no regula-
tions had been introduced.

However, Dr Peter Ander-
son, a World Health Organ-
isation expert on smoking in
Europe, is convinced the
laws, however ineffective
they seem, are getting the
message through.

“There is no doubt from
the scientific studies that the
restrictions have had an
impact, especially on young
people,” he said. In France,
for example, cigarette con-
sumption dropped by ten
per cent following a 1991
law banning advertising.
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Front National builds esprit de corps by playing on siege mentality while rivals drift listlessly into first round

Conviction politics: Front National supporters celebrate their local government strongholds at a May Day rally in Paris

Le Pen plots his revenge
on lacklustre ruling elite

CHRISTIAN BELLARA / EDITING 
N BOTH the public and
private traditions, embar-
rassing problems are
swept under the carpet in

France, never to be men-
tioned, in the hope that they
will disappear. This rarely
works, and in the case of the
ever-rising popularity of
Jean-Marie Le Pen’s Front
National there is no chance
that it will. 

But all the same the
French mainstream politi-
cians, media and intellectual
elites have decided, against
all evidence to the contrary,
that the tired old solution
will once more have to do. 

The Front National is
demonstrably a racist and
xenophobic organisation;
its purported policies are
often stupid or ugly; it plays
on anti-democratic feelings
by stoking an undiscriminat-
ing disgust of all things and
personalities political. But
by ignoring the many perti-
nent questions that it raises;
and the real empathy it gen-
erates among a growing dis-
affected section of the popu-
lation, French opinion-
makers and democrats are
setting themselves up for a
nasty awakening.

Whether this will actually
occur in the two-round par-
liamentary election (the first
is on 25 May) is far from
certain, although it is not
impossible. Le Pen predicts
that it will and that the FN
will win between 15 and 20
seats in the 577-strong
National Assembly.

The Front’s worst enemy
in the first-past-the-post
French electoral system is
not so much renewed
“republican vigilance” from
voters as its exact opposite:
a high abstention rate. To
qualify for the second
round, a candidate must
have polled 12.5 per cent,
not of votes, but of regis-
tered voters. Thus the big-
ger the abstention rate, the
higher proportion of the
actual poll is needed to
remain in the contest. Some
pollsters think the absten-
tion rate at this election,
which has failed to engage a
cynical electorate’s interest,
could be a record.

FN candidates will stay in
the second round whenever
they can, perhaps in as
many as 200 constituencies,
causing what is known here

I

Nothing to say? After resista

War cry
Mainstream parties 
will pay a high price 

for ignoring the far right,
argues Anne-Elisabeth

Moutet in PARIS

as “triangular” elections
between a right-wing, a left-
wing and an FN candidate.
In such a case, just more
than a third of the vote will
be sufficient to get elected.

The Front’s electoral
gains are slow, but inex-
orable. When comparing the
14 per cent-16 per cent
being attributed to it in the
polls with the results of the
1995 presidential election,
in which Le Pen himself
scored 15.3 per cent of the
vote in the first round (only
seven per cent less than
Chirac), analysts forget that
the FN, because it has no
incumbents, is traditionally
weaker in legislative elec-
tions. But its showing this
time looks set to be remark-
ably healthy.

The major left and right
coalitions, meanwhile,
showed at around the 40 per
cent mark in the last official
polls allowed, a week before
the vote – which, if reflected
in the voting, will give the
Gaullist right a more or less
comfortable majority,
because of the inherent bias
in the system.

President Jacques Chirac’s
decision to call a snap early
election undeniably caught
the FN wrong-footed. It is
fielding 570 candidates, but
many of these won’t have
had the time to get organ-
ised in their chosen con-
stituencies.  On the other
hand, the FN is probably the
only party in France apart
from the communists which
has consistently been work-
ing at grassroots level in
nce on the Yvelines campaign tr

Sarah Turnbull on t
leader Le Pen’s daug

 withers 

ulation are immigrants, and
the region is beset by social
many of France’s poorer
areas. 

For several years FN mili-
tants have made a point of
joining council housing
boards, for instance, in
order to defend tenants
enraged by petty crime and
vandalism. They are active
in small shopkeepers’ organ-
isations and neighbourhood
watches. They started police
and prison warden unions,
but these have been banned
because, by law, unions
must not be fronts for politi-
cal organisations. All this
work has paid off: the FN is
the only party which has sig-
nificantly risen in the polls
in the past three weeks,
from about 12 per cent to
15 per cent.

“We defend ordinary
French people who feel they
have been abandoned,” says
Bruno Mégret, the FN cam-
paign manager who is run-
ning in Vitrolles near Mar-
seille, where his wife
Catherine won the mayoralty
in his name this spring. 

“I mean people who can’t
walk out of their homes at
night, whose possessions
are robbed and cars van-
dalised, who are underpaid
ail, Marie-Caroline has all but di

he campaign of FN
hter Marie-Caroline

in heat o
and threatened by unem-
ployment; and who see their
taxes going to subsidise 
single-parent immigrant
families. Then they turn on
the TV and see corrupt
politicians and Left Bank
intellectuals who live in
crime-free neighbourhoods.”

EGRET is a slight,
soft-spoken, dark-
haired, intelligent
man in his late for-

ties who studied at Ecole
Polytechnique and Berkeley
University in California. He
used to be a member of the
Rallye pour la république
(RPR), Chirac’s Gaullist
party, but left it for the FN a
little over a decade ago. He
advocates protectionism and
tariffs, rejecting the single
currency, tightening even
further the nationality code,
raising the minimum wage
by Ffr1,000 ($175) to
Ffr7,000, a demand shared
with the communists, and
forcing three million
migrant residents to return
to their “countries of origin”.

He is ultimately vying with
the arch-conservative Cath-
olic Bruno Gollnisch to suc-
ceed Le Pen, something that

M
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annoys the FN leader no
end. This rivalry surfaced
when Le Pen professed that
he preferred the socialists to
the right. He also declared
that the socialists’ “qualified
acceptance” of the single
currency was more conge-
nial to him than the govern-
ment’s commitment to it.

Mégret, who believes the
frontier between the tradi-
tional right and the FN is
more “porous” than that
with the left, was appalled.
Machiavellian analysts in
Paris believe that Le Pen
would rather see no FN
deputies elected than have
to bear the victory of his
would-be successor.

Le Pen’s aim is to have
enough weight in a quasi-
hung parliament to be able
to dictate elements of pol-
icy. With that aim, one of
the FN’s slogans is Sortez
les sortants (Get rid of the
incumbents), and there are
far more right than left-wing
incumbents. It is an efficient
slogan in a country where a
majority of the voters feel
that the election will not
change anything. 

“The French mistrust
every political party that has
Young
betw
been in power because they
feel that every time they
failed to make good on their
promises,” explains political
analyst Bernard Spitz. “The
only party which has still
not been in power is the FN. 

The most common gripe
among voters is that politi-
cians speak in tired phrases
devoid of conviction. No
matter what you think of the
FN’s stance, at least their
politicians say what they
think. It can seem attractive.”

There is an embattled feel-
ing within the FN that
makes for a seductive esprit
de corps – a change from
the jaded atmosphere that
prevails in almost all other
parties. FN voters feel
strengthened by protests
against them and by media
insults. 

Le Pen plays on this
clubby feeling with frighten-
ing talent, relishing unsav-
oury double-entendres and
loaded allusions. It becomes
a kind of risqué private joke,
a badge of exclusivity.

At best, the standard atti-
tude in Paris to FN voters is
condescension. They may
well want to take their
revenge on 25 May.
Crushed hope: the contrast bet
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Not much on the menu
for voters of France
THE French people face an unattractive choice as
they begin the process of electing a new parlia-
ment. The main parties are unwilling or afraid to
break the old collectivist mind-set. France needs a
new consensus based on the economic revolution
that has swept most of the world. But its political
leaders have not even told the voters that the
country simply must change.

As the wind of deregulation blows through the
rest of Europe, France’s elite has clung to an out-
dated strategy of protectionism, the franc fort and
a state-driven subsidised economy. It has brought
the country into recession and condemned at least
13 per cent of its workers to unemployment.

There are the first signs of readiness to chal-
lenge the status quo, but it is a decade too late.
Britain found in the 1980s that powerful trade
unions and vested interests cannot be swept away
overnight. It takes several years for even the most
resolute government to change ingrained attitudes.

No such resolution characterises Prime Minister
Alain Juppé’s government. It indulged farmers
when they destroyed cheap fruit imported from
Spain and blackmailed supermarkets ready to
stock those products. Transport unions forced the
government to backtrack on reforms in working
practices by bringing the country to a halt.

Its record means that Juppé’s centre-right (RPR-
UDF) Gaullist coalition scarcely merits automatic
re-election. He was handed a poisoned chalice by
the president. As a candidate, Jacques Chirac
promised to create jobs, but once in office he
became as wedded as his predecessor to the defla-
tionary disciplines of the franc fort.

Unfortunately, the socialist alternative is even
less attractive. The lacklustre Lionel Jospin still
advocates the tax-and-spend socialism successfully
abandoned by the British Labour Party. Jospin
announces plans to create 700,000 jobs and
reduce the working week without cutting wages
but refuses to say how it will be financed. The
communists, his allies in government, want to
increase wealth tax – a sure way to strangle the
entrepreneurial spirit France so desperately needs.

Even the socialists’ scepticism about the single
currency fails to ring true. It seems inconceivable
that the party of François Mitterrand, co-architect
of monetary union, would abandon the project
altogether.

The one distinguishing factor in an election that
for the most part seems a choice between two
sides of the same coin is that Juppé has at last
started to speak the language of a liberal free-
market economy. He is insisting, despite the
unpopularity of the sentiment, that reductions in
non-wage labour costs are the “spinal column” of
his strategy.

On his past record, there are only modest
grounds for confidence that he, or any other prime
minister chosen by Chirac, would have the will to
turn these words into deeds. But at least the Gaull-
ists offer the possibility of change, while Jospin
offers only an advance into the past. For this rea-
son, the Gaullists represent the least worst option.
ween 1995’s election and this 
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IT STARTED with a battle
cry and the assurance of
crushing victory. But the
Front National’s campaign
in Yvelines, a département
west of Paris, is looking
more like a flop. Marie-
Caroline Le Pen, eldest
daughter of party leader
Jean-Marie, was handpicked
to deliver the triumph but
she has now all but disap-
peared from the campaign
trail. 

Her scheduled rallies and
meetings have been scrub-
bed at the last minute. Pub-
lic appearances are limited
to lightning tours of street
markets and private visits to
supporters. So far the
biggest event of her cam-
paign was a secret dinner
for 60 diehards, attended by
Jean-Marie himself. Guarded
by 150 police, the event was
off limits to the media until
– 30 minutes before it
started – a mere two journal-
ists and one photographer
were allowed inside. 
“The only thing you can
say about her campaign is
that it has been discreet,”
said Jean-Claude Pierrette,
correspondent for Le
Monde. “It’s very unlike the
Front National: no big ral-
lies, no fanfare. Marie-
Caroline is more reserved,
much less aggressive than
her father.”

The surprise announce-
ment that Marie-Caroline,
36, would run against the
RPR candidate Pierre Bédier
for Yvelines represented a
tactical gamble by the FN.
Home for the younger Le
Pen is in Neuilly, a leafy
bourgeois suburb on the
outskirts of Paris some 60
kilometres from the high-
rise flats of Yvelines’ biggest
town, Mantes-la-Jolie. 

Almost half the city’s pop-
problems, racial tension and
sometimes riots. But in the
1993 parliamentary elec-
tions the Front candidate in
Yvelines won a whopping 40
per cent in the second round
of voting. So, hoping to cap-
italise on a backlash against
immigrants in the region,
this time the Front decided
to bank on a name guaran-
teed to generate attention.

The blonde with the win-
ning smile has not received
the welcome the party
expected. “They thought she
would trigger support from
French people in the region
who blame immigrants for
rising crime and violence,”
said Pierrette. “That doesn’t
seem to have happened.”

Instead, it has been a hard
slog from the start. Her first
visit to the Mantes street
market was disrupted when
the anti-Front protest group,
Ras-le-Front, turned up wav-
ing placards screaming “Go
back home.” Since then
Marie-Caroline has been
tailed by a band of teenagers
calling themselves “Scalp”,
which stands for “the totally
anti-Le Pen group”.

To make matters worse,
Marie-Caroline has not
exactly received a glowing
press. Although described as
“nicer” than her father, she
is accused of having “noth-
ing to say” and being his
“puppet”. As a result of such
coverage, described by the
Front as “misinterpretation
of her message”, she is
reluctant to give interviews. 

An FN victory at Mantes-
la-Jolie cannot be entirely
ruled out. Marie-Caroline
will easily make it to the sec-
ond round of voting. What
happens then will depend on
who remains in the race.
Her father is renowned as a
“master of surprise”. Time is
running out for his daughter
to prove that she is too.
ONE of the most striking
images of Jacques Chirac’s
presidential victory in May
1995 was that of young
Parisians celebrating the
entry of a Gaullist to the
Elysée after 14 years of
socialism.

They danced in the foun-
tains of Place de la
Concorde, and piled on to
car bonnets to roar round
the capital waving the tri-
colour. Among the banners
being waved, one read: “JAC
– les jeunes avec Chirac”.

Those who were 18 when
Chirac arrived at the Elysée
had known nothing other
than a socialist presidency.
The ability of Chirac’s cam-
paign machine to present
their champion, then 62, as
the best chance of fresh
hope to the young was a key
element of his triumph.

Fifty-five per cent of 18
to 24-year-olds voted for
him in the second round,
compared with 45 per cent
for his rival, socialist leader
Lionel Jospin. Nearly three
decades after the student
uprising against Charles de
Gaulle, 56 per cent of stu-
dents voted Gaullist.

This time, there is little
sign of the youth vote rally-
ing behind the Gaullist
cause. “If the presidential
race was run again, I’d vote
for someone else,” said
Jehanne Deleydet, a 26-
year-old riding instructor
who voted for Chirac in
1995. “I’m not sure whom
I’m going to vote for in the
legislatives. It’s a shame to
say it, but I don’t think it’ll
change much either way.”

Photographer Thomas
Cauet, 25, said he had voted

Charles Masters in
PARIS reports on the
disaffected youth vote
for Chirac with high expec-
tations but would not be vot-
ing Gaullist again. “It’s a
pretty sorry choice,” he said.
“Look at Prime Minister
Alain Juppé’s record in gov-
ernment. Yet the socialists
don’t offer a credible alter-
native.”

The lack of enthusiasm
for the choice before them is
manifest among supporters
of the left, as well. “Overall,
what is on offer to the elec-
torate seems like reheated
sauce. I think I’ll vote social-
ist in the absence of any-
thing better, but I’m not
enthusiastic about them.
Their policies seem vague,
and I am not convinced they
will change anything,” said
Raphaelle Pache, 25, who
teaches in a Parisian suburb
and backed Jospin in 1995.

Chirac’s presidential cam-
paign centred on healing the
fracture sociale by tackling
unemployment and creating
more opportunity, particu-
larly for the young. But the
premier Chirac appointed,
Juppé, has consistently
failed to deliver, and unem-
ployment has continued to
climb throughout his two
years in office. Youth unem-
ployment is running at
around 25 per cent.

French youth are indiffer-
ent and disillusioned ahead
of the polls. According to
one by CSA, among 18 to
24-year-olds, two-thirds
have little or no interest in
politics. More than half of
those questioned believe
that politicians are inca-
pable of finding solutions to
society’s problems.

Another poll undertaken
for the daily newspaper Le
Monde found that this scep-
ticism is most marked
among the 18 to 34 bracket,
of whom 72 per cent said
one is marked by indifference

that they saw no difference
between the outgoing gov-
ernment and the socialists
when it came to fighting
unemployment or cleaning
up corruption.

The logical corollary of
this is that many – like
Sorbonne students Marian
and Hélène, 19 and 20
respectively – will simply
not be voting. 

“I think politicians take us
for idiots. They just push
their own interests,” said
Marian. “There have been
lots of demonstrations in the
past two years, but Juppé
lives in another world. He
lets us shout in the streets
for a couple of months, then
just pushes ahead with his
plans.”

But there is one point of
accord. “We’re disgusted by
Jean-Marie Le Pen. If I were
to vote, it would be against
him,” declared Hélène.
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Is Chirac the pawn in a Chinese gambit?

Bearing gifts: French President Jacques Chirac receives a poem from his Chinese counterpart Jiang Zemin during a four-day trade visit to China

GERARD FOUET/EPA

+37%
INCREASE
F the Chinese were look-
ing for an advocate in
Europe – and, it appears,
they were – French

President Jacques Chirac fit-
ted the bill perfectly. Here
was a leader anxious to
build a reputation for him-
self and his country on the
international stage. Here
was a trading nation with
strong links to the Far East
yet with only a miserable 1.7
per cent of the potential
gold mine which is the
Chinese market.

It was a gift, and the men
from Beijing seized it with
both hands.

The coup was minutely
prepared and fastidiously
executed at a high level.
Last month Qiao Shi, presi-
dent of the People’s Nat-
ional Assembly, number
three in the Chinese govern-
ment and the power behind
the Chinese intelligence
community, flew to Paris to
lobby the French into
opposing the annual Euro-
pean Union resolution
against China at the UN
Human Rights Commission.
The French did just that,
refusing to endorse the reso-
lution, leaving Denmark to
go it alone.

According to sources,
Qiao Shi made a deal with
Chirac. If the French presi-
dent agreed to certain con-
ditions, such as a moderate
stand on dissidents and on
the Hong Kong handover,
France would not only be
able to seal some lucrative
contracts, but Chirac him-
self could effectively
become China’s ambassador
in Europe. In return, the
Chinese would move a little
on the recognition of human
rights and sign two UN
treaties at the end of this
year.

It was then decided that
the president’s intended
stopover in Hong Kong
would be scrapped, much to
the dismay of local democ-
rats and, incidentally, to the
regret of Chirac himself,
who had been looking for-
ward to visiting a favourite
tailor and shopping for Tang
statues in the local antique
shops. The excuse given was
that Chirac needed to be
back in France earlier
because of the election.

Chirac’s trip will have
earned Europe at least $1.5
billion in hard cash in the
shape of an order for 30 
A-320 and A-321 Airbus
planes (to be delivered over
ten or 20 years according to
clauses still to be worked
out in the contract) and of
five ATR-72 planes.

But in France critics are
already carping that despite
vigorous claims by the
Elysée spin doctors, Chirac
gave China crucial political
support and bestowed
France’s moral approval on
Chinese human rights policy
only weeks before the Hong
Kong handover. 

No effort was spared to
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make the visit appear suc-
cessful, and in business
terms it certainly was.
Airbus Industrie chairman
Jean Pierson, who accompa-
nied the president, gleefully
announced that, “3,600 jobs
would be created in France
as a result, and 12,000 jobs
altogether in Europe”.

Chirac himself is probably
the western leader who
knows the most about
China, having at one time
studied Mandarin. He is also
knowledgeable on Chinese
history, art, poetry and cal-
ligraphy. He believes France
ignores China at her own
expense. “In 20 years’ time,
the main economic regions
of the world will be China
and the European Union,”
Chirac told President Jiang
Zemin on the first day of his
visit.

“It is difficult to know
whether the Chinese used

Chirac or the other way
round,” a diplomatic source
told The European. Chirac
wanted to represent both
France and Europe.

French businessmen wel-
come the end of a human
rights campaign, stemming
from François Mitterrand’s
condemnation of the 1989
Tiananmen Square mas-
sacres, that has obstructed
business links. “We were
politically barred from
China for nine years. It has
been only since 1994 that
we were able to work here,”
said Pierson.

Negotiating with the
Chinese requires immense
patience; not necessarily a
French characteristic. This,
and anger in Beijing caused
by the French determination
to continue selling warships
to the rival Chinese national-
ist government in Taiwan,
accounts for their tiny share
of the huge Chinese market.

The presidential plane’s
passenger list, as well as
including five cabinet minis-
ters, read like a Who’s Who
of French business. It
included AXA’s Claude

Roger Faligot
and Anne-Elisabeth
Moutet consider the

pros and cons of
French attempts to

boost trade with China
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Bébéar; EDF-GDF’s Edm-
ond Alphandéry; Thomson-
CSF’s Marcel Roulet; Com-
pagnie Générale des Eaux’s
Jean-Marie Messier; Air
France’s Christian Blanc;
Eurocopter’s Jean-François
Bigay; Aérospatiale’s Yves
Michot and Snecma’s Jean-
Paul Béchat.

On the last day of his visit
Chirac opened a trade fair in
Shanghai at which 300
French companies had
stands, the biggest France
has ever mounted abroad.

Several other business
and trade agreements were
signed during the trip,
including a commitment by
building giant Lafarge
Coppée to invest Ffr420 mil-
lion ($71m) in its Peking
cement factory; and the cre-
ation by Rhône Poulenc of a
joint venture for agricultural
chemicals in Hangzhou in
which RP will hold a 75 per
cent share, and into which it
will invest Ffr500 million in
the next few years.

Hervé de Charette, who is
not expected to remain as
foreign minister after the
elections, was in charge of
the delicate human rights
aspect of the trip. Chirac
remarked several times in
private that it was essential
not to make China “lose
face”. The foreign minister
went alone to present a list
with the names of 17 jailed
dissidents to his Chinese
counterpart. Finally, both
nations signed a “joint dec-
laration for partnership”.

But there was also a
deeper agenda. Another
result of Chirac’s visit,
which he may not necessar-
ily have intended, was to
reinforce Qiao Shi’s position
within the leadership. 

A student of ancient
Chinese history when he
was a young man, Chirac
knows he is part of a strate-
gic chess game as factions
fight it out to succeed Deng
Xiaoping.

Chirac’s gift to Jiang
Zemin of the late Deng’s
entry pass to the Renault
factory in France where he
worked in the 1920s might
tend to underline Jiang as
Deng’s successor. Later
Chirac dined with Prime
Minister Li Peng and finally
met Qiao Shi in Shanghai.

This autumn at the
Communist Party congress,
Qiao Shi is likely to play a
key role. He belongs to the
reformist faction along with
the economic overlord Shu
Rongji, which wants to push
China along the road to
acceptance by the World
Trade Organisation.

Qiao Shi’s strategy
involves a reappraisal of the
Tiananmen events which
would pin the responsibility
on Deng Xiaoping, squeeze
out Li Peng and isolate Jiang
Zemin and his Shanghai fac-
tion. In this chess game, vis-
itors such as the French
president are as easy to
manipulate as pawns. 
nt as
man
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WHEN, in 1975, at the height of the first oil
crisis, Valéry Giscard d’Estaing made a trip
to Saudi Arabia and the Gulf vaunting
French goods, from planes to perfume,
from the airport reception onwards, French
public opinion was shocked. The President
of the Republic was behaving like a vulgar
travelling salesman, shamelessly begging
from those countries that had thrown
France into a recession in the first place.

Twenty-two years later Jacques Chirac’s
Chinese jaunt is sold to the French as an
inspired piece of statesmanship. The presi-
dent-as-sales-and-marketing-executive has
become de rigueur. If you raise a doubt in
Parisian official circles, you will be told that
Helmut Kohl, Tony Blair and Bill Clinton all
bat for their country’s businesses too, and
effectively. “Kohl took 200 German bosses
to Washington,” I was told by goggle-eyed
Quai d’Orsay diplomats.

After Giscard, even Mitterrand (who had
little interest in economics) made a point of
taking businessmen on the presidential
plane during state visits. However, he
always made a point of inviting more conge-
nial personalities as well as the big names.
The actress Sophie Marceau joined a trip to
Korea, and at other times he took his close
friend Swedish journalist Christina Forsne
and even his illegitimate daughter Mazarine
and her Moroccan boyfriend.

A hands-on leader who delights in pushing
the interests of his twin constituencies of
Corrèze and Paris, Chirac was born for the
part. On 1 February last year he wrote an
article for the daily Le Monde in which he
said: “Every trip I take abroad enables me to
help and support the efforts of our business
leaders to export and expand abroad.”

That promise has been kept. Like all
French presidents, Chirac has taken to for-
eign travel with a vengeance. He went to the
United States last year, along with presiden-
tial guests Jean Gandois of Péchiney, Didier
Pineau-Valencienne of Schneider and 30
others. The same year he went to Gaza with
Jérôme Monod of Lyonnaise des Eaux,
which won the contract to build the local
water-purifying plant; to Budapest with
Monod again, and Noël Forgeard of Matra-
Défense, Martin Bouygues of Bouygues,
Marie-Hélène Bérard of Credit Commercial
de France; and many more. During the
Hungary trip, Bouygues, who owns a con-
trolling interest in TF1 television channel,
laid the groundwork to acquire one of the
two newly privatised TV channels.

Chirac is never accompanied by fewer than
a dozen representatives from French compa-
nies. And it has been estimated that out of
last year’s large industrial contracts signed by
French businesses abroad for a Fr170 billion
($29.5bn) total, Chirac’s personal efforts
“brought in at least ten per cent”.

He has recently installed a private line
linked to a fax machine in his office at the
Elysée, and has given the number to a hand-
ful of friends, asking them to send him notes
on anything they think he should know.
Several of the country’s business leaders,
among whom are long-time Chirac friends
such as tycoon François Pinault, were
entrusted with the number, which is Paris’s
hottest, best-kept business secret.

Chirac also makes a point of inviting suc-
cessful or creative small business chiefs on
each of his trips, such as Alain Alliot of
Panol air conditioners or Lucien Fayolle
from Vicarb heaters.

State visits from foreign heads of state are
also planned with an eye to the main
chance. Dinner guests at the Elysée include
business leaders. The Elysée has even been
known to lend the Garde Républicaine as a
guard of honour to add cachet to private
dinners organised by French businesses at
their headquarters. For difficult cases, din-
ner at Versailles can be thrown in to
impress. Louis XIV wouldn’t have minded a
bit. After all, he started France’s industrial
policy by creating Saint Gobain glass and
Lyon silk-making to attack monopolies held
by Germany and Italy.

What was once vulgar has now
become statesmanlike, writes

Anne-Elisabeth Moutet in PARIS
CYAN MAG YELO BLCK
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Army fights
enemies on
both fronts

The war is not over for Guernica
Power of art: Spanish students study one of the 20th century’s most important paintings that has a place in history as well as art. Basques argue it should reside with them

AP
ARLIER this spring a
leading general in the
Turkish army announced
that the military was

fighting a war on two fronts:
against Islamic fundamental-
ism, and  against the Kurdish
Workers’ Party (PKK). This
week saw the pursuit of both
campaigns.

As the snows melted in the
mountains, Turkey’s military
launched Operation Sledge-
hammer, its strike against the
PKK. In the largest offensive
yet against the Kurds in north-
ern Iraq, the army crossed the
border on 14 May and contin-
ued the push with tens of thou-
sands of troops, F-4 fighter-
bombers and Cobra assault
helicopters. The
attack was
launched against
a background of
domestic turmoil
as the govern-
ment prepared to
face a censure
vote – the 11th
of its 11 months
in power. 

The uncompro-
mising words of
Brigadier Gen-
eral Kenan
Deniz, head of
the army’s domestic security
department, were being played
out. In Ankara and Iraq,
Turkey’s fiercely secularist mil-
itary was seeking to achieve its
goals. For generals such as
Deniz, the stakes could not be
higher. He said: “Giving free-
dom of movement to religious
extremism and the PKK in the
context of democracy would be
tantamount to state suicide.” 

It is a measure of the distrust
between the military and the
coalition government of the
pro-lslamist Welfare Party (RP)
and the conservative True Path
Party (DYP) that the army
failed to notify the government
of Operation Sledgehammer.
That proved embarrassing for
Prime Minister Necmettin
Erbakan, the Welfare leader,

E

TURKEY

IRAQ

Mosul

Dahuk
Irbi

Sula
Kirkuk

Baghdad

KDP Controlle
PUK Controlle
Protesti
Protest postponed: demonstrato
TURKEY

who was hosting an Iraqi for-
eign ministry delegation when
Turkish troops crossed the bor-
der at the invitation of the
Kurdish Democratic Party. A
retired ambassador told a
newspaper the generals refused
to inform Erbakan for fear of a
leak “to the other side”.

The military has been work-
ing behind the scenes to bring
about the collapse of the gov-
ernment which it believes is
fuelling a rise in Islamic funda-
mentalism. The threatened cen-
sure motion stumbled on a pro-
cedural vote on 20 May, thanks

to an ultra right-
wing group. 

But his situa-
tion is rocky. In
recent weeks
three DYP minis-
ters have res-
igned, and on 19
May Mahmut
Sonmez, a Wel-
fare MP, defected
to the Mother-
land Party, the
first time a sit-
ting deputy has
resigned from

the party.
The opposition has warned

that it will table another cen-
sure motion if this latest fails.
But the insecurity gives the
generals the upper hand: the
coalition partners are so busy
trying to prevent defections
that the machinery of govern-
ment has ground to a standstill.
A European diplomat said: “If it
attempts to do something, the
government risks defections;
and while it does nothing, it
risks defections.”

Next spring may bring
another army strike against the
PKK, but in Ankara few expect
Erbakan’s government to sur-
vive until then.

Gareth Jenkins 
ISTANBUL 
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rs chant ‘liars and thieves’ on the stre
SIXTY years after it was painted,
Pablo Picasso’s bleak portrayal of
the destruction of Guernica still
provokes feverish controversy. The
huge canvas is straining relations
between the Basques and Madrid
authorities who refuse to let it
travel to the Basque Country.

“We got the bombs, they get
the art,” Basque Nationalist Party
leader Xavier Arzalluz groaned
after the Reina Sofia Museum in
Madrid refused to lend Guernica
to Bilbao’s spectacular new
Guggenheim Museum.

The sensitive Basques have
taken the refusal as a snub to
their history and culture. The
people of Guernica have this year
commemorated the 60th anniver-
sary of the day Hitler’s aircraft,
fighting for Franco’s nationalist
rebels, razed the town with incen-
rs settle
ets of Bucharest. But their pledge t
diary bombs. They had hoped the
picture – now more famous than
the tragedy it inspired – would
travel to nearby Bilbao to mark
the anniversary.

The titanium-clad Guggenheim
Museum – a gleaming structure
that breathes new life into
Bilbao’s derelict docklands – is
the flagship of Basque culture.
The presence of Guernica was
supposed to add gravitas to its
opening this October.

But curators at Madrid’s Reina
Sofia Museum turned down the
request because they claimed the
canvas was too fragile to travel.
They also hinted that in a region
where separatist violence is com-
mon Guernica’s safety could not
be ensured.

Picasso painted Guernica for
the Spanish Republic’s pavilion at
 for peac
o reappear every day collapsed withi
SPAIN

the Paris International Exhibition
of 1937. Since then it has trav-
elled 32 times, including a return
trip across the Atlantic. On most
occasions the precious canvas
has simply been rolled up before
being moved.

But it has created controversy
wherever it has gone. In 1937
Franco and Hitler denied that the
event it depicted, the blanket
bombing of a civilian target, had
taken place. They claimed
Basque soldiers had razed
Guernica themselves.

The picture, nominally the
property of Spain’s exiled republi-
can government, stayed in the US
for its own safety during the
Ano
an

as fa
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n 48 hours

AP
Second World War. Picasso
refused to allow it to travel to
Spain until the republic had been
restored. That never happened.

Instead, after Franco’s death
in 1975, Spain evolved into a
democratic monarchy. The
Spanish state, however, per-
suaded New York’s Museum of
Modern Art to return it in 1981.
In one of the biggest security
operations seen in Spain, the pic-
ture was installed behind a thick
glass shield and opened for pub-
lic viewing. Security guards
watched it day and night to pre-
vent right-wing extremists from
attacking it.

It was eventually installed in the
Reina Sofia and its shield was
removed two years ago. But
Basque leaders and some art his-
torians question the Reina Sofia’s
ther bu
other c
rce go
right to decide what happens to
Guernica. They say a final deci-
sion should lie with Culture Mini-
ster Esperanza Aguirre.

The Guggenheim has promised
the picture round-the-clock care
and protection. It commissioned
a report by the restorer who
helped oversee the painting’s
installation in the Reina Sofia,
that confirms the canvas can
travel.

Basque leaders have sworn not
to give up the fight. The Basque
Nationalist Party, whose parlia-
mentary deputies provide vital
support for the minority conserv-
ative government, has vowed to
press the Guggenheim’s case.

Giles Tremlett,
BILBAO
dget,
risis 
es on
IN RUSSIA, the word “bud-
get” seems inextricably
linked with the word “farce”.
It works like this: first the
government dreams up
imaginary revenues to
finance ambitious spending
plans. Then the anti-govern-
ment Duma, the Russian
parliament’s lower house,
amends the draft and adds
its own helping of spending
plans. The budget, which all
the players know to be fict-
ion, is passed, and a few
months later, lo and behold,
there is a budget crisis.

This year’s renewal is
receiving a second perfor-
mance, and the drama
began when Prime Minister
Viktor Chernomyrdin took a
revised version of the script
to the Duma.

The country’s most unre-
alistic budget to date was
passed in February. Now
Russia’s newly appointed
young cabinet reformers are
determined to push through
what they call a “sequestra-
tion” to replace it. “A
sequestration means telling
the truth,” said First Deputy
Prime Minister and Finance
Minister Anatoly Chubais,
who blames an unrealistic
budget for most of the coun-
try’s woes.

According to Chubais, a
budget where non-existent
money is allocated leads
directly to a non-payment
crisis. Industries which have
not received the cash allo-
cated to them in the budget
are either unable to pay tax
bills or cannot fund employ-
ees’ wages, leaving honest
citizens wondering how and
why they should pay tax out
of their non-existent wage.

So far this year the gov-
ernment has collected little
more than half its projected
revenues whilst spending is
running at 63 per cent.
Only half its obligations will
be met.

Chubais is now asking the
Duma, through the more
RUSSIA

palatable Chernomyrdin, to
approve spending cuts of
between 30 and 55 per cent
– some 108 trillion roubles
($18.7bn). The chance of
this being accepted is slim,
but his aim is to write a real-
istic spending plan and then
adhere to it. 

If the deputies fail to
approve the sequestration,
the government, through
lack of funds, will have no
choice but to ignore parlia-
ment and go ahead and
implement cuts anyway.

Tax Service Director
Alexander Pochinok believes
there is no legal basis for
the government to imple-
ment its cuts without the
Duma’s approval. But every-
one acknowledges that
somehow the government
will have to cut its spending.

The Duma, meanwhile,
will attempt to force the
government to concentrate
harder on raising revenues
which opponents claim
could relieve the crisis.
Chubais may be able to get
some help from regional
governors who hold seats in
the Duma’s upper chamber
and whom he has been
courting in the run-up to the
parliamentary showdown. 

Meanwhile the public has
to be convinced. The prime
ministers – Chubais, fellow
First Deputy Prime Minister
Boris Nemtsov, and old
warhorse Chernomyrdin –
outlined a programme which
said nothing new but
restated the government’s
determination to pay off
debts to workers, redirect
welfare to the needy, revive
industrial production and
agriculture, support regional
autonomy, attack corruption
and reduce government
bureaucracy.

“This is a practical docu-
ment which addresses every
problem facing each Russian
and the country as a whole,”
said the newly-invigorated
President Boris Yeltsin
enthusiastically. 

Yeltsin is increasingly
throwing in his lot with the
young reformers – a gamble
which has so far embraced
this week’s presidential
demand that government
officials declare their wealth
and that of their families or
face the sack. 

He also signed a decree
which would finally allow
companies to own the land
on which their enterprises
are located – a hitherto
essential but lacking ingredi-
ent of economic reforms.

There is, however, some
potentially good news for
the future. The Nemtsov-
engineered signing of the
delayed Caspian Pipeline
Consortium deal this week
offers the promise of sub-
stantial revenue when the
pipeline goes into full opera-
tion, which could be as soon
as 1999.

A consortium of foreign
governments and interna-
tional oil companies com-
pleted one of the biggest
deals in Russian history
when it agreed that the
1,500km pipeline from
Kazakhstan’s huge untapped
oil reserves should run
through Russian territory
giving the Russians an
annual income of not less
than $100 million a year in
transport fees, and not less
than $23bn in royalties and
export revenues over the
next 40 years.

Production-sharing legis-
lation opens the way for
tens of billions of western
investment dollars in
Russia’s oil industry, despite
nationalist-minded Duma
objections that it will allow
foreigners to strip Russia of
her natural resources.

Miranda Anichkina,
Moscow
THE COLLAPSE of street
demonstration after 48
hours signals that the
Romanian government has
survived the first serious
challenge to an economic
reform programme which
impressed both the Inter-
national Monetary Fund and
the World Bank.

More than 5,000 workers
chanted “liars and thieves”
as they marched through the
capital Bucharest on 14 and
15 May, protesting against
austerity measures intro-
duced by the Democratic
Convention, a centre-right
coalition which came to
power in November. 

The programme is an
attempt to make up for
seven years of economic
stagnation under the refor-
med socialist Social Demo-
cratic Party (PDSR). It left
Romania lagging far behind
many other former Soviet
satellites, both economically
and in the race for member-
ship of the European Union
and Nato.

The success of the auster-
ity measures attracted inter-
national loans of $1 billion,
with the promise of a further
billion. But it also forced up
unemployment to six per
cent – a nasty shock to a
nation used to full employ-
ment under communism.

In protest, the 2.5 million-
member CNSLR-Fratia
Union threatened to take to
the streets every day until
the government introduced
what it considered a fair
welfare system. 

Bullet holes from the rev-
olution that overthrew the
ROMANIA

communist regime still scar
Bucharest’s streets, a rem-
inder of the strength of the
Romanians’ will when set on
change. No such passion
was visible this time. 

Instead, the collapse of
the demonstrations is taken
as a sign that the public is
prepared to tolerate harsh
times in the hope that the
economy will stabilise.

“I can’t say I enjoy the sit-
uation now,” said Dan Mihai,
a Bucharest office worker.
“It is definitely tough, but at
least we have hope. Under
the previous government
there was no chance of
things ever getting better.”

His friend Ion, who
watched the demonstrations
but did not join in, said:
“They are stuck in the time
when the communists gave
everyone a job. Things have
changed: we wasted 40
years under the communists
and then seven years under
the PDSR. If we are to catch
up with the Czechs and
Poles this could be our last
chance.”

Romania’s potential is
clear. Before the Second
World War it was a wealthy,
fashionable country which
set the world price for
bread. In Bucharest it had a
capital described as the
“Paris of the East”, but four
decades of dictatorship by
the Ceausescu family left it
looking like an ageing film
star. There are now signs of
change. Bucharest has more
and better shops and restau-
rants; there are fewer pot-
holes in the streets. A new
determination can be seen in
the eyes of its people. But if
attitudes have changed, the
real test is yet to come.

“I think what happened in
Bulgaria and Albania shook
them up here,” said a senior
diplomat. “They have accep-
ted that if they don’t want to
end up like that they are
going to have to put up with
some suffering.” 

Even now, it may be too
late. The price of food has
risen 50 per cent this year.
People are ready to put up
with that for now, but if they
see neighbours doing well
on the black economy then
the real protests may begin.

Dominic O’Reilly
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Great show,
pity about
the riots

Blaze of anger: despite violent clashes some 4,000 Greek and Turkish Cypriot teenagers joined together to promote peace 

Can Italy’s
mission be
salvaged?

The word ‘crisis’ is banned

COSTAS ARGYROU
T WAS billed as a pop
concert to promote har-
mony on the divided
island of Cyprus, and

despite the hundreds of pro-
testors who clashed with
police, a toll of 39 injured
and 55 arrests, the United
Nations hailed the unprece-
dented event as a success.
Over 4,000 Greek and
Turkish Cypriot teenagers
ignored the violence around
the concert venue to sing
and dance together.

Observers of the Cyprus
impasse found themselves
agreeing with the UN’s opti-
mism. “I’ve been here long
enough to grow cynical,”
said one. “But I must con-
fess, I found it very moving.”

The concert, held on a
disused football field in the
UN-controlled buffer zone
that divides Nicosia, was an
undeniable breakthrough.
Forgetting the barriers that
separate them in daily life,
the crowd of Greek and
Turkish Cypriots came
together, joining hands,
cheering the music and
chanting “Give Peace a
Chance”.

Many fought back tears as
they gave each other flow-
ers, exchanged telephone
numbers and promised to do
their utmost to meet again,
before disappearing home in
opposite directions. 

Police and peacekeepers
successfully held back trou-
blemakers keen to settle
scores. Crowds who sought
to push through ranks of
helmeted riot police came
under fire from tear gas
grenades and were forced to
retreat.

Unable to break up the
teenagers’ live music, the
mob went on to smash shop
windows, and light bonfires
in the streets, wrecking six
shops, seven police vehicles
and two police motorcycles. 

The 200 rioters may have
grabbed the news headlines,

I
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but the concert’s unifying
achievement remains.
Organised jointly by the
United States and the UN, it
was the first event to bring
together young people from
the north and south since
the island’s unofficial parti-
tion in 1974.

“It was a huge success,”
said Gustave Feissel, the
UN’s most senior official in
Nicosia. “The only hope is
for the two communities to
come back together again.”
To those opposing such
attempts at reconciliation,
he said: “It is time to wake
up. Your way is doomed to
failure.” 

The UN promotes regular
meetings between groups
from both communities, but
this was the most ambitious
attempt to build confidence
among a generation of
Cypriots who have grown up
speaking different lan-
guages, learning rival ver-
sions of history and knowing
each other only as potential
enemies. For many, the con-
cert was proof of an aching
desire for a settlement.

UN Secretary General Kofi
Annan has planned the first
direct talks for nearly three
years between the leaders of
the two communities, Greek
Cypriot President Glafkos
Clerides and Turkish Cypriot
leader Rauf Denktash.

At the meeting next
month in New York the UN
will try to persuade both
leaders to support further
events like the concert. 

“A silent majority wants to
live together again,” said a
European envoy. “It would
be a shame if a vocal minor-
ity with their messages of
bigotry and hatred stifles
their wishes.”

Mike Theodoulou,
NICOSIA
Press W

teps in
VACLAV Klaus announced on tele-
vision last week that he was “veto-
ing the word crisis” but the Czech
premier’s ability to keep on top of
events is beginning to desert him.

His government is faced with a
growing current account deficit (it
ballooned from 0.1 per cent of GDP
in 1994 to 8.6 per cent last year) and
last month he was forced to intro-
duce an unscheduled package of cuts
in response to a budget shortfall.

Even worse, his government is
looking tired and unable to grapple
with the post-privatisation chal-
lenges of reform in health care, wel-
fare, public transport and banking.

President Vaclav Havel is so con-
cerned at what he calls the govern-
ment’s “week-by-week improvisa-
tions” that he summoned Klaus and
the two other coalition party lead-
ers to explain themselves on 22
May.

This week the opposition intends
to table parliamentary motions
atch

to the lime

CYAN
calling for the removal of at least
the two economics ministers. This
is at a time when Klaus – who
insists on being “loyal” to his col-
leagues – is finding it increasingly
difficult to maintain unity. With
100 coalition deputies in a 200-seat
parliament, his majority is volatile.

On 20 May the smallest coalition
party, the Civic Democratic
Alliance (ODA), called for coalition
talks on “personnel changes in the
cabinet”. To add to the confusion,
ODA’s parliamentary chairman,
Ivan Masek, has established a right-
wing faction in protest against the
election of “pragmatic” senator
Michael Zantovsky as ODA leader.

Even the vulnerable minister for
trade and industry Vladimir Dlouhy
caused a minor political earth-
quake on 16 May when he called on
the government to resign. The

CZECH REPUBLIC
light

MAG YELO
leader of the other coalition party,
Josef Lux of the Christian
Democrats (KDU-CSL), responded
by calling for Klaus to sack Dlouhy.

If the coalition cannot defend
senior ministers in a parliamentary
vote, the pressure for a reshuffle
will be enormous. If Klaus refuses, a
vote of no confidence in the govern-
ment might follow, according to the
opposition Social Democrats’ leader,
Milos Zeman.

Klaus’s Civic Democratic Party
(ODS) has conceded “the need for a
restructuring of the government by
the end of June”. But Klaus, who is
standing by the finance minister,
Ivan Kocarnik, has not conceded
that a restructuring should include
ministerial changes.

According to the latest opinion
poll, confidence in the government
is at an all-time low of 35 per cent.

Jeff Lovitt, PRAGUE
BLCK
ALBANIA is facing the
prospect of continuing polit-
ical chaos as negotiations to
reform the country’s elec-
toral system appear on the
verge of collapse. 

Embattled President Sali
Berisha is resisting attempts
by the socialist-led coalition
government of Prime Min-
ister Bashkim Fino to fur-
ther amend a disputed elec-
tion law despite having been
presented with an ultimatum
threatening a boycott by six
of the main political parties
unless key changes are made.

Such a move could lead to
a freeze on international aid
and the prospect of an
upsurge in the violent anar-
chy which has cost more
than 700 lives since February.

Meetings between the
government and Berisha
have so far failed to achieve
a settlement of the dispute
which hinges on the quest-
ion of who will control the
electoral commission res-
ponsible for overseeing the
poll, as well as rules to det-
ermine who will be eligible
to stand as a candidate. 

The government is also
demanding changes to the
electoral system including
an increase in the number of
MPs elected by proportional
representation, supervision
of the poll by international
monitors and safeguards to
prevent manipulation of lists
of registered voters.

“The situation is extremely
grave,” Socialist Party secre-
tary-general Rexhep Mejdani
told The European. “We are
trying to achieve a compro-
mise, but the possibility
exists that there will be a
boycott of the elections.”

But he emphasised that
Fino would remain in his
post and would continue to
try to resolve the conflict,
which Mejdani described as
“a desperate act of sabo-
tage” by the president.

Concerned at the prospect
of further strife – and a ris-
ALBANIA

ing tide of refugees – in a
conflict precipitated by the
collapse of pyramid invest-
ment schemes at the start of
the year, international medi-
ators have maintained pres-
sure on all parties to work
towards a solution.

Free and fair elections are
a key condition for the pro-
vision of foreign aid and a
breakdown in negotiations
might jeopardise the future
of Operation Alba, the
Italian-led multinational
force of 6,000 troops which
is guarding aid deliveries,
ports and Tirana airport. 

The June date for the poll
was brokered by former
Austrian chancellor Franz
Vranitzky, who is negotiat-
ing between the president
and the government under
the auspices of the Organ-
isation for Security and Co-
operation in Europe (OSCE).

According to Albania’s
prime minister, it is vital to
secure the co-operation of
the president’s Democratic
Party if a solution to the
election crisis is to be
achieved. 

“If the Democratic Party
would reflect on such indis-
pensable amendments [to
the election law], a consen-
sus may be reached, so that
Albania would embark on
the course of free and fair
elections,” Fino recently told
Dutch Foreign Minister
Hans van Mierlo.

The campaign of one rival
for Berisha’s role as head of
state appears to be running
out of steam. 

The popularity of King
Leka I, who returned to
Albania in April after 58
years in exile, seems to be
waning after his Legality
party entered into an elec-
toral pact with the DP-led
Union for Democracy.

Alex Standish
WHEN Portuguese Prime
Minister Antonio Guterres
last visited Washington, he
was granted meetings with
senior politicians from the
president down. It was a
reception that would warm
the heart of any national
leader and is symptomatic of
widespread respect for
Lisbon, not just in Wash-
ington, but also in New York
at the United Nations.

Portugal has proved itself
a co-operative Nato ally and
has developed an outward-
looking foreign policy that it
has pursued without domes-
tic political hindrance,
thanks to the dominance of
the Socialists in the presi-
PORTUGAL

dency, parliament and
premiership.

Portuguese diplomats and
the government are making
their mark in the global
arena, yet Lisbon has man-
aged to stay on good terms
with most countries, except
Indonesia, because of its
1974 invasion of former
Portuguese colony East
Timor, and Australia, which
quietly backs Jakarta. 

One figure responsible for
this diplomacy is Lisbon’s
ambassador at the UN,
Antonio Monteiro, a diplo-
mat who left his job as polit-
ical director at the Foreign
Minister for the UN, where
he was last month’s presi-
dent of the Security Council. 

Lisbon’s new progressive
foreign policy began to
emerge in 1990 when Port-
ugal became involved in the
peace process in Angola.
Breaking with precedent, it
sent peacekeepers both to
Angola and then Mozam-
bique, laying the ghosts of
the colonial wars that pro-
voked revolution and isola-
tion, two decades ago. 

After the 1995 Dayton
accords it agreed to con-
tribute 900 troops to the
Nato force in Bosnia. It may
yet contribute to the Italian-
led force in Albania. 
Under the regime of

Antonio Oliveira Salazar
Portugal was reluctant to
serve in international organ-
isations. “Only in the mid-
1980s did we begin to
realise it was important to
have a voice and that we
needed to have our own
ideas,” said Monteiro.

In his role on the Security
Council Monteiro tried to
maintain his country’s repu-
tation for balance, seeking
“to make practical changes
to its daily work in ways that
will achieve the goals that
we want.” 

Ian Williams
E
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EL PAÍS
THE Spanish daily urges fair elec-
tions in Albania.

ALBANIAN President Sali Berisha
intends to call elections for 29 May
under a law passed by his Democratic
Party majority in parliament. 

With this majority – a direct result of
the last fraudulent elections denounced
by all observers at the time – Berisha
seeks to use the relative calm created
by the presence of foreign troops in
the country to perpetuate his political
hegemony and his own mandate.

The Socialist Party has said that it
will boycott the elections. And the
mediation of Franz Vranitzky, special
envoy of the Organisation for Security
and Co-operation in Europe, does not
seem to be very effective in reconciling
Berisha to an electoral law that would
satisfy all opposition parties.

The international community is try-
ing to impress upon Berisha that he
can no longer call the shots. Those
countries which have troops in Albania
must not let themselves be manipu-
lated into the role of protectors a cor-
rupt regime. The elections must signify
the beginning of a new democratic
process. The rules cannot be laid down
by a parliament which has been
rejected by the majority of the people.

His ability to carry on in Tirana as if
nothing has happened shows that Ber-
isha has learned little from the crisis.
The international community has to
make it clear that troops are in Albania
to maintain stability until elections.
And those elections must be free.

DIE WELT
THE budget shortfall concerns the
German daily.

THE words are getting harsher. The
Free Democrat Party has intensified
the tone of discussion in the coalition.
Leading FDP politicians refuse outright
to increase taxes to plug budget holes.
Trade and commerce minister Günter
Rexrodt joined the FDP chorus saying:
“Tax increases are out of the question.”
It is quite possible that the delegates to
the FDP party conference in Wies-
baden this weekend will commit their
leadership to this line.

In fact tax increases in the current
situation would be highly questionable.
They would be poison for the economy
and would release the government
from the obligation of having to pro-
duce a consolidated budget. The criti-
cism of Theo Waigel – that he runs a
“South American accounts department”
– tends to be rather too shrill. But
nonetheless Waigel more than anyone
must take responsibility for the acute
budgetary plight. Had he set up finan-
cial policy as a priority at the right
time, there would be no need to think
about tax increases again now. 

LA REPUBBLICA
THE Italian daily reflects on the end
of the Mobutu era. 

MOBUTU was a very skilful thief.
Everybody says that – now. His prop-
erties are being counted; seen as loot
finally recovered. His multi-million
accounts in various countries are patri-
mony stolen from the Zairian people.
But Mobutu’s villas and castles were
obvious from the start. Somebody
must have sold them to him. 

Among his assets also appear the
names of those who allowed him to do
business. The CIA, responsible in the
first place for his rise as a “king”, used
him to fund the Angolan guerrillas.
What a shame that Mobutu kept the
money for himself. 

But it was peanuts compared to
what the western diamond companies
paid to exploit the mines of Katanga.
That money also slid into the presi-
dent’s private accounts. To do business
in Zaire meant to do business with
Mobutu, and as soon as he had lost
control of the country he was useless.

WALL ST JOURNAL
ENNUI prevails before the French
elections, says the business daily. 

ACCORDING to recent polls more than
half the French are uninterested in this
Sunday’s first round of parliamentary
elections. It’s not that the stakes are
low: France is experiencing record
postwar unemployment. And it’s not
that the debate is dull: France is hav-
ing a real, if delayed, discussion about
the nature of free-market capitalism.
The point is that the French simply
doubt that anything will change. 

After all, President Jacques Chirac
has done little with his 80 per cent
majority in the National Assembly.

This is a pity because as his former
finance minister Alain Madelin points
out, France is at a crossroads. A failure
to choose free-market liberalism will
mean more slow growth and continued
unemployment. Mr Madelin, a possible
conservative candidate for prime min-
ister, is doing what he can to dispel the
ennui. He is proposing a US style
“Contract with the French”, which
promises to reduce the state’s role in
the economy.

But the question is whether anyone
takes Mr Madelin seriously. The
Socialists espouse policies that would
make Tony Blair shudder. The right
promises that it is born again, but the
conversion is suspect. After all, the
government has done little to act on
these convictions and it was Mr Chirac
who sacked Mr Madelin for daring to
criticise public-sector perks. It may
seem odd that a campaign needs to
debate the merits of free-market liber-
alism. But to many in France the free-
market system they associate with
Anglo-Saxon culture sounds suspect. 
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Czechs lose
balance as

dream fades

MILLAR’S EUROPE

POINTS OF VIEW
N THE wake of the
British general elec-
tion, readers may
recall, I compared the

arrival of Labour minis-
ters in the halls of gov-
ernment in London after
18 years as evoking an
anecdote told by Vaclav
Klaus when the revolu-
tions of 1989 took him
from sheltered academia
to high office.

The Czech prime minis-
ter, now used to being on
the inside looking out,
may have reason to envy
the new incumbent in
Downing Street. Klaus,
whom the Germans
dubbed the Wunderkind
of eastern Europe, is now
looking like the victim of
a mugging by his own
policies. In Prague, too,
social democracy is wait-
ing in the wings.

Appearances can be
deceptive. Prague today,
compared with the dusty,
neglected museum piece
it had become under the
communists, looks like a
boom town.
The Obecni
Dum, the par-
liament build-
ing, has just
been restored
to its Art
Nouveau splen-
dour.

Nato mem-
bership, one of
Klaus’s cam-
paign pledges
when he was re-
elected last
year, is in the
bag. But mem-
bership of the
E u r o p e a n
Union by 2001 is a goal
that appears to be rapidly
receding. The miracle is
over.

Czech unemployment is
on the rise. While the
Poles and even severed
Slovakia are looking at
growth rates of nearly
seven per cent this year,
the Czech economy has
slowed down from five to
just 2.5 per cent.

Klaus, such a keen fan
of American economic
guru Milton Friedman
that he personally handed
him an honorary doctor-
ate from Prague univ-
ersity, still shows no signs
of doubt about his “mar-
ket economy without
qualifying adjectives”.

Klaus came to power as
an outspoken devotee of
former British prime min-
ister Margaret Thatcher,
dedicated to a rushed-
through programme of
privatisation.

Analysts say the speed
which looked so praise-
worthy at the time, may
have been unwary haste.
Too many of the new pri-
vate companies were un-
wieldy or badly managed.
Social Democrat opposi-
tion leader Milos Zeman
has accused him of build-
ing “Potemkin villages”.
For the first time since
the Velvet Revolution, it
looks, according to opin-
ion polls, as if the voters
believe him.

The terror of east Eur-
ope is the Albanian syn-
drome: novice wannabe
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capitalists, which includes
most of the population
with any savings, are
being lured into unreli-
able investments. 

Ordinary Czechs who
thought they were playing
the western game by its
own rules have lost large
sums in pyramid schemes
and shares in privatised
companies which have
since failed. Klaus’s deci-
sion to limit individual
investment in the privati-
sations to Ckr1,000 ($32)
– born of a determination
to make the Czechs a
nation of shareholders –
looks like having been a
stroke of genius for the
wrong reason: at least no
one has lost their shirt in
the debacle.

For a country which
considers itself on the
fast track towards “nor-
malisation”, it has proved
a shock. Last year alone
four credit institutes went
under, while four others
were taken over by the
government, which is still

the major
s h a r e h o l d e r  
in the four
biggest banks.

The Czechs
are uncon-
vinced by their
c o u n t r y ’ s
industrial pro-
duction. One
of the impor-
tant freedoms
won with the
overthrow of
the commu-
nists was the
freedom to buy
abroad. But
the country’s

trade deficit is yawning
ever wider.

Klaus the free-marke-
teer is being forced to
turn to protectionism,
ordering ministries and
government departments
to “buy domestic”. The
brightest spot on the
horizon is the revived
Skoda car plant, but its
ownership by Volkswagen
means much of the
income stays on the other
side of the frontier. 

Industrial production is
down, even on 1989. In
the first half of this year it
fell a further six per cent.
The only sector booming
is tourism.

Awkward questions are
being asked retrospec-
tively about some of the
privatisations, particu-
larly those in which the
state company came with
property possessions,
assets which have since
been profitably stripped.

The April budget cut
government spending by
five per cent. Brakes were
slammed on the planned
increases in wages. Strict
monetarist policies are
difficult in an economy
striving to bring prices
and salaries into line with
western neighbours.
Rents in Prague are still
set to double by the year
2000. Wages, however,
are not. 

Vaclav Klaus, the man
who boasted he had his
feet firmly on the ground,
increasingly looks like a
wobbly high-wire act.
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Payback time 
for Denmark
PATRIK Lindberg (“Drawing
the line on Scandinavia”,
Letters, issue 365) has
shocked and confused our
little Danish nation by claim-
ing that Denmark is not part
of Scandinavia. His claim is
mind-boggling. It contra-
dicts centuries of under-
standing. Even Ptolemy
must have been way off base
when he produced his map
of Scandinavia in 150AD.

Brussels must now com-
pensate all the people here
in Denmark who have mis-
takenly invested in the con-
cept that we are a part of
Scandinavia. In the Copen-
hagen phone book alone
there are 96 listings for
companies with “Scand-
inavian” in their names. 

Who will cover the costs
incurred when these citizens
have to change the names of
their companies or if they
decide to relocate across the
Øresund to Malmö, over
there in “Scandinavia”? 

We must thank Lindberg
for shedding the light of the
midnight sun on the issue.
Since Denmark is not Scan-
dinavian, and we are cer-
tainly not German, what
should we call ourselves?
Mikael Colville-Andersen
Copenhagen, Denmark

Voting with 
their shirts
SILLY me. I thought that
Tony Blair became Britain’s
prime minister because Old
Labour became New Labour
and British voters wanted a
change of government after
18 years of the Tories.

According to Stephanie
Theobald and your French
experts (“Quelle horreur!
French lack style”, issue
366), I have got it all wrong.
Blair came to power on the
strength of his “sparkling
white shirt and rolled-up
sleeves that wowed the
British electorate”.

Are we to understand that
the French electorate will
cast their votes on 25 May
for the party whose leaders
demonstrate the most
switched-on fashion sense?
Janet Forster
St André-de-Roquelongue,
France

Britain’s role 
in Gibraltar
THE demonstration by more
than 10,000 Gibraltarians
on 13 May against the Span-
ish government’s denial of
their rights as fellow citizens
of the Union was one of the
most significant political
events to happen this year in
the Iberian Peninsula.

A petition was handed in
to Governor Sir Richard
Luce requesting that the
new British government
defend the rights and inter-
ests of Gibraltarians in the
strongest possible manner
and that a complaint be
elssoh
registered with the Euro-
pean Commission asking for
strong and decisive action to
be taken against Spain.

The governor said that the
British government is com-
mitted to the Gibraltarians
and to the undertakings in
the 1969 constitution. This
includes defending Gib-
raltar’s position in the EU as
a British territory in Europe,
for whose affairs she is con-
stitutionally responsible.

The Spanish government
reacted to the protest by
taking even longer to search
cars at the border, with the
result that long queues
‘Here in Germ
trace of militar
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formed in the days after the
demonstration. José Espin-
osa Gil, a Gibraltarian, died
as a result of a heart attack
while in the border queue.
Michael Brufal de
Melgarejo
Fleet, England

Germany’s 
blood line
WHEN Germany capitulated
after a war of unparalleled
brutality against millions of
innocent people, there was
hope of an end to racism
and chauvinism. This makes
any there is not the fai
ism. Do I hear it asked,
kinheads and neo-Nazi
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it all the more disheartening
to read about attempts by
today’s German government
to deny citizenship rights to
immigrant children born
there (“Nationality plan hits
trouble”, issue 363). As you
point out: “Germany is the
only major western indus-
trial nation to maintain the
principle that nationality is
essentially passed down
through the blood line.” This
has echoes of Blut und
Boden (“Blood and soil”). 

German authorities do not
distinguish between the con-
cept of citizenship as the
criterion of nationality and
ntest
 what
s?’

 and B
the ethnic background of
individuals. Historically,
Germany absorbed a multi-
tude of ethnically distinct
groups, reflecting the coun-
try’s position at the cross-
roads of Europe. They now
form the German nation.

So-called “guest workers”
and immigrants have made a
substantial contribution to
Germany’s postwar econ-
omic miracle. Now, when
technological change drasti-
cally reduces the need for
human labour, these people
are treated as unwanted
competitors for scarce jobs,
and a burden on a strained
uchen
social welfare system to
which they had contributed
as taxpayers during years of
gainful employment.
Vera Butler
Hon Secretary, Australian
International Studies
Association
Melbourne, VIC, Australia

Bubka’s gold 
for Ukraine
I WAS puzzled by Michael
Butcher’s article on Sergei
Bubka, the Ukrainian pole-
vaulter (“Why Bubka thinks
he’s still a failure”, issue
365). Butcher writes that
Bubka is “an ethnic Russian
without a word of Ukrainian
in his vocabulary”, and
craves for the day when the
Soviet Union is as one again. 

Can this be right? When
Bubka visited Australia a
few years ago he spoke
perfect Ukrainian with the
Ukrainian community here
and clearly voiced his hopes
for a free and independent
Ukraine. He is such an idol
for young Ukrainians. 

I was very much under the
impression that Bubka
pushes himself because he
wants to win an Olympic
gold for Ukraine. The medal
he won in Seoul was not for
his country. The sporting
teams in the post-Soviet,
newly independent states of
eastern Europe are smaller
and weaker (and perhaps
somewhat disillusioned), but
surely they are proud to rep-
resent their countries, and
not a regime that has denied
them their identities and
heritage.

Bubka will only be satis-
fied when he wins gold for
Ukraine. To that end, he
should try to persuade the
Ukrainian government to do
more for its athletes.
Halja Bryndzia
Durack, QLD, Australia

r HOW can the person who
was granted the honour of
carrying the Ukrainian flag
at the first Olympic Games
where Ukraine competed as
an independent country pos-
sibly want the old Soviet
Union to be reformed?
Petro Rewko
Manchester, England

Charity begins 
with a request
I AM sorry that Sir Peter
Ustinov has been pestered
by some of the more persis-
tent of my professional fund-
raising colleagues (issue
366). But research has
shown that most people who
do not donate to charity do
not give because they have
not been asked.

I have resisted the tempta-
tion to use the fax and Inter-
net, finding that building
relationships with people
interested in my organisa-
tion’s aims and asking for
donations face to face are
much more effective.
Stuart Wroe
TOC H Fundraiser
Skipton, England
Conservation THE Natura 2000
programme is causing widespread
destruction of unique forested
areas in Finland. Landowners,
fearing that they will be forbidden
to harvest trees from their land,
are felling huge tracts of forest,
regardless of the unique terrain
formed by the receding Ice Age. 

While I favour the conservation
programme, there is something
very wrong with the way it is being
introduced. Instead of drawing
people together to an awareness of
their unique environment, it is
forming battle lines. The Natura
2000 programme affects the whole
of the European Union. As it
begins to take effect, will other
uniquely beautiful areas of Europe
be systematically destroyed?
Richard Jenkins
Asikkala, Finland

Tectonic plates IF THE two
plates of the earth’s crust were
indeed colliding under Iceland
(The MagAZine, issue 366), life
there would be very interesting –
albeit somewhat short and frantic.

This part of the Mid Atlantic
Ocean Ridge is pulling apart. Were
the plates colliding, the volcanoes
would be explosive, as in Java. 
Pat Jenkins
Church Stretton, England

Strong-arm tactics “BRUSSELS
faces the incinerator” (Letters,
issue 366) and the Ardennes will
have a nuclear waste dump. I must
differ with Françoise Lerusse’s
naive qualifier that she is an
ordinary citizen of Belgium. This is
a defunct notion, as politicians of
the three language divides –
Flemish, French and German –
have done their best to carve up
Belgium into monolithic fiefdoms.

Francophone Brussels may have
to face a Flemish incinerator.
Conversely, the Ardennes (a
demographically weak and
economically disadvantaged
region) may be forced to accept
radioactive waste from recently
decommissioned Nato bases.
These sinister Cold War relics are
conveniently located on the
frontier with Luxembourg, itself
already victimised by the French
nuclear reactor of Cattenom on its
southern border. 

There is an endless list of
political power abuses, blatant
violations of international law and
strong-arm tactics from the
member states of the Union.
Christian F Verbeke
Gouvy, Belgium
YOUR “Taxing talent into exile”
editorial (issue 366) concludes:
“The economic regeneration of
Europe demands the introduction
of low personal tax rates with
few exemptions.” This is obvious
and incontrovertible. Few main-
stream European politicians or
economists are making the case
for swingeing increases in direct
taxation, either generally or for
those in the high-earning bands.

Policies to increase personal
taxation, other than to give a
boost to healthcare and educa-
tion, are generally unpopular
with the electorate. It is also the
case that indirect value-added tax
should not be increased as the
top levels of direct taxation are
brought down. Giving with one
hand and taking with the other
does not make for sensible bud-
gets. Replacing direct with indi-
rect taxation is not the answer.

It is also a truism that “the sim-
pler the tax code, the fewer the
fiddles and the greater the incen-
tive to enterprise”. Given that
member states of the European
Union are managing the painful
process of convergence to the sin-
gle currency without too much
difficulty, the next obvious step
is for them to work towards har-
monisation of tax and revenue.

Tax is too important an issue to
be left to member governments.
Willem Stroobosscher
Vienna, Austria
r I AGREE with Economics
Editor Thierry Naudin (issue 366)
that arguments about the single
currency go to the heart of Euro-
pean politics. It is beginning to be
realised, as last week’s editorial
also indicated, that fiscal com-
petition between nation-states
simply acts to conceal the market
competitiveness of an area, not-
withstanding its desire for educa-
tion and conscience for social
provision.

Unfortunately, global com-
merce has little respect for edu-
cation, and no conscience. Should
these priorities be imposed in
Europe, for starters?
Ian R Jenkins
Hamilton, Scotland 
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WEEK in Germany, following

in the steps of Mendelssohn,
the romantic composer. This
automatically means what used

to be called East Germany – Leipzig,
Weimar and Berlin. The evocation of
that ephemeral genius, dead at 38, is
for television, and it shows a Germany
essentially different to that which, to
this hour, seems to haunt Lady
Thatcher’s trenchant daydreams. 

Journeys by car over local roads, to
avoid the autobahn which on Whit
Saturday had traffic jams as long as
50 kilometres, explain why the forma-
tion of a European union and the rap-
prochement with France are so essen-
tial. Practically every place name in
eastern France reminds one of the
nightmare battles of attrition during
the Great War. Modern warfare,
because of its speed and mobility,
deals less with set battles.

There are still names redolent of
conflict in eastern Germany, but from
an earlier period. Dresden and Leipzig
both evoke the twilight of Napoleon’s
dominance of European affairs, but it
comes as a surprise, near the town of
Lützen to find a huge memorial to
Sweden’s fallen. This was where the
imperialists under Wallenstein were
defeated by the Swedes under Gust-
avus Adolphus, who died in the battle.
A garishly painted Swedish flag flies
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over the entrance, a reminder of a
battle during the Thirty Years’ War,
and a symbol of all the lethal exuber-
ance of Europe’s adolescence. Seen
from here, it is absolutely necessary
to put an end once and for all to such
high spirits, so wasteful of life, time
and human endeavour. 

The English viewpoint is slightly
different in that Lützen and Jena are
as little known as are Naseby or
Culloden over here. Britain, by tradi-
tion, has a bye in every first round of
a European war, and even if it entered
the fray by treaty in the second round,
the contest has never been resolved
on its soil. Seen from the White Cliffs
of Dover, the outbreak of friendship
between the French and the Germans
is somewhat disturbing, since the age-
old concept of balance of power has
to be abandoned for good. 

Some cast a cautious plague on
both continental houses, with an
option to lift the plague should it
prove to be a disadvantage. These are
Eurosceptics. Others say join them
both and influence them. These are
the Europhiles. Who will win this
internal battle is of less importance
than it once was, since the Conser-
vatives have succeeded in damping
Europe’s enthusiasm for Britain. 

The new Labour government in
Britain has started brilliantly in
redressing the situation by announc-
ing Britain’s re-entry into Unesco, the
rectification of an absurd and servile
act of moral finger-wagging, while
holding on to Uncle Sam’s coat-tails
with the other hand. 

The downplaying of culture as a
useless commodity, while vindicating
greed as an essential human virtue, is
symptomatic of a fundamentally taste-
less epoch. Now, dare one hope, this
is subject to further winds of change. 

Here in Germany there is not the
faintest trace of militarism. Do I hear
it asked, what about the skinheads
and neo-Nazis? Every football crowd
the world over has elements unwilling
to accept the defeat of the chosen
side, as they are unwilling to admit
that the umpire’s whistle marks the
end of the match. These retarded
creatures are so loyal to their ideals
that they continue the match into
overtime – burning cars, manhandling
other rowdies and drinking.

By the same token, there are those
who refuse to believe that Hitler is
merely an odious memory or that the
mighty Wehrmacht could have been
laid low other than by a dirty trick.
There are even those who maintain
that concentration camps never
existed outside the fevered imagina-
tion of Zionist plotters. What to do
with such perverse people, God only
knows. Unfortunately, they cannot be
sprayed with maturity or inoculated
against ugly thoughts.

The answer is presumably inherent
in all civilised societies. It is to leave
them alone until they overstep the
mark. Then they should be judged like
all conventionally clothed suspects,
with no reference to their sartorial
eccentricity. I remember falling ill in
Berlin a few years ago, in the very
room I am occupying now. The fire
brigade arrived bearing the emer-
gency doctor. I received them on the
balcony of my room during a snow-
storm, in pyjamas. I was having diffi-
culty breathing. The sight of the doc-
tor helped cure me. She had an
Iroquois haircut, a peroxide cocks-
comb, and was dressed from head to
foot in black leather, with copious
studs and chains. “Don’t judge by
appearances,” she warned, in a thick
German accent. “I am good.” And she
was. Very good. 

ANY skinheads are to be
seen, often squatting in the
pedestrian zones of historic
cities, soaking up the sun-

shine, the rings in their ears, noses,
and eyebrows glinting on the back-
ground of warpaint. There is an ele-
ment of obedience to the tradition of
the great German romantics in all
this, a reaction to the cult of success
and quest for material wealth also
prevalent in this land of affluence and
status symbols. On the whole, they
are utterly harmless, merely searching
for the definition of happiness, which
is, in the final analysis, what all of us
do in our own ways. 

Weimar, preparing to be Europe’s
cultural capital of 1999, is a wonder-
ful little city, houses and palaces
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alike, market squares and alleyways,
punctuated by enormous trees and
wild flowers, evocative of old artistic
disputes and present peace and quiet.
The presence of Goethe, Schiller and
innumerable lesser lights are felt
throughout, despite, or perhaps
because of, the gaping tourists taking
in the almost tangible atmosphere. 

The path between the tall trees
leading to the palace is still there. On
it, Goethe was taking a constitutional
with Beethoven. Goethe suddenly
indicated to his friend that protocol
decreed that they stand aside, since
two princelings were approaching in
the other direction. 

Beethoven either failed to hear, or
pretended not to. He walked on, bent
forward, his hands clasped behind his
back. The princelings bowed to him.
Beethoven ignored them. A few
moments later he turned, in time to
see Goethe in a ditch, bowing low.
The princelings failed to see him and
walked by. Afterwards, the composer
said to Goethe: “Remember, there are
only two of us. There are thousands of
them.”

The shell of Buchenwald, the noto-
rious concentration camp, lies a few
kilometres away. It lasted eight years
and 56,000 died there. Weimar has
lasted for centuries and 65,000
people live there.
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The men who preach water and drink wine

IN ONE reckless act of financial manipulation, Germany’s
finance minister, Theo Waigel, has grievously undermined
the economic high ground that his country has so carefully
constructed for more than half a century. 

The opportunistic revaluation of his country’s gold
reserves to make Germany meet the Maastricht criteria
may have made it more likely that the single European
currency will be established on time in 1999 (though
Eurostat and Germany’s constitutional court may yet get in
the way if they are of a mind to be more rigorous than Mr
Waigel). But it has also ensured that the euro will begin
life as a currency struggling for credibility. If they can
mess with the mighty Bundesbank’s assets with impunity,
who knows what Europe’s politicians will be able to do to
the European Central Bank.

Even in a country where criticism of the political
establishment is too often muted, Mr Waigel’s plans to
revalue Germany’s gold reserves have provoked a storm of
protest. Bankers and economists have echoed the damning
criticism of Heiner Flassbeck of the Berlin Institute for
Economic Research: “Waigel has made himself out to be
the high priest of correctness. Now the truth is out. He is
preaching water and drinking wine.” 

Other European states struggling to reconcile their
faltering finances with the convergence criteria for eco-
nomic and monetary union can now safely ignore German
strictures when next cajoled by the guardians of the
deutschmark for using dubious ad hoc methods. In using
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Ireland’s booming economy
may secure victory for the
Taoiseach in next month’s
election. But for many the

new-found wealth is an illusion 
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such blatantly cosmetic devices Helmut Kohl and his
finance minister are abandoning the central principle of
their single currency strategy: that there must be no fudg-
ing of the economic conditions. 

Chancellor Kohl has kept rigorously to the line that any
fiddling would mean undermining the euro. In 1991 he
insisted that “no one is ready to give up the stable deutsch-
mark for an unstable currency. That is absolutely self-
evident”. In Germany’s view, a deficit limit equivalent to
three per cent of gross domestic product meant precisely
that, not one decimal point more.

By abandoning this disciplined approach, Germany’s
leaders are in danger of starting a spiral of events that
could do profound damage to Germany and the rest of the
European Union. No longer will Bonn be able to insist that
Italy be excluded from joining the euro in the first wave in
1999. Mr Kohl will rightly be condemned for hypocrisy if
he continues to protest at the way Rome has used every
financial trick in the book to reduce its deficit, such as the
loan it is exacting from the Italian people (disguised as a
ins hope
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tax) to massage down its budget deficit. France has also
resorted to financial shenanigans. By taking over the
pension fund of France Telecom, the government managed
at a stroke to reduce its current budget deficit while conve-
niently ignoring it has taken on substantial long-term fiscal
obligations.

The cumulative effect of these fiddles will be to make the
euro a soft Camembert currency at its launch rather than
the copper-bottomed successor to the deutschmark we
were promised. Europe’s people will have been sold a false
prospectus. The very rules that were presented as essential
to the Maastricht project for monetary union to go ahead
safely have been casually jettisoned because they proved
inconvenient. This will undermine European Union credi-
bility in global markets. If the single currency happens, the
case for a stable euro is overwhelming – and that prospect
will now be much harder to achieve with a cosmetic
economic convergence. 

There is also something fundamentally unfair about
allowing greater licence to Germany, France and Italy
S
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Not for Felipe: romance failed to blossom with Princess Tatia
when countries such as Spain have been prepared to intro-
duce tough measures to qualify for monetary union. But,
so great is the will of the political elite in Paris and Bonn,
they are unlikely to be deterred by such factors. Nor is it
possible to rely on the good sense of the German people
who remain resolutely wedded to the mark and deeply
sceptical about the euro. In the rush to monetary union,
popular sentiment in Germany has counted for nothing.

The prospect of a weak euro should, in theory, deepen
German popular hostility to monetary union. But the
consequences of staying out of the single currency are as
great as joining. A decision not to launch the euro on time
would almost certainly lead to a flood of hot money into
the deutschmark. The resulting revaluation of the currency
would lumber German business with an even higher cost
base than the one with which it is currently struggling.

Europe today needs the leadership of countries commit-
ted to the virtues of sound money and a resolute refusal to
fiddle the books for political convenience. The conse-
quences for the entire European Union would be disas-
trous if the one country which has earned international
respect for its economic rectitude is prepared to abandon
the necessary disciplines when they are most needed. 

Sadly, for Germany, it now seems damned by an
unstable euro if monetary union goes ahead and damned
by a strong deutschmark if it doesn’t. Its reputation for
sound economics has become the biggest casualty on the
road to implementing Maastricht.
tic tiger 
LEON FARRELL / PHOTOCALL
RELAND is a country basking in
the glow of prophesies that its
economic boom will continue into
the new century. Its politicians are

fighting for the opportunity to use the
new wealth to shape the country
according to their particular visions.

But the electorate is struggling to
detect what real choices the parties,
with few policy differences between
them, offer in the 6 June election.
Many voters, still mired in poverty,
beset by rising crime and a drugs
plague, wonder when they will share in
the much-vaunted affluence.

Ireland’s parliament, the 166-mem-
ber Dail, was dissolved on 15 May as
Fine Gael Prime Minister John Bruton
sought to take advantage of an econ-
omic feel-good factor to gain another
term in office. 

Bruton hopes that his coalition gov-
ernment will be the first to be returned
for a successive second term in nearly
30 years. Though the polls predict a
close result, Bruton’s campaigning
style is relaxed to the point, some
might say, of complacency.

In the affluent port town of Dun
Laoghaire, an outer suburb of Dublin,
Bruton, guarded only by a few police
officers, strolled through yet another
brand new shopping centre being con-
structed and pumped the hands of
hard-hatted workmen with what
seemed genuine affability.

A large Fine Gael banner on the new
stone extension to the town’s hand-
somely spired St Michael’s Church,
proclaimed that the government coali-
tion had produced “1,000 new jobs
every week”. When it was time for him
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to leave, Bruton got into the front pas-
senger seat of his modest official black
limousine which promptly got stuck in
a traffic jam caused by, yes, construc-
tion work. As a uniformed garda officer
rushed to frantically clear the traffic,
Bruton played with the electric window
running it up and down, relaxed and
happy to chat with passers-by.

Through the window, he confided
why he was confident of winning.
“There’s no need to make a change,”
he said. “If something is working,
whether it’s a domestic appliance or a
business, then why change it?” 

The ruling “rainbow coalition” con-
sists of Bruton’s Fine Gael party, the
Labour Party led by Dick Spring and
the Democratic Left led by Proinsias
De Rossa. The opposition is a looser
alliance of the powerful Fianna Fail
party led by would-be prime minister
Bertie Ahern and the small Progressive
Democrats (PD) party of Mary Harney.

Although the partners in each coali-
tion have broadly harmonised their
manifestos they are also keeping the

Whistle-stop tour: Bruton with his wife Fi
gaps between them wide enough for a
switch in alliances so that a new per-
mutation of parties could assume
power after the elections. The contes-
tants are eager to be at the helm of an
economy lauded as an example to the
rest of Europe and dubbed as the
“Celtic tiger” or “emerald tiger” in rev-
erential comparisons with the virile
economies of Pacific rim countries.

The statistics indeed show a country
that a decade ago was hovering around
the poverty levels of Spain, Portugal
and Greece powering ahead to outstrip
the southern EU states and be poised,
by many predictions, to soon overtake
its much larger British neighbour.

Government borrowing, at disas-
trously high levels a decade ago, has
fallen drastically and foreign invest-
ment, particularly American, has fur-
nished a large number of well-paid jobs
in a country with a population of only
3.6 million in high technology and
financial services industries.

A country that only a short time ago
was dependent on agriculture now

nola on board the Fine Gael campaign train
makes around 30 per cent of the per-
sonal computers sold in Europe. High-
technology jobs have been attracted to
the country by an aggressive govern-
ment industrial development agency
which has drawn the world’s largest
chip-maker, Intel, and other big names
in electronics and computers such as
IBM, NEC, Fujitsu, Gateway, Analog
Devices and Xilinx.

ISIT Dublin, as most of the esti-
mated five million visitors each
year to Ireland do, and the coun-
try’s prosperity is on show in

the capital. Impressive and imaginative
new office buildings on land whose
prices have rocketed vie for attention
alongside magnificently maintained
Georgian buildings such as the Custom
House and Trinity College.

Smart pedestrianised areas off the
main O’Connell Street and the swish
area around Grafton Street are
crammed with chic and expensive
shops while some pubs have spent
huge sums to recreate the authentic
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 to Cork. Will a feel-good factor win a new
 term of office for his rainbow coalition?

atmosphere of a simple, traditional
Irish bar. 

It is all rather like visiting a giant,
charming Irish theme park. But a few
kilometres northwest and southwest
from the centre the fairy tale abruptly
ends. Places such as Darndale and
Gallanstown where new and old, high-
rise and low-rise, dilapidated and out-
right slum buildings tell the story of
Ireland’s high unemployment rate,
around 11 per cent, and of the large
impoverished families in cramped
apartments where the country’s eco-
nomic miracle has not trickled down.

There is the ugly, sprawling, intimi-
dating St Michael’s estate at Inchicore
where few taxi drivers will go because
of the risk of being robbed in the area
notorious for its crime and drug taking.
Here children as young as 12 years old
inject heroin.

Here the refrain is: “There may be an
economic boom, but I haven’t seen it.
The rich get rich and the poor get
poorer.” One 25-year-old man who has
been unemployed for most of the nine
ing ty

na of Liechtenstein 
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years since leaving school said: “All the
parties are the same now, there’s
nobody to fight for people like us. The
Labour Party is now a middle-class
party like in England. I don’t see the
point in voting.”

Paddy Lynch, a former chairman of
the national airline Aer Lingus, says:
“There is a dual economy in Ireland:
there is the Ireland that is getting
richer and making fantastic progress
but there is also the Ireland of dreadful
impoverishment in rural areas and
blackspots in towns and cities.”

Lynch believes that much of the
credit for Ireland’s economic perfor-
mance must go to financial assistance
from the European Union. But most of
all he says that the country’s education
system has made its workforce attrac-
tive to lucrative high-technology indus-
tries. Irish politicians acknowledge the
huge strides were made possible by
massive EU subsidies. It is no surprise
therefore that all the main parties in
the election are ardently pro-European
Union and membership of the single
currency is not an issue between them.

So far, the elections have been domi-
nated by promises of tax cuts. Fianna
Fail and the PDs took an early lead in
the polls with promises to cut, over a
five-year period, the top rate of tax
from 48 per cent to between 40 and 43
per cent and to slash the lower rate of
28 per cent to 20 per cent. 

The components of the rainbow
coalition have differing views on lower-
ing taxes and have proposed increasing
personal tax allowances, cutting pay-
related social insurance, and broaden-
ing tax bands so that people can earn
more before they pay higher rates.

With both the main contestants close
on economic policy the campaign has
searched in vain for drama or scandal.
Many voters will make their decision
more on grounds of personality or
local rather than national issues.

Even the traditional tensions
between the two biggest nationalist
parties seem lame. The origins of
rivalry between Fine Gael and Fianna
Fail, whose names in translation,
“Family of the Gael” and “Soldiers of
Destiny”, make them sound peculiarly
like Middle Eastern fanatical parties,
lie in the 1920s and are lost on most of
the younger of Ireland’s 2.5 million
voters.

Troubles in Northern Ireland fail to
excite most people living in the repub-
lic and all the main parties agree the
IRA must call a permanent ceasefire
and pin their hopes for a lasting settle-
ment on the stalled all-party peace
talks. Campaigning has settled into a
boring rush around Ireland by the
party leaders trying to whip up excite-
ment. Each says that their government
will use wealth to ease unemployment
and build better homes for the poor.
rant

y “WHO but a madman would

destroy his own canoe in the
middle of a river?” These words come
from the mission statement of
Mobutu, written when his regime was
young, three decades ago. They sound
in retrospect like the right opening for
his political obituary.

When he wrote them it was fashion-
able for any up-and-coming man of
power to emulate Chairman Mao by
producing his pensées in a similar
format to the little red book.

Mobutu’s first name, Joseph-Desiré,
still stood un-Africanised and Zaire
had not been invented when he chose
to make it a little green book. It is an
odd work, mixing bits of homely
African folk wisdom with the clichés
of leftish political thought. Occa-
sionally a nod and a wink is made
towards the American capitalism that
had helped to install the author.

Riffling through my battered old
copy, I detected several small ironies
leaking from the decaying French
prose. “We shall see,” he wrote, “who
among us is best at profitably cultivat-
ing his own field.” No prizes awarded
for nominating the Great Helmsman
for that award. From his field came
more money routed towards the
banks of Switzerland than ever got
into compatriot purses – maybe £200
million ($320m) a year. Once he
wrote: “The money powers should
know that Mobutu is first of all a
soldier who fears neither battle nor
death.” As it does to all tyrants, fear of
battle and death did come to him, too.

Into the armour-plated limo and off
into exile he fled, not even bothering
to give the ritual order that the palace
guard must fight to the last man. He
knew that they wouldn’t. They were
already legging it themselves.

y UNEASY lies the head doomed
to wear a crown. Contrary to

popular belief, life for the younger
set in the ten remaining royal
palaces of the European Union is
not fairy-tale endings and salsa
dancing by night. Take the case of
Felipe de Bourbon, prince of Spain
and next in line for king. You might
think that this spirited 29-year-old,
handsome, intelligent and carefully
trained in requisite monarchical
skills has everything going for him.

Yet a cloud no bigger than a wed-
ding ring hangs over his head. Family
pressure is on him to find a bride
and be quick about it – not any old
bride, but a mum-approved one.

“He must marry urgently,” says
José Luis de Villalonga, an aristo
royal biographer. “The mission of an
heir to the throne is to secure the
dynasty through the direct line.” It’s
not that the prince has anything
against women. He cuts a swathe
through Iberian beauties. But his
taste is for good-looking, leggy,
career women. There was a serious
flirtation with Isobel Sartorious, a
public relations executive, then
came Gigi Howard, a US model.

“Not one of us,” cried Mama. For
Queen Sofia does not share his taste
for commoners. Efforts to encour-
age romance with Princess Tatiana
of Liechtenstein came to nothing.

Another young royal bachelor in a
similar predicament let out a strange
cry for help. King Letsie III of
Lesotho asked delegates to a south-
ern African community conference
for regional help in finding a wife.

Maybe Prince Felipe should make a
similar plea to the European Comm-
ission’s protocol department. 

We can’t take another war of the
Spanish succession.
y AS THE effects of the election
drug fade, the British citizenry,

for want of anything better to do,
turns to a bout of another favourite
game – auto-criticism. This time it
centres on fashion and ceremony.

Chancellor Gordon Brown, the
finance minister, provided the excuse
by announcing that he planned to
attend a posh captains-of-industry
dinner wearing a lounge suit. Next
will come a move to stop judges and
barristers wearing their traditional kit.
The electorate is divided between
those shouting “Bravo” and those boo-
ing the death of formality.

A similar fault line divides the chat-
tering populace about the merits or
otherwise of the ceremony for the
state opening by the Queen of the new
parliament. Some revel in it: others,
like myself, are amused but slightly
embarrassed by such carrying on.

Unity exists in the belief that the
British are unique in their brilliance at
ceremonial. Wrong. Have they never
watched a presidential inauguration in
the US? In Paris the national assembly
has a state opening every afternoon it
is in session, with a platoon of the
Republican Guard in full 19th-century
dress, with flashing sabres, drums and
trumpets to greet the assembly presi-
dent. German barristers and judges
robe themselves with the best. 

The moral is: you don’t need to be
royalist to enjoy dressing up and pan-
tomime show-stoppers.

y QUOTE: “When it comes to
women in politics, France is

15th among 15 in Europe and 72nd
in the world, just below Uganda.”
Edith Cresson, former French premier
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Manchester United’s mercurial star ends his affair with the Old Trafford faithful to pursue a life in the arts

On a high: Cantona celebrates a goal for United, with whom he won six trophies

Cantona’s masterstroke lends
his red period a final flourish

Julian Coman on the French
footballer who became 

an English sporting icon

Kicked 
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Canton
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CLIVE BRUNSKILL / ALLSPORT
N MARCH 1995, during the dark-
est period of his football career,
an open letter to Eric Cantona
was published in a British

national newspaper. 
Written by the Manchester United

supporter-turned-author Richard
Kurt, it was, in fact, a begging letter.
Cantona was in the middle of serv-
ing an eight-month ban from
English football following the
infamous kung-fu attack on an abu-
sive Crystal Palace supporter. It was
rumoured that he wanted to leave
Britain altogether. Kurt was plead-
ing with him to stay.

“You need to be loved,” he wrote.
“Could anyone adore you like we
do? You’re not even on the pitch yet
we sing for you like no other. We
wear your name with pride wherever
we go, we champion your cause at
every opportunity. You have become
more than a mere star or hero or
leader, you have become an icon of
religious scale. You once called
United your perfect wife – what
grounds have we given you for
divorce?”

Cantona stayed that time. But the
divorce papers have come through
after all, and more suddenly than
anyone expected. His family had no
inkling. Neither did Nike, whose
advertising campaigns he still spear-
heads, or the fans who flocked to
the club’s Old Trafford ground. Like
a shot on the turn which surprises a
defence expecting a pass, this was a
decision taken on impulse.

However, if the timing
was startling, the manner
of his departure was not.
Indeed, this was the 31-
year-old Frenchman in
finer form than he had
been all season: provoca-
tive, individual and at least
two steps ahead of the
opposition. The media pack
dutifully assembled at Old
Trafford, but they found
only Alex Ferguson, the
club’s manager, and Martin
Edwards, the chairman.
Cantona, having retired,
had disappeared on
holiday. 

There were plenty of
seagulls but not many sar-
dines, to adapt his most
famously elliptical
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Please state your name,
pronouncement. The idea is that
“other interests” will now be pur-
sued. Cantona paints his life with a
broad brush – that is part of his leg-
end. Thus there was Cantona the
model at the Paco Rabanne fashion
show in 1993 as well as Cantona the
(much-derided) amateur philoso-
pher and Cantona the artist and
poet. 

It appears that the immediate
future may be devoted to Cantona
the actor and director. He made his
first feature film appearance last
year in Le bonheur est dans le pré
and has bought a stake in a Parisian
theatre company. But it is doubtful
that any such artistic experiments
will prove as triumphantly success-
ful or as eye-catching as his “red
period”.

When Cantona joined Manchester
United in late 1992, both club and
player had an enormous amount to
prove. United, despite huge
resources, massive support and a
glamorous history, had failed to win
the English championship for 26
years. Insecurity born of repeated
disappointment had gnawed away at
the sinews of the club’s self-belief. 

Meanwhile Cantona, having blazed
a sulphurous trail through the
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French game, was a footballing
prophet searching for his people.
France had rejected him, tired of
balls thrown at referees, expletives
hurled at disciplinary committees,
and punches thrown at team-mates. 

In exile, he wound up in England,
at the Yorkshire club Leeds. Despite
his playing a small part in the team’s
1992 championship victory,
Cantona’s high opinion of his own
abilities was not shared by manager
Howard Wilkinson. He moved to
Manchester.

The player was arrogant, talented
and rootless; his new club had
matchless potential but was unable
to cope with the burden of living up
to its past. They were made for each
other. United provided the ambition,
Cantona the belief.

Within six months of his arrival
the league had been won. The fol-
lowing year saw the club’s first-ever
double of championship and FA
Cup. In the French striker’s five sea-
sons at Old Trafford a total of six
trophies was won. 

As the dam burst, Alex Ferguson
reflected: “He was born to play for
United. Some players, with
respected and established reputa-
tions, are cowed and broken by the
size and expectations. Not Eric. He
swaggered in, stuck his chest out,
raised his head and surveyed every-
thing as if to ask: ‘I’m Cantona.
How big are you? Are you big
enough for me?’”

But while the French tri-
colour flew in Manchester,
much of the rest of England
had found an anti-hero on a
scale without sporting prece-
dent, faced with the specta-
cle of a haughty Frenchman
who puffed out his chest,
turned up his collar and pro-
ceeded to collect all the sil-
verware on offer. The last
star who had pouted to such
effect had been Mick Jagger
in his Rolling Stones heyday.
Soon Cantona represented
an aesthetic as much as he
did a football team.

Even his much-anticipated
fall was followed by the most
spectacular of redemptions.
The season after the Crystal
Palace incident, an appar-
ently reformed Cantona cap-

into
ric

a was
 from
 for
onths
ng fu-
tack
busive
 Palace
ondon
. But
ster

s 
ment

loyal 
CYAN MAG

IES IS 24 JUNE 199

 ceremony at The Europea
th and 8th October 1997

he Benchmarking Centre Ltd, 
, Bucks SL9 8ES, UK
(0) 1753 893070
ww.benchmarking.co.uk

CHMARKING AWAR
marking  througho
pe, The Benchmarkin
ntre now presents th
European Best Practi

B e n c h m a r k i n
Award   annually

ACADEMIC
CATEGORY

Any European-based po
graduate or research
who has produced
paper or original wo
which incorporates n
thinking on the subject
best practice benchma
ing and its application
strategic/corporate/co
petitive improvement.

, address and contact numbers

TM
tained United to their second dou-
ble, scored the winning goal in the
FA Cup final and was named foot-
baller of the year. No wonder a
Manchester artist recently substi-
tuted Cantona for Christ in a pas-
tiche of Piero della Francesca’s
Resurrection. Typically, Cantona
bought the picture for £75,000
($120,000).

France has watched all this,
bemused and amused. Sportswriters
have attempted to fathom how a
player they regard as gifted but not
great has persuaded so many people
of his genius. On hearing of his
retirement, Gérard Houllier, the for-
mer national team coach, argued
that Cantona was “a great player,
but only in the context of British
football”.

Whatever the truth of that,
Cantona has at least avoided the fate
of many who were once considered
great – embarrassing and humiliat-
ing decline.

Sensing his powers were on the
wane, Cantona was quick to act
upon the first hints of his footballing
mortality. This season he was a little
heavier, a little slower of mind and
body. A little was judged too much.

But whether icons can shed their
status so easily remains to be seen.
It will be odd to see Cantona
become a private citizen again, and
perhaps odder still for him. Off the
pitch, he is a quiet, even shy, man.
The field was the site of a weekly
catharsis before an audience which
was either devoted or implacably
hostile. What will life be like without
hundreds of thousands of lovers and
enemies? 

Before his retirement he
described the motivation that drove
him: “I want to be like a gambler in
a casino who can feel that rush of
adrenaline, not just when he’s on a
roll but all the time. He gambles
because he needs that buzz, he
wants to experience it every
moment of his life. That’s the way I
want to play; that’s the way I want
to live my life.”

For the past five years Cantona
has won almost every bet he has
placed. On grass, his natural ele-
ment, he had come to appear invin-
cible. Perhaps he just wanted to
even up the odds, even at the cost of
breaking some Mancunian hearts. 
Slovenia proves testing
ground for larger Nato

The former Yugoslav republic is
well placed to join the alliance,
but it may have to wait, writes

Ian Mather in LJUBLJANA

‘The key factor determining
enlargement will be how the
US gauges Russian reaction’ 7
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HEN the leaders
of Nato countries
gather in Paris with
Boris Yeltsin to

sign the Nato-Russia Charter
amid pomp and circum-
stance, one question will
remain unanswered. Just
how much is Nato going to
expand?

The 27 May ceremony will
herald a new strategic part-
nership between former
Cold War adversaries. It is
also a sweetener, seeking to
help Yeltsin “sell” accep-
tance of Nato’s enlargement
plans to domestic critics.

Yet neither the Russians
nor anyone else can know
the future boundaries of
Nato because Nato govern-
ments themselves are still at
odds. A decision has yet to
be taken on whether to
admit just three hot fav-
ourites – the Czech Repub-
lic, Hungary and Poland – or
whether to welcome others
among the nine former com-
munist countries that have
their faces pressed against
the windowpane.

Nowhere is the struggle
between alliance maximal-
ists and minimalists watched
with greater anxiety than in
Ljubljana. Slovenia is the
key marginal. If Slovenia is
in, the Nato radicals have
won the argument. If it is
out, the conservatives will
have triumphed.

“We are in fourth posi-
tion”, said Teodor Gersak,
state secretary at the
defence ministry. “We are
worried that the package of
invitees will be less than
four. Yet Slovenia not only
meets all five criteria for
membership, but is ahead of
all other applicants.”

All would-be members
must have a stable market
economy, a democratic sys-
tem of government, a good
human rights record, no
disputes with neighbouring
states and civilian control of
its armed forces.

In the weeks before Nato’s
Madrid summit in early July,
where the chosen will be
announced, Prime Minister
Janez Drnovsek has been
touring European capitals. A
large group from the US
Congress is due in Slovenia.

W

YELO BLCK
The climax will come when
Drnovsek visits Washington
at the end of the month.

Slovenia’s case is strong.
It escaped the former Yugo-
slav federation with mini-
mum bloodshed, then began
establishing itself as a lib-
eral democracy looking
towards western Europe and
away from the Balkans. In a
further move to bolster rela-
tions with its non-Balkan
neighbours, the prime min-
isters of Hungary, Italy and
Slovenia meeting in Buda-
pest on 20 May agreed to
further co-operation and
expressed support for
Slovenia’s application.

Slovenia borders Hungary
and Italy, and would provide
the only connection between
Hungary and Nato territory.
Also, it was not part of the
Warsaw Pact. Its military
officers were never trained
in Soviet military academies
and have had fewer prob-
lems establishing links with
Nato. Slovenia’s small
armed forces are already up
to Nato standards in training.

The US alone has set aside
$60 million to upgrade new
members’ military equip-
ment and train troops for
joint operations, but Slo-
venia guarantees that it will
cover its membership costs.

There is a debit side, how-
ever. Slovenia is no longer
the perfect model of an
emerging liberal economy.
With a population of less
than two million, it is ob-
sessed with losing control to
foreigners. It has introduced
capital controls and restric-
tions on direct investment
by foreigners, angering
international fund managers.
The country’s ambivalence
towards foreign participa-
tion is highlighted by the
unresolved issue of foreign-
ers’ right to buy property.
Last year Lubljana agreed to
change its constitution ban-
ning foreigners from buying
property, because the Euro-
pean Union made this a con-
dition of the association deal
the two parties signed last
June. But so far EU-hopeful
Slovenia has not complied.

HE delay could jeopar-
dise Slovenia’s case.
Brussels is unhappy
with the property ban,

and Slovenia will have to
move quickly to remove it,
or it risks not being in the
first wave of EU applicants,
which will be determined at
the end of this year. But the
harsh truth for Slovenia is
that the next Nato members
will not be chosen purely on
their ability to meet the
criteria. In the end, Nato’s
decision will be political.

Slovenia’s case is most
actively promoted by
France, Italy and Turkey.
But that is because they
want Nato’s southern flank
strengthened, and more
resources devoted to it. For
that same reason, other Nato
countries further from the
Mediterranean and Adriatic
are less enthusiastic, fore-
seeing a diversion of scarce
resources towards the south.

Germany, after originally
sponsoring Slovenian inde-
pendence, is now sending
ambiguous signals. German
Defence Minister Volke
Rühe, probably reflecting

T

the views of Chancellor
Kohl, wants to set strict lim-
its on the number of coun-
tries invited to join Nato
because it will already be
overburdened by helping its
three eastern neighbours. 

But the US will probably
have the final say and there
is growing debate in Wash-
ington on whether the first
wave of enlargement should
be limited to three countries
and omit other leading aspi-
rants, Slovenia and Rom-
ania. Some US officials
argue that restricting the
number of states in the first
wave increases prospects of
quick ratification for the
three favourites by Nato’s 16
countries.

That is the demand of the
Polish and Hungarian lob-
bies to whom Clinton made
pledges over Nato member-
ship in both his election
campaigns. The Czechs could
hardly have a better sponsor
than Czech-born Secretary
of State Madeleine Albright.

Even with only three can-
didates there will be prob-
lems over US ratification,
since the Senate has sig-
nalled it will balk at the
prospect of US forces
becoming sucked into cen-
tral and eastern Europe dis-
putes as a result of Nato
guarantees. But the key fac-
tor determining enlargement
will be how Washington
gauges Russia’s reaction.

So far, Moscow has bowed
to the inevitable. Yeltsin has
calculated that he can face
down his domestic critics if
only three new members are
announced, especially if
Russia’s new deal with Nato
is seen to be working.

But the longer the list of
new members the greater
the risk that a hostile reac-
tion in Russia could bring
ultra-nationalists to power.
Moscow is hypersensitive
about the three Baltic states,
once in the Soviet Union and
still with Russian minorities.

At what point would Mos-
cow become dangerously
alienated? This is the ques-
tion that underlines Nato’s
hesitation and explains why
Slovenia and those lower
down Nato’s waiting list will
probably have to wait longer.
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CANNES was a turning
point, write David Short

and Lucy Yeomans 

United for now: German film director Wim Wenders (in bow tie) with Hollywood stars Andie McDowell (centre) and Gabriel Byrne in Cannes

Europe’s movie empire strikes back
REMY DE LA MAUVINIERE / AP

GIANNI LA MALFA / GRAZIA NERI

Producer Puttnam
leads the charge
RUNAWAY British film
success in the United
States convinces the Brit-
ish that their industry is

set for a revival. In the US, the
press, the church and respec-
table society in general are up in
arms against the moral impact of
a movie which challenges author-
ity and the status quo.

In Australia, censorship of a
violent film leads to runaway box
office success. American film dis-
tributors are controversially forc-
ing cinema owners to rent bad
pictures with good ones through
a system called blockbooking. A
senior German film executive
declared: “European producers
must think of establishing a cer-
tain level of co-operation among
themselves. It is necessary to
create ‘European films’ which
will no longer be French, Eng-
lish, Italian or German.” 

All these stories about the film
business could have appeared
this year, and indeed some have.
But they first originated at the
dawn of the cinema business.
Related in a history of cinema by
British producer David Puttnam,
they prove that very little has
changed in that century-old his-
tory. What has altered is the
steady erosion of the European
film industry from its unrivalled
dominance 100 years ago. 

In 1908 Frenchman Charles
Pathé was selling twice as many
films in the US as all the US com-
panies put together. Since then
the European industry has
increasingly lost out to Holly-
wood, creating a multibillion
dollar adverse effect on Europe’s
balance of payments and leaving
Europe lagging in one of the
world’s biggest industries. For
the US, it is the country’s biggest
export industry after aircraft.
The European Film Companies

A

Unfair play: Mara Venier of Domen
Alliance has calculated that the
US film industry has created
more jobs in the past ten years
than the motor, hotel and phar-
maceutical sectors combined.

At least 80 per cent of cinema
tickets bought in Europe are for
Hollywood pictures, and in some
countries the figure is as high as
90 per cent. As a result, Europe’s
trade imbalance with the US in
the film business is $2.5bn a
year, a figure which rises to $4bn
when revenues for films on tele-
vision and video are added. 

The stakes are getting higher.
Some US films are now making
as much and sometimes more
money abroad than domestically. 

So far there are only a few
signs of change in the European
film industry. Well-known French
and German directors are being
persuaded to make English lan-
guage films. The European
Union is creating a film fund, and
some British National Lottery
money is to be diverted into the
film industry. But probably most
importantly a fully integrated
film studio is being created in
Europe by Polygram Filmed
Entertainment (PFE).

The early hit which sparked
hope for more British success in
America was the 1941 war
picture In Which We Serve,
starring Noël Coward. The film
which shocked the moral major-
ity was Charlie Chaplin’s The
Tramp in 1915. An even older
film, the 1906 Australian produc-
tion The Story of the Kelly
Gang cashed in when it fell foul
of the censors. 

At about the same time, block-
ica In found that winners were prime
booking was first practised by the
Swedish distributor Ole Olsen.
Ninety years later, allegations of
blockbooking led to EU competi-
tion officials raiding the London
offices of United International
Pictures. It was Erich Pommer of
the German film company Ufa
who started the short-lived Film
Europe idea in the 1920s. 

Film Europe failed by the end
of that decade partly because the
rise of fascism in Italy and Ger-
many made international co-oper-
ation more difficult and because
the invention of talkies created
 prince m
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language obstacles, a problem
that has dogged the European
film industry ever since.

Despite all the challenges to
the major Hollywood studios,
from being forced to divest their
cinema chains, through the birth
of television and the rise of inde-
pendent studios and agents, the
big names such as MGM, Para-
mount and Warner Bros have pre-
vailed, rendering European play-
ers almost powerless on the
world stage. 

Now Polygram is trying to
change that. Having failed to
ust read
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acquire MGM when it was put up
for sale by the French state bank
Crédit Lyonnais, it is aiming to
be Europe’s only fully integrated
studio, capable of creating and
releasing big pictures around the
world, including the US.

This month it created its own
distribution company. Without
controlling distribution, it is
difficult to make a profit even
from blockbusters, since the dis-
tributor gets 20 to 30 per cent of
the take. PFE’s chief executive
Stewart Till, said: “Now we can
release big pictures with big stars
 the sm
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ourselves in the US.” In its first
year it plans to distribute five pic-
tures, including the thriller The
Game, starring Michael Douglas
and Sean Penn, and The Ginger-
bread Man, with Kenneth Bran-
agh and Daryl Hannah.

Apart from being shut out of
Hollywood, the European film
industry over time was also weak-
ened by refusing to bow to the
supremacy of English. But at this
month’s 50th Cannes Film Fest-
ival, there were hints that Euro-
pean film-makers may finally be
giving in. The opening film, Luc
n lotto 

r
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Besson’s The Fifth Element was
a case in point. A soulless sci-fi
spectacle starring Bruce Willis
and billed as a French produc-
tion, the film owed about as
much to Gallic culture as le
cheeseburger does to haute
cuisine. 

The only things French about
the film were the director and the
finance. By casting Hollywood
talent and filming in English, as
he did in his previous film Leon,
Besson is assured of a wider
audience than for his earlier
French language films like Betty
Blue. Nor has the shift appeared
to deter French audiences, The
Fifth Element took $11 million
in its opening week in France as
well as shooting to the top of the
US box office.

As Puttnam also points out, the
European film industry has tradi-
tionally lacked the raw commer-
cialism of Hollywood, tending to
stress culture over cash. But in
Cannes, the German director
Wim Wenders managed to strike
a precarious balance between the
commercial and the critical in
The End of Violence. 

Like Besson, Wenders chose to
abandon his native tongue and
benefit from the box-office clout
and allure of Hollywood stars by
casting Andie McDowell and
Gabriel Byrne. The End of
Violence was one of a number of
“faux Hollywood” European-
American collaborations which
festival director Gilles Jacobs
spoke of with pride when
announcing the competition line-
up in March. Another example
was Nick Cassavetes’ low-budget
film She’s So Lovely, produced
by Frenchman René Cleitman
and starring John Travolta and
Sean Penn.

But the jury’s shock final
choice proved that Cannes still
places art before the box office.
Neither of the films which shared
the Palme d’Or, the Japanese film
The Eel of the Iranian tale The
Taste of the Cherry, are likely to
pull audiences in Pasadena. 

David Puttnam’s ‘The Un-
declared War’ is published by
Harper Collins, price £18
winner

IS THERE no area of Italian life
immune from scandal? Sergio
Salvi, like millions of other
Italians, believed in the lottery
dream – to the tune of L140
million ($82,000). Then he saw
his dream become a nightmare:
his winning ticket was declared
invalid.

Now Sergio is threatening to
shoot himself in front of the
Italian parliament. For the
moment he is on hunger strike.
The lottery obsession has
turned into a cause célèbre.

A willing victim of lottery
fever, Salvi regularly bought
scratchcards at his local news-
agents in Curno, a small village
near Bergamo, northern Italy.
Last May he paid L50,000 for
20 tickets for the popular
instant lottery, Gratta e vinci
(scratch and win). Under the
silver Salvi was amazed to find
not one, but three winning
cards with prizes of 100, 30
and 10 million lire respectively. 

“I just could not believe how
lucky I was,” he said. “But I
could not have been more
wrong.”

Eager to begin his life of
luxury, Salvi borrowed some
L60 million before he even
attempted to cash his winnings.
He replaced his second-hand
Porsche Carrera with a snappy
Ferrari and set about restoring
his family home. The builders
were halfway through their
work when disaster struck. 

Salvi went to claim his prizes
and was met with a stark
refusal. Due to a technical hic-
cup the computer had pro-
duced a glut of winning tickets
for the Curno area and the
finance ministry had immedi-
ately suspended all payouts. 

At the moment the matter is
with the courts and the finance
ministry is turning a deaf ear,
claiming the tickets were
ordered to be withdrawn before
they ever reached the shops. 

Salvi’s story is extreme, but it
is far from unique in the Italian
games industry. Italy boasts a
bewildering array of high-prize
television quizzes. But then, last
spring as the presenter of the
nation’s favourite Sunday show,
Domenica In,  was calling
people at random to pose trivial
questions with a prize of up to
L100 million, the illusion of fair
play was shattered. The “ran-
domly chosen” player offered
the right answer to a question
that had not actually been
posed.

The audience was astonished
by the screams of the glam-
orous presenter, Mara Venier:
“How could you possibly know
about this question? This is a
scandal!” 

As in all the best thrillers, the
culprit was found very close to
home – one
Umberto Bald-
ini, the finance
ministry officer
supposedly in
charge of regu-
lating quizzes.
He had slipped
a couple of
friends into the
list of telephone
numbers, then
primed them
with the ans-
wers and a
promise of 25
per cent of the
winnings. Bal-
dini confessed
his part in the
scam with the
m e m o r a b l e Bitter: Sergio Sa
sentiment: “Competitions always
have a winner in advance.” 

Fiddles or not, the lottery
craze rages on. The Italians may
be peculiarly obsessive, but mil-
lions of people worldwide watch
wide-eyed each week to see if a
set of numbers will transform
their lives. 

The French lottery, like most
of the big draws, works by sel-
ecting six numbers from one to
49. One Frenchman has written
down all the possible combina-
tions, nearly 14 million, and
keeps them in five tomes which
are locked in a vault. Each week
he takes them out and picks his
set with a pin. Although he has
never won, he says he enjoys
the feeling that he always has
the right combination written
down somewhere.
Germans went lotto mad in
1994 when a succession of roll-
over weeks culminated in a
record jackpot of Dm42 million
($24m) and more than 30 mil-
lion people took part. One of
the more eccentric German
players was eventually arrested
after threatening tennis player
Boris Becker and his manager in
the misguided belief that they
knew how to “work the lotto
system” to pick the winners. 

Britain was relatively slow off
the lottery mark, only introduc-
ing the national draw in 1994.
But lottery fever has grown,
with millions of players hoping
that the slogan “It Could Be
You” will come true for them.
Pubs and clubs across the coun-
try screen the national draws on
Wednesdays and Saturdays on
television, and venues have
started offering their own
sweepstake spin-offs with bets
on the bonus ball.

But the fun took a turn for the
ridiculous this month as rival

tabloid news-
papers The
Sun and The
Mirror faced
each other in
the High Court
over the jour-
n a l i s t - c u m -
mascot Lenny
Lottery. Lenny,
originally a
Sun reporter
named Aiden
M c G u r r a n ,
changed his
name in 1995
while working
for the paper.
Earlier this
month he
defected to The
Mirror takingefused a payout
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the name and lucky lottery
costume with him.

A second Sun reporter
stepped in to replace him with
the title Sir Lenny Lottery in an
attempt to outclass the traitor,
but the battle over who could
wear the trademark lucky suit
continued until a High Court
judge ordered Lenny the first to
return it to The Sun.

Meanwhile, lottery winners
themselves make headlines
everywhere. Newspapers and
moralists gleefully relate the
tales of embittered winners who
bemoan the grim reality of a
dream come true. Everyone
loves a winner, but secretly
hopes the newfound riches will
only bring unhappiness.

Big wins produce equally big
stories of families split apart by
greed and jealousy, of friends
taking friends to court to claim
a proportion of what their near-
est and dearest had promised
them before fortune struck. 

One way to spot the obses-
sives from the everyday players
is the way they talk about the
draw. “If I win, I want to buy a
big car,” is an acceptable day-
dream. “When I win, I am buy-
ing a Ferrari,” is delusion.

It’s not just Europe. America
is lotto mad, too, and the prolif-
eration of web sites devoted to
lotto gambling is a disturbing
testament to the international
addiction. 

In lotto wonderland, glamour,
riches, happiness and success
all seem to be there for the tak-
ing, but beware the salesmen.
Only one certainty remains: the
chance of winning is as minus-
cule as ever. As Sergio Salvi
would probably agree, the road
to hell is paved with winning
lottery tickets. 
ACHIAVELLI advised
the conquering prince
to take at once those
necessary measures

likely to upset his new subjects.
Given time, he explained, the
populace would forget these
unwanted, awful actions and
remember only the successful
improvements that their new
prince had brought to the state. 

In the case of Britain’s new
Labour government that would
be just in time for the next
general election. I am sure that
this style of governance existed
long before Machiavelli
committed the idea to paper.
Despite this, New Labour
clearly does not seem
impressed by it. 

Its leaders have taken the
opposite view and carried out a
series of actions that have
delighted the greater part of the
British population. There are
proposals on the macro scale
for a freedom of information act
and what amounts to a bill of
rights by implementing the

M
 Britain’s
conventions of the European
Court of Human Rights. 

The referendums on
assemblies in Wales and
Scotland also falls into the same
category. With the welter of laws
and instructions that come in
from Brussels these days, it is
small wonder that parts of the
UK feel distant from the centre
of events and want control over
their own affairs. 

The liberation of the Bank 
of England from the control of
the ruling politicians is also
immensely popular. It has given
the people of Britain the feeling
that this new government has
confidence, authority and a
sense of purpose. 

At the micro end of the scale,
taking action on behalf of those
who suffer from Gulf War
syndrome must surely win
applause from fair-minded
people. As for allowing a
Nepalese youth, the ward of an
eccentric millionaire, to stay in
Britain, when the former
government was set to kick him
out, this decision shows a
sense of humanity that the
British people have not seen 
for the past six years.

In fact, in the past six weeks,

New Labour seems to have got
it all right. Perhaps it was
Machiavelli who got it all wrong. 

There is, however, an Achilles
heel to this government. And
that is the social chapter, a part
of the Maastricht treaty. John
Major proudly announced that
Britain had secured an option
on whether to join. Perhaps he
believed that to be the case. 
But part of that chapter was
implemented through the Health
and Safety Act long before
Labour came to power. 

Major might not have realised
it, but the seeds of high
unemployment and stagnant
economies in Europe were
sown by Maastricht. 

In Britain, those seeds have
not yet germinated. They must
not be allowed to sprout, let
alone flower. Britain enjoys the
advantage of not having the
social chapter that has caused
havoc on the French, German
and Italian economies. A British
employer has the right to
all print
dismiss an employee within two
years, if the circumstances
warrant. By comparison with the
labour laws in many other
European countries, Britain’s
employers have the right to
dismiss employees at almost
any time. This right must not 
be given away. 

The right of US employers to
adjust the size of their labour
force to prevailing conditions is
largely responsible for the
prosperity of that country.
American companies can afford
to take the risk of expanding by
employing more staff simply
because, if expansion goes
wrong, they can reduce staff
numbers accordingly. 

This is not the case in France,
Germany or Italy. The free-
market system that operates in
the US is not perfect, but it has
produced economic results a
damn sight better than the
system used in western Europe. 

Few people believe that
uncontrolled market forces are
the solution to a nation’s peace
and prosperity. There must be
controls on employers and
employees alike. Taken clause
by clause, the social chapter is
not objectionable but, taken as
a whole, it is poisonous for a
nation’s industrial health. 

A minimum wage is to be
applauded if it is £3.25 ($5.20).
At £4.50 it would bring disaster.
Clauses that provide equal
protection for part-time workers,
and which give them equal
status with full-time colleagues
and statutory maternity leave
are all very well in themselves. 

When the social chapter is
put before the Labour
government to sign in a few
weeks’ time, they must choose
carefully which clauses they
accept and which they reject. 

If they get it wrong, everything
that they’ve got right will seem
as nothing in five years’ time.
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Kankkunen back in the hot seat
Uplift: Kankkunen, four-times world rally champion with Toyota (above), returns to the fray at the Argentine Rally behind the wheel of Ford’s Escort World Rally Car, which he will drive for the rest of the season

Sponsors
not sailors
plot $300m

course

After 18 months in the wilderness the Finnish rallying ace is so
keen to compete that he’d race for free, writes Jeremy Hart

How do you build an America’s
Cup challenge? 

Dominic O’Reilly finds out 

STEVE ETHERINGTON
IGHTEEN months ago Juha
Kankkunen was vying for a fifth
rallying world championship
when scandal shunted his career

off track.
Toyota, with whom he had had an

unbeatable partnership, were banned
after it was discovered that a cleverly
disguised illegal engine part had given
the Finn a considerable boost. 

The skulduggery left the sport’s
most successful driver without a team.
And apart from an occasional bout of
partying, he reacted to the situation by
shrinking into his shell. By the end of
the year, the winner of 21 rallies was
unemployed and reportedly on the
verge of an alcohol-induced mental
breakdown.

But this week in Córdoba, Kank-
kunen, 38, was attempting to recon-
quer rallying’s highest peak at the
Argentine Rally, which ends on 24
May. He had put behind him the

E

ONE-TO-ONE: C

w
fafa

Official Broadcast Sponsor
More info. at the following web address:http://www.adid
painful, enforced sabbatical during
which he has driven in just a handful of
low-key events.

Toyota, whose factory team is based
in Germany, will be back later this year
when their ban is lifted. 

However, the team feel that
Kankkunen may have lost his competi-
tive edge and are nervous of using
their most decorated ace when their
new Corolla World Rally Car makes its
debut in Italy.

Instead, at the 11th hour, Kankku-
nen’s career has been revived by Ford.
They have singled him out to drive their
Escort World Rally Car for the rest of the
season at the expense of European Rally
Champion Armin Schwarz, who could
not agree financial terms.

“It has been a tough two years, not
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being able to compete and feeling as if
others were taking my place,” said
Kankkunen. 

He was so keen to get back behind
the wheel of a top rally car that he has
allegedly agreed to race for free for
cash-strapped Ford.

As Ford attempts to win their first
rally for over a year, Kankkunen’s
team-mate in Argentina was Spaniard
Carlos Sainz, the double world cham-
pion. But Ford will need more than
past reputations to escape their recent
doldrums.

Kankkunen, whose previous yearly
pay cheques were in excess of $2 mil-
lion, said: “I am definitely not expected
to bring money to the team. This is a
good opportunity for me. It took me a
tenth of a second to say ‘yes’.
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“There are not many drives available
nowadays, and even though the Ford
has not won for a while, they had a
good showing in Corsica and will prob-
ably get even better.”

Those in the know are unsure of the
wisdom of Kankkunen’s returning to a
sport that, even in the 18 months he
has been away, has become faster,
more punishing and the domain of
younger drivers. 

“It is a bit like [Nigel] Mansell trying
to make a comeback in Formula One,”
said one team manager. 

“He might win the odd event, but
having the stamina to challenge for the
title again? We’ll see.”

During the Toyota debacle Kank-
kunen not only lost a possible fifth title
and a regular drive, but also the mantle
of Finland’s top rallying hero. 

That accolade was taken over by
Tommi Makinen, the reigning world
champion, now at the peak of his
Muster
to sto

sliding
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career and popularity in his Nordic
homeland. “Juha was one of my heroes
and beating him when we were both at
the same level in similar cars would
have been rewarding,” said Makinen. 

“I don’t want to tempt fate, because
everyone will then laugh if he beats
me, but I hope Juha knows what he is
doing.”

Kankkunen’s retort is that his rivals
should be wary of such dismissive talk.
However, history is not on his side.

Other rally drivers to have attempted
a comeback include 1981 world cham-
pion Ari Vatanen, who barely survived
a major accident in Argentina 12 years
ago and never found the same form in
his second career.

Vatanen, who has latterly found suc-
cess in the less frenetic world of long-
distance desert rallying, said: “It is
hard once you are out of the rhythm.
But if anyone is capable of succeeding,
it is Juha.”
 works
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 away
The former clay-court king has

lost his grip on his favourite 
surface. Bill Scott and
Christian Hackl report
The America’s Cup: yachting’s prize catch

The $300 million race for the Ame-
rica’s Cup, yachting’s greatest prize, is
under way in the world’s banks and
boardrooms. The first race is not for
two-and-a-half years but a record 18
syndicates, nine from Europe, are
already chasing the $17m each needs
to make a competitive challenge.

The entry fee of $200,000 has
proved sufficient to deter numerous
other would-be competitors. Those
that remain must find the serious
money required to claim the historic
prize, currently held by the Royal New
Zealand Yacht Club.

The quadrennial event is accepted as
one of sport’s toughest challenges, so
much so that for 113 years, from 1870
to 1983, the world’s greatest sailors
failed to wrest it away from New York
Yacht Club. The right to take on the
holder is earned only after an arduous
series of races to eliminate all but one
of the challengers. Put simply, after
two years of effort and millions of dol-
lars, 17 of the teams will find them-
selves spectators when the cup itself
begins on 26 February 2000. 

As with motor racing, speed in the
races is almost directly related to the
amount of funding. For this reason, the
French, Europe’s most prolific chal-
lenger with three syndicates, tradition-
ally decide on their money men before
their boat designers or crew.

Bertrand Pacé, a veteran of the past
three cups who tried and failed to put
together a challenge this time, sees it
as good sense. “You can’t operate on a
‘one-day-at-a-time basis’,” he said.
“Sailors must know they are going as

competitors, not tourists. With as
much talent on the financial side as in
the sailing, each can get on with their
job without worrying about the other.”  

Pacé is waiting to see which French
syndicates shape up as the strongest
before signing up, a strategy shared by
his compatriot Thierry Preponnet. A sun-
tanned, dapper figure who radiated self-
belief as he relaxed after the Hoya Royal
Lymington Cup, Preponnet took part in
the last America’s Cup campaign and
believes that it will be harder for the
challengers to find money this time.

“The venue is dependent on which
club is holder,” he said. “So a lot
depends on whether the potential spon-
sor is interested in that market. For
example, New Zealand is not as attrac-
tive as, say, the US or Asia. Also, spon-
sors like there to be state involvement
and, this time, the French government
does not want to take the initiative and
is waiting to see which of the syndi-
cates looks best. Even if they do com-
mit, it is always an awkward situation
when you have public funds in private
hands.”

Nonetheless, Preponnet believes suf-
ficient money will be found to ensure
the French will have at least one if not
two representatives when the actual
racing starts. “There will always be
people in France keen to invest
money,” he said. “Because of the guar-
anteed exposure – you can name the
yacht after the sponsor, something you
can’t do with sports like football. 

“That kind of exposure at a world-
famous event associated with the jet
set is perfect for someone possibly try-
ing to make themselves sound more
glamorous. This is why ultimately there
will always be people keen to invest.”

Maybe this is true in France but not
so in Russia, the latest European
nation to challenge for the blue riband
event of yachting. St Petersburg
became the birthplace of the Russian
navy in the 18th century; now it hopes
to have the country’s first entry in the
America’s Cup. 

It is finding the going tough, how-
ever. A spokesman for the city’s Ocean
Racing Club would say only that the
entry fee has been paid and the ulti-
mate decision on whether to compete
is dependent on funding.

Georgi Shoridouko, Russia’s leading
sailor who is the world champion and
Olympic silver medallist in the Soling
class, will be surprised if they make it.
“In our country, you have to explain to
sponsors what sailing is before you tell
them about any competition,” he said.
“The government is only keen to give
money for the Olympics. Russia has
changed a lot but it still does not under-
stand events like this.” 

JON NASH/PPL
THE sight of Thomas Muster losing on
clay used to be as rare seeing him win
on any other surface. 

The moment the stocky tennis player
walked on to a clay court, you could
guarantee that his opponent would be
blown away by a relentless blitz of
baseline passing shots.

“A year or two ago, they [his oppo-
nents] would freeze out of sheer
fright,” said Muster. “They wanted to
win too much and made mistakes. Just
my appearance was enough.”

Not any more. As the Austrian broad-
ens his horizons to prove himself on
other surfaces, so his grip on clay
seems to be disintegrating into a dusty
haze of self-doubt. He heads into the
French Open on 26 May, the pinnacle
of all clay-court tournaments, saddled
with a negative win-loss record on the
very surface where he constructed a
near-indestructible reputation. 

After compiling a world-beating 111-
five record on European red clay in
1995 and 1996, Muster’s recent sec-
ond-round defeat at the Italian Open
meant that he had lost one match more
than he had won – five against four –
on clay this season. 

The dedicated 29-year-old, whose
winning streak became so predictable
that press conferences tended to focus
more on his love life and his passion
for painting rather than his matches, is
beginning to realise he has a battle on
his hands. “I am happy about every vic-
tory. It gives me confidence,” said
Muster during his final Roland Garros
warm-up tournament, a low-key event
at St Pölten in his home country.

A typically predictable comment per-
haps, but not without significance. In
the past, Muster would have had no
problem with victories – or with confi-
dence. Winning tournaments, not indi-
vidual matches, was his goal.

So what has gone wrong? Boris
Becker, himself desperate to break out
of a slump that has forced him to with-
draw from the French Open through
injury, may have the most logical
explanation. “Thomas wanted to prove
himself on hardcourts,” said the
German, who, in contrast to Muster’s
40 clay-court titles, has yet to lift even
one after 53 attempts.

“There is a longer season on clay
and there is simply no rest. When
Thomas was dominant, he didn’t play
well for a month before the clay sea-
son: he lost on the hardcourts and
came to the clay fresh and eager. But
this year he played Key Biscayne and
the Australian Open, and I think he left
some of his energy on court.” 

Muster says that even for him, the
physical side of the game has become
more intense. “Players are playing
more,” he said. “You’re getting less rest
and putting more stress on your body.” 

He also admits that the lure of hard-
courts provides a fresh challenge. In
six weeks after the Australian Open he
won the third and fourth non-clay tour-
naments of his career, disproving any
lingering charges that he was a one-
dimensional player. 

“I’ve never said I’m a clay-court spe-
cialist,” he said. “Sometimes I feel peo-
ple insist on it. Sure, my biggest suc-
cess has been on clay, but it doesn’t
mean that I’m only able to play on that
stuff. If I could play all year on hard-
court then maybe I’d be a hardcourt
specialist. People would then say: ‘This
guy can’t play on clay.’ ”

Not that he isn’t looking forward to
Roland Garros, where he won the title
in 1995: “It’s still a main goal, what-
ever happens,” he said. “People logi-
cally think that I should lose less on
clay. But wherever you earn your
points is fine. I’m not playing badly.
I’m just not taking my chances like I
have done in the past.”

Certainly, Muster, still the world
number five and his long-time mentor
and manager Ronnie Leitgeb, a former
ice skater, are sure to be concentrating
on refining whatever it is that is trou-
bling the player on clay. The pair have
already begun tracking opponents on a
personal computer, hoping to generate
a database to help plot match strategy.

Their chances of predicting a winner
at Roland Garros are slim because
there is no outright favourite. Alex
Corretja, the Italian Open champion, is
perhaps in the best form, with two
titles from four events. 

And Thomas Muster? “I can attack
without worrying about the public’s
expectations,” he said. “But I need
match practice to recover my self-con-
fidence.” The classic catch-22 situa-
tion, of course, but his trainer sees a
way out of the maze. “Patience is what
counts,” said Leitgeb. “Tennis is like a
1,000-piece mosaic. Eventually
Thomas’s head will clear.”
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Golf’s latest master s

Money talks: Rocca (left) and Clarke were among the eight Europeans enjoying a lucrative break from the regular PGA Tour

Andersen Consulting have seduced the
world’s best wit

MIKE HEWITT
A NEW player has emerged
in sports sponsorship with
a tidal wave of dollar bills
that has taken golf, even by
its own affluent standards,
by surprise.

Ever since the Andersen
Consulting firm emerged
blinking into the harsh
light of another business
day in Manhattan in 1989,
this son of accounting
giant Arthur Andersen has
grown spectacularly.

But just as important to
the American-based tech-
nology and business strat-
egy company, the name of
Andersen Consulting is
becoming an increasingly
familiar phrase on the lips
of the people who matter in
sport.

Revenue in the com-
pany’s first year was $1.56
billion. Since then the
gross has grown at an aver-
age annual rate of 25 per
cent per year. The latest
figures trumpet an envi-
able $6.6bn.

Against this, the cost of
setting up the extravagant
World Championship of
Golf could be accounted
for under the sundries sec-
tion of the annual report.
P W D L F A Pts
Lierse 33 20 10 3 67 38 70
Club Bruges 33 21 5 7 68 34 68
Mouscron 33 17 9 7 60 38 60
Lommel 33 16 8 9 47 45 56
Anderlecht 33 15 10 8 57 36 55
Antwerp 33 16 5 12 48 43 53
Standard Liege 33 16 2 15 55 52 50
RC Genk 33 13 8 12 48 42 47
Harelbeke 33 12 10 11 48 40 46
Germinal Ekeren 33 12 7 14 50 54 43
Sint-Truiden 33 10 8 15 45 55 38
Charleroi 33 10 7 16 43 55 37
Lokeren 33 10 7 16 38 54 37
Ghent 33 10 6 17 44 57 36
Aalst 33 8 11 14 44 55 35
RWD Molenbeek 33 8 10 15 30 41 34
————————————————————
Mechelen 33 7 10 16 33 53 31
Cercle Bruges 33 5 9 19 33 66 24

Fixtures: 25 May (1500) Charleroi v Cercle Bruges;
Club Bruges v Gnent; Aalst v Mouscron; RC Genk v
Sint-Truiden; Germinal Ekeren v Antwerp; Lokeren v
Lommel; Mechelen v Anderlecht; RWD Molenbeek v
Harelbeke; Standard Liege v Lierse Results: Lierse 5
RC Genk 2; Harelbeke 2 Standard Liege 3; Ghent 1
RWD Molenbeek 0; Antwerp 2 Club Bruges 1; Cercle
Bruges 2 Germinal Ekeren 3; Anderlecht 6 Charleroi
0; Mouscron 4 Mechelen 0; Lommel 2 Aalt 2; Sint-
Truiden 0 Lokeren 1 

Final table
P W D L F A Pts

RANGERS 36 25 5 6 85 33 80
Celtic 36 23 6 7 78 32 75
Dundee Utd 36 17 9 10 46 33 60
Hearts 36 14 10 12 46 43 52
Dunfermline 36 12 9 15 52 65 45
Aberdeen 36 10 14 12 45 54 44
Kilmarnock 36 11 6 19 41 61 39
Motherwell 36 9 11 16 44 55 38
- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - -
Hibernian 36 9 11 16 38 55 38
————————————————————
Raith 36 6 7 23 29 73 25

KEY: champions in capitals; solid line
indicates relegation zone; dotted line
indicates play-off postition; * relegated
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Nevertheless, a prize pot
worth $3.65 million, of
which the eventual winner
of the global knockout cup
pockets $1m, is enticing
enough. In a sport that is
already top-heavy with
every different type of
competition, the tourna-
ment format is clever.
What Andersen have done
is to take eight of the best
players from the US,
European and Japanese
tours, and eight more from
the rest of the world. 

The winners of four indi-
vidual continental match-
play events will travel to
Arizona for a showdown
next January, the overall
winner pocketing $1m,
equalling the highest single
payout in world golf.

No wonder then that the
elite of the European game
rolled out of their beds to
play on 19 and 20 May. The
line-up included Colin
Montgomerie, José-Maria
Olazábal, Bernhard Langer,
Costantino Rocca and
Howard Clarke. 
Final table
P W D L F A Pts

MANCHESTER UTD 38 21 12 5 76 44 75
Newcastle 38 19 11 8 73 40 68
Arsenal 38 19 11 8 62 32 68
Liverpool 38 19 11 8 62 37 68
Aston Villa 38 17 10 11 47 34 61
Chelsea 38 16 11 11 58 55 59
Sheffield Wed 38 14 15 9 50 51 57
Wimbledon 38 15 11 12 49 46 56
Leicester 38 12 11 15 46 54 47
Tottenham 38 13 7 18 44 51 46
Leeds Utd 38 11 13 14 28 38 46
Derby 38 11 13 14 45 58 46
Blackburn 38 9 15 14 42 43 42
West Ham 38 10 12 16 39 48 42
Everton 38 10 12 16 44 57 42
Southampton 38 10 11 17 50 56 41
Coventry 38 9 14 15 38 54 41
*Sunderland 38 10 10 18 35 53 40
*Middlesbrough 38 10 12 16 51 60 39
*Nottingham Forest 38 6 16 16 31 59 34
FA Cup Final: Chelsea 2 Middlesbrough 0

P W D L F A Pts
OLYMPIAKOS PIREUS 33 25 6 2 66 14 81
AEK Athens 33 21 6 6 73 27 69
OFI Crete 33 20 6 7 50 25 66
PAOK Salonica 33 18 9 6 47 28 63
Panathinaikos 33 19 4 10 57 24 61
Kavala 33 16 7 10 42 37 55
Paniliakos 33 13 5 15 38 48 44
Ionikos 33 12 8 13 40 45 44
Apollon 33 12 6 15 38 40 42
Iraklis Salonica 33 11 6 16 41 52 39
Xanthi 33 10 9 14 52 57 39
Kalamata 33 9 11 13 32 50 38
Veria 33 10 8 15 34 33 38
Panahaiki 33 9 11 13 30 37 38
Athinaikos 33 10 7 16 36 57 37
Aris Salonica 33 8 11 14 30 47 32
Edessaikos 33 7 7 19 36 56 28
Kastoria 33 1 5 27 13 75 8

Results: Xanthi 3 Olympiakos 5; Aris Salonica 0
Kalamata 0; Ionikos 2 Iraklis Salonica 0; Panahaiki 3
Athinaikos 0; Paniliakos 0 AEK Athens 2; Kastoria 1
Veria 2; Edessaikos 0 Apollon 1; Panathinaikos 1
OFI Crete 1; Kavala 0 PAOK Salonica 3 
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The reason they all
played, of course, was
money. Even early losers
collected $20,000. The rea-
sons why Andersen paid
them are just as straight-
forward, as James E
Murphy, managing director
(marketing), explained.

“Our company is rela-
tively new so we wanted to
find a way to raise our visi-
bility around the world,” he
said. “To do that we needed
a global event so this con-
cept was born. Our target
audience is made up of the
senior executives, the deci-
sion makers, and golf’s
image helps us to address
this section of the business
community.” 

While guests sipped
Chardonnay, they had the
chance to absorb the
Andersen message of “cre-
ativity, imagination and
innovation” via a global
television deal. “In the US
we’re shown on ABC and
ESPN, in Britain and
Europe it’s Sky and NBC’s
European Channel, and in
T

P W D L F A Pts
MONACO 37 22 10 5 67 29 76
Nantes 37 16 16 5 60 30 64
Paris St Germain 37 17 13 7 55 30 64
Bordeaux 37 15 15 7 57 41 60
Strasbourg 37 19 3 15 51 47 60
Metz 37 16 11 10 39 30 59
Auxerre 37 16 10 11 46 31 58
Bastia 37 16 10 11 51 46 58
Lyon 37 15 12 10 51 50 57
Marseille 37 12 13 12 43 40 49
Montpellier 37 11 15 11 39 40 48
Guingamp 37 11 13 13 32 35 46
Lens 37 12 8 17 40 52 44
Le Havre 37 10 13 14 33 41 43
Cannes 37 9 14 14 25 40 41
Rennes 37 10 10 17 39 55 40
————————————————————
Caen 37 7 15 15 35 46 36
Lille 37 8 11 18 32 57 35
Nancy 37 8 10 19 32 51 34
Nice 37 5 8 24 29 65 23

Fixtures: 25 May (2000) Auxerre v Nice; Cannes v
Nancy; Le Havre v Bordeaux; Lens v Caen; Metz v
Lille; Montpellier v Guingamp; Monaco v Nantes;
Lyon v Marseille; PSG v Strasbourg; Rennes v Bastia
Results: Marseille 1 PSG 0; Nantes 3 Montpellier 0;
Bastia 2 Auxerre 1;Nice 3 Metz 0; Bordeaux 2 Lyon
2; Nancy 1 Monaco 3; Strasbourg 1 Lens 0; Caen 3
Cannes 0; Rennes 1 Guingamp 1; Lille 2 Le Havre 2 

LEADING SCORERS

Major winter leagues only

36 – Hakan (Galatasaray);
33 – Ronaldo (Barcelona);

28 – Jardel (FC Porto);
26 – Spehar 

(Club Bruges);
25 – Alfonso (Real Betis

Seville), Cadete (Glasgow
Celtic), Moldovan

(Grasshopper Zürich),
Shearer (Newcastle)
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Asia and beyond it’s ESPN
International,” Murphy
said. “It means that we are
the most televised golf
event of all times.”

Although Murphy pre-
ferred not to talk specifics,
at least $7m and probably
closer to $10m may be esti-
mated with reasonable
accuracy for such lavish
television exposure. How-
ever, with a staff of 45,000
spread over 80 countries
and servicing 5,000 princi-
pal clients, this sort of
sponsorship is scarcely
going to threaten Ander-
sen’s financial composure.

The US Tour section of
the competition has
already been settled with
Davis Love booked for the
four-man final. Japan’s
Hajime Meshiai will also
be there and Europe’s rep-
resentative will be Mont-
gomerie, who beat Italy’s
Costantino Rocca in the
European section final.

Montgomerie’s smile
said it all: victory secures
him another $200,000 with
a further minimum
$100,000 just for turning
up in Arizona.

Bill Elliott
Who’se in charge
at Barcelona?

The Spanish club still
won’t say who will have

the upper hand –
Robson or Van Gaal 

ahead: Lippi, who has no time for prima donnas, has transformed Juve

CLAUDIO VILLA/ALLSPORT
TALIAN car-maker Fiat has had
many problems in recent years but
la Vecchia Signora (the Old Lady)
is not one of them. 

This is not a reference to some lov-
able grandmother among the Agnelli
family who run the car giant but to
their beloved football club.

Over the next few days, Juventus of
Turin are expected to complete the
double – the Italian league and
Champions’ Cup – and cement their
reputation as the most admired and
feared side in Europe.

How have they done it? By breaking
the first rule of soccer management:
never change a winning team.

In Juve’s three years of success,
coach Marcello Lippi has sold star
players like Roberto Baggio, Gianluca
Vialli and Fabrizio Ravanelli. But to the
delight of the club’s ten million sup-
porters from Palermo to Bergamo, the
maestro manager has seamlessly fitted
new players into his side. And kept on
winning. 

“We have to change things all the
time in our lives to move with the
times. It’s the same with football,” said
Lippi. “You have to think ahead. If you
don’t prepare, you won’t be ready.”

Despite an average playing career as
a defender at Sampdoria and two sack-
ings as a manager at Siena and Cesena,
Lippi has achieved for Juventus what
Helenio Herrera did for Inter in the
1960s and Arrigo Sacchi for Milan in
the late 1980s: he has built a dynasty
in his own image.

Herrera was a strict disciplinarian
whose methods prompted one player
to compare leaving Inter “to coming
out of the army”. Sacchi, Il professore,
used a small blackboard and magnetic
players to brainwash his players with
schemes.

Lippi is different again, the arch-
pragmatist, adapting teams and tactics
to either the match or the moment.

In his autobiography published this
week, he describes himself as a brain-
trainer: not easy to get on with off-the-

I

pitch but a master of motivation. Each
season, under his guidance, ageing
players consistently perform well. He
has a softspot for workhorses like
Didier Deschamps but has little time
for prima donnas.

Indeed, as soon as he arrived in
Turin, he declared his side “Baggio-
indipendente”, referring to Roberto
Baggio, the playmaker on whom Juve’s
hopes had ridden – and fallen – for the
first half of the 1990s.

Baggio was sold to Milan in the sum-
mer of 1995. Last year Ravanelli was
sold because his coach never forgave
him for the Italian equivalent of a two-
finger salute.

This season, Christian Vieri was side-
lined after raising his voice about too
many matches on the substitute’s
bench. Vieri is now an Italy forward
but that has not stopped rumours
about his imminent departure for
Atletico Madrid.

As they approach next week’s
Champions’ Cup final against Borussia
Dortmund in Munich, it is easy to for-
get the administrative earthquake three
years ago that shook Juventus out of
its soccer slumberland. 

Gianni Agnelli handed the reigns to
brother Umberto, chief administrator
Antonio Giraudo and general manager
Roberto Bettega, a former player.

“As a modern football club we have
two targets,” said Bettega. “One, we
must not forget that we are Juventus.
Two, we must not forget the balance
sheet.” 

But there is a sinister side to the
new-look Juventus. Gianpiero Boni-
perti, who holds the record number of
appearances in a bianco-nero jersey,
was recently left off the invitation list
for a dinner celebrating the club’s cen-
tenary. His crime: being general man-
ager in the lean early 1990s when
transfers took the club into debt.

Fans are being asked to cash in, too.
The 20,000 tickets allocated to
Juventus for Munich come with a pro-
viso: anyone wanting to fly to the final
must stay at least a night and pay
L700,000 ($420). 

None of them will mind, of course, if
Lippi does it again. Yet is it such a
foregone conclusion? 

Although there is traditionally bad
blood between Borussia Dortmund and
Bayern Munich, the advantage of play-
ing in familiar surroundings could give
HE EUROPE

P W D L F A Pts
Bayern Munich 32 19 10 3 62 30 67
Bayer Leverkusen 32 20 6 6 67 37 66
Borussia Dortmund 32 18 6 8 60 38 60
VfB Stuttgart 32 17 7 8 72 34 58
VfL Bochum 32 13 11 8 48 49 50
1860 Munich 32 13 10 9 56 50 49
Karlsruhe 32 12 9 11 51 43 45
Borussia Mön’gladbach 32 12 6 14 42 42 42
Werder Bremen 32 12 6 14 49 52 42
Cologne 32 12 5 15 57 60 41
Arminia Bielefeld 32 11 7 14 43 47 40
Schalke 32 10 10 12 34 38 40
MSV Duisburg 32 10 9 13 38 47 39
Hansa Rostock 32 10 7 15 32 44 37
Hamburg SV 32 9 10 13 43 58 37
————————————————————
Fortuna Düsseldorf 32 9 5 18 25 55 32
St Pauli 32 7 6 19 32 61 27
Freiburg 32 7 4 21 40 66 25
Fixtures: 24 May (1530) Hamburg SV v Dortmund;
VfL Bochum v St Pauli; MSV Duisburg v
Mön’gladbach; Bayern v VfB Stuttgart; Arminia
Bielefeld v  Rostock; Schalke v Freiburg; Karlsruhe v
1860; Bremen v Düsseldorf; Cologne v Bayer
Leverkusen Results: Freiburg 2 Arminia Bielefeld 1;
Mön’gladbach 6 VfL Bochum 2; Bayer Leverkusen 3
St Pauli 0;  Dortmund 2 Werder Bremen 1; 1860  2
Schalke 1; VfB Stuttgart 0 MSV Duisburg 2;
Hamburg SV 0 Cologne 4; Rostock 0 Bayern 3;
Düsseldorf 0 Karlsruhe 3 

r KAISERSLAUTERN, 1991
German champions, 
signalled their return to the
Bundesliga after just one
season in the lower division.
With four games to go they
clinched promotion when
they beat VfL Lubeck 7-0.

r APOEL NICOSIA won the
Cyprus Cup final with a 
dramatic 2-0 win over

AS AT 2
the Germans a slight advantage.
German teams are nothing if not
resilient and although Dortmund were
fortunate to beat Manchester United
over two legs in the semifinals, they
have almost as many individual talents
to turn a game as Juventus have.

“We know that they have few weak-
nesses and the right blend between
defence and attack,” said Dortmund
coach Ottmar Hitzfeld. “But I don’t think
any team has been so well briefed for a
European final as ours. Remember, we
have seven men who played in Italy, five
of whom were with Juventus.”

Somehow, such past associations are
unlikely to bring them the trophy.

Additional reporting by 
Clive Freeman and Arthur Rotmil
AN LEAGUES

P W D L F A Pts
Juventus 32 17 12 3 48 21 63
Parma 32 16 9 7 38 25 57
Inter Milan 32 14 13 5 46 31 55
Lazio 32 14 9 9 48 34 51
Sampdoria 32 13 10 9 55 42 49
Bologna 32 13 9 10 48 41 48
Udinese 32 13 9 10 46 41 48
Vicenza 32 11 11 10 41 37 44
AC Milan 32 11 10 11 43 42 43
Roma 32 10 11 11 46 42 41
Fiorentina 32 9 14 9 42 40 41
Atalanta 32 10 10 12 40 45 40
Napoli 32 8 14 10 35 42 38
Cagliari 32 8 10 14 41 51 34
————————————————————
Piacenza 32 6 16 10 27 40 34
Perugia 32 9 7 16 45 60 34
Verona 32 6 9 17 36 58 27
Reggiana 32 2 13 17 28 62 19

Fixtures: 23 May (2030) Atalanta v Juventus 25 May
(1630) Cagliari v Sampdoria; Fiorentina v Reggiana;
Inter Milan v Napoli; Lazio v Verona; Parma v
Bologna; Perugia v Roma; Udinese v Piacenza;
Vicenza v AC Milan Results: Bologna 0 Vicenza 0;
Juventus 1 Parma 1; AC Milan 2 Lazio 2; Napoli 2
Fiorentina 2; Piacenza 1 Cagliari 1; Reggiana 1
Perugia 4; Roma 1 Inter Milan 1; Sampdoria 4
Udinese 0; Verona 1 Atalanta 1 

PSV Eindhoven
Feyenoord
Twente Enshcede
Ajax
Vitesse Arnhem
Roda JC Kerkrade
Heerenveen
De Graafschap
NAC Breda
Groningen
Utrecht
Sparta Rotterdam
Fortuna Sittard
Willem II Tilburg
Volendam
- - - - - - - - - - - 
NEC Nijmegen
RKC Waalwijk
*AZ Alkmaar
Fixtures: 25 May (1
Fortuna Sittard v A
Groningen v Sparta
Tilburg; RKC Waalw
Breda; Vitesse Arnh
v Utrecht Results:
1; PSV 6 Utrechr 1;
Graafschap 0; NAC
Heerenveen 1 Vole
4; Ajax 3 Twente 2;
Feyenoord 6 Spart

Omonia Nicosia – both goals
came in the last two minutes
of the game. 

r FELIX MAGATH, the 
former German international
midfielder, has been sacked
as Hamburg coach after the
club slumped to 15th 
position, one above the 

relegation 
has been a
October 19
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Compiled by Chris Rhys

0 MAY
SOME would call it arrogance, others
indecision. Others still may opt for
downright dishonesty.

Whatever it is, Barcelona’s failure to
clarify – publicly at least – the exact
roles of Louis van Gaal and Bobby
Robson next season is one of the most
unseemly pieces of football administra-
tion in Europe this year.

It has left two of the continent’s
proudest and most respected coaches
in a hugely embarrassing position, one
seen as a sitting duck, the other a mer-
cenary.

Only a club with ambitions as big as
Barcelona would even think of signing
two such top-line coaches. Only one as
rich as Barcelona could afford it. 

By hiring both Robson and Van Gaal
for next season, Barcelona president
Josep Luis Nuñez has created a poten-
tially explosive situation. By normal
standards Robson, the incumbent
coach, has had a highly successful sea-
son. The Cup Winners’ Cup has just
been added to the trophy room and the
Spanish cup should join it. 

Robson’s team, barring last minute
disasters, will also qualify for next sea-
son’s Champions League by finishing
runners-up in the Spanish league. Yet
he is constantly looking over his shoul-
der at Van Gaal. Only one person can
coach the first team. So who will it be? 

Nuñez says one of them will be
invited to become director-general, but
refuses to say which. A plush office at
the Camp Nou stadium with Mirò
paintings on the wall and a year spent
scouting for new players would not sat-
isfy either Robson or Van Gaal.

Both think they have been promised
the top job. “This is not a Mickey
Mouse cup,” Robson said gruffly after
the Cup Winners’ Cup final. “I am not
going to be second to anybody.” 

But no one in Barcelona believes
that a coach of Van Gaal’s stature
should be wasting his time in an office.
Robson, despite apparently turning
down a recent approach from Everton,
is assumed to be on his way out.

Winning the Cup Winners’ Cup has
allowed him to partake in the rituals
that accompany every Barcelona tri-
umph: he has kissed the statue of the
Virgin Mary in the Basilica de Nuestra
Señora de la Merce and has stood on
the balcony of the 16th-century
Generalitat Palace overlooking the
cheering masses in the cobbled Plaza
P W D L F A Pts
32 23 5 4 86 22 74
32 21 7 4 62 30 70
32 18 5 9 54 32 59
32 16 10 6 50 29 58
32 15 9 8 52 36 54
32 15 7 10 51 41 52
32 13 11 8 55 40 50
32 12 6 14 46 51 42
32 10 9 13 40 49 39
32 8 12 12 39 53 36
32 7 14 11 38 46 35
32 10 5 17 37 52 35
32 8 11 13 33 50 35
32 9 7 16 33 48 34
32 8 10 14 31 53 34

- - - - - - - - - - - - - - - - - - - -
32 6 10 16 32 59 28
32 7 7 18 31 60 28
32 6 7 19 26 45 25

430) Feyenoord v Heerenveen;
jax; De Graafschap v Roda JC;
 Rotterdam; PSV v Willem II
ijk v AZ Alkmaar; Twente  v NAC
em v NEC Nijmegen; Volendam

Vitesse Arnhem 2 Fortuna Sittard
 Willem II Tilburg 2 De
 Breda 0 RKC Waalwijk 2;
ndam 2; AZ Alkmaar 1 Groningen
 NEC Nijmegen 2 Roda JC 1;
a Rotterdam 1 

P W D L
FC PORTO 31 25 4 2
Sporting Lisbon 31 21 5 5
Benfica 31 17 7 7
Sporting Braga 31 14 8 9
Salgueiros 31 13 9 9
Guimaraes 31 13 7 11
Estrela Amadora 31 12 10 9
Desportivo Chaves 31 12 7 12
Boavista 31 9 13 9
Maritimo 31 11 7 13
Farense 31 9 10 12
Belenenses 31 9 10 12
Setubal 31 9 9 13
Leca 31 9 8 14
Rio Ave 31 7 10 14
————————————————
Espinho 31 8 5 18
Uniao Leiria 31 7 6 18
Gil Vicente 31 3 7 21

Fixtures: 24/25/26 May Guimaraes v Be
FC Porto v Benfica; Leca v Sporting Brag
v Gil Vicente; Rio Ave v Setubal; Farense
Leiria; Espinho v Desportivo Chaves; Sp
Lisbon v Estrela Amadora; Boavista v Sa
Results: Belenenses 0 Estrela Amadora
Leiria 2 Espinho 2; Setubal 0 Farense 1; 
2 Rio Ave 2; Sporting Braga 0 Maritimo 0
Leca 0; Guimaraes 0 FC Porto 4; Despor
2 Boavista 1; Salgueiros 0 Sporting Lisb
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P W D L
Dynamo Moscow 10 7 1 2
Rotor Volgograd 10 6 3 1
Spartak Moscow 10 5 4 1
Rostselmash Rostov 10 5 4 1
Torpedo Moscow 10 5 2 3
Chernomorets N’ssiisk 10 4 3 3
Lokomotiv Moscow 10 3 5 2
Zhemchuzhina Sochi 10 3 5 2
Alania Vladikavkaz 10 4 1 5
Krylya Sovietov Samara 10 4 1 5
Zenit St Petersburg 10 3 3 4
CSKA Moscow 10 3 2 5
Baltika Kaliningrad 10 2 5 3
Lokomotiv N. Novgorod 10 3 1 6
Shinnik Yaroslavl 10 2 4 4
Kamaz Nab. Chelny 10 3 0 7
Tyumen 10 2 3 5
Fakel Voronezh 10 2 1 7
St Jaume. But he is starting to realise
that only two things ensure lasting
glory at Barcelona. One is the league
title, the other is the Champions’ Cup.

That is why Robson is set to lose the
battle. Given the choice between a
coach who has lost the annual league
title campaign against hated rivals Real
Madrid, and one whose hands have
already caressed the Champions’ Cup,
even if it was with Ajax, Nuñez will
almost certainly opt for Van Gaal.

Robson was always a short-term bet,
someone to ease the transition between
the revered but obstinate Johan Cruyff
and the long-desired Van Gaal. Failure
to win the league will provide the
excuse. “They will want to find a dig-
nified, elegant way for him to leave,”
explained one source close to the club’s
management. “Money will fix anything.”

Van Gaal, meanwhile, is busy trying
to achieve just such an exit from Ajax,
having been hoisted with his own
petard. For years he has campaigned
against club owners who sacked
coaches whenever they felt like it and,
on his initiative, the Dutch Coaches
Federation (CBV) was founded. 

The most important rule of the organi-
sation, to which all Dutch coaches
belong, is that “no coach should accept
a job offer if the club have not parted
with the incumbent coach”. Van Gaal
previously insisted that this would only
work if everyone stuck to it. Now he
seems to have done exactly the oppo-
site, accepting the Barcelona post when
Robson still has a year of his contract
remaining. It is significant that Van
Gaal has handed over his position as
CBV chairman to ex-national team boss
Leo Beenhakker.

“I have officially announced that I
am leaving Ajax for a big foreign club,”
he said. “But I cannot speak about my
new contract because they still have to
make arrangements with the man in
charge. Every coach has his own prior-
ities and I have mine. Sometimes you
don’t know until much later if things
were done in the right way.”

Giles Tremlett and
Marcel van der Kraan
LEADING POSITIONS
P W D L F A Pts

MTK BUDAPEST 32 25 6 1 83 23 81
Ujpest 31 22 5 4 68 31 71
Ferencvaros 31 21 7 3 66 34 70
Vasas 32 19 6 7 49 30 63
Debrecen 32 13 9 10 49 36 48
BVSC Dreher 32 13 7 12 42 34 46
Videoton 32 10 12 10 43 38 42

F A Pts
73 21 79
51 16 68
48 24 58
37 39 50
43 42 48
48 46 46
36 31 46
37 43 43
50 36 40
31 38 40
28 32 37
35 46 37
36 41 36
33 39 35
34 41 31

————
24 49 29
24 47 27
28 65 16

lenenses;
a; Maritimo
 v Uniao
orting
lgueiros
 0; Uniao
Gil Vicente
; Benfica 1
tivo Chaves

on 3 

P W D L F A Pts
Real Madrid 38 25 11 2 77 30 86
Barcelona 38 25 6 7 95 46 81
Deportivo La Coruna 38 20 14 4 56 26 74
Real Betis Seville 38 20 13 5 76 39 73
Atletico Madrid 38 19 10 9 71 55 67
Real Valladolid 38 16 10 12 54 43 58
Athletic Bilbao 38 13 16 9 66 54 55
Real Sociedad 38 15 9 14 43 42 54
Valencia 38 14 10 14 57 51 52
Tenerife 38 14 9 15 60 48 51
Racing Santander 38 11 14 13 45 44 47
Real Zaragoza 38 11 13 14 49 54 46
Compostela 38 11 13 14 43 59 46
Espanyol 38 12 9 17 42 48 45
Celta Vigo 38 10 13 15 45 49 43
Real Oviedo 38 11 10 17 45 61 43
Rayo Vallecano 38 12 6 20 39 54 42
- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - -
Sporting Gijon 38 10 10 18 39 63 40
————————————————————
Extremadura 38 10 10 18 32 57 40
Hercules 38 10 5 23 35 71 35
Seville 38 9 7 22 39 64 34
Logrones 38 9 4 25 29 76 31

Fixtures: 24 May (2030) Barcelona v Deportivo La
Coruna 25 May (1700) Atletico Madrid v
Extremadura; Barcelona v Deportivo La Coruna;
Compostela v Espanyol; Logrones v Real Oviedo;
Real Valladolid v Celta Vigo; Real Zaragoza v Real
Sociedad; Seville v Rayo Vallecano; Sporting Gijon v
Hercules; Tenerife v Racing Santander; Valencia v
Real Betis Seville (1930) Athletic Bilbao v Real
Madrid Results: Extremadura 1 Athletic Bilbao 2;
Real Madrid 1 Real Valladolid 0; Deportivo La
Coruna 0 Sporting Gijon 0; Hercules 0 Valencia 2;
Rayo Vallecano 1 Logrones 0; Real Oviedo 2
Compostela 2; Espanyol 1 Tenerife 0; Racing
Santander 1 Real Zaragoza 2; Real Sociedad 1
Atletico Madrid 1; Real Betis Seville 3 Seville 3; Celta
Vigo 1 Barcelona 3

F A Pts
13 3 22
13 4 21
16 5 19
11 5 19
16 10 17
9 9 15

12 10 14
6 5 14

15 10 13
6 9 13
6 9 12
7 13 11
6 7 11
5 12 10
7 14 10
7 11 9
7 11 9
2 10 7
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Ferrari blow the whistle on centre-forward Schumacher’s football career Hush – it’s
the gipsy

Grand Prix
Robert Alexander in

BARCELONA on why the
showcase F1 event fails to
make an impact in Spain

YVAIN GENEVAY
Michael Schumacher’s alternative career as a Swiss
third division centre-forward (above right) is being
kicked into touch. He switched from the race track to
the football pitch when he played for Aubonne, an ama-
teur team in the sleepy suburbs of Geneva.

He didn’t score, his team lost 6-1 and now his “real”
team, Ferrari, say he will have to hang up his boots.
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On Friday the best condi
tions will be found around
the Mediterranean, where
it be dry and warm with
temperatures reaching the
high twenties. Britain wil
be fine and dry, although
noticeably cooler than o
late. Western Norway wil
also be fine but Scan
dinavia, northern Ger
many, Belgium, Luxem
bourg and the Netherlands
will have showers. Low pres
sure will bring rain to
Portugal and western
France. Central and eastern
Europe will have a mixture
of sunshine and scattered
showers.

On Saturday high pres
sure will remain firmly in
charge over northern
Europe, with fine but rathe
cool conditions over Bri
tain, northern France and
the Netherlands. Much o
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Join the RAC on 0800 550 550
quoting ref LK0026. Calls are free
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Touring Europe

Public holidays: UK, 26 May.
Belgium: Golden Coach Proces-
sion, “Lumecon” Battle and
Medieval contest, Mons, 25 May.
Germany: European Cup final,
Munich, 28 May. 

ROADWORKS
Austria: Al Salzburg, restrictions
until 30 November.
Belgium: R31 Ostend Ring
Road, restrictions until June. N34
Zeebrugge, restrictions unti l
October.
Denmark: E20 east of Esbjerg,
restrictions until 19 June; E20
Nyborg to Odense, restrictions
until 27 June.
France: A8 Brignoles to Cannet-
des-Maures. A26 Marcoing, near
Cambria, contraflow until 10 July.
Germany: A1 Hamburg. A2
Magdeburg to Berlin orbital
motorway, restrictions unti l
December. 
Italy: A1 Casalpusterlengo to
Lodi, SE of Milan.  A14 Bologna
& Imola, restrictions. 
Switzerland A13 Splügen to
Medels. 
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back for Paris’s fav
“It may be possible that he turns out once more. But I
can say for sure that he will not be appearing every
two weeks,” said a Ferrari spokesman. 

Aubonne were hoping to call on Schumacher, a foot-
ball fanatic who lives above Lake Geneva, every other
weekend. “His team spirit is very positive,” said coach
Gerard Vontobel. But now, it seems, the partnership is
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Scandinavia will also be
fine and dry but there will
be a scattering of showers.
Eastern and parts of central
Europe will continue to be
wet. Frontal systems near
the Iberian Peninsular will
move further east resulting
in showers, heavy and thun-
dery in places, across
Portugal, Spain and the
Balearics. Central and east-
ern Mediterranean coun-
tries will be warm and dry.  

On Sunday most of north-
ern Europe will remain dry.
Scattered showers will con-
tinue to fall over Scand-
inavia, feeding down into
northern Germany, Pol-
and and the Baltic states. A
few showers may make their
way to the north of Scot-
land . Much of central
Europe will be dry but the
western Mediterranean
will have thundery showers.

Southern France and no
ern Italy will be cloudy w
some rain. Southern It
Greece, Cyprus and m
of Turkey will remain f
dry, warm and sunny.  

On Monday Britain
remain mainly dry. Muc
northern and eastern E
ope will have sunshine 
showers. Central Eur
will be dry but clou
Occasional rain will c
tinue over Portugal, no
ern Spain ,  south
France and northern
central Italy .  M
Mediterranean countries 
remain dry and sunny. 

Further outlook un
Wednesday: it 
remain unsettled over m
of Europe, with the b
conditions continu
around the central and e
ern Mediterranean.
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ords of w
tch would bring memories flooding
ourite champion, says Andrea Leand

CYAN MAG
over, despite the publicity generated by the German’s
unexpected appearance in the tiny Swiss village where
the crowd swelled to some 300 once word spread of
the famous foreign import. 

The club said Schumacher, who earns around $1.6
million per race, was not paid to appear, having
agreed to help support their fund-raising campaign.
WATCH UNTIL 28 MAY
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YELO BLCK
UP IN the hills behind the city
that hosted the Olympic Games
of 1992 lies one of the best kept
secrets in Spanish sport – the
Circuit de Catalunya. 

A vast, sprawling and impres-
sive modern facility, it is fre-
quently used for testing by the
top Formula One teams.

It also happens to be the venue
for the Spanish Grand Prix on 25
May. Yet unlike its high-profile
counterparts throughout the rest
of Europe, it is one of the least-
publicised events on the sporting
calendar of a nation that regards
bull fighting as dangerous and
spectacular, motor cycling as
exciting, football as emotional
and Formula One as ... well,
something rather difficult to get
worked up about.

Indeed, the day before the
race, when final qualifying takes
place, Barcelona are at home to
Deportivo La Coruña in a crucial
league soccer match. More than
100,000 Catalan faithfuls will
converge on the Camp Nou sta-
dium, but only about one tenth
of this number will be up in the
hills on the same day to see who
gets pole position.

In a city that is crazy about
sport, the only way
the Grand Prix is
likely to make the
front page of any of
the three daily sports
tabloids is if there is
some special drama
or a tragedy. Scores
of column inches will
be devoted to the
sporting weekend,
but most of them will
focus on Barca’s
attempt to catch Real
Madrid and the continuing saga
of Ronaldo’s immediate future,
which looks more and more like
a world-record $50 million trans-
fer to Inter Milan.

Unlike the Italians, the French,
the British or even the Germans,
the Spanish have no deep pas-
sion, or tradition, when it comes
to Grand Prix motor racing. 

They like it, but have never
been consumed by it. Ronaldo
sneezing in Saturday’s football
match would be regarded as big-
ger news than Michael Schu-
macher starting on the front of
the grid. 

Part of the reason lies in the
peripatetic nature of the event
itself – it has frequently switched
venue – part in the way Spain
divides itself into several self-
identifying regions and part in
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the fact that the country has
never produced a car, or a dri-
ver, of any note.

Spanish rallying ace Carlos
Sainz believes it is all down to
heroes, or rather the lack of
them. This Madrileño has won
the world rally championship
twice. Along with Severiano
Ballesteros, who turned golf into
a sport that Spaniards learned to
love, Sainz is a sporting star in
his home country. 

Outside of football, there
aren’t many others. For Sainz,
Spanish, or, more precisely,
Catalan apathy towards F1
comes from having no idols. “We
don’t have a great F1 driver,” he
said. “We have had great motor-
cyclists which is why there are
big crowds for motorbike racing.
But F1 is different.” 

One Spanish driver who did
attract a healthy following of
admirers was Alfonso de

Portago. An all-round
sportsman, he was a
Spanish nobleman
with a fine reputation
as a jockey, an inter-
national swimmer
and one of the
Spanish bobsleigh
team for the 1956
Winter Olympics. De
Portago took up
motor racing in 1954
and rose rapidly to
F1 where he entered

five Grands Prix for Ferrari. He
died in 1957 when his car
crashed into the crowd, killing
ten spectators and his co-driver
Ed Nelson, during the final
stages of Italy’s Mille Miglia.
There has been no one since to
emulate him.

Of course, for Sunday’s drivers
and teams, the race will be no
less important than any other
Grand Prix. In this respect, at
least, they will enjoy a modern
and accessible circuit at
Montmelo, creating overtaking
opportunities and the kind of
thrills that Nigel Mansell and
Ayrton Senna demonstrated in a
1991 wheel-to-wheel battle.

Yet whatever the outcome,
Montmelo is destined to remain
the “gipsy” Grand Prix – until
another De Portago comes along.
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RAINCLOUDS have been sweep-
ing across Paris in the build-up
to the French Open – but they
won’t deter the city’s favourite
tennis champion from watching
Europe’s latest rivalry unfold.

Anyone who’s anyone will
spend some time at Roland
Garros in the next two weeks.
Some of them will be there sim-
ply to be seen, such is the repu-
tation of this leafy suburb as a
symbol of snobbery and fashion
as well as a centre of tennis
excellence.

Chris Evert, 42, who won the
women’s title a record seven
times, cares only about what
happens on court. Once again,
the greatest clay-courter of all
time will enjoy the comfort of an
American television commentary
box as she contemplates the
eagerly anticipated showdown
between 16-year-old Martina
Hingis and Steffi Graf, from
whom the young Swiss wrested
the mantle of world No. 1.

Evert sees something of her-
self in Hingis and something of
her great rival of old, Martina
Navratilova, in the athletic but
unpredictable Graf. Hence the
special attraction.
“Hingis is just what Steffi
needed,” said Evert, who still
holds the best clay-court record
in tennis history. “Her move to
No. 1 will motivate Steffi to raise
her game. The last player who
really challenged Steffi was
Monica Seles. It’s been a while
since Steffi’s had any real threat.
I think she will be fired up.”

Both players arrived in Paris
recovering from knee injuries
and, if the truth be told, ill-pre-
pared to defend their top seed-
ings. As a result, Evert can see an
upset. “Everyone has been antici-
pating the big match between
Steffi and Martina all year,” she
said. “People are waiting to see
how they will play after taking
breaks for injuries. But they may
not end up against each other.
There are six to eight other play-
ers waiting in the wings.”

Hingis’s form is suspect. She
withdrew from three events this
spring after falling off her horse
and goes into the French Open
following surgery on her knee
and one meaningless exhibition
match against Mary Pierce.

Evert thinks she could suffer
as a result, drawing comparisons
with what happened to “Little
Mo,” the late Maureen Connolly
who won nine grand slams
including the 1953 and 1954
French Open.

“Martina reminds me of Mau-
reen in more ways than one,” said
Evert. “Both had the same style
and personality; both are perky
with a little bit of a temper; and
both have great composure. But I
hope history doesn’t repeat itself:
Maureen’s riding accident ended
her career. I know Martina’s fear-
lessness has helped her with her
tennis. Everyone wants her to do
normal teenage things but I’m a
bit sceptical about the risks she
takes off court.”
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Europe flies its airport
revolution to the world

Dutch and
British on tail
of the tigers 

The Netherlands and
the UK are emerging
as global dynamos,
writes Tony Patey

America, Australia and 
Asia are asking Europe for

help in running terminal
services, reports 

Hilary Clarke

Say it with flowers: fresh blooms signal the arrival of Dutch managers at New York/JFK airport in an attempt to improve the airport’s poor services

Source: EIU, WEF, IMD

Unit: Business 
Environment Ranking*

  1 (3) Netherlands
  2 (2) UK
  3 (5) Canada
  4 (4) Singapore
  5 (6) US
  6 (7) Denmark
  7 (10) Germany
  8 (13) France
  9 (9) Switzerland
10 (18) Sweden
11 (17) Finland
12 (15) Belgium
13 (8) New Zealand
14 (1) Hong Kong
15 (14) Austria

mic Forum: 
Global Competitiveness 

report 1997**

IMD: World 
Competitiveness 
Yearbook 1997**

  1 (1) US
  2 (2) Singapore
  3 (3) Hong Kong
  4 (15) Finland
  5 (6) Norway
  6 (7) Netherlands
  7 (9) Switzerland
  8 (5) Denmark
  9 (4) Japan
10 (12) Canada
11 (19) UK
12 (8) Luxembourg
13 (11) New Zealand
14 (10) Germany
15 (22) Ireland

*Forecast ranking for 1997-2001 (compared with 1992-1996)
**Ranking for 1997 (compared with 1996)

  1 (1) Singapore
  2 (2) Hong Kong
  3 (4) US
  4 (8) Canada
  5 (3) New Zealand
  6 (6) Switzerland
  7 (15) UK
  8 (9) Taiwan
  9 (10) Malaysia
10 (7) Norway
11 (5) Luxembourg
12 (17) Netherlands
13 (18) Chile
14 (13) Japan
15 (30) Indonesia

HE FAST LANE

NAJIAH FEANNY
HE US may have led the
deregulation of the airline
industry, but in the airports
sector the wind is blowing

from Europe. In the words of Hans
Smits, president of Amsterdam’s
Schiphol airport, the management
of foreign airports is “turning out to
be an excellent export commodity”.

Passengers walking into the
shabby international arrivals build-
ing at New York’s John F Kennedy
International Airport may have
noticed that it looks a little cleaner
this week, and that it has been
decked with flowers. That is
because the Port Authority of New
York and New Jersey has turned
the terminal over to the Dutch, the
original owners of the city.

The consortium, in which
Schiphol has a 40 per cent stake,
took control of JFK’s international
arrivals building for 30 years on 13
May. At the same time the group,
which includes US investment
bank Lehman Brothers and project
developer LCOR JFK, signed a deal
to build a $1 billion terminal.

Schiphol follows the UK airport
operator BAA on to the American
market. The British company has
been running Pittsburgh airport’s
retail facilities since 1992, increas-
ing the average spend per passen-
ger to more than $7 from $2.40.
BAA is also involved at
Indianapolis airport, where it has
just completed the first year of a
ten-year management contract.

The European attack on foreign
airfields also turned on Australia
this month. Brisbane Airport
Corporation Consortium, led by
Schiphol and the Commonwealth
Bank of Australia, clinched the
contract to run Brisbane airport
for 50 years, starting in July. BAA
announced it was part of a group
which won the long-term lease of
Melbourne airport in Australia.

While BAA and Schiphol are the
only two European companies to
take over large-scale management
of overseas airports, others are
supplying retail, technical, man-
agement and consultancy services.
Ireland’s Aer Rianta, which runs
Dublin airport, this week won the
contract to manage and buy all
goods for 12 duty free shops in
Hong Kong’s new airport, turning
the Irish firm into the world’s
third-largest duty free operator. 

Meanwhile, Frankfurt Airport,
continental Europe’s busiest air-
port, claims to supply the most
sophisticated ground handling ser-
vices to airport projects around the
world. At the end of May,
Singapore’s Changi airport will
become the first Asian airport to
buy from Frankfurt a computerised

T

system which prevents checked-in
baggage from being loaded on to
an aircraft if the passenger who
checked it in fails to board. This
system is already in use at several
airports, including Heathrow and
Gatwick in the UK.

The reason for the sudden over-
seas expansion of European air-
ports is that governments now
recognise that they must expand
congested terminals and improve
service, but national budgets can-
not bear the costs. The World Bank
estimates that up to $350bn will be
needed over the next decade to
provide for the expected doubling
of air traffic. Australia passed a law
last year to put its airports out to
private management; so did
Argentina. Russia is privatising
one-third of its airports. 

Closer to home, BAA awaits final
government approval to buy a
controlling stake in GESAC,
operator of Naples Airport.
Schiphol owns one per cent of
Vienna. Both are seeking openings
in Germany. 

But the US market is the major
prize. The contracts at Indianapolis
and New York/JFK will be watched
carefully as fears grow that they
are the first stages of a creeping
privatisation of airports. 

There are few such worries in
Britain. BAA celebrates the tenth
anniversary of its privatisation next
Tax reforms, not new la
could help German bank
cut industry holdings, rep
Jeremy Gray in FRANKF

che Ba
month. Financially, at least, it has
been a success. BAA’s pretax prof-
its have more than tripled since it
was sold, from £122m in 1987 to
£418m ($680m) last year. 

Amsterdam/Schiphol is also con-
sistently profitable. The Dutch gov-
ernment still has a majority hold-
ing, but it plans to reduce its stake. 

One of the catalysts forcing
European airports to seek business
abroad is the proposed abolition of
duty free sales in the European
Union  in 1999.  BAA estimates
that up to half its retail sales,
which accounted for 44 per cent of
last year’s profits, could be wiped
out by the move. 

HE reason Europe’s airports
are winning contracts is that
they are among the world’s
best. Schiphol has led

Business Traveller magazine’s
poll as best European airport since
the early 1980s, followed by BAA’s
Heathrow and Gatwick. Only
Singapore/Changi ranks better on
world listings. US airports come
way down the ranks.

Hans Mohrmann, president of
Schiphol USA, says: “American air-
ports are often controlled by the
airlines who operate and manage
the terminals. And if they have
cash to spend, they would rather
buy two new aircraft than invest in
facilities. Airports simply aren’t

T
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seen as their core business.”
Because US airports can use tax-
free bonds (JFK will be financed
this way), they are required to rein-
vest their returns – a strong disin-
centive to pursue profits. 

At JFK, a good scrub and some
flags and flowers are just the start.
“It will be like Fifth Avenue – a
shopping mall with check-in facili-
ties and parking spots for air-
planes,” says Mohrmann. 

The Dutch have exploited the
potential of airports as shopping
plazas for passengers with time
and money on their hands, as
Schiphol’s glittering shops testify.
The airport also has a casino. But
the New York Port Authority was
most impressed by the speed at
which Amsterdam moves passen-
gers; the airport sets maximums of
15 minutes check-in time and just
six minutes for immigration.  

BAA, led by John Egan, the man
who turned round luxury car firm
Jaguar in the 1980s, also learned
the importance of speed. Business
class travellers now speed through
immigration and security at BAA
airports. The group has developed
airport shopping so strongly that it
is treated by most financial ana-
lysts as a retail stock.  

Bally, the premium Swiss shoe
chain, sells more shoes per square
metre at Heathrow than anywhere
else. One-fifth of UK scent sales
Rolf Breuer: seeks better return
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are at BAA’s seven UK airports.
BAA airports house 150 retail con-
cerns with a total of 600 outlets,
and its customer loyalty scheme is
the biggest in the world.

Shopping is not the only way to
spend money while waiting for a
flight. Diners at Heathrow can
choose from a range of restau-
rants, from the Indian Noon’s to
Harry Ramsden’s fish and chips.
Unlike most other world airports,
BAA’s food and beverage prices
are on a par with the high street.
There are other services, too; pas-
sengers at Gatwick can have their
legs waxed at the Clarins studio. 

Ironically, BAA’s glittering per-
formance has made its forays
abroad more difficult. Non-airport
operators, such as the Australian
property company Lend Lease and
the US firm Lockheed, are develop-
ing their own airport divisions to
chase the business. 

There is also a reluctance to
hand airports over to foreign firms.
European firms team up with local
investors for bids. 

And there may be a backlash
against the consumerist drive at
airports. “There is a danger the air
passenger will eventually suffer.
Too many caviar shops and not
enough toilets for the disabled,”
said one frequent traveller. 

Additional reporting by 
Jeremy Gray in Frankfurt
s for Deutsche

d his ca

LCK
TWO European countries –
the Netherlands and the UK
– have powered ahead in the
world’s business competi-
tiveness stakes, pushing
aside bigger rivals such as
Germany and France.

Their strength, already
underlined in one major sur-
vey, was confirmed by two
other surveys this week;
they have emerged as global
dynamos when it comes to
competing for business and
attracting new companies.

Even the east Asian tigers
– Hong Kong, South Korea,
Singapore and Taiwan – are
finding that their teeth are
beginning to be blunted by
the quiet but inexorable rise
of these vigorous states.

The Netherlands, at one
time a world maritime
power with a vast commer-
cial empire and now experi-
encing an economic resur-
gence, is forecast to topple
Hong Hong as the most
attractive business environ-
ment over the next five
years. The London-based
Economist Intelligence Unit
(EIU) last week put the
Netherlands at the top of its
ranking of the most desir-
able global business envi-
ronments over the next five
years until 2001, ousting
Hong Kong, which has been
the most attractive in the
period 1992-1996. After the
imminent handover to
China, Hong Kong is set to
fall to 14th position – the
sharpest drop in rank for
any country between the two
periods, according to EIU.

The unit’s experts
gloomily predict that there
is a “considerable risk” that
China will not fully honour
its promises about Hong
Kong, and they expect an
increase in corruption and
an erosion of the rule of law.

Meanwhile the Dutch

Economist Intelligence World Econo
COUNTRIES IN T
pital i
economy, which deftly
escaped the worst ravages
of the recession in 1993,
and emerged with stable
political and macroeco-
nomic environments, earned
top marks from the EIU’s
wide range of 66 component
indicators for the best place
for businesses to be.

According to the EIU, the
UK will remain the second
most attractive place for
businesses over the next five
years, due mainly to the
extent of deregulation,
favourable policy on foreign
investment and advanced
and relatively stable finan-
cial and political environ-
ments. Canada will ease up
from fifth to third place, and
Singapore will remain
fourth. Incidentally, named
as the least attractive place
to be over the next few
years is Iraq, after Nigeria
and Iran.

The Netherlands and the
UK also showed their spurs
in two other surveys which
focused on competitiveness
alone. Geneva-based World
Economic Forum (WEF),
which has included for the
first time the impact of envi-
ronmental policies on com-
petitiveness, puts the UK at
seventh in its 1997 competi-
tiveness rankings, compared
with 15th position last year,
while the Netherlands has
leap-frogged from 17th to
12th. And the International
Institute for Management
Development (IMD), based
in Lausanne, said that the
UK has soared to being the

Continued on page 16
dea

ROLF BREUER, Deutsche Bank’s new
chairman, wants to improve margins
by selling off some of the bank’s
domestic shareholdings. But don’t hold
your breath. 

His middle name is Ernst – or
Earnest – but this native of Bonn is
unlikely to act until cuts in the prohibi-
tive rate of capital gains tax allow him
to free up billions in stock market liq-
uidity. Unless, of course, the disposals
are forced upon the 59-year-old capital
markets expert by new laws.

For years, Chancellor Helmut Kohl’s
cabinet has been dragging its feet on
drafting legislation to curb the influ-
ence of German banks over industry.
The matter moved to the top of the
political agenda in March, when
Krupp’s bank-backed takeover bid 
for fellow steelmaker Thyssen resulted
in a public outcry as 30,000 jobs were
at stake.

Once the takeover was downgraded
to a partial merger, though, the pro-
posed legislation quietly disappeared
back into the drawers of the justice
ministry, where it will probably remain
until after the summer break.

This may not matter much, as its
broad objective may be met by another
law in the pipeline. Sweeping reforms
of the German tax code now under way

Deuts
are likely to include a reduction in cap-
ital gains charges. 

Breuer, who took over as chairman
of Deutsche on 20 May, said in an
interview published the same day that
he intended to cut the bank’s German
shareholdings and boost investment
abroad. This was no revelation; outgo-
ing chairman Hilmar Kopper had said
much the same thing.

Kopper, who presides over the
supervisory board, frequently com-
plained that Germany’s steep taxes on
capital gains discouraged commercial
banks from paring their industrial
holdings. Accounting plays a role as
well; for example, the book value of
Deutsche’s 22.6 per cent stake in
Daimler-Benz, bought in the 1920s, is
a tiny fraction of the price it would
fetch on the stock market.

As Bonn levies a capital gains charge
of about 50 per cent, most banks are
reluctant to divest shareholdings with-
out tax relief, even though the perfor-
mance of some long-standing equity
stakes leaves much to be desired. 

If the federal government provides
an extra incentive, Germany’s stock
markets will benefit handsomely. Take
Deutsche Bank’s mammoth portfolio;
at the end of last year, the market
value of the stakes of five per cent or
more which the bank held in 24 listed
companies totalled Dm27.1 billion
($15.8bn). They include prominent

members of the 30-share DAX index
such as Allianz (of which Deutsche
holds ten per cent), retailer Karstadt
(ten per cent), tyremaker Continental
(10.2 per cent) and Daimler. 

The returns-conscious Breuer might
be tempted to unload the Karstadt
holding, which must be counted among
Deutsche Bank’s worst-performing
investments. Analysts estimate that the
retailing operation lost between

Source: Deutsche Bank annual report
Dm160 million and Dm200m last year. 
These complex webs of sharehold-

ings are a common feature of
Germany’s banking system. But in the
United States, the Glass-Steagel law
prohibits commercial banks from con-
ducting securities business, delegating
that sector to investment companies
and mutual funds. On the other hand,
Germany’s private credit institutions
provide a gamut of financial services
under one roof and, naturally, trade
securities on their own account. 

This structure has allowed Deutsche
and other German banks to exert enor-
mous influence over companies, and
not just via shareholdings. Deutsche’s
12 Vorstände, or management board
members, also sit on supervisory
boards of 70 companies.

In recent years the bankers’ prestige
has suffered from a series of financial
fiascos which raised doubts over
whether they could supervise effec-
tively in all these positions. Kopper
himself was supervisory board chief of
Daimler-Benz when it posted a Dm6bn
loss in 1995; his colleague Ronaldo
Schmitz holds the same position at
metals and mining group
Metallgesellschaft, which was nearly
bankrupted by risky oil deals two years
previously. At times, Breuer’s skills as
supervisor have also looked a bit over-
stretched. Maho, a machine-tool maker
which the Deutsche Bank manager
launched on to the share market in
1986, went bust in 1994 after a short-
lived merger with a rival, Deckel.

So it is little wonder that the new
chairman of Europe’s largest bank
wants his fellow board members to
reduce the number of their supervisory
board seats and concentrate on the
business of banking. He believes that
there’s too much work involved in
these duties when his shareholders are
demanding greater results. 

Curiously, despite bumper profits
last year, Deutsche records the lowest
return per employee of any listed
German bank. No wonder, either, that
Breuer is determinedly steering away
from low-margin retail banking and
moving into the prestige market now
covered by Deutsche Morgan Grenfell,
the London investment banking arm.
His intention to fill Deutsche’s portfo-
lio with more international investments
is a “natural consequence” of this phi-
losophy, says a spokesman.

Breuer would have plenty of cash to
invest, too, if the government would
only cut the capital gains tax. Finance
Minister Theo Waigel might have a

Continued on page 16
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Dutch and UK
on tail of tigers

France loses battle
over cotton dumping

Burden lifted: unbleached cotton is prepared in Pakistan; provisional duties on imports from such developing countries will not be reimposed

A campaign to reimpose duties on unbleached 
cotton imports has unravelled, writes Hilary Clarke

JIM HOLMES/PANOS
Continued from page 15
11th most competitive nation
this year, after 19th last year; the
Netherlands moved up from sev-
enth to sixth. The UK and the
Netherlands now stand ahead of
Germany, which has slipped
from tenth to 14th in the IMD
rankings and from 22nd to 25th
in the WEF’s table.

Professor Stéphane Garelli,
IMD’s director in charge of its
competitiveness project, said
Germany, although potentially a
world leader in competitiveness,
continues to “muddle through a
pattern of reforms that may take
more time to implement than
anticipated”. High business
costs, rigid labour laws and the
major effort needed to make
eastern Germany more competi-
tive have taken their toll on per-
formance; however, with a popu-
lation of more than 82 million,
and the birth of a more entrepre-
neurial culture, the country has
the ability to surge ahead again.

The IMD said the UK’s new
Labour government should help
maintain its competitive position.
Garelli said: “The vast Labour
majority, and an apparent will-
ingness to minimise disruptions,
should provide Britain with the
possibility to stabilise its pattern
of competitiveness. The two
threats to be monitored are the
appreciation of the pound, and a
danger of renewed inflation.”

Garelli suggests that the
Netherlands may be providing a
new model of competitiveness.
“Regaining competitiveness
seems to be accommodated with
a certain sensitivity to social con-
sequences. The Dutch economy
of globality is deregulated to
Deutsche’s 
compete on world markets; yet
the Dutch economy of proximity
investigates innovative measures
to spread the consequences of
unemployment on a wider spec-
trum of the population, through,
for example, part-time work and
the reduction of working hours.”

Finland, meanwhile, has
moved to fourth position in the
IMD ranking from 15th last year,
because of an exceptional surge
in business confidence after its
severe recession. Its rise is
reflected in the EIU rankings,
where it moves up from 17th to
11th, although the WEF marks
the country down from 16th to
number 19, citing unfriendly tax
rules and poor labour relations.

Singapore retains its number
one position in WEF’s rankings,
and the second place it also had
with IMD last year. With a gross
national product per capita on a
par with that of Japan, Singapore
is riding high; Hong Kong stays
in second place in WEF’s rank-
ings, while the US continues to
top IMD’s table.

However, the writing may well
be on the wall for the Asian
tigers. The WEF said that the
tigers are now nearing economic
middle age. Writing in its sur-
vey’s review, Professor Jeffrey D
Sachs, director of US-based
Harvard Institute for Inter-
national Development, said:
“High competitiveness does not
allow countries to enjoy super-
fast growth rates forever. As
economies – even highly compet-
itive economies – get richer, they
tend to experience a slowdown
in growth.

The UK and the Netherlands,
please note.
capital idea

Continued from page 15 
35 per cent rate in mind, a rate
he is proposing for retained cor-
porate income, currently taxed at
more than 50 per cent. But the
reform won’t come into force
before 1999, suggesting that
Breuer will delay reducing Deut-
sche’s domestic equity interests. 

Should he resort to selling
them before then, he could be
accused of dumping the family
silver. Thanks to buoyant securi-
ties trading, Deutsche’s pre-tax
profit surged 28 per cent in the
first quarter of this year.

Then again, his competitors at
Commerzbank and Dresdner
Bank have sold significant
German equity stakes over the
past two years, tax or no tax, to
chase better returns elsewhere. 

It will be intriguing to see just
how Breuer interprets the 
buzzword “shareholder value” in
his decisions on whether to
divest stakes.

The government might eventu-
ally come up with a special deal,
setting banks a limit of five to
ten years to cut industrial hold-
ings to a pre-set ceiling. 

Yet, if the resistance within
Kohl’s Christian Democrat party
is anything to go by, German
banks won’t face any limits on
industrial shareholdings before
the turn of the century, by which
time Breuer will have danced his
portfolio shuffle.
RANCE has lost a battle
with the rest of the Euro-
pean Union to reimpose
punitive duties on imports

of unbleached cotton from devel-
oping countries, despite threats
from President Jacques Chirac.
The fierce and ultimately unsuc-
cessful French campaign leaves
an embarrassed European Com-
mission in its wake and accusa-
tions of a harassment campaign
against textile importers.

Chirac had threatened to block
negotiations to change the EU’s
constitution unless other mem-
ber states approved a European
Commission proposal to impose
anti-dumping duties of between
15 and 20 per cent on $400 mil-
lion worth of textile imports
from Egypt, India, Pakistan,
Turkey, China and Indonesia. 

But other EU countries
stopped a French attempt to
hijack a meeting of EU foreign
ministers in The Hague on 20
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May, the date the provisional
duties on the fabric expired,
leaving France no choice but to
concede defeat. Unbleached cot-
ton is used to make a variety of
everyday textile products from
household linen to tent canvas.

The initial anti-dumping com-
plaint was made by Eurocoton,
the European cotton weavers’
lobby, which claimed that the
fabric was entering the EU mar-
ket at a lower price than in its
market of origin, justifying a
claim of “dumping”. After an
inquiry lasting more than a year,
the Commission backed Euro-
coton’s claim that dumping had
taken place and placed provi-
sional duties on the fabric for six
months. 

Henrick Abma of the Cologne-
based Foreign Trade Organis-
 life of the EU

o Wednesday 21 May
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ation, an importers’ lobby group
that opposed the duties, said: “It
is harassment. Even the threat of
duties means importers get ner-
vous because they don’t know by
how much the goods they import
will go up.”

The issue divided the textile
industry and the Commission,
with Trade Commissioner Sir
Leon Brittan torn between his
free-trade principles and his offi-
cials’ anti-dumping findings. 

Most of Europe’s cotton weav-
ing takes place in France and
Italy, and the French government
wanted the duties to fulfil its 
pre-election promise to protect
French jobs.

The UK textile industry, which
has little indigenous cotton
weaving left but which is strong
in the textile finishing sector, led
the anti-duty campaign, fearing
thousands of job losses. UK tex-
tile firm Coats Viyella laid off 25
workers at a factory in Cheshire
as a result of the duties, and
another 150 were under threat.
The duties also came under fire
from consumers’ organisations
and trade experts who said the
Commission was acting against
World Trade Organisation rules. 

Under the Uruguay Round
world trade accord, textile quo-
tas are to be phased out. How-
ever, the fear is that sections of
the European industry that want
protection against foreign com-
petition will increasingly resort
to the use of anti-dumping as a
means to block imports.

Already, Eurocoton is pushing
the Commission to impose provi-
sional duties on bed linen
imports from India and Pakistan
and there are fears France could
try and re-start the procedure on
unbleached cotton.
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NEW UK Chancellor Gordon
Brown announced that the
nation’s central bank, the
Bank of England, is to lose
responsibility for banking
supervision under a major
restructuring of financial ser-
vices regulation launched by
the new Labour government.
Banking supervision will
become the responsibility 
of the Securities and
Investments Board (SIB),
which will be given greater
powers to oversee banks,
financial services, companies
and markets. Bank of Eng-
land governor Eddie George
has repeatedly argued
against the central bank los-
ing its supervisory powers.
The bank’s deputy governor,
Howard Davies, will take
over as SIB chairman when
Andrew Large steps down in
two months’ time.

Pieter Bouw, chairman of
Dutch airline KLM, made a
sudden announcement that
he will be stepping down
from 5 August after the com-
pany revealed that the first
three months of this year
was the second straight
quarter to show a loss
because of wages and fuel
costs. The first-quarter loss
was Nfl 98 million ($52m).
KLM said it is proposing Leo
van Wijk, another KLM exec-
utive, to succeed Bouw, and
predicted a significant
improvement in operating
earnings this year.

Veba, the German utility
giant, bought a 36.4 per cent
stake in chemicals group
Degussa for Dm2.9 billion
($1.7bn) to strengthen its
chemicals business. Veba
said it bought the stake by
purchasing GFC Gesellschaft
für Chemiewerte, a chemi-
cals company jointly owned
by Henkel, Dresdner Bank
and Munich Re, that held the
Degussa stake.

Some executives of off-
shoots of ailing French bank
Crédit Lyonnais looted the
bank through what is said to
be organised financial
fraud up to 1993, according
to allegations in a confiden-
tial document published by
French newspaper La Tri-
bune. The report had been
prepared by an entity known
as the realisation consortium
(CDR), created to dispose of
disastrous assets acquired by
the bank. A Crédit Lyonnais
spokesman said it could not
comment on CDR matters,
and that the allegations
related to people not now
with the bank. 

Greece has yielded to
pressure from the European
Commission and agreed to
liberalise all telecoms ser-
vices by 1 January 2001,
while satellite communica-
tions and cable television will
be thrown open to competi-
tion over the next year.

BAA and British Tele-
communications (BT) took
the lead in promising to start
legal battles with the new UK
Labour government if it
pushes ahead with plans to
raise more than £3bn
($4.8bn) from a windfall tax
on what it calls excess prof-
its of privatised utilities.
Both firms said they would
seek legal redress for what
they claimed would be unfair
treatment. However, minister
without portfolio, Peter
Mandelson, insisted that the
government had a watertight
legal right.

The Soros Fund, which
claims to have spent $13m
on cultural, scientific and
economic programmes in the
former Soviet republic of
Belarus, pulled out of the
country, saying the authori-
ties there had seized $1.78m
from its bank account in
taxes, despite giving previ-
ous assurances that the fund
would be exempt from tax.

Lonrho , the UK-based
international trading empire,
is in talks with South Africa’s
first black-controlled mining
group, JCI , which could
result in a link worth £2bn.
The go-ahead is likely to be
on condition that Anglo
American, the South African
mining giant which is
Lonrho’s biggest shareholder
and currently effectively con-
trols JCI, takes control of
Lonrho’s 33 per cent stake
in Ghana’s Ashanti Gold-
fields.

Yuri Luzhkov, the mayor
of Moscow, strengthened his
position in the unofficial race
to succeed Russian president
Boris Yeltsin, when he laun-
ched a city-owned nation-
wide television channel.
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businesses. The Commission
listed a number of measures to
facilitate small firms’ access to
capital, and called for the launch
of a pan-European debate on
how best to remove legislative
and other obstacles. The diffi-
culty faced by small businesses
in raising finance is seen as one
of the main factors hampering
small business growth and job
creation in Europe.

On the same day, the Com-
mission and South Africa
signed a framework programme
for the development of their
bilateral co-operation for the
next three years. The Com-
mission said the aim was to fur-
ther a “more focused approach”
in the relationship between the
two partners.

Meanwhile, Monika Wulf-
Mathies, regional affairs com-
missioner, used strong language

ON THURSDAY the European
Commission cleared a joint ven-
ture between Warner Bros ,
Lusomondo and Sogecable.
The new company, named
Warner Lusomondo Cines de
España, will buy, develop and
lease multiplex cinemas in Spain.

On Friday Padraig Flynn,
employment commissioner, wel-
comed a draft agreement on
part-time work finalised by
negotiating teams of the main
trade union and employers’
organisations at EU level (ETUC,
CEEP and UNICE). The agree-
ment, which still has to be rati-
fied by the decision-making bod-
ies in the three organisations,
aims to facilitate part-time work
by improving the working condi-
tions for people engaged in it.

The Commission also adopted
a policy paper on the prospects
and potential obstacles of 
the development of capital mar-
kets targeted towards small 

Wulf-Mathies: strong words
to warn European cities against
“succumbing to eurosceptical
prejudices or make Europe the
scapegoat for their own prob-
lems”. Speaking in Amsterdam at
a Summit of the Regions and
Cities, Wulf-Mathies said the
“principle of subsidiarity must
not be a pretext for renation-
alisation or for abandoning the
European integration process”.
However, an EU treaty protocol
clarifying the principle – which is
aimed at protecting member
states from unnecessary trans-
fers of power to Brussels – could
help to strengthen the concept,
the commissioner said.

Also, Yves-Thibault de
Silguy, financial affairs commis-
sioner, and Emma Bonino,
commissioner in charge of con-
sumer policy, stressed the impor-
tance of intensifying the debate
on how to facilitate ordinary citi-
zens’ switch to the euro between
1999 and 2002. Speaking at a
press conference to present a
“round table” on the issue, de
Silguy pleaded for a revision of
the existing timetable to intro-
duce euro banknotes and
coins. Introducing coins and
notes on 1 January 2002, as
planned, was the worst possible
date for retailers, as the switch
would have to be made in the
middle of the New Year sales, the
commissioner stressed. 

De Silguy also called for a
shortening of the period during
which a parallel circulation of
existing national and euro means
of payment would apply. A six-
month delay before the removal
of traditional notes and coins
appeared to be far too long, said
the commissioner, reiterating his
call to shorten the transition
period to only “a few weeks”. 

Furthermore, de Silguy sug-
gested that all the practical
aspects of the euro’s introduc-
tion should be agreed by late
April next year, so that decisions
could be announced at the same
time as the list of countries 
participating in the start of the
single currency on 1 January
1999.

Reacting to reports that
Luxembourg might suggest
freezing European Monetary
System central exchange
rates in the second half of this
year in a bid to avoid currency
instability ahead of the euro’s
introduction, de Silguy said the
matter was open for discussion.
The commissioner acknowledged
that the issue of how to avoid
currency speculation in the run-
up to the single currency had
been raised among finance 
ministers, but stressed that no
agreement on such a decision
had been reached. 

The commissioner also dec-
lined to comment on the German
government’s plan to use a one-
off transfer from the Bundes-
bank to improve Germany’s debt
and deficit position following a
re-evaluation of the central
bank’s gold reserves. De Silguy
merely said that the Bonn plan
confirmed that Germany was
doing its utmost to fulfil the
Maastricht treaty’s convergence
criteria on budget deficits for
aspiring EMU members.

On Monday, all institutions
remained closed for the May
bank holiday.

On Tuesday, the Commission
agreed on the appointment of 32
members of the European
Consultative Forum on the 
environment and sustainable
development. Thorvald Stol-
tenberg, former Norwegian for-
eign minister and former UN
envoy to Bosnia, is the new
body’s chairman.

On the same day, Christos
Papoutsis ,  energy commis-
sioner, reiterated his call for the
inclusion of a commitment to
pursue a common energy policy
in the EU treaty. Otherwise,
energy policy would “fail to play
its full role in our sustainable
economic government”, said the
commissioner in a speech in
Montreux, Switzerland.

Meanwhile, the Commission
approved a memorandum to
bring the air transport sector
under the EU’s normal competi-
tion rules, enshrined in the
Maastricht treaty. Air traffic is
monitored under provisional
rules spelt out in a separate arti-
cle of the treaty. A spokesman
stressed that the Commission’s
request would not affect cases
under review, such as the agree-
ment between British Airways
and American Airlines.

On Wednesday the European
Commission adopted a policy
paper on combating corruption.
It is to launch a European level
discussion on a broad range of
actions such as criminalising
corruption, dismantling tax
deductibility for bribes, enforc-
ing tighter rules for public pro-
curement, making company
auditing more effective, criminal-
ising laundering of bribes and
creating an anti-corruption 
strategy towards developing
countries.  

On the same day the Commis-
sion decided not to approve the
bulk of the state aid proposed by
the Austrian authorities in favour
of Hoffmann-La Roche. It was
IGC special meeting
ON TUESDAY foreign ministers
meeting in The Hague to prepare
the forthcoming EU summit on
Friday in Noordwijk were faced
with UK calls for concessions on
a planned strengthening of co-
operation in internal and home
affairs. Stressing that the new
British government would agree
to expand the EU’s powers in
areas such as environmental and
social policy, and accept an
extension of majority voting,
Robin Cook, UK foreign minis-
ter, said that Britain would in
return ask for a water-tight com-
mitment that it would continue to
control its borders and its
national immigration policy. 

The ministers left unresolved
the prickly issue of rebalancing
the distribution of power between
small and large member states,
which the latter see as a neces-
sary prerequisite for EU enlarge-
ment. Klaus Kinkel, Germany’s
foreign minister, said this would
be left to a “night of the long
knives” during the final round of
IGC negotiations at the June EU
summit meeting in Amsterdam.

Farm Council 
FARM ministers meeting in
Brussels on Tuesday unanimously
agreed new rules governing stag-
ing points for resting animals
during transport. Ministers 
agreed that staging points must
be approved by a competent
authority and should be subjected
to high standards of hygiene.
Each consignment of animals
must be checked by a veterinarian
before leaving and records must
be kept of each arrival and 
departure. These rules are only
applicable on EU territory. 

Spain complained about the
attacks on Spanish agricultural
exports to France which take
place every year while the French
police do little to stop them. 
The French minister Philippe
Vasseur apologised on behalf of
the French government and 
said that legal proceedings were
being used against the people
responsible.
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to be used for the construction
of a plant in Linz which is to
produce a new anti-obesity drug.
The Commission found that 
the aid totalling Ecu22m 
($25m) does not conform to EU 
aid guidelines for research and
development.
THURSDAY: Manuel Marin,
external relations commissioner,
visits Norway.
FRIDAY: EU heads of state and
government gather for a special
European summit meeting in
Noordwijk to discuss the state of
the intergovernmental conference
on EU reform, in a bid to con-
clude the IGC at the Amsterdam
summit meeting three weeks
later. Meanwhile, Yves-Thibault
de Silguy, financial affairs com-
missioner, visits  Switzerland.
SUNDAY: EU farm ministers
meet informally in Domburg. 
MONDAY: Ritt Bjerregaard,
environment commissioner, and
Padraig Flynn, social  affairs
commissioner, attend a confer-
ence on “environment and
employment” in  Brussels. On the
same day, Hans van den Broek,
foreign affairs commissioner, vis-
its Malta. Meanwhile, Martin
Bangemann, industry commis-
sioner, opens a workshop on

Bangemann: workshop

THE WEEK

AHEAD

“space applications in the Euro-
med region” in Cairo.
TUESDAY: EU energy ministers
meet in Brussels. The provisional
agenda includes discussion of the
liberalisation of the EU’s gas mar-
ket, a strategy on renewable
energy and the Energy Charter
Treaty. On the same day, Com-
missioner Marin receives
Herminio Blanco Mendoza, the
Mexican secretary of state for
commerce and industry. Mean-
while, the Institute for Inter-
national Research holds a confer-
ence on the “Euro III” in Brussels.
Also, Franz Fischler, agriculture
commissioner, visits Switzerland.
WEDNESDAY: the EU’s Dutch
presidency hosts the Union’s bi-
annual summit with US President
Bill Clinton in The Hague.
Meanwhile, the EU Parliament
meets for a mini-plenary session
in Brussels (to 29 May).

Thomas Klau
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Thomson-CSF time bomb awaits poll victors
The future of Europe’s defence industry
rests on the battle to gain control of the
French giant, reports Charles Masters

Uncertain targets: the French face a choice over the sale of defence electronics giant Thomson – should it be a springboard for a European defence industry, or should France come first?

MILITARY PICTURE LIBRARY
S SOON as the new
French government
has been appointed
after the 1 June elec-

tions, the two sealed bids for
the takeover of Thomson-
CSF will come out of the
vaults in Bercy and the
process of deciding who is
to gain control of Europe’s
leading defence electronics
company will begin.

Nothing less than the
future architecture of the
European defence industry
is at stake, as Europe strug-
gles to overcome national
concerns to forge alliances
with sufficient muscle to
challenge the giant US cor-
p o r a t i o n s .
Since the clos-
ing date for
bids on 7
May, the two
contenders –
L a g a r d è r e ,
through its
defence sub-
sidiary Matra,
and Alcatel in
alliance with
Dassault –
have engaged
in a heated
war of words
in an attempt
to promote
their respec-
tive offers.
The Alcatel-
Dassault strat-
egy is to cre-
ate a giant
French group
with the criti-
cal mass to
enter discus-
sions on Euro-
pean partner-
ships without
diluting Fren-
ch control.
The pairing is
based on the
proposed mer-
ger between
Dassault Aviation and
Aérospatiale, once the latter
has been privatised.

For its part, Matra plans
to put Thomson at the heart
of a network of European
alliances and joint ventures.

Chairman Jean-Luc Lagar-
dère pulled off a coup on the
eve of the bid closure,
announcing a major strate-
gic accord with Daimler-
Benz Aerospace (Dasa), the
latter pledging its “total and
exclusive backing” to
Lagardère on Thomson.

In the space sector, Dasa
and Matra Marconi Space –
a subsidiary of Lagardère
and GEC – are to merge
their activities in a group to
be named Matra Marconi

A
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Dasa Dornier. On missiles,
Matra BAe Dynamics,
Lagardère’s joint venture
with British Aerospace
(BAe), will take a 30 per
cent stake in Dasa’s sub-
sidiary LFR.

If Matra wins its bid for
Thomson, the result would
be a group with a turnover
of Ffr70 billion to Ffr80bn
($12.4bn-$13.9bn) in the
space and defence sectors
that could challenge the
Americans’ Lockheed-Martin
and Raytheon-Hughes.

Matra’s project on the
face of things complies
exactly with the govern-
ment’s own requirement

that the sale
should “con-
tribute effec-
tively to the
restructuring
of the Euro-
pean defence
industry”.

But the Ger-
man alliance
was a major
gamble, and
has opened
the group to
accusat ions
that it would
give Dasa a
major chunk
of the French
d e f e n c e
industry at a
knock-down
price.

“Lagardère
has made too
many conces-
sions to
Dasa,” said a
government
adviser. “To
get its hands
on Thomson,
it is ready to
sell its satel-
lites to the
Germans and
its missiles to

the British.”
Alcatel and Dassault

responded to the Matra-
Dasa alliance with dire
warnings that if Thomson
were to be awarded to the
Franco-German duo, it
would be broken up piece-
meal and the French
defence industry would be
significantly weakened.
“Matra adds nothing to
Thomson. On the contrary,
it takes parts which it will
subsequently cede to its
European allies,” said Serge
Dassault. 

Serge Tchuruk, chairman
of Alcatel, argued that only
the creation of an all-French
defence colossus could
allow discussion on an equal

erge Tchuruk

c Lagardère
Not everyone will profit
from deregulation

writes John N Parry
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footing with its main
European competitors. “We
are concerned with the rein-
forcement of the French
industry first, as the British
and the Ger-
mans were
with the cre-
ation of BAe,
GEC and
Dasa,” he
said.

This view
has its advo-
cates in the
government;
the head of
defence pro-
curement Jean-Yves Helmer
commented last month that
the European restructuring
“of certain sectors of our
industry must go through a
prior national stage”.

Lagardère expressed its
“dismay” at the behaviour of
its rival’s chairmen, and
called its comments mislead-
ing. “It doesn’t help to
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excessively flatter national
pride,” said Matra president
Noel Forgeard, who has said
that it is not essential for the
head offices or controlling

stakes of
E u r o p e a n
d e f e n c e
alliances to
r e m a i n
French. 

“It’s ridicu-
lous to say
that there is 
a German
threat to 
the French
defence ind-

ustry,” he said.
Matra argues that its col-

laboration with GEC proves
that a company can operate
with shareholders from two
countries without jeopardis-
ing national imperatives on
security and defence.

However, the Matra-Dasa
partnership also complicates
the government’s choice
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since it throws doubt on the
future restructuring of the
Airbus consortium, in which
Dasa and France’s Aéro-
spatiale hold the major
shares along with BAe and
Spain’s Casa.

“Forming an alliance
against Aérospatiale would
be signing the death warrant
for Airbus,” warned Yves
Michot, chairman of
Aérospatiale.

ANFRED Bischoff,
chairman of Dasa,
dismissed the idea
that it was trying to

isolate Aérospatiale, with
whom it collaborates on
Airbus, Eurocopter and
Euromissile. “We have just
reached an accord with its
competitors on satellites and
missiles. But the alliance
with Lagardère concerns
clearly defined sectors, out-
side the most important
areas of our collaboration
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with Aérospatiale. That does
not mean we automatically
cut all our ties with
Aérospatiale,” he said.

Bischoff, who also held
talks with
Alcatel con-
c e r n i n g
T h o m s o n ,
said the moti-
vation behind
the deal with
L a g a r d è r e
was to face
up to the US
giants in the
defence sec-
tor. “The pri-
vatisation of Thomson-CSF
and the proposals of the
Lagardère group presented
the best strategic conditions
for European success
against the American
threat.”

Forgeard added: “Daim-
ler-Benz forms alliances
with whom it thinks is the
dominant force in a given

Much
depen

who
appoi
prem
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all St
field. For aircraft, it’s Aéro-
spatiale, for defence elec-
tronics, it happens to be us.” 

Essentially, the choice the
French government faces is

whether the
privatisation
of Thomson
should be the
springboard
for an imme-
diate restruc-
turing of the
E u r o p e a n
d e f e n c e
industry, or
whether the
n a t i o n a l

industry should first be con-
solidated before looking to
wider partnerships.

Despite President Jacques
Chirac’s eagerness to see an
all-French defence electron-
ics giant, the government
has taken on board the con-
cerns of the Germans and
British, and acknowledges
the risk of them not waiting
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around for a European part-
nership involving the
French, but instead seeking
allies in the US.

The government has until
7 September to make up its
mind, but has promised a
decision by the end of June.

But the wild card in the
Thomson pack is the choice
of the French electorate in
the forthcoming legislative
elections.

If the Socialists pull off a
surprise win, they have
pledged to shelve the pri-
vatisation. In the more likely
event of the outgoing major-
ity being returned to power,
much will depend on who is
appointed premier. Alain
Juppé, whose chances of
retaining the post are fad-
ing, was known to favour
the Lagardère option despite
the reticence of other minis-
ters. The preferences of an
alternative prime minister
could prove decisive.
 step
huffle

FERGUS WILKIE/FT
IBERALISATION of the
Spanish gas sector is
producing some clear
winners and losers.

Dismayed investors saw
their Gas Natural shares lose
eight per cent of their value
on the Spanish stock market
last week. By contrast, large
Spanish manufacturers
stand to benefit from the
freedom to choose their gas
supplier, once Industry
Minister Josep Piqué’s plans
to liberalise the tightly regu-
lated natural gas market are
introduced.

The minister wants to
break the de facto monopoly
held by Europe’s fourth-
largest gas utility, Gas
Natural, over the distribu-
tion of this fuel in Spain. His
plans should be officially
revealed by July.

Gas Natural, a private sec-
tor company which lists on
the Madrid bourse, bought
the rival former state-owned
company Enagas in 1994. It
controls Spain’s national gas
grid and also operates a gas
pipe running from Algeria to
southern Spain which
opened in December. This
pipeline is providing
cheaper natural gas for
Spanish electricity compa-
nies and manufacturers.
Smaller, regional gas com-
panies and some electricity
utilities, including Endesa,
do distribute gas, but in
order to do so they must pay
a toll to Gas Natural for the
use of its network.

Until now, Gas Natural
has exercised a stranglehold
over the distribution and
sale of the product. Its only
rival distributors are small
regional utilities, which
serve just eight large indus-
trial clients across Spain.

After the summer, that
market is expected to widen
to as many as 1,500 clients.
The government plans to
lower the minimum pur-
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chase requirement for being
allowed to choose a rival
distributor to Gas Natural,
to 75,000 cubic metres per
day, from the existing 1.2
million cubic metres. As a
result, rival energy and elec-
tricity companies are
preparing to compete with
Gas Natural. They hope to
supply gas to manufacturers
25 per cent more cheaply.

These new players’ entry
to the market “should have a
negative effect on the com-
pany’s results over the
medium term”, said Juan
Agustin del Valle, a sector
analyst at Madrid brokerage
Beta Capital. “The govern-
ment clearly wants to lower
gas prices significantly and
the uncertainty about this is
what will have most impact
on Gas Natural’s share per-
formance.” Already, some
investors have been hurt by
the decline in the company’s
stock price and that of its 45
per cent owner, petrochemi-
cals concern Repsol, whose
shares have fallen some two
per cent over the last week. 

Repsol completed its pri-
vatisation in April, when the
government sold its remain-
ing ten per cent stake in the
company in a public share
offer last month – an issue
that was heavily oversub-
scribed by domestic, retail
investors. “The people who
bought stock in that offer
aren’t going to be very
pleased about the effect that
deregulation plans for the
sector are having on their
investment,” Del Valle said.

By contrast, rival energy
and electricity companies
are poised to seize new
opportunities. Cepsa, a
petrochemicals refiner in
which Spain’s largest elec-
tricity generator Endesa
holds a 7.5 per cent stake,
wants to compete directly
with Gas Natural in distribu-
tion. Over the medium term,
Endesa, Cepsa and Elf
Aquitaine of France are
expected to form one rival
consortium, while BP Oil
and Sonatrach of Algeria are
seen as another rival alli-
ance in the Spanish market.

Yet deregulation will only
work if Gas Natural con-
forms to EU rules and gives
competitors access to its gas
duct network, including the
pipeline from Algeria, which
is now Spain’s main cheap
gas supplier. “This is a key
issue, because unless Gas
Natural gives rivals access
to the Maghreb pipe, the
idea of free competition is
meaningless,” one source in
the sector commented.

An industry ministry offi-
cial said this week: “Spain’s
policy is to allow rival com-
panies access to the gas net-
work.” 

Piqué wants to force gas
prices down in order to
make electricity generation
cheaper – a key feature of
the electricity accord that he
signed with electricity com-
panies in December. The
generators, benefiting from
easy access to cheaper
Algerian natural gas, should
be able to lower their
charges. According to Piqué,
electricity prices will fall
eight per cent on average
over the next five years
(before inflation is taken
into account), in line with
gas price cuts. The minister
has also said that smaller
Spanish firms can expect to
see electricity bills fall by 30
per cent in real terms. But
for that to happen, he will
have to move fast to deregu-
late Gas Natural’s domi-
nance of its sector.
UROPE’s ambitious universal
banks have long realised that
they cannot hope to be among
the world’s top players in

investment banking without a solid
base on Wall Street. It has proved an
almost impossible ambition – the
elite US firms have seen off some
wealthy and resolute competitors,
aided by recently relaxed rules which
limit the amount of securities busi-
ness that can be carried out by com-
mercial banks. 

With its agreement last week to
acquire Dillon Read, SBC Warburg,
the investment banking arm of Swiss
Bank Corps, has made what may
prove to be a crucial move in the
game, snatching the prize from
under the nose of rival ING Barings.
However, it is probably not “the big
one” that many observers have been
long expecting, which will trigger a
cataclysm of buyouts and restructur-
ing in the US banking system.

“It is an opportunistic move, gen-
erated by the situation with ING,”
says a former senior Warburg corpo-
rate financier. “It may well work, but
it doesn’t catapult SBC into the top
tier of US investment banking – it is
an intermediate step. The logical
next step would be acquiring some-
thing bigger.”

So far, even the richest of the
European banks have not managed
to swallow anything larger, partly
because the business cycle on Wall
Street is currently at its peak – any-
thing bigger would be very expen-
sive. As it was, SBC has agreed to
pay $600 million in stock for Dillon
Read, roughly $200m in assets and
$400m in goodwill, or three times
book value. Dillon’s partners have
clearly sold high. In return, SBC is
getting an old and respected name –
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the firm was founded in 1832 and
has an elite client list, largely in
mergers and acquisitions where it
ranks 16th in the US. Dillon also has
a respectable business raising debt
and equity capital for its clients, but
it will not provide SBC Warburg
with the big presence it has been
seeking in that lucrative market.
However, SBC officials argue that
the bank has not overspent, particu-
larly when compared with the
money spent by rivals Deutsche
Morgan Grenfell (DMG) and Union
Bank of Switzerland to buy talent on
Wall Street. They claim DMG spent
$700m to build up its teams in the
US.

The key to SBC’s success in win-
ning over the Dillon partnership
seems to have been its willingness
to offer them top positions in the
bank. Dillon president Franklin
Hobbs will become global head of
corporate finance for SBC’s new
combined investment banking divi-
sion, which will be known as SBC
Warburg Dillon Read. Dillon’s vice
chairman and chief operating offi-

Backing the same team: Dillon Read

cer, Francois de Saint Phalle, will be
deputy head of global equity capital
markets and co-head of US equities. 

SBC officials say it is not yet cer-
tain whether Hobbs will move to the
division’s London base. He will be
replacing the current corporate
finance chief, George Feiger, who
was brought in from consulting firm
McKinsey to oversee the integration
between SBC and Warburg. Officials
have confirmed he will be moving to
Zürich to advise on corporate strat-
egy for SBC. 

SBC Warburg’s negotiators, chief
operating officer David Solo and
chairman Hans de Gier, were able to
point to the bank’s track record of
successfully integrating diverse cul-
tures in previous acquisitions – Solo
himself was a partner in O’Connor,
the US derivatives boutique SBC
bought in 1993. Some have
described the buyout as a reverse
takeover, since so many O’Connor
partners ended up in senior roles at
the bank. Warburg executives have
not fared as well – many corporate
financiers left after the merger – but

 president Franklin Hobbs (left) and SB

after a short, initial bloodletting, the
combined firm has settled down,
racking up a successful year with
some of the UK’s most important
merger and acquisition deals.

ING, which already owned 25 per
cent of Dillon through its acquisition
of Barings, was unable to persuade
the partners to sell the rest, despite
offering $60m more than SBC.
Insiders say this was because ING
was unwilling to offer firm plans for
the future of top Dillon partners
within the bank. Instead, it promised
to “ring fence” Dillon, leaving it as
an independent operation, a promise
Dillon partners reportedly didn’t
trust it to keep in the long run.

It will gain some compensation for
the $150m it will receive for its
Dillon stake.

SBC may well plan to buy some-
thing bigger when the Wall Street
cycle turns and prices drop a bit –
which may prove more of a problem
for the Dillon Read partners than the
current integration will be. But for
the moment, both sides are satisfied
they got a good deal.

C Warburg chairman Hans de Gier
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Why the euro endgame has
to be played by the rules

The period leading up to 1 January 1999, when
national currencies begin to merge with the euro,

is fraught with potential difficulties, writes
Economics Editor Thierry Naudin
UROPEAN officials publicly
claim that a smooth process of
convergence should maintain the
current degree of exchange rate

stability into 1999, when national cur-
rencies begin to merge with the euro.
Indeed, if investors find little cause to
radically alter their holdings of
European government bonds, curren-
cies are safe where they stand. But
officials are not so sure, as demon-
strated by suggestions from the
Luxembourg government that indica-
tive conversion rates for currencies in
the future euro area could be agreed
as early as this autumn.

In Frankfurt a few weeks ago, a
senior European official told me: “I am
worried about what may happen to
exchange rates between now and
spring 1998”, when the first group of
countries will be formally selected for
monetary union. To other experts, the
eight months or so between the selec-
tion and the launch of the single cur-
rency on 1 January 1999 is enough of
a headache in itself. 

At the core of these worries lies
more than the usual concern over cur-
rency volatility and its impact on trade,
growth and employment. Or rather,
the concern extends to the period
starting in January 1999, when
exchange rates of participating nations
will convert at fixed rates between
themselves and the single currency.
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Star campaign
Should any country enter monetary
union with an undervalued currency,
the resulting competitive advantage
might prove damaging to its partners.
In the meantime, currency speculation
could derail the whole EMU process.

The Maastricht treaty has a few
things to say about the transition from
national currencies to the euro. The
single currency must substitute for the
ecu, Europe’s basket of currencies, on
1 January 1999, at a rate of one to
one. Participating currencies will con-
vert into a fixed number of euros, but
based on market rates. Finally, the
external value of the euro on 1 January
1999 should be the same as that of the
ecu on 31 December 1998.

As David Begg of Birkbeck College,
London, and three other European
academics argue in EMU: Getting the
Endgame Right, the requirements of
both the treaty and subsequent
S

banking regulators are
ncerned that bonuses
 put institutions at risk,
writes Janet Lewis
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European summits are incompatible.
The ecu is comprised of 11 of the EU’s
14 currencies, and there is little
chance for complete overlap between
those and the shortlist of countries
joining monetary union in 1999.
Austria is perceived as a likely candi-
date, but the schilling is not included
in the ecu. Conversely the drachma is
part of the basket, but Greece has
some way to go before it can join.

How to secure economically sensible
conversion rates through the rather
Celebration: C
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random process of the currency mar-
ket is the experts’ other major
headache. Most agree that to pave the
way for a smooth transition, the con-
version rates should be announced
simultaneously with the list of partici-
pating countries in April 1998. Begg
and colleagues concur. To them the
best solution is to “pre-announce” the
conversion rates of participating cur-
rencies with each other, based on the
existing central rates within the
European exchange rate mechanism:
ity traders have enjoyed big bonuses, but

d their

 Shaking
“Fixing the bilateral rates provides an
anchor for exchange rate expectations
and eliminates dangerous instability. If
the announcement is credible, no fur-
ther measure is necessary to assure
that the bilateral market exchange
rates among the participants will con-
verge to the pre-announced rates at
the end of the interim period.”

Using the current central rates for
conversion sounds a good idea, since
they seem to be exactly right.
However, like other experts, Begg and
colleagues reject the proposal made by
Alexandre Lamfalussy, president of the
European Monetary Institute, forerun-
ner of the European central bank. His
idea is that conversion rates should be
the average market rate over, say, two
years. This would force the currency
markets to stabilise rates or risk losing
their bets through massive central
bank intervention immediately before
 with moves towards tighter regulation, the

 last hu
the conversion rates are fixed.
These two different methods run

against the same critique, though.
Neither would prevent a country sel-
ected for EMU from engineering a
devaluation ahead of the final ann-
ouncement of conversion rates. But
then why should a government fritter
away the credentials built over years of
effort, and ruin the EMU club on
admission? Candidates will be vetted
not just on their ability to meet the cri-
teria for EMU in 1997, but also on the
sustainable nature of this performance. 

This would argue in favour of admit-
ting only those countries whose
economies are so well integrated and
so competitive as to stand on their
own without any need for devaluation.
The markets have already determined
their own shortlist for 1 January,
1999: Austria, Belgium, Finland,
France, Germany, Ireland, Luxem-
bourg and the Netherlands. Or so sug-
gests the narrow fluctuation bands –
4.4 per cent – of their nominal trade-
weighted exchanges rates over the
past six years, according to Paribas
Capital Markets. But in real, inflation-
adjusted terms, the margin appears too
wide to allay fears of fresh turbulence.

EMU: Getting the Endgame Right,
by David Begg, Francesco Giavazzi,
Jürgen von Hagen and Charles
Wyplosz, published by the Centre for
Economic Policy Research, London.
 good times may be coming to an end

rrah?
RICHARD BAKER
HANCELLOR of the
Exchequer Gordon
Brown’s reorganisation of
the Bank of England not

only gave the bank the power to
set interest rates, it also
promised to strengthen its super-
visory structure in a move that
may mean a general tightening
of regulatory controls on the City
under the British government. 

One area of recent concern for
regulators has been the way pay
structures at banks and securi-
ties firms can lead traders to put
the institution at undue risk. The
promise of a large annual bonus
if a profit target is met or
exceeded – balanced by the
threat of swift dismissal if profit
falls – has been an important fac-
tor in the recent spate of “rogue
trader” incidents.

“Effective controls on risk-tak-
ing and measures to ensure the
honesty of employees are essen-
tial, no matter how the bonus
scheme is designed,” wrote
Daniel Davies of the Bank of
England’s financial structure
division in an article published
by the bank last month. “But a
remuneration scheme which
gives perverse rewards to risk-
taking behaviour may put the
control system under great
stress.” 

And in another
recent article,
Securities and
Futures Authority
c h a i r m a n
Nicholas Dur-
lacher attacked
the growth of the
“star system” that
allows top trad-
ers, fund man-
agers or teams to
hold firms to ransom for large
bonuses, making fixed costs
unsustainably high. “I’m con-
vinced that in some of these
investment banks owned by
deep-pocketed banks, they are
paying out more than 100 per
cent of profits in bonuses,” says
Brian Friedman, a human capital
resources consultant at Arthur
Andersen.

“It’s clear that this has become
a serious issue in the past six
months,” says Peter Vipond,
assistant director of the British
Bankers Association. “Regulators
have begun focusing on what
dangers to good risk-manage-
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ment lie in paying this money. To
what extent are firms giving
traders an incentive to run up
trading risks to earn a bonus?”

It is unclear how much the
regulators can do directly to con-
trol the problem; officials at the
Bank and the SFA say they would
not want to set limits on how
much a firm can pay its employ-
ees. But they can look more
closely at how pay packages are
put together and caution institu-
tions that seem to be giving
traders the wrong signals.
Regulators are in a position to
reward prudent firms and make
life tough for the less prudent –
with closer scrutiny, costing
more in management time and
effort, or with a more stringent
view of capital requirements.

The trick for firms is to come
up with the right mix of incen-
tives and controls to make sure
that their employees perform
well but do not take silly risks.
However, finding this mix is not

easy. Fifteen
years ago, when
many of today’s
managers started
out, banks were
simpler institu-
tions with less
involvement in
the financial
markets and a
smaller geo-
graphical reach;
and securities

firms were mostly partnerships
in which partners were risking
their own money. Today’s
biggest firms are global and few
remain partnerships – it is much
harder to maintain close control
of the larger, more widely spread
businesses and to make sure that
employees’ interests are aligned
with those of the institution.

Employees are also more
mobile. A dealer may put on a
risky trade that appears to boost
his profit record, collect his
bonus, and then leave to join
another firm well before the deal
goes sour. This is particularly
true with some of the longer-

banks
re than
 cent of
ts in
ses’
maturing derivatives instruments
that are difficult to value.
“Traders are not fools – they will
take advantage of an accounting
system that gives the incentive to
walk out with a reputation for
having made a lot of money,”
says Durlacher. “It might be
three or four years before the
chickens come home to roost.”

Banks and securities firms typ-
ically award bonuses in one of a
number of ways. Some empha-
sise individual performance, giv-
ing traders a percentage of their
profits above a set figure, some-
times with a cap on the total pay-
out. Others set a budget target,
above which a trader earns a
proportion of his base salary as a
bonus. Another way is to base
bonuses on the performance of
the team, the department, or the
entire institution.

ACH of these methods has
its pitfalls. All systems
based solely on individual
profits mean that in some

years firms will be paying huge
sums to some traders even while
profits for the team, the depart-
ment or the bank have fallen.
However, those based on group
or institutional performance
mean that top traders may resent
having their pay dragged down
by others’ poor showing and are
likely to change jobs if the mar-
ket is not in a cyclical downturn.

A straight percentage of prof-
its gives traders an incentive to
take as much risk as they can get
away with, in the hope of making
more profit. One with a budget
to meet is in an all-or-nothing
bind, taking more risk until the
target is hit and then practically
ceasing trading in order to pro-
tect the already-earned bonus.
And since the following year’s
target is usually set higher, a
trader who has done well in a
bumper year might have a prob-
lem if the market is less
favourable the next. A trader
who is making losses not only
risks losing his bonus, but his
job as well. In this situation,
many are tempted to conceal
losses for as long as possible,
taking on more risk in the hope
of making up the loss – known in
the industry as “doubling up”.

“There is no optimal remuner-
ation structure,” says a senior
supervisor at the Bank of
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England. But some bankers and
consultants are working on other
ways of setting up incentives.
One idea has been to adjust
bonuses to the risk undertaken.
Generally, the measure used is
the actual or regulatory capital
the bank must set aside to cover
the risk. “There is a strong case
for risk-adjusted bonuses, but it
depends on what risk you are
adjusting,” says Peter Christie, a
specialist at human resources
consultancy Towers Perrin. He
argues that an institution would
have to have a clear, rigorous
method of doing the calculation
in order to influence traders as
desired. One problem, he says, is
that the method penalises those
businesses, such as trading,
which use capital, while favour-
ing those, such as corporate
finance, that do not. Risks in
such businesses are less tangible
and easy to measure.

Andersen’s Friedman suggests
that risk-adjusted bonuses might
even lead traders to take more
risk, since they would need to
earn more profit to get the same
level of bonus as before.

One method gaining popularity
is deferring the bonus – paying
out the money in twice-yearly or
quarterly sums in an attempt to
lock traders in.
But even that
method tends to
be based on the
profit and loss
account for one
year only, Fried-
man says. His
firm has pro-
posed setting up
a long-term bon-
us pool with periodic additions
and payouts, from which money
can also be subtracted if profits
suffer or a trader exhibits bad
judgment. So far, says Friedman,
no bank has implemented such a
scheme, although some are look-
ing at it. “It’s hard to implement
something like that if no one else
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is doing it,” he says. In general
traders don’t like deferred bonus
schemes, so they don’t help in
attracting good people. And they
lead to another problem in the
competitive marketplace for tal-
ent – the “guaranteed” bonus,
offered to star traders to lure

them to a rival
firm. Essentially,
the guarantee
buys out the
trader’s expected
deferred bonus.
But it makes the
problem of high
fixed costs even
more intractable
for the firm.

“In reality, you have to pay the
market rate, come what may,”
says Friedman. He says the
secret is to pay only the market
rate, even to top performers,
because that’s all they are likely
to get elsewhere. It’s almost
impossible for a firm to get out
of the cost spiral; when US pow-

ve to
market
ome
may’
erhouse Salomon Brothers tried
to cut bonus costs a couple of
years ago, it had to back down
because too many good people
quit.

The regulators have no simple
solution. “What we can do is
seek to understand what remu-
neration policy a bank has in
place and how clearly senior
management think about their
policy,” says the Bank of
England supervisor. The situa-
tion is much the same at the
SFA, according to Durlacher. He
says the trick is to have top man-
agers who understand the prod-
ucts and are able to think like
the traders. “Managers need to
almost run war games with the
system, trying to figure out how
a 28-year-old hotshot could
abuse or get around the
scheme,” says Durlacher. He
argues that the role of the regu-
lator is to ensure they do that.
“Even the mere fact of thinking
about it must be a help,” he says.
IT IS UNCLEAR who is in the pilot’s
seat at the alliance of airlines
Lufthansa, SAS, United Airlines, Air
Canada and Thai International. The
five-nation consortium, which agreed
a strategic link-up on 14 May, is
looking at ways to promote itself
around the world. Young & Rubicam,
the advertising agency, has come up
with a multi-million dollar campaign
featuring an aircraft decorated in the
livery of all five airlines. In their home
markets the campaigns have been
tailored to give prominence to the
national carrier. In German adverts,
for example, Lufthansa colours
decorate the front of the plane, while
in Scandinavia SAS gets the up front
honours. The pattern is repeated in
Thailand, Canada and the US. But
when it came to the UK, where the
alliance hopes to counter the threat of
the proposed merger between British
Airways and American Airlines, the
spirit of collaboration has foundered.
No decision about who would occupy
the front slot of the plane could be
reached. 

JACQUES CALVET, chairman of
Peugeot-Citroën, has reached his
official sell-by date. Calvet, 66,
who has held his post at the car
manufacturer since 1982, is being
forced to step down in September
under the rules on the age limit
for the post. His probable
successor is already being
groomed for the job. Jean-Martin
Folz, who already sits on the
board of the group’s holding

goes off course
Jacques Calvet: time to go

company PSA, has been appointed
to the direction of both Peugeot
and Citroën. After Calvet, Folz
becomes only the second member
of PSA’s board with a hand on the
levers of both its subsidiaries and
at just 50, should be able to look
forward to a long reign.

SVEN-OLOF KULLDORF, group
purchasing chief of Swedish furniture
chain Ikea, has made an unexpected
offer of help to the country’s
embattled prime minister Göran
Persson. Kulldorf hasn’t offered to
redecorate his home but hopes to help
him out by countering the problem of
rising unemployment by encouraging
furniture production in Sweden. The
bulk of Ikea’s production takes place
in other countries including Canada,
Hungary and Vietnam. “If the projects
are economically viable, we are very
interested in buying more in Sweden,”
he says. About 30,000 jobs could be
created if the 80 per cent of Swedish
sawn timber which is exported were
to be worked by domestic furniture
makers.

TONY MARY, the 47-year-old head
of Belgacom’s corporate
customers’ division, is leaving the
Belgian telecoms company, now
considering a $2 billion flotation,
after just 20 months. His unit
managed to add Bfr3bn ($84m) in
turnover during his tenure so the
company will be sorry to see him
go. A former chief executive of
IBM for Benelux, Mary is leaving
to spend more time with Synergia,
the Brussels-based venture capital
company he set up with former
Benelux Federal Express chief
executive Ivo Radelet and
consultant Paul Van der Perre.
Synergia takes over companies in
need of restructuring, turns them
around and sells them on. The
trio, having built up a turnover of
Bfr1.5bn in two years, listed
Synergia on the Belgian NM, the
Brussels-based smaller companies
market, this week.

ANTONIO ASENSIO, chairman of
Spain’s biggest private television
channel, Antena 3, shocked the
country’s business community with
allegations that he was threatened
with jail to persuade him against
going through with the country’s
largest television merger. Last
December, Asensio and Jesus de
Polanco, who heads media group
Prisa, agreed to pool their live football
rights which form the basis of Canal
Satelite, a digital TV service launched
in January. Asensio told a
parliamentary commission this week
that Miguel Angel Rodríguez, the
government’s minister in charge of
communications, had warned him he
could end up in jail and his companies
could be expropriated if he signed the
pact with de Polanco. Rodríguez
denies the allegations but was known
to favour the pro-government digital
TV rival grouping led by phone
operator Telefónica and state
broadcaster RTVE. Stay tuned.

MICHAEL HIGGINS, the Irish
minister of the arts, appears to be
on to a nice little earner supplying
members of the country’s army
militia force, the Forsa Cosanta
Aitiuil, as film extras. Plans are at
an advanced stage for as many as
1,000 FCA volunteers to serve in
director Steven Spielberg’s
forthcoming Second World War
film Saving Private Ryan which
stars Tom Hanks. The militia will
play Allied invasion forces in 
D-Day scenes to be shot on a
beach in County Wexford in the
southeast. It’s the second such
role for the FCA. More than a
thousand of them appeared in Mel
Gibson’s Braveheart.

DEATH DUTIES forced Nicole Bru to
sell Upsa, the French family
pharmaceuticals company following
the death of her husband and Upsa
president Jean Bru in 1994. After
taking over at Upsa she expanded
world sales to Ffr2.2bn ($400m) and
then sold the company which
specialises in effervescent aspirins
and anti-arthritic creams, to US drugs
giant Bristol-Myers Squibb for
Ffr1.7bn. But instead of devoting her
life to golf and skiing, she started
again with Pharmafarm, a small
pharmaceuticals company. Last week,
she announced that the firm had
increased sales in two years from
Ffr17m to Ffr120m and was aiming
for Ffr300m. Bru, 58, is one of
France’s richest women, moving
easily in high society. She has 
also taken up piloting a helicopter to
visit her research centres, which she
calls “pain centres”. She says her
motive is not personal enrichment,
but to finance research into Aids and
into cancer, the disease which killed
her husband.

Nicole Bru: sales drive
HERMAN SCHOLL, head of car
component and electrical goods
manufacturer Robert Bosch,
became the latest German
industry chief to warn of his
country’s lack of industrial
competitiveness – taking a swipe
at the unions in the process. “The
international markets are no
longer ready to pay a premium for
products made in Germany,
because there are countries
offering products of equal quality
with much lower labour costs,” he
said at the presentation of the
company’s results last week in
Stuttgart. He went on to criticise
the campaign by the powerful IG
Metall trade union to cut the
working week to 32 hours, a
measure it says will reduce
unemployment. Scholl, who heads
one of Germany’s ten largest
industrial companies, said the
reduction to 35 hours in 1995 had
already contributed to Germany
having among the world’s highest
labour costs, and had exacerbated
unemployment.

CROWN PRINCE Frederik of
Denmark gave the brewer Carlsberg
its dream celebrity endorsement this
week when he inaugurated the group’s
new brewery outside Bangkok. The
facility will be South-east Asia’s
biggest brewery. The 28-year-old
prince, acting as titular head of a
Danish trade mission to Thailand,
posed happily with a glass of foaming
Carlsberg beer, stopping a few times
to dip the royal beak. Might Frederik,
usually given the soubriquet “fun-
loving” and a regular at Copenhagen’s
dance clubs, have found a new way to
quench the princely thirst?
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‘Job killer’
who saved
the life of

a giant
Kajo Neukirchen rescued
Metallgesellschaft – at the
cost of thousands of jobs.  
Jeremy Gray reports on
the man and his methods

Creative destroyer: when Kajo Neukirchen arrives, job losses are sure to follow, but the Metallgesellschaft chairman claims to have secured the future for over 200,000 workers

PETER KIRCHEN
RADITION oozes from the
ornate columns of Metall-
gesellschaft’s headquarters
in Frankfurt. Its 92-year-

old stone façade rises behind the
Alte Oper, the restored opera
house which graces the view
from the chairman’s panelled
chambers. Yet this monument,
for all its heritage, reflects a cor-
porate culture with which Kajo
Neukirchen doesn’t identify.
“Without profit, tradition is
absolutely useless,” he sniffs.

Our meeting came in the wake
of Metallgesellschaft’s announce-
ment that it was parting with an
heirloom which had become a
liability. One of its oldest units,
its loss-making German metal
and commodities trading centre,
is to be dissolved and its activi-
ties split between existing units
in New York and London. Pre-
Neukirchen, this sort of thing
would have been sacrilege.

“Tradition has two meanings,”
continues the lanky, tanned 54-
year-old chairman, whose first
name in full is Karl-Josef. “One
meaning is that you cling to the
old, established order. The other
is that you carry past strengths
into the future. And if you’re
talking about industrial compa-
nies, you measure that strength
according to profit.” 

His talent for separating the
two made Neukirchen popular
with the banks which hired him
to overhaul Metallgesellschaft
three and a half years ago. The
diversified metals and mining
group had run up enormous
losses from oil futures deals
which precipitated the firing of
then-chairman Heinz Schimmel-
busch and five other board mem-
bers in December 1993.

Bankruptcy seemed inevitable.
So Deutsche Bank board mem-
ber Ronaldo Schmitz, MG’s
supervisory board chief, rang up
his friend to hear if Neukirchen
could revive what looked like a
terminal patient.

The vultures were already cir-
cling as Germany’s premier trou-
bleshooter received the tallest
order of his career: prepare a
revamp concept for MG in just
two weeks which would convince
Metallgesellschaft’s 200 furious
creditor banks that the company
was worth saving. The losses
were probably mounting even as
Neukirchen worked on the plan:
word had leaked out that its New
York trading unit, MG Corp,
faced a massive exposure to the
long-term oil futures market,
which was later capped at
Dm1.6bn. Thanks to Neu-
kirchen’s plan and some arm-

T

EAST EUR

Austria
Belgium
Denmark
Finland

France
Germany
Germany
Germany

Greece
Ireland
Italy
Luxembourg

Netherlands
Norway
Portugal
Spain

Sweden
Switzerland
UK
US

US
Japan
Canada

Disco
Cent
Repo
Tend

Inter
Lomb
Repo
Disco

Disco
Shor
Disco
effect

Spec
Over
Disco
Repo

Repo
Disco
Base
Disco

Fed 
Disco
Call L

OFFICIAL INTEREST RATES

* Tied to the Belgium franc                      

Previous Date of
Rate rate change Nam

159.00
34000.0
1605.00

6.06
30.54
13.56

180.89
0.57
4.00

45.23
4.59
3.15

5753.0
7075.0
33.30

153.21
1.77
4.85

Albania (Lek)
Belarus (Rouble)
Bulgaria (Lev)
Croatia (Kuna)
Czech Rep (Koruna)
Estonia (Kroon)
Hungary (Forint)
Latvia (Lat)
Lithuania (Litas)
Macedonia (Denar)
Moldova (Leu)
Poland (Zloty)
Russia (Rouble)
Romania (Leu)
Slovakia (Koruna)
Slovenia (Tolar)
Ukraine (Hryvna)
Yugoslavia (New Dinar)

US$

2.50 3.00 18.4.96
3.00 3.20 23.8.96
3.50 3.70 29.8.96
3.00 3.10 9.10.96

3.10 3.15 30.1.97
4.50 5.00 18.4.96
3.00 3.30 22.8.96
2.50 3.00 18.4.96

14.50 15.50 13.5.97
6.75 6.25 2.5.97
6.75 7.50 22.1.97
3.00 3.20 23.8.96

2.90 2.70 10.3.97
5.25 6.00 10.1.97
5.70 5.80 9.5.97
5.25 5.50 16.5.97

4.10 4.35 17.12.96
1.00 1.50 27.9.96
6.25 6.00 6.5.97
5.00 5.25 31.1.96

5.50 5.25 25.3.97
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twisting by Deutsche and
Dresdner Bank, Metallgesell-
schaft’s main shareholders and
creditors, the company narrowly
averted insolvency by arranging
a write-down of shareholder
equity and a capital injection.

Two weeks isn’t much time to
gain an overview of a sprawling
conglomerate with 746 units and
participations, including baker-
ies, an airline and a hotel chain.
Yet Neukirchen says his early
impression of the crisis at
Metallgesellschaft proved right.
“It later became obvious that the
assessments I made after 14 days
were quite correct. Then what
happened at the company con-
firmed that my plan was a good
one,” he says, punctuating his
speech with a rap of the finger.

What Neukirchen did over the
next 15 months was more than
enough to fill his 12 to 14-hour
days. (Even now, he rarely leaves
the office before the evening, but
somehow finds time to swim.)
Metallgesellschaft’s 12 divisions
were reduced to four, non-core
activities with Dm8bn of sales
were sold off, and the “problem-
atic” divisions such as MG Corp
(which, incidentally, no longer
deals in oil futures) were radi-
cally reshaped. The debt burden,
a crushing Dm7.4bn at its worst,
was pared back.

Sales during his
first year shrank
by a fifth; last
year, Metallgesell-
schaft’s turnover
of Dm15.8bn was
40 per cent below
its peak of 1992-
93. This massive
disinvestment also
meant that more
than 30,000 peo-
ple in below-par
divisions – that is,
most of them – either lost their
jobs or ended up with a new
employer. Another 4,000 or so
were made redundant. By 1996,
when Metallgesellschaft was
deprived of its place in the
German stock index DAX, the
workforce had shrunk by more
than half, to about 23,000.

A bleeding heart Neukirchen
certainly isn’t. Anything which
stands in the way of exemplary
business performance should be

The Ge
med

reviled
as ‘the

with 
bush k
OPEAN CURRENC

unt
ral

er

vention
ard

unt

unt
t Term
unt

ive rate*

ial Adv.
night
unt

unt

unt

Funds
unt
oan

e

93.75 261.57 28.8
20046.9 55932.7 5951.
946.33 2640.35 280.9

3.57 9.96 1.0
18.01 50.25 5.3
7.99 22.30 2.3

106.65 297.57 31.6
0.33 0.93 0.1
2.36 6.58 0.7

26.67 74.41 7.9
2.70 7.54 0.8
1.86 5.18 0.5

3392.1 9464.2 1007.
4171.5 11639.0 1238.
19.63 54.77 5.8
90.34 252.04 26.8
1.04 2.91 0.3
2.86 7.98 0.8

DM UK£ Ffr

MONEY MARKET RA
3 MONTHS                                            BENCH

This Week Year This W
week ago ago week

3.44 3.44 3.24 5.61
3.19 3.25 3.25 5.81
3.63 3.64 3.85 6.24
3.08 3.09 3.75 6.07

3.91 3.49 3.39 5.59
3.16 3.18 3.29 5.68
n/a n/a n/a n/a
n/a n/a n/a n/a

n/a n/a n/a n/a
6.13 6.06 5.13 6.47
6.77 6.85 8.94 7.21
3.19 3.25 3.25 5.81

3.22 3.21 2.67 5.67
3.41 3.43 4.78 5.96
5.60 5.70 7.25 6.38
5.23 5.32 7.49 6.51

4.28 4.31 6.32 6.94
1.72 1.69 2.13 3.53
6.39 6.41 6.03 7.04
5.78 5.75 5.34 6.68

n/a n/a n/a n/a
0.60 0.60 0.65 2.56
3.19 3.25 4.75 6.52
removed, quickly. Asked what he
might have done differently in
the transition phase, he replies
that he would have fired more
upper-level managers to speed
the restructuring. “In retrospect,
I don’t know if it would have
worked. You enter a new com-
pany and don’t know who has
been up to what,” he says.

Profits, meanwhile, have
surged. A spectacular Dm2.6bn
loss in 1993/94, related to the oil
futures mess and an unfortunate
delivery agreement with Ameri-

ca’s Castle Energy
which it later ter-
minated, was trans-
formed into a
profit of Dm118
million a year later,
and Dm220m in
1995-96. More joy
is in store for
shareholders if the
Dm50m rise in
first-half pre-
tax earnings to
Dm106m continues
over the full year.

Some people still forget that it
was not Neukirchen but his pre-
decessor Schimmelbusch who
drove the company to the brink.
When the job cuts hit the head-
lines in 1994, the German media
reviled him as a “job killer”,
“Rambo” or even “the man with
the bush knife” (according to the
weekly Der Spiegel). “I don’t
think he gives a fig about the
fate of the personnel,” said a
works council member of Deutz,
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the Cologne-based engineering
company which Neukirchen used
to manage.

Even early on, the swiftly-con-
ceived overhaul of Metallgesell-
schaft bore this cost-cutting hall-
mark of Neukirchen’s track
record as a corporate trou-
bleshooter. There’s no overlook-
ing the fact that wherever he has
taken the helm, large chunks of
the workforce have been dis-
missed, but Neukirchen would
not be the only one to argue that
these were bloated, inefficiently-
run firms where redundancies
were inevitable. Deutz, still a
problem child for main share-
holder Deutsche Bank, is another
prime example.

EUTZ – then called KHD –
was a “restructuring of the
toughest kind”, Neu-
kirchen says. Promoted to

chairman in the autumn of 1987,
he realised that KHD was on the
edge of disaster and hammered
out much of the revamp himself,
he said, because there wasn’t
time to hire consultants. In two
years, Neukirchen carried out a
series of radical cost-saving mea-
sures, including a fire sale of
non-core assets and poorly per-
forming areas, and steered the
firm back to profit. He also cut
6,300 jobs, or one-third of the
workforce.

It is not clear how many jobs
Neukirchen’s restructuring
schemes have cost; 50,000 to
60,000 might be a fair estimate.
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Yet the troubleshooter claims
that his efforts have secured the
future for more than 200,000
employees. “Nobody talks about
how many jobs are saved in
these situations, only about how
many were lost,” he complains,
again rapping the table. 

Providing a contrast, Neukir-
chen recalls that a restructuring
which he initiated as supervisory
board chief of FAG Kugelfischer,
a ball-bearing maker, more than
halved its workforce to 7,000.
Yet the backlash wasn’t nearly as
great. “Somehow
the message emer-
ged that FAG is
rescued. There
may no longer be
15,000 jobs, but
FAG still exists,”
says Neukirchen,
puzzled by the
inconsistency.

Though obvi-
ously respected in
corporate as well
as academic circles
– Neukirchen holds
management seminars at the
University of Cologne – he has
long struggled with an image
problem. He is congenial
throughout our conversation,
although his long pauses before
responses might be taken as a
sign of irritation. Yet Neukirchen
has admitted that personal com-
munication isn’t one of his
strong points, and his public
appearances often prove it. 

Olaf Toelke, an equity analyst
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with Merrill Lynch, was among
those dismayed by the chair-
man’s taciturn manner at a meet-
ing with financial analysts in
March. “A few questions came up
which Neukirchen didn’t like,
and he bec ame increasingly
arrogant. It seemed like he didn’t
really care about the meeting,”
says Toelke.

It is easy to suspect that
Neukirchen, having experienced
a difficult period in his early
career, carries a big chip on his
shoulder. Born the son of a pot-

ter in Bonn during
the Second World
War, Neukirchen
became a salesman
in his late teens in
an unremarkable
Rhineland firm
selling oil burners.
Married at 20 with
a young daughter,
he studied on the
side for his Abitur
(advanced high
school degree) and
experienced the

threefold burden of family,
career and education. A Volks-
wagen scholarship helped sup-
port his Bonn university studies
in physics and mathematics until
he received his doctorate in
1973 – with a thesis, appropriate
for a mover and shaker, on deci-
sion-making theory.

Asked about his source of
inspiration, Neukirchen names a
few famous physicists and philo-
sophers – Heisenberger, Rothen-
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RY INDUSTRIAL OUTPUT* INF

Latest Month Year Latest
month ago ago month

er same month of previous year in per cent   ** Month-to-month c

epublic

Nov -5.0 -5.0 2.8 Feb 242.7
Feb 2.5 0.8 2.9 Mar 0.1
Feb -5.8 -3.9 13.4 Mar 0.1
Oct 4.3 4.3 10.2 Jan 1.4
Jan 6.4 3.3 2.5 Feb 2.2

Jan -2.0 -5.3 0.4 Jan 1.9
Dec -1.7 7.5 5.8 Jan 2.8
Mar 4.8 8.7 6.9 Mar 0.8
Feb 15.2 12.3 7.0 Apr 6.9

Feb 2.2 1.0 9.6 Mar 0.4
Dec 8.0 3.6 -5.7 Feb 0.4
Dec -6.5 -6.1 -7.6 Feb 1.3
Jan 91.8 94.7 n/a Mar 0.1

TRY GROWTH INFL
(gross domestic product year-on-year%) (an

urg

nds

nd

0.31 1.4 1.0 Mar 1.5

1.7 (q4) 1.9 0.7 Apr 1.3

3.3 (q4) 2.7 1.4 Mar 1.7

5.8 (q4) 3.8 1.4 Apr 1.0

2.0 (q4) 2.0 -0.4 Apr 0.9

2.2 (q4) 1.8 1.0 Apr 1.4

2.02 n/a 1.5 Apr 5.9

10.12 n/a 6.03 Apr 1.5

0.1 (q4) 0.5 2.3 Apr 1.7

5.57 3.82 12.4 Jan 1.6

3.00 (q4) 3.1 1.6 Apr 1.8

4.80 (q4) 5.1 3.5 Apr 2.6

3.6 (q2)8 2.8 2.1 Apr 1.8

2.6 (q4) 2.2 2.6 Apr 1.9

1.8  (q4) 0.8 1.6 Apr 0.2

-0.6 (q4) -0.7 -0.3 Apr 0.5

3.0 (q1) 2.6 2.0 Apr 2.4

2.7 (q1) 3.1 1.3 Apr 0.1

3.9 (q1) 2.9 2.8 Mar 0.5

2.9 (q4) 3.3 1.3 Apr 1.7

Latest Previous Year Latest M
quarter quarter ago month

 = year 95. 3 = year 94. 4 = q1 97. 5 = q4 96. 6 = q1 96. 7 = ye
berger, Popper – but admits that
he doesn’t have much time
nowadays to ponder their works.
Perhaps he sees himself more in
the role of Joseph Schumpeter,
the Austrian economist who
believed in the so-called “process
of industrial mutation”. “If the
creative destruction is impaired,
a corporate crisis ensues like
that which occurred at
Metallgesellschaft in late 1993,”
says Neukirchen, taking a leaf
from Schumpeter’s book.

Today, Neukirchen is as impa-
tient with lazy students as with
managers whom he thinks aren’t
sufficiently performance-ori-
ented. The chaotic creativity of
the Schimmelbusch tradition
which nearly destroyed the com-
pany has been replaced by a
sober, consistent and above all
functioning regime of account-
ability. “He’s always got an open
ear and will give you a fair
shake,” says a middle-level
Metallgesellschaft executive.
“But if you don’t deliver what
you promise, he’ll come down on
you hard.” 

Metallgesellschaft illustrious
headquarters will soon have a
new tenant. Neukirchen and his
staff are moving 400 metres
down the road to cheaper
premises better suited for the
firm’s new operating structure.
The chief executive can hardly
wait. “I think that culture 
exists within walls,” he explains.
“It’s definitely time to change 
the walls.”
AN DATA
LATION** UNEMPLOYMENT***

Month Year Latest Month Year
ago ago month ago ago

hange in per cent   *** Rate in per cent   SOURCE: PlanEcon

43.8 1844.9 Jan 13.4 12.5 11.6
0.0 4.1 Feb 22.8 22.4 20.8
0.3 6.8 Jan 4.1 4.0 3.1
0.7 12.6 Oct 4.4 4.2 3.8
3.7 18.8 Mar 11.0 11.1 11.6

0.6 11.4 Jan 7.3 7.2 6.6
0.9 12.8 Jan 6.3 6.2 7.9
1.1 16.6 Mar 13.0 13.4 15.4

30.7 176 Feb 7.1 6.7 9.4

1.1 6.3 Feb 13.7 13.6 13.7
1.1 8.5 Dec 14.4 14.0 14.4
2.3 18.0 Dec 9.3 9.4 8.2
1.2 19.5 Jan 1.7 1.6 0.6

ATION UNEMPLOYMENT
nual %) (% of workforce)

1.8 1.8 Apr 4.4 4.1 4.2

1.5 2.0 Apr 12.9 13.1 13.4

2.2 2.1 Mar 8.0 8.1 9.1

0.6 0.7 Mar 15.9 15.8 17.1

0.6 2.3 Mar 12.8 12.7 11.9

1.5 1.5 Apr 11.2 11.2 10.2

6.0 9.2 Mar 9.2 9.2 8.5

1.5 n/a (95) 11.7 n/a 13.03

2.2 4.5 (q1)412.2 12.25 12.26

1.8 1.1 Nov 3.6 3.4 2.7

1.9 2.0 Mar 6.2 6.4 7.0

3.3 1.0 Mar 3.4 3.6 4.3

2.5 2.9 (q1)4 7.2 7.25 7.5

2.2 3.5 Apr 13.6 13.9 14.9

0.0 1.3 Apr 8.3 8.4 7.5

0.5 0.9 Apr 5.5 5.6 4.5

2.6 2.4 Apr 5.9 6.1 7.8

0.1 0.3 Apr 4.9 5.2 5.5

0.6 -0.1 Mar 3.2 3.3 3.3

2.0 1.4 Apr 9.6 9.3 9.4

onth Year Latest Month Year
ago ago month ago ago

ar 96. 8  =  q2 96.               SOURCE: Standard & Poor’s MMS
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INDEUR 250 

Source: INDEC
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IndEUR 250 Index 2440.1
Change this week x 5.9 x0.2%

Unchanged
rate helps
shares rise

Company Country Price Change %change Yield
9.30 -0.27 -2.8% 3.40
35 +0.30 +0.9% 3.01
4.50 -0.12 -2.6%
21100 -1050 -4.7% 3.50
7060 -440 -5.9% 3.93
3576 -154 -4.1% 4.64
1249 +25 +2.0% 2.05
749 -4 -0.5% 1.32
10220 -280 -2.7% 2.24
4990 -100 -2.0% 2.22
2875 -140 -4.6% 2.37
11890 +80 +0.7% 2.74
2780 +0 +0.0% 4.14
33200 -500 -1.5% 3.04
2450 -25 -1.0%
1675 +15 +0.9%
779 -10 -1.3% 1.28
23800 +420 +1.8% 2.65
6.92 -0.05 -0.7%
4.03 -0.21 -5.0% 2.48
39.10 +1.62 +4.3% 0.24
12.06 -0.41 -3.3% 3.16
56.98 +0.68 +1.2% 0.25
73.40 -0.30 -0.4% 0.22
8910 +40 +0.5% 2.13
44.60 +0.48 +1.1% 0.31
257.60 +8.40 +3.4% 2.12
270 +5.60 +2.1% 2.10
650 +3 +0.5% 1.53
23.40 +0.50 +2.2% 6.77
536 -12 -2.2% 2.91
48.50 +0.35 +0.7% 0.27
515 +31.35 +6.5% 2.34
2569 +99 +4.0% 2.35
173.50 +1.50 +0.9% 2.33
625 +9 +1.5% 2.55
27.60 +1 +3.8% 6.41
97.18 -0.12 -0.1% 0.18
98.99 +1.99 +2.1% 1.22
60.45 +1.15 +1.9% 0.23
14050 -325 -2.3% 2.81
17.92 -0.29 -1.6% 2.62
35 +1 +2.9% 0.34
25200 +220 +0.9% 2.12
13550 +100 +0.7% 1.95
5.97 -0.20 -3.2% 2.68
10315 +215 +2.1% 1.97
71.20 +1.20 +1.7% 0.19
17.50 -0.10 -0.6% 1.12
7.87 -0.13 -1.6% 4.54
397.20 +4.30 +1.1% 3.22
6.11 -0.38 -5.8% 3.71
10675 -115 -1.1% 2.63
340.50 -4 -1.2% 3.59
17.25 +0.15 +0.9% 1.41
84 +0.50 +0.6% 3.23
668 +0 +0.0% 2.50
149 +0 +0.0% 1.15
190 +0 +0.0% 4.74
9.97 -0.15 -1.5% 1.80
308 +4.50 +1.5% 2.65
222 -1 -0.4% 2.25
1395 +0 +0.0% 2.31
354 +0 +0.0% 2.83
355.90 -8.10 -2.2% 2.61

BANKS X 0.7%
YIELD 2.39%

SECTOR MOVEMENT

Abbey National ....................UK .....................£
ABN-Amro Holdings............Netherlands....Nfl
Allied Irish Banks ....................Ireland.............Ir£
Alpha Credit Bank ...................Greece ............Dr
Argentaria ................................Spain .............Pts
Banca Commerciale Italiana ..Italy ...................L
Banca di Roma ........................Italy ...................L
Bancaire (Cie)..........................France .............Fr
Banco Bilbao Vizcaya .............Spain .............Pts
Banco Central Hispano ..........Spain .............Pts
Banco Com Portugues ...........Portugal ........Esc
Banco de Santander ...............Spain .............Pts
Banco Exterior Espana ...........Spain .............Pts
Banco Popular Espanol .........Spain .............Pts
Banco Port Atlantico...............Portugal ........Esc
Banesto ...................................Spain .............Pts
Bank Austria ...........................Austria ..........Sch
Bankinter..................................Spain .............Pts
Bank of Ireland ........................Ireland.............Ir£
Bank of Scotland .....................UK .....................£
Bankgesellschaft Berlin .........Germany .......Dm
Barclays Bank......................UK .....................£
Bayerische Hypobank ............Germany .......Dm
Bayerische Veriensbank.........Germany .......Dm
BBL ...........................................Belgium ...........Fr
BHF Bank ................................Germany .......Dm
BNP...........................................France .............Fr
CCF...........................................France .............Fr
Cetelem ....................................France .............Fr
Christiania Bank .....................Norway............Kr
CLF Dexia France....................France .............Fr
Commerzbank .........................Germany .......Dm
Creditanstalt ............................Austria ..........Sch
Credito Italiano .......................Italy ...................L
CS Holding ............................Switzerland......Fr
Den Danske Bank....................Denmark..........Kr
Den Norske Bank ...................Norway............Kr
Deutsche Bank ....................Germany .......Dm
Deutsche Pfandbrief ...............Germany .......Dm
Dresdner Bank.....................Germany .......Dm
Generale Banque ...................Belgium ...........Fr
HSBC .......................................UK .....................£
IKB Industriebank ...................Germany .......Dm
IMI .............................................Italy ...................L
Kredietbank ............................Belgium ...........Fr
Lloyds Bank ..........................UK .....................£
Mediobanca .............................Italy ...................L
Merck........................................Germany .......Dm
Merita........................................Finland...........Mk
National Westminster .......UK .....................£
Paribas .....................................France .............Fr
Royal Bank of Scotland ..........UK .....................£
San Paolo Torino.....................Italy ...................L
SBC ..........................................Switzerland......Fr
Schroders ................................UK .....................£
S-E Banken ..............................Sweden ...........Kr
Societe Generale ...............France .............Fr
Sparbanken Sverige ..............Sweden ...........Kr
Stadtshypotek ........................Sweden ...........Kr
Standard Chartered ...............UK .....................£
Suez (Cie de) ...........................France .............Fr
Svenska Handelsbank ...........Sweden ...........Kr
UBS ..........................................Switzerland......Fr
Unidanmark .............................Denmark..........Kr
Worms & CIE ...........................France .............Fr

Company Country Price Change %change Yield
AGA A .......................................Sweden ...........Kr
Air Liquide................................France .............Fr
Akzo .........................................Netherlands....Nfl
BASF ........................................Germany .......Dm
Bayer ......................................Germany .......Dm
BOC ..........................................UK .....................£
Clariant ....................................Switzerland......Fr
Cookson Group .......................UK .....................£
Courtaulds ...............................UK .....................£
Degussa ..................................Germany .......Dm
DSM ..........................................Netherlands....Nfl
Ems-Chemie ............................Switzerland......Fr
Gevaert Photo-Prod Cap ........Belgium ...........Fr
Henkel ......................................Germany .......Dm
Hoechst ..................................Germany .......Dm
ICI .............................................UK .....................£
Laporte ....................................France .............Fr
Montedison .............................Italy ...................L
Rhone-Poulenc .......................France .............Fr
Schering ..................................Germany .......Dm
Sidel .........................................France .............Fr
SKW Trostberg ........................Germany .......Dm
Solvay.......................................Belgium ...........Fr

106 +0 +0.0% 2.57
918 +23 +2.6% 1.51
261.80 +2.90 +1.1% 2.87
63.70 -4.10 -6.0% 0.20
64.48 -1.72 -2.6% 0.26
9.85 +0.02 +0.2% 3.65
820 -13 -1.6% 1.20
2.38 +0.15 +6.7% 4.54
3.06 -0.16 -5.0% 6.28
76 -1.50 -1.9% 0.16
195 +2 +1.0% 4.61
6200 +90 +1.5% 2.40
2925 +115 +4.1% 1.86
94.15 -1.35 -1.4% 1.20
65.60 -1.30 -1.9% 0.21
7.72 -0.15 -1.9% 5.11
6.45 +0.20 +3.2% 4.69
1087 +42 +4.0% 1.84
198 +2 +1.0% 1.78
175 +3.90 +2.3% 0.11
418.90 -9.10 -2.1% 1.07
57 +1 +1.8% 1.75
21225 +175 +0.8% 2.61

Company Country Price Change %change Yield
Allied Domecq .........................UK .....................£
Bass ..........................................UK .....................£
Carlsberg A .............................Denmark..........Kr
Grand Metropolitan............UK .....................£
Greenalls .................................UK .....................£
Guinness ................................UK .....................£
Heineken ...............................Netherlands....Nfl
Imperial Tobacco ....................UK .....................£
LVMH Moet Hennessy .......France .............Fr
Pernod-Ricard ........................France .............Fr
Scottish & Newcastle .............UK .....................£
Seita .........................................France .............Fr
Tabacalera A ...........................Spain .............Pts
Whitbread A .............................UK .....................£

4.51 -0.11 -2.4% 6.64
8.19 +0.11 +1.4% 3.82
391 -20 -4.9% 0.85
5.63 -0.12 -2.0% 3.55
4.84 -0.26 -5.1% 3.92
5.56 +0.41 +7.9% 3.59
326.30 -14.70 -4.3% 1.06
4 -0.01 -0.1%
1447 -3 -0.2% 1.37
306.80 -5.60 -1.8% 2.71
7.04 +0 +0.0% 3.44
212.80 -1.80 -0.8% 3.13
7180 -50 -0.7% 2.37
7.86 -0.16 -2.1% 3.79

Company Country Price Change %change Yield
24760 +160 +0.7% 1.65
103.50 +1 +1.0% 1.70
1965 +22 +1.1% 1.93
640 +10 +1.6% 3.01
175 +0 +0.0%
208 +4 +2.0% 1.80
6270 -220 -3.4% 0.73
1.95 +0.02 +1.0% 8.31
343 -3 -0.9% 0.57
376.20 -21.80 -5.5% 0.44
3.97 +0 +0.0% 2.08
457 -20 -4.2% 2.75
266.50 -1.50 -0.6% 0.93
3.55 -0.15 -4.1% 4.47
61.10 -2.30 -3.6% 0.49
652 +30 +4.8% 1.55
968 +19 +2.0% 0.84
335 +3 +0.9% 1.05
241.30 -1.30 -0.5% 1.23
109.40 +2.90 +2.7% 1.45
4.88 +0.26 +5.6% 3.10
1240 +0 +0.0% 1.21
3000 +45 +1.5% 0.82
8728 +428 +5.2% 1.63
309.50 -16 -4.9% 0.07
319.40 -12.10 -3.7% 1.56
12.30 -0.56 -4.4% 0.61
235 -2.70 -1.1% 0.93
97.20 -4.30 -4.2% 0.15
616 -14 -2.2% 1.71
193.50 +5.90 +3.1% 1.43

General
Company Country Price Change %change Yield
Alcatel Alsthom ..................France .............Fr
British Aerospace ..................UK .....................£
BTR ..........................................UK .....................£
Dassault Aviation ....................France .............Fr
FKI ............................................UK .....................£
Linde.........................................Germany .......Dm
Mannesmann........................Germany .......Dm
Morgan Crucible .....................UK .....................£
Orkla ........................................Norway............Kr
Rolls Royce .............................UK .....................£
Sandvik ....................................Sweden ...........Kr
SEB ...........................................France .............Fr
Siebe ........................................UK .....................£
SMH ..........................................Switzerland......Fr
Smiths Industries ....................UK .....................£
TI Group ..................................UK .....................£
VA Technologie .......................Austria ..........Sch
Williams Holdings ...................UK .....................£

685 +17 +2.5% 1.46
12.06 -0.67 -5.3% 1.56
2.16 +0.02 +1.2% 5.18
1220 -50 -3.9% 0.66
1.75 +0.01 +0.6% 3.71
1240 -35 -2.7% 1.38
701 +4.50 +0.6% 1.12
4.46 +0.26 +6.1% 4.04
593 -19 -3.1% 1.17
2.38 -0.06 -2.5% 2.67
201 -2 -1.0% 3.19
993 -53 -5.1% 1.10
9.45 -0.41 -4.2% 1.73
200 +0 +0.0% 0.82
7.39 -0.32 -4.2% 2.68
5.19 -0.46 -8.1% 3.45
2000 +0.10 +0.0% 1.51
3.12 -0.05 -1.6% 6

Company Country Price Change %change Yield
Almanij .....................................Belgium ...........Fr
AXA ...........................................France .............Fr
BAT...........................................UK .....................£
BIC ............................................France .............Fr
Caradon....................................UK .....................£
CGIP .........................................France .............Fr
Cimpor............... .....................Portugal ........Esc
Colruyt......................................Belgium ...........Fr
Eurafrance ...............................France .............Fr
Finaxa .......................................France .............Fr
GBL ..........................................Belgium ...........Fr
Hanson .....................................UK .....................£
Inchcape...................................UK .....................£
ING ...........................................Netherlands....Nfl
Investor A ................................Sweden ...........Kr
Largardere Group ...................France .............Fr
Lonrho .....................................UK .....................£
Mercury Asset Management .UK .....................£
Navigation Mixte......................France .............Fr
Pargesa Holding......................Switzerland......Fr
Provident Financial .................UK .....................£
Rentokil ....................................UK .....................£
Richemont ...............................Switzerland......Fr
Tomkins....................................UK .....................£
Veba ........................................Germany .......Dm
Viag ...........................................Germany .......Dm

15100 -200 -1.3% 1.58
372.50 +0.70 +0.2% 2
5.55 +0.15 +2.8% 2.66
880 -9 -1.0% 1.25
2.17 -0.20 -8.4% 5.46
1742 -27 -1.5% 2.29
3750 -44 -1.2% 3.32
14125 +0 +0.0% 0.79
2498 -5 -0.2% 2.90
323 +7 +2.2% 1.99
5570 -190 -3.3% 2.66
3.23 -0.05 -1.5% 7.87
2.85 -0.10 -3.4% 2.72
80.10 +1.40 +1.8% 2.51
379 +10.50 +2.8% 2.65
188.40 +4.30 +2.3% 1.95
1.40 +0.02 +1.8% 2.45
13.41 -1.02 -7.1% 4.18
870 +0 +0.0% 4.60
1797 +12 +0.7% 3.90
5.76 -0.56 -8.9% 3.55
2.33 -1.90 +10.2% 1.35
1976 -114 -5.5% 0.38
2.77 -0 -0.1% 4.51
98.80 +1.40 +1.4% 0.17
764 -18 -2.3% 1.56

Company Country Price Change %change Yield

Company Country Price Change %change Yield

Arjo Wiggins Appleton ...........UK .....................£
Assi Döman..............................Sweden ...........Kr
Bunzl.........................................UK .....................£
FPB Holding.............................Germany .......Dm
KNP BT .....................................Netherlands....Nfl
MoDo ........................................Sweden ...........Kr
Pechiney International ...........France .............Fr
Rexam.......................................UK .....................£
SCA ..........................................Sweden ...........Kr
Smith (David S) .......................UK .....................£
Smurfit (Jefferson)..................Ireland.............Ir£
Stora A......................................Sweden ...........Kr
UPM-Kymmene .......................Finland...........Mk

1.66 -0.20 -10.8% 5.42
214 +3.50 +1.7% 2.49
2.04 -0.05 -2.2% 3.89
323 +0.10 +0.0% 5.42
40.60 -0.80 -1.9% 2.08
250 +7 +2.9% 3.61
92.60 -3.40 -3.5% 3.13
2.74 -0.11 -3.9% 6.41
171.50 +0 +0.0% 3.11
2.17 -0.11 -4.8% 4.31
1.67 +0.10 +6.0%
117 +3 +2.6% 3.22
123.50 +2 +1.6% 3.69

Company Country Price Change %change Yield
Blue Circle ...............................UK .....................£
Bouygues .................................France .............Fr
BPB ...........................................UK .....................£
British Land .............................UK .....................£
Cimenteries CBR.....................Belgium ...........Fr
CRH ..........................................Ireland.............Ir£
Hammerson .............................UK .....................£
Heidelberg Zement .................Germany .......Dm
Hochtief ...................................Germany .......Dm
Holderbank ..............................Switzerland......Fr
Lafarge Coppée.......................France .............Fr
Land Securities .......................UK .....................£
MEPC........................................UK .....................£
Pilkington .................................UK .....................£
Poliet.........................................France .............Fr
Randstad Holdings .................Netherlands....Nfl
Redland ....................................UK .....................£
RMC Group ..............................UK .....................£
Rodamco ..................................Netherlands....Nfl
Skanska....................................Sweden ...........Kr
Slough Estates .......................UK .....................£
St Gobain .................................France .............Fr
Wienerberger Baustoff ...........Austria ..........Sch
Wolseley...................................UK .....................£

4.15 -0.10 -2.4% 4.05
523 -7 -1.3% 3.17
3.30 +0.05 +1.7% 3.67
5.60 -0.34 -5.8% 1.83
3495 +30 +0.9% 2.07
6.16 -0.19 -3.0%
4.51 -0.02 -0.4% 3.13
159 +1 +0.6% 0.93
77.20 +6.70 +9.5% 0.18
1212 -10 -0.8% 1.39
397.20 +7.20 +1.8% 2.50
8.41 -0.34 -3.9% 3.74
4.87 -0.10 -2.0% 5.03
1.15 -0.02 -1.7% 5.35
501 +0 +0.0% 2
185.50 +3.90 +2.1% 1.03
3.20 -0.13 -3.9% 6.40
9.22 -0.15 -1.6% 3.63
60.70 +0.10 +0.2% 4.61
328 -1.50 -0.5% 3.04
3.17 +0 +0.0% 3.52
836 +6 +0.7% 2.01
2391 +76 +3.3% 1.78
4.65 -0.13 -2.6% 2.79

Company Country Price Change %change Yield
143.80 -1.70 -1.2% 0.65
6.09 -0.13 -2.0% 3.26
1.18 -0.02 -1.7% 2.78
23500 +250 +1.1% 2.17
1330 +38 +2.9% 1.55
7.01 -0.34 -4.6% 3.27

592 +4 +0.7% 2.33
6.66 +0.10 +1.5% 3.13
2.47 +0.05 +2.1% 0.49
135.90 -2.10 -1.5% 1.48
350 +1 +0.3% 2
1535 +73.10 +5.0% 1.60
12850 -75 -0.6% 2.32
5030 +60 +1.2% 2.42
547 -7 -1.3% 1.57
6090 +50 +0.8% 2.95
359.60 -5.20 -1.4% 2.92
410.05 +3.05 +0.7% 3.90
134.50 +1 +0.7% 2.44
11.55 -0.02 -0.2% 4.01
553 +34 +6.6% 1.88
450 +0 +0.0% 0.08

FINANCIAL & 
CONGLOMERATE

Z 1.4%
YIELD 2.74%

CHEMICALS X 2.0%
YIELD 2.28%

DRINKS & TOBACCO X 2.1%
YIELD 3.10%

ENGINEERING

Electrical & Electronic

X 0.8%
YIELD 1.95%

RETAIL
YIELD 2.16%
X 0.8%

PROPERTY &
CONSTRUCTION YIELD 2.95%

Z 0.7%

PAPER & PACKAGING
YIELD 3.90%
Z 1.3%

SECTOR INDICES
Sector Index % change % change 12 month

Week ago Year ago High Low

Banks 2136.9 -0.7 +51.5 2159.2 1384.5
Chemicals 2403.2 -2.0 +20.8 2619.0 1902.6
Drinks & Tobacco 3224.0 -2.1 +17.1 3295.9 2560.1
Engineering 2056.1 -0.8 +29.5 2084.9 1430.5
Financial & Conglomerate 2188.4 +1.4 +24.3 2858.0 1489.1
Food 3506.8 -1.2 +33.4 3576.5 2583.5
Health & Pharmaceuticals 8068.6 +0.7 +39.4 8151.3 5321.5
Insurance 1587.9 -0.5 +32.2 1608.9 1158.7
Leisure 1888.3 -1.3 +0.3 1933.1 1580.0
Media & Information 3510.9 -1.6 +9.6 3569.4 2809.8
Metals 3225.4 +3.0 +19.1 3225.4 2421.2
Motors 1393.6 -1.7 +36.6 1422.3 924.8
Oil 3525.4 -0.4 +39.8 3569.9 2460.1
Paper & Packaging 1745.2 +1.3 +21.8 1745.2 1362.5
Property & Construction 1225.1 +0.7 +23.9 1247.0 946.8
Retail 2761.9 -0.8 +29.5 2812.3 2087.4
Transport 3100.8 +3.2 +38.7 3116.4 2097.0
Utilities & Telecoms 3081.7 -0.1 +37.0 3086.4 2079.5

% change % change 12 month
Latest Week ago Year ago High Low

STOCK MARKETS

SOURCE: Datastream, Bloomberg, Indec

787.5 0.2 41.1 796.9 512.8
1622.0 1.2 75.9 1670.2 873.0
2240.3 -0.1 28.7 2254.9 1652.6
5887.8 1.0 100.3 5985.2 2865.5

580.4 2.7 44.0 580.4 401.5
3216.4 -0.8 26.7 3251.3 2395.2
3543.4 -1.4 39.0 3604.6 2447.8
3035.1 0.8 49.9 3064.5 1935.6
4607.2 -1.8 21.9 4693.9 3632.3

547.5 -0.1 50.8 548.0 347.0
12435.0 0.9 16.2 12799.0 9284.0

611.7 0.1 36.8 622.4 437.4
2751.1 1.2 29.5 2784.3 1954.1

503.8 -3.2 -8.7 629.0 479.6
2833.6 1.0 41.3 2835.0 1845.1

425.0 1.6 9.7 425.0 349.2
1636.4 2.5 20.3 1894.9 1235.9
3214.3 0.0 39.0 3255.9 2240.7
7228.9 -0.6 25.8 7333.6 5346.6

20332.8 1.0 -7.5 22666.8 17303.7
14236.2 2.4 29.6 14236.2 10585.9
2670.3 -0.5 23.1 2693.0 2152.0
2440.1 -0.2 20.8 2459.3 2004.4

Amsterdam AEX
Athens General
Brussels Bel-20
Budapest BTI
Copenhagen Stock Market
Dublin Ireland SE
Frankfurt Dax
Helsinki Hex
London FT-SE 100
Madrid Madrid SE
Milan Mibtel
Oslo OBX
Paris CAC-40
Prague Stock Market
Stockholm Affarsvariden
Vienna Credit Aktien
Warsaw WIG-20
Zurich SPI
New York Dow Jones
Tokyo Nikkei
Hong Kong Hang Seng
Pan-Europe IndEUR Blue
Pan-Europe IndEUR 250

Market Index

Acerinorox ..............................Spain .............Pts
ABB AB.....................................Sweden ...........Kr
ABB BBC .................................Switzerland......Fr
Asea Brown Boveri ................Germany .......Dm
ASM .........................................Netherlands....Nfl
Atlas Copco .............................Sweden ...........Kr
Barco ........................................Belgium ...........Fr
BICC ........................................UK .....................£
Cap Gemini Sogeti ..................France .............Fr
Dassault Systemes .................France .............Fr
Electrocomponents.................UK .....................£
Electrolux .................................Sweden ...........Kr
Ericsson B .............................Sweden ...........Kr
GEC ..........................................UK .....................£
Getronics .................................Netherlands....Nfl
Incentive ..................................Sweden ...........Kr
Legrand ...................................France .............Fr
Nokia .......................................Finland...........Mk
Oce-Van Der Grinten ..............Netherlands....Nfl
Philips ....................................Netherlands....Nfl
Premier Farnell ........................UK .....................£
Rheinelektra ............................Germany .......Dm
Sagem .....................................France .............Fr
Saipem .....................................Italy ...................L
SAP ..........................................Germany .......Dm
Schneider .................................France .............Fr
Sema ........................................UK .....................£
SGL Carbon .............................Germany .......Dm
Siemens .................................Germany .......Dm
Technip.....................................France .............Fr
Thomson-CSF..........................France .............Fr

Elf Aquitaine .........................France .............Fr
Enterprise Oil...........................UK .....................£
Lasmo .......................................UK .....................£
Neste ........................................Finland...........Mk
Norsk Hydro.............................Norway............Kr
ÖMV ..........................................Austria ..........Sch
Petrofina ..................................Belgium ...........Fr
Petroleos (Cia Esp).................Spain .............Pts
Primagaz ..................................France .............Fr
Repsol ......................................Spain .............Pts
Royal Dutch ..........................Netherlands....Nfl
RWE-DEA .................................Germany .......Dm
Saga Petroleum ......................Norway............Kr
Shell Transp & Trading ...UK .....................£
Total B ....................................France .............Fr
Transocean Offshore ..............Norway............Kr

Ahold ...............................................Netherlands ........Nfl
Argos ................................................UK .........................£
Asda .................................................UK .........................£
Benetton ..........................................Italy........................L
Bon Marché .....................................France..................Fr
Boots ................................................UK .........................£
THE decision by the Federal Open Market
Committee (FOMC) not to change interest
rates sent US prices rebounding from the
sharply lower levels to which they had
fallen earlier in the week. Federal Reserve
chairman Alan Greenspan decided that the
inflationary pressure in the US economy
was not sufficient to require higher rates. 

In the week ahead of the FOMC meeting,
the Dow Jones industrial index tumbled
from its all-time high of 7,333 back
towards 7,100. 

But it is still almost four per cent higher
that in March, when the Fed last increased
rates to 5.5 per cent and Greenspan talked
of “irrational exuberance” in the stock
market. The next interest setting meeting
is in July. 

Ahead of the meeting, European markets
reflected the moves on Wall Street.
Virtually every major European bourse fell
by between a half and one per cent in the
24 hours before the Greenspan announce-
Changes since last week. Prices as at market close on T
fax: +44 (0)171-228 7170. Also available in real-time on CNN In

The IndEUR 500 is a listing of Europe’s top 500 companies measured by 
product and total market  capitalisation of each country. Highlighted com

The yield figure for individual companies represents the latest tota
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MARKS & Spencer, the UK clothing and
food retailing giant, has burst through the
£1 billion profits barrier with an 11 per cent
leap in 12-month profits figures to £1.10bn
($1.78bn) from £966 million in the previous
year. Group sales were up almost eight per
cent to £7.8bn. M&S is the market leader in
clothing, with an estimated 15 per cent
share of the £23bn market. The group,
which sells under the St Michael label, has
286 stores in the UK and 365 worldwide.
Overseas sales rose by 23 per cent, with the
effects of the strong pound offset by for-
ward buying on the futures market.

Company Country Price Change %change Yield
5.53 -0.05 -0.9% 2.17
3.16 +0.03 +1.0% 9.58
5.24 -0.44 -7.7% 3.99
103.40 -6.70 -6.1% 1.63
2.64 +0.01 +0.4% 10.44
395 -1 -0.3% 1.06
900 +7 +0.8% 1.84
919 +26 +2.9% 3.56
1.75 -0.10 -5.4% 7.06
6 -0.10 -1.6%
1818 -25 -1.4% 1.43
470 +2 +0.4% 2.23
1.98 -0.07 -3.4% 5.65
289 -4.20 -1.4% 1.08
2685 +100 +3.9% 0.56
1402 -40 -2.8% 2.67
860 +0 +0.0% 1.77
4.58 +0.01 +0.3% 4.63
4.82 +0.01 +0.2% 4.95
16.58 -0.40 -2.4% 2.39
377.90 -5.60 -1.5% 1.81
2.24 +0.04 +1.8% 5.56

Company Country Price Change %change Yield
1415 +35 +2.5% 1.09
1965 -84 -4.1% 0.15
336.50 +23.50 +7.5% 1.23
89 +3 +3.5% 0.09
2.58 +0.05 +1.9%
900 +5 +0.6% 1.66
724 -10 -1.4% 0.99
555 -2 -0.4% 1.17
1523 -27 -1.7% 0.94
146.50 -4.90 -3.2%
117.40 -0.40 -0.3% 0.86
12.32 -0.11 -0.9% 2.92
2170 +32 +1.5% 0.64
1973 -37 -1.8% 0.99
713 +29 +4.2% 0.53
825 +22 +2.7%
260 +7 +2.8% 0.75
8.70 -0.18 -2.0% 2.34
19350 +360 +1.9% 0.39
1530 +0 +0.0% 1.01
120.70 +0.70 +0.6% 1.03
1.67 -0.11 -5.9% 4.35
10.38 -0.25 -2.4% 0.97
693 -19 -2.7% 0.61
95500 -700 -0.7% 0.79
19.04 -0.68 -3.4% 2.27

HEALTH &
PHARMACEUTICALS

Z 0.7%
YIELD 1.21%

FOOD
YIELD 3.62%
X 1.2%

Associated British Foods ......UK .....................£
Booker ......................................UK .....................£
Cadbury Schweppes...............UK .....................£
CSM ..........................................Netherlands....Nfl
Dalgety .....................................UK .....................£
Danisco ...................................Denmark..........Kr
Danone .....................................France .............Fr
Eridania Beghin-Say ...............France .............Fr
Hillsdown Holdings ................UK .....................£
Kerry Group .............................Ireland.............Ir£
Nestlé......................................Switzerland......Fr
Nestlé Deutschland.................Germany .......Dm
Northern Foods ......................UK .....................£
Nutricia ....................................Netherlands....Nfl
Parmalat ...................................Italy ...................L
Saint Louis ...............................France .............Fr
Sudzucker ................................Germany .......Dm
Tate & Lyle ...............................UK .....................£
Unigate ....................................UK .....................£
Unilever ..................................UK .....................£
Unilever NV ...........................Netherlands.....Nf 
United Biscuits .......................UK .....................£

Altana ......................................Germany .......Dm
Ares-serono ............................Switzerland......Fr
Astra A ....................................Sweden ...........Kr
Beiersdorf ...............................Germany .......Dm
British Biotech .........................UK .....................£
Christian Dior ..........................France .............Fr
Clarins ......................................France .............Fr
Elf-Sanofi .................................France .............Fr
Essilor ......................................France .............Fr
Fresenius Midical Care...........Germany .......Dm
Gehe .........................................Germany .......Dm
Glaxo Wellcome ..................UK .....................£
L'Oreal.....................................France .............Fr
Novartis..................................Switzerland......Fr
Novo Nordisk...........................Denmark..........Kr
Pharma Vision .........................Switzerland......Fr
Pharmacia ................................Sweden ...........Kr
Reckitt & Colman ....................UK .....................£
Roche Holding .....................Switzerland......Fr
Roussel-Uclaf .........................France .............Fr
Schwarz Pharma .....................Germany .......Dm
Smith & Nephew .....................UK .....................£
Smithkline Beecham A .....UK .....................£
Synthelabo ..............................France .............Fr
UCB Cap ..................................Belgium ...........Fr
Zeneca....................................UK .....................£

Company Country Price Change %change Yield
Aegon ......................................Netherlands....Nfl
AGP...........................................France .............Fr

140.70 +2.10 +1.5% 1.94
192.10 +1.60 +0.8% 2.59

INSURANCE
YIELD 2.24%
X 0.5%
ment. The hardest hit exchange over the
week was London, where prices closed
almost two per cent lower.

The stock market honeymoon enjoyed by
the Labour government is coming to an
end as the impact of a windfall profits tax
and the probability of higher corporate
uesday 20 May 1997. IndEUR 500 Index and sector movements adju
ternational TEXT and on Reuters financial screens. Key in pages IPC

market capitalisation. The IndEUR 250 is a pan-European benchmark index of 2
panies comprise the IndEUR Blue index of Europe’s top 75 firms, measured by m
l annual dividend as a percentage of the current share price. The sector yield fi
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Company Country Price Change %change Yield
889 +6 +0.7% 2.28
182 -0.50 -0.3% 0.14
10.05 +0.59 +6.2% 2.04
6.59 -0.01 -0.2% 1.63
12.32 -0.58 -4.5% 3.83
9.15 -0.14 -1.5% 1.77
135.90 +2.10 +1.6% 0.38
2.38 -0.16 -6.3% 3.17
95.30 -1 -1.0% 0.99
4.39 -0.11 -2.4% 4.82
1.69 +0.01 +0.9% 1.48
1.58 -0.04 -2.5%

1.32 -0.23 -14.8% 2.61

Company Country Price Change %change Yield

Audiofina .................................Luxembourg....Fr
BSkyB......................................UK .....................£
Canal Plus ...............................France .............Fr
Carlton Communications .......UK .....................£
Daily Mail ................................UK .....................£
De la Rue..................................UK .....................£
Elsevier.....................................Netherlands....Nfl

1535 +15 +1.0% 1.03
5.76 +0.03 +0.5% 1.20
1066 +11 +1.0% 1.85
5.02 -0.34 -6.4% 2.73
15.60 +0.20 +1.3% 1.55
4.96 -0.34 -6.4% 5.95
33.20 -0.10 -0.3% 2.28

Company Country Price Change %change Yield

Alleanza....................................Italy ...................L
Allianz .....................................Germany .......Dm
Allianz Leben ...........................Germany .......Dm
Aachener Munchener Bet.......Germany .......Dm
Anglo-Elmr. Versich ................Austria ..........Sch
Baloise Holding .......................Switzerland......Fr
Britannic Assurance ..............UK .....................£
CKAG Colonia Konzern ..........Germany .......Dm
Commercial Union .................UK .....................£
Deutsche Lloyd Versich..........Germany .......Dm
EA-Generali..............................Austria ..........Sch
Fortis ........................................Belgium ...........Fr
Fortis Amev..............................Netherlands....Nfl
General Accident.....................UK .....................£
Generali .................................Italy ...................L
Guardian Royal Exchange .....UK .....................£
INA ...........................................Italy ...................L
Legal & General ......................UK .....................£
Munchener Ruckvers ........Germany .......Dm
Prudential..............................UK .....................£
RAS ...........................................Italy ...................L
Royal Sun Alliance Group ..........UK .....................£
Royale Belge ...........................Belgium ...........Fr
Skandia ....................................Denmark..........Kr
Skandia Group.........................Sweden ...........Kr
Sun Life and Provincial ..........UK .....................£
Swiss Re ................................Switzerland......Fr
UAP ...........................................France .............Fr
Uni Storebrand ........................Norway............Kr
United Assurance GP .............UK .....................£
Victoria Holdings ....................Germany .......Dm
Winterthur ................................Switzerland......Fr
Wurtt AG Versich-Beteil..........Germany .......Dm
Zurich Insurance ................Switzerland......Fr

11655 -625 -5.1% 1.27
353.50 -2 -0.6% 0.45
1340 +190 +16.5% 0.82
1547 -3 -0.2% 0.95
19600 +0 +0.0% 0.76
3200 -50 -1.5% 1.42
8.66 -0.24 -2.7% 3.96
169.50 -4.50 -2.6% 8.02
7.21 -0.27 -3.6% 5.17
4100 +0 +0.0% 0.68
3031 -89 -2.9% 0.56
6330 -50 -0.8% 1.29
76.40 +1 +1.3% 2.49
9.19 -0.37 -3.9% 4.54
30242 -408 -1.3% 1.23
2.95 -0.11 -3.6% 4.23
2336 +6 +0.3% 2.80
4.36 -0.28 -6.1% 3.09
4340 -70 -1.6% 0.32
6.42 -0.28 -4.1% 3.27
13880 -40 -0.3% 2.46
4.82 -0.30 -5.9% 4.85
9600 +50 +0.5% 2.78
206 +6 +3.0%
244.50 +5.50 +2.3% 1.10
3.20 -0.04 -1.2% 2.58
1834 +41 +2.3% 1.23
151.80 +3.30 +2.2% 1.96
45.70 +0.70 +1.6% 0.44
4.85 -0.21 -4.2% 4.47
1600 +35 +2.2% 0.78
1106 -25 -2.2% 1.71
1220 +70 +6.1% 1.07
484.50 -9 -1.8% 1.21

MEDIA & 
INFORMATION YIELD 2.11%

X 1.6%

LEISURE
YIELD 2.05%
X 1.3%

Accor .......................................France .............Fr
Adidas ......................................Germany .......Dm
Airtours.....................................UK .....................£
Compass Group ......................UK .....................£
EMI............................................UK .....................£
Granada .................................UK .....................£
Gucci Group ............................Netherlands....Nfl
Ladbroke .................................UK .....................£
PolyGram .................................Netherlands....Nfl
The Rank Group ......................UK .....................£
Thistle Hotels...........................UK .....................£
Thorn ........................................UK .....................£

Burton Group...................................UK .........................£

COMPANY

Date Company Country Sect
Reported results for the se

15 May Aegon Netherlands Insur
15 May BG UK Utilit
15 May BT UK Telec
15 May Hanson UK Cong
15 May Scottish Power UK Utilit
16 May Kvaerner Norway Engi
20 May Deutsche Bank Germany Bank
20 May Marks & Spencer UK Reta
taxes in the June budget begin to sink in.
Frankfurt was also sharply lower,

although in Paris shares revived slightly
after the previous week’s setback caused
by concerns over the coming election.

Chris Butler
sted for currency fluctuations. Compiled by IndEUR Ltd, 
D IPCE IPCF IPCG IPCH. For individual RICs consult Reuters

50 listed companies in the EU and Efta, weighted by the gross domestic
arket capitalisation. IndEUR is based at 1,000 points on 1 January 1987.

gure represents the average yield of companies within the sector. 

BRENT CRUDE

LONDON FIX

 JONES 

IKKEI 

Apr May

Apr May

Mar Apr May

Mar Apr May
335

340

345

350

355

360

365

16

17

18

19

20

21

22

$ per barrel

$/Troy oz

4.03 +0.10 +2.5% 2.56
3802 +3 +0.1% 0.67
276 +0.60 +0.2% 1.64
854 -18 -2.1% 1.29
2780 +53 +1.9% 0.87
2650 +90 +3.5% 1.44
1780 -35 -1.9% 1.49
4.79 -0.44 -8.4% 2.20
6.51 -0.28 -4.1% 3.12
867 -15 -1.7% 1.39
86.50 -2 -2.3% 2.62
258 +2 +0.8% 3.87
1560 +46 +3.0% 0.48
11700 +0 +0.0% 0.67
575 +32.50 +6.0% 2.23
6.96 -0.17 -2.4% 3.36
4.94 -0.23 -4.4% 2.80
168 +2 +1.2% 0.49
1.23 -0.14 -10.2% 4.45
2535 +235 +10.2% 0.22
1.56 -0.06 -3.7% 1.36
7.08 +0.02 +0.3% 2.65
2512 +11 +0.4% 1.29
2070 +47 +2.3% 0.57
2690 -10 -0.4% 1.70
3.53 +0.23 +7.0% 4.91
3.62 -0.15 -4.0% 4.19
0.79 +0.03 +3.4% 6.21
4.51 -0.18 -3.8% 4.27
2.16 +0.11 +5.4% 4.18
3.92 +0.11 +2.9% 3.30
101 +2 +2.0% 1.96
5.16 -0.02 -0.4% 2.43

Company Country Price Change %change Yield
Alusuisse Lonza .....................Switzerland......Fr
Avesta Sheffield ......................Sweden ...........Kr
British Steel .............................UK .....................£
Cyprus Amax Minerals ...........Germany .......Dm
Imetal........................................France .............Fr
Johnson Matthey.....................UK .....................£
Krupp........................................Germany .......Dm
Metallgesellschaft ...................Germany .......Dm
Outukumpu ..............................Finland...........Mk
Preussag ..................................Germany .......Dm
RTZ...........................................UK .....................£
Union Miniere ..........................Belgium ...........Fr
Thyssen ....................................Germany .......Dm
Usinor .......................................France .............Fr

1264 -31 -2.4% 1.46
83.50 -0.50 -0.6% 3.64
1.50 +0.03 +1.7% 8.43
40 +0 +0.0%
806 -19 -2.3% 1.95
4.87 -0.06 -1.2% 3.70
320 -5 -1.5% 1.40
36.38 -0.12 -0.3%
103.60 +4.60 +4.6% 0.96
459.25 +16.25 +3.7% 2.61
10.51 +0.38 +3.8% 0.95
386.50 +12.50 +3.3% 2.08
2880 -40 -1.4%
92.15 +0.75 +0.8% 3.29

Company Country Price Change %change Yield

Company Country Price Change %change Yield

274 +0 +0.0% 1
3.21 +0.05 +1.6% 2.73
1385 -83 -5.7% 0.92
39.20 -0.50 -1.3% 0.06
132 -3.50 -2.6%
5555 -150 -2.6% 1.78
840 -20 -2.3% 4.47
9.52 -0.06 -0.6% 3.49
2.01 +0.04 +2.0% 1.41
509 -10.75 -2.1% 2.34
340.40 +1 +0.3% 0.94
646 +36 +5.9% 0.46
3755 -110 -2.8% 2.67
153.90 +6.50 +4.4% 2.23
225 +6.50 +3.0% 2.45
364.50 -3.40 -0.9% 3.24
1130.50 -37 -3.2% 0.52
208.50 +2 +1.0% 2.05

Company Country Price Change %change Yield
Associated British Ports.........UK .....................£
Autopistas Cesa .....................Spain .............Pts
BAA ..........................................UK .....................£
British Airways ........................UK .....................£
d/s 1912 A ...............................Denmark..........Kr
d/s Svendborg A......................Denmark..........Kr
KLM...........................................Netherlands....Nfl
Lufthansa .................................Germany .......Dm
NFC ..........................................UK .....................£
P & O ........................................UK .....................£
Railtrack ...................................UK .....................£
Stagecoach Holdings .............UK .....................£
Swissair....................................Switzerland......Fr

2.62 -0.14 -5.1% 3.66
1785 +45 +2.6% 4.18
5.35 +0.08 +1.5% 2.65
7.16 +0.03 +0.4% 2.32
241000 +21000 +9.5% 0.31
349000 +34000 +10.8% 0.33
58.20 -1.30 -2.2% 3.39
28.95 +0.70 +2.5% 0.59
1.23 -0.16 -11.5% 7.02
6.35 +0.14 +2.2% 5.99
4.30 -0.03 -0.7% 4.03
6.47 +0.25 +4.0% 1.27
1344 -20 -1.5% 0.73

Company Country Price Change %change Yield
Aare Tessin .............................Switzerland......Fr
Aguas de Barcelona................Spain .............Pts
Anglian Water ..........................UK .....................£
Badenwerk ...............................Germany .......Dm
Berliner Kraft & Licht ..............Germany .......Dm
British Gas ............................UK .....................£
British Energy ..........................UK .....................£
British Telecom ...................UK .....................£
Cable & Wireless ................UK .....................£
Deutsche Telekom .............Germany .......Dm
East Midlands Electricity .......UK .....................£
Eaux (Cie Generale)...........France .............Fr
Edison ......................................Italy ...................L
Electrabel ..............................Belgium ...........Fr
Electrafina ...............................Belgium ...........Fr
Elektrowatt ...............................Switzerland......Fr
Endesa ...................................Spain .............Pts
EVN ...........................................Austria ..........Sch
Fuerzas.....................................Spain .............Pts
Gas Natural ..............................Spain .............Pts
HEW ..........................................Germany .......Dm
Hyder ........................................UK .....................£
Iberdrola ..................................Spain .............Pts
Isar Amperwerke .....................Germany .......Dm
Italgas ......................................Italy ...................L
KPN .........................................Netherlands....Nfl
London Electricity ...................UK .....................£
Lyonnais des Eaux ..................France .............Fr
National Grid............................UK .....................£
National Power ........................UK .....................£
Nynex Communications .........UK .....................£
Orange......................................UK .....................£
OTE-SA Telecom .....................Greece ............Dr
Portugal Telecom ....................Portugal ........Esc
Powerfin ...................................Belgium ...........Fr
Powergen ................................UK .....................£
Rexel.........................................France .............Fr
RWE .........................................Germany .......Dm
Scottish Hydro.........................UK .....................£
Scottish Power ........................UK .....................£
Severn Trent ............................UK .....................£
Sevillana de Elec .....................Spain .............Pts
Southern Electric ....................UK .....................£
Stet ..........................................Italy ...................L
Sydcraft ...................................Sweden ...........Kr
Tele Danmark ..........................Denmark..........Kr
Telecom Italia......................Italy ...................L
Telecom It Mobile ...............Italy ...................L
Telefonica de Espana .......Spain .............Pts
Telewest Comms.....................UK .....................£
Thames Water..........................UK .....................£
Thuega......................................Germany .......Dm
Tractebel ..................................Belgium ...........Fr
Union Elec Fenosa ..................Spain .............Pts
United Utilities .........................UK .....................£
VEW ..........................................Germany .......Dm
Vodafone................................UK .....................£
Yorkshire Electricity................UK .....................£
Yorkshire Water.......................UK .....................£

850 -25 -2.9% 2.07
5670 -140 -2.4% 1.50
6.93 +0.02 +0.3% 5.42
520 +5 +1.0% 1.65
41 -3 -6.8% 0.19
2.02 +0.21 +11.6% 8.13
1.39 -0.03 -2.1%
4.44 -0.07 -1.6% 5.51
5.02 -0.09 -1.8% 2.77
39.40 -0.73 -1.8% 1.39
6.65 +0 +0.0% 5.90
809 +4 +0.5% 1.47
8186 -64 -0.8% 2.49
8230 -20 -0.2% 4.26
3555 -30 -0.8% 2.94
533 +6 +1.1% 1.52
11330 +220 +2.0% 2.52
1626 -6 -0.4% 1.57
1215 -15 -1.2% 4.62
29480 -340 -1.1% 0.82
487 -8 -1.6% 1.75
8.35 -0.23 -2.7% 5.78
1705 -35 -2.0% 4.17
549 +3 +0.5% 1.82
5490 -295 -5.1% 2.31
68.20 -0.80 -1.2% 4.11
7.01 +0 +0.0% 7.16
580 +2 +0.3% 2.06
2.28 +0 +0.0% 3.42
5.60 +0.09 +1.7% 5.11
1.04 -0.02 -1.7%
2.16 -0.08 -3.6%
6400 -225 -3.4% 1.99
6720 -70 -1.0%
5080 -10 -0.2% 2.38
6.96 +0.29 +4.3% 3.77
1635 +80 +5.1% 1.18
73.20 -2.30 -3.0% 0.20
3.96 -0.02 -0.5% 4.97
3.84 -0.04 -1.0% 6.02
7.76 -0.04 -0.5% 4.57
1340 -30 -2.2% 3.22
4.15 -0.19 -4.4% 11.01
8647 +367 +4.4% 1.53
169 +4 +2.4% 2.38
331 +0 +0.0% 5.15
4692 +52 +1.1% 2.70
5202 +61 +1.2% 0.97
4045 -25 -0.6% 2.02
0.74 -0.06 -7.5%
6.83 -0.04 -0.6% 5.26
477 +2 +0.4% 2.31
15325 -25 -0.2% 2.51
1270 -10 -0.8% 4.05
6.74 -0.14 -2.0% 5.41
505 -30 -5.6% 1.76
2.69 -0.13 -4.6% 1.84
9.25 -0.04 -0.4% 5.01
3.67 -0.07 -1.9% 5.28

Company Country Price Change %change Yield

METALS
YIELD 2.77%
Z 3.0%

MOTORS
YIELD 1.93%
X 1.7%

UTILITIES 
& TELECOMS YIELD 3.37%

X 0.1%

TRANSPORT
YIELD 2.81%
Z 3.2%

Emap.........................................UK .....................£
Havas........................................France .............Fr
Pathe ........................................France .............Fr
Pearson ....................................UK .....................£
Reed International...................UK .....................£
Reuters...................................UK .....................£
Springer ...................................Germany .......Dm
TF-1...........................................France .............Fr
United Newspapers.................UK .....................£
VNU ...........................................Netherlands....Nfl
Wolters Kluwer ........................Netherlands....Nfl
WPP Group ..............................UK .....................£

7.31 -0.10 -1.3% 1.95
433.90 -13 -2.9% 1.94
1389 +30 +2.2% 0.73
7.13 -0.32 -4.3% 3.18
6.18 +0.01 +0.1% 2.73
6.60 -0.41 -5.8% 2.21
1530 -50 -3.2% 1.08
588 +0 +0.0% 2.70
7.73 +0.01 +0.2% 3.83
43.20 +2.90 +7.2% 1.30
235.90 +5.40 +2.3% 1.03
2.44 -0.07 -2.6% 0.85

Company Country Price Change %change Yield
108.80 -8.80 -7.5%
895 +48 +5.7% 0.62
5.90 +0.28 +5.0% 0.54
5.64 -0.10 -1.7% 1.79
0.09 -0 -5.6% 2.21
2.93 -0.02 -0.7% 0.66
2810 -8 -0.3% 0.92
3210 +10 +0.3% 1.71
2.75 +0.23 +9.1%

SERVICES
YIELD 1.00%
X 0.1%

Autoliv ......................................Sweden ...........Kr
BBA Group ..............................UK .....................£
BMW.........................................Germany .......Dm
Continental ..............................Germany .......Dm
Daimler-Benz ........................Germany .......Dm
Fiat ............................................Italy ...................L
Ford-Werke ..............................Germany .......Dm
GKN ..........................................UK .....................£
Lucas Varity .............................UK .....................£
MAN ..........................................Germany .......Dm
Michelin B ................................France .............Fr
Peugeot ...................................France .............Fr
Pirelli Spa.................................Italy ...................L
Renault ....................................France .............Fr
Scania.......................................Sweden ...........Kr
Valeo.........................................France .............Fr
Volkswagen..............................Germany .......Dm
Volvo B .....................................Sweden ...........Kr

7.21 -0.21 -2.8% 3.39
10.18 -0.24 -2.3% 2.72

OIL
YIELD 2.31%
X 0.4%

British Petroleum ..............UK .....................£
Burmah Castrol .......................UK .....................£

Capital Shopping ............................UK .........................£
Carrefour .......................................France..................Fr
Casino ..............................................France..................Fr
Castorama Dubois ..........................France..................Fr
Comptoires Modernes....................France..................Fr
Continente .......................................Spain..................Pts
Delhaize ...........................................Belgium................Fr
Dixons ..............................................UK .........................£
Great Universal Stores ...................UK .........................£
Guilbert ............................................France..................Fr
Hagemeyer ......................................Netherlands ........Nfl
Hennes & Mauritz............................Sweden ...............Kr
Hermes International .....................France..................Fr
Jeronimo Martins ....................Portugal ........Esc
Karstadt ...........................................Germany............Dm
Kingfisher ........................................UK .........................£
Marks & Spencer ........................UK .........................£
Metro ................................................Germany............Dm
MFI ...................................................UK .........................£
Montaigne ........................................France..................Fr
Morrison Supermarkets .................UK .........................£
Next ..................................................UK .........................£
Pinault Printemps ..........................France..................Fr
Promodes ........................................France..................Fr
Pryca ................................................Spain..................Pts
Safeway............................................UK .........................£
Sainsbury (J) ................................UK .........................£
Sears ................................................UK .........................£
Smith (WH).......................................UK .........................£
Storehouse ......................................UK .........................£
Tesco ..............................................UK .........................£
Vendex International.......................Netherlands ........Nfl
Vendome ..........................................UK .........................£

Baan .................................................Netherlands ........Nfl
Berendson (Sophus) ..............Denmark..........Kr
Danka Business Systems.......UK .....................£
Hays..........................................UK .....................£
Mice Group ..............................UK .....................£
Securicor..................................UK .....................£
Sodexho ...................................France .............Fr
Surveillance ............................Switzerland......Fr
Waste Management Intl..........UK .....................£

 RESULTS

or Period Profits (m)
current previous

ven days ending 20 May

ance 3 months Nfl 403 326
ies 3 months £ 711 933
oms 3 months £ 3.20bn 3.02bn
lom 6 months £ 263 766

ies 12 months £ 558 405
neering 3 months Nkr 224 537
ing 3 months Dm 1.29bn 1.01bn
il 12 months £ 1.10bn 966
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Meet the moral money-makers
Melanie Bien
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BIOTECHNOLOGY COMPANIES IN EUROPE
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Be brave with
biotech but

EUROPE’S ETHICAL FUNDS

NPI Global Care Income 16.2 N/A UK
United Charities Ethical 15.1 48.5 UK
ASN Aandelenfonds 14.2 48.8 Netherlands
Scottish Equitable Ethical 12.5 44.6 UK
Friends Provident Ethical 11.6 7.7 UK
Friends Provident Stewardship 10.2 44.1 UK
Allchurches 10.2 37.1 UK
Credit Suisse Fellowship 5.8 68.1 UK
Bacob Stimulus Dynamic -1.1 N/A Belgium
CU Environmental -3.4 -2.4 UK

Fund 12 month
gain (%)

36 month
gain (%) Country

Source: Micropal
RITAIN’s Labour gov-
ernment this week
signalled its intention
to ban all tobacco

advertising and sponsorship
in the UK. The move was
greeted with horror by some
sports organisations that
rely heavily on tobacco
sponsors, but was welcomed
with delight by health
experts and a small band of
investors. These investors
are individuals who only
make ethical investments.

Even though the invest-
ment strategy is based on
personal beliefs, ethical
investments can provide
competitive returns and
even have an advantage 
over more conventional
investment approaches,
according to research by 
the Edinburgh-based WM

B

FUND

Platinu
gold lo

Indices 
Company. Analysing the
impact of ethical investment
on returns, it discovered
that competitive returns are
achievable but at a cost of
some extra volatility. An
Ethical Charity Universe, set
up for the purpose of the
analysis, found that between
1992 and 1995 there was an
identical UK equity return to
that of unconstrained funds,
15.5 per cent per year,
suggesting that the exclu-
sion of certain stocks did
not appear to have a major
impact.

The Universe comprises
funds which have imposed
ethical constraints, avoiding
companies involved in
tobacco, alcohol, armaments
1 1 CU Privilege-Monthly Income C
2 2 Worldfolio-Emerging Market Debt A
3 3 Scudder Global Opps-Emer Mkts Inc A2 S
4 12 Threadneedle Global Assets-STG Bond T
5 10 CMI Global Network-UK Bond C
6 8 Fleming Flagship-STG Bond F
7 5 Credis Bond-STG B C
8 16 Sogelux Bond-UK S
9 9 Henderson HF-STG Bond H
0 11 Midland Intl Circuit-UK Fixed Interest T
1 7 BT Global Assets-Global High Yield Acc B
2 14 Lloyds Intl Portfolio-STG Bond L
3 15 CU Privilege-STG Bond C
4 24 ML Global Currency Bond-STG A M
5 13 Fidelity Funds-Sterling Bond F
6 25 Aetna Intl Umbrella-STG Bond A A
7 27 ML Global Currency Bond-STG B M
8 4 Templ Global Strat-Emg Mkts Fxd Inc B T
9 6 Baring Global Umbrella-High Yield Bond B
0 17 Mercury Selected-STG Global Bond M
1 26 Aetna Intl Umbrella-STG Bond B A
2 18 Parvest-Obli-STG B B
3 20 ACMGI-American Income A A
4 21 ACMGI-American Income B A
5 22 Federated High Income Advantage F
6 19 Threadneedle Glob At-STG Liq Assets T
7 23 Sun Life Global-Haven S
8 29 Credis Bond-CAD B C
9 - ML Global Curr Bond-Corp High Inc A2 M
0 - ML Global Currency Bond-CAD A M

Rank (US$) Fund Name M
his Prev
eek pos**

ank Fund Name M
US$)

TOP 30 EQUITY EUR

LEADERS AND LAGG

The Eurofund rankings are compile
bond and equity Eurofunds are sel
European countries (excluding offs
market instruments. Ranked on % 

1 ACMGI-American Income A A
2 ACMGI-American Income B A
3 Federated High Income Advantage F
4 ML Global Currency Bond-Corp High Inc A2 M
5 ML Global Currency Bond-Corp High Inc B2 M
6 Templeton Global Strategy-FT US Govt T
7 CMI Global Network-US Bond C
8 Parvest-Obli-Dollar B B
9 CS Portfolio-Income USD B C
10 Credis Bond-USD B C

1 ML GCB-Corp InvGrd B M
2 ML GCB-Corp Inv Grade A M
3 BNP Inter Optimum-USD B
4 Aetna Intl Umbrella-USD Bond B A
5 CL Lion Interoblig-USD C
6 Worldfolio-$ Bond Income A
7 CU Privilege-Dollar Bond C
8 Citiportfolios-North American USD Bond C
9 ABN Amro Funds-US Bond A
10 Lloyds Intl Portfolio-USD Bond Ll

EADERS

AGGERS

XPLANATORY NOTES: Currency of Record: In which
mk - Finnish Markka; HK$ - Hong Kong Dollar; L - Italia
bjective: CapApp - Capital Appreciation; Envir - Enviro
arket; NatRes - Natural Resources; SmallCo - Small Co
eriods over a year. The status of authorisation of fun
ountries: Au - Austria; Bel - Belgium; Eur - Europe; Fin
re based in Luxembourg except  Switzerland (†), Dublin
ummit, NJ 07901, USA. Fax: +1-908-273-4905. Web

Chris Butler

m shin
ses its 

to track E
and gambling. Alastair
MacDougall, research and
consulting co-ordinator at
WM Company, said: “We
discovered no systematic
difference in returns
between ethical and non-
ethical portfolios. The evi-

dence suggests that ethically
constructed portfolios can
provide competitive returns.
And due to the inherent
smaller company bias there
could be a performance
advantage in the longer term
over portfolios using the
ommercial Union Luxem SA £ GenBd UK 36.89 41.46 46.82 51.53 66.28 54.76 7
EB Worldfolio Management Co $ GenBd EmgMk 25.81 58.24 n/a 39.26 86.02 n/a 61
cudder Stevens & Clark  Inc $ GenBd EmgMk 24.31 60.48 n/a 37.60 88.65 n/a 15
hreadneedle Intl Fund Mgmt SA £ GenBd UK 23.70 27.06 36.19 36.93 49.35 43.55 17
MI Financial Mgmt Services Ltd £ GenBd UK 23.25 25.76 37.47 36.42 47.83 44.91 36
leming Fund Mgmt (Lux) SA £ GenBd UK 23.07 23.54 40.47 36.23 45.22 48.07 29
redis/Credit Suisse £ GenBd UK 22.80 30.25 n/a 35.94 53.10 n/a 44
ociete Generale £ GenBd UK 22.52 27.98 30.19 35.62 50.44 37.23 4
enderson Management SA $ GenBd UK 22.12 27.15 51.30 35.17 49.47 59.48 11
rinkaus & Burkhardt/Midland £ GenBd UK 21.99 30.64 42.39 35.04 53.57 50.09 6
T Fund Managers (Ireland) $ HiYld Global 21.67 46.19 n/a 34.68 71.84 n/a 86
loyds Bank PLC Luxembourg £ GenBd UK 21.07 27.36 36.17 34.02 49.71 43.53 37
ommercial Union Luxem SA £ GenBd UK 20.76 25.24 n/a 33.67 47.22 n/a 6
errill Lynch Asset Mgmt Inc £ GenBd UK 20.41 23.11 37.31 33.29 44.71 44.74 2
idelity Intl Ltd £ GenBd UK 19.81 23.63 24.67 32.63 45.33 31.41 47
etna Intl Fund Managers Ltd £ GenBd UK 19.41 22.68 36.25 32.18 44.21 43.62 2
errill Lynch Asset Mgmt Inc £ GenBd UK 19.26 20.69 30.58 32.01 41.87 37.64 16
empleton Global Advisors Ltd $ GenBd EmgMk 19.20 43.85 n/a 31.95 69.10 n/a 3
aring Intl Fund Mgrs (Ireland) $ HiYld Global 18.90 45.33 n/a 31.61 70.84 n/a 146
ercury Asset Management SA £ GenBd Global 18.73 22.49 n/a 31.42 43.99 n/a 12
etna Intl Fund Managers Ltd £ GenBd UK 18.07 20.22 n/a 30.69 41.32 n/a 1
anque Paribas £ GenBd UK 16.74 23.03 30.77 29.23 44.63 37.85 13
lliance Capital (Lux) SA $ GenBd US 15.59 34.02 n/a 27.95 57.54 n/a 29
lliance Capital (Lux) SA $ GenBd US 14.89 32.37 n/a 27.18 55.60 n/a 99
ederated Intl Management Ltd $ HiYld US 14.43 n/a n/a 26.66 n/a n/a 74
hreadneedle Intl Fund Mgmt SA £ ShtBd UK 14.39 17.64 18.68 26.63 38.29 25.10 4
un Life Global Management Ltd £ ShtBd UK 13.75 14.29 14.58 25.92 34.35 20.77 3
redis/Credit Suisse C$ GenBd Can 13.18 24.68 n/a 25.28 46.57 n/a 43
errill Lynch Asset Mgmt Inc $ HiYld US 11.38 20.11 n/a 23.29 41.19 n/a 8
errill Lynch Asset Mgmt Inc C$ GenBd Can 11.21 19.57 32.94 23.10 40.55 40.13 10

anagement Company Currency Investment Geographic % Return * % Return * Si
of Record Objective Focus in US$ in Dm U

1 Year 2 Years 5 Years 1 Year 2 Years 5 Years Mill

anagement Company Currency Investment Geographic % Return * % Return * S
of Record Objective Focus in US$ in Dm U

1 Year 2 Years 5 Years 1 Year 2 Years 5 Years Mi

OFUNDS

ERS: BOND EUROFUNDS INVESTING IN 

d exclusively for The European by Lipper Analytical Services Internatio
ected each week from a universe of 1,200 investment funds authorised
hore centres). This week we rank funds investing in bond Eurofunds. N

total return (gross dividends reinvested) in US dollars for one year end

lliance Capital (Lux) SA $ GenBd US 15.59 34.02 n/a 27.95 57.54 n/a
lliance Capital (Lux) SA $ GenBd US 14.89 32.37 n/a 27.18 55.60 n/a
ederated Intl Management Ltd $ HiYld US 14.43 n/a n/a 26.66 n/a n/a
errill Lynch Asset Mgmt Inc $ HiYld US 11.38 20.11 n/a 23.29 41.19 n/a
errill Lynch Asset Mgmt Inc $ HiYld US 11.03 19.37 n/a 22.91 40.32 n/a
empleton Global Advisors Ltd $ GenBd US 7.22 12.47 26.50 18.68 32.21 33.34
MI Financial Mgmt Services Ltd $ GenBd US 6.79 10.89 33.92 18.21 30.35 41.16
anque Paribas $ GenBd US 6.50 13.67 34.97 17.88 33.62 42.27
redis/Credit Suisse $ GenBd US 6.44 14.90 n/a 17.82 35.06 n/a
redis/Credit Suisse $ GenBd US 6.24 14.36 n/a 17.60 34.43 n/a

errill Lynch Asset Mgmt Inc $ GenBd US 3.06 6.41 23.51 14.08 25.09 30.18
errill Lynch Asset Mgmt Inc $ GenBd US 3.87 8.34 29.73 14.98 27.36 36.74
NP Investment Management $ GenBd US 4.81 9.25 29.77 16.01 28.42 36.79
etna Intl Fund Managers Ltd $ GenBd US 4.87 8.39 n/a 16.08 27.42 n/a
redit Lyonnais $ GenBd US 5.09 8.30 28.11 16.33 27.31 35.03
EB Worldfolio Management Co $ GenBd US 5.27 11.30 28.45 16.52 30.83 35.39
ommercial Union Luxembourg SA $ GenBd US 5.30 9.75 n/a 16.56 29.02 n/a
itibank Luxembourg SA $ GenBd US 5.41 10.36 31.22 16.68 29.73 38.32
BN Amro Luxembourg Invest Mgmt $ GenBd US 5.43 10.95 n/a 16.71 30.43 n/a
oyds Bank PLC Luxembourg $ GenBd US 5.50 11.94 32.24 16.79 31.59 39.40

 the fund’s units or shares denominated. Bfr - Belgian Franc; C$ -Canadian Dollar; Dm - Deutschmark; Ecu - Euro
n Lira; Nfl - Netherlands Guilder; Pts - Spanish Peseta; Skr - Swedish Krona; Sfr - Swiss Franc; £ - UK Pound Ster
nmental; GenBd - General Bonds; Grow - Growth rather than income; Gr&Inc - Growth & Income; Health - Health
mpany Growth; Tech - Technology. % Return: Fund performance is based on net asset values/bid prices with d

ds for each country may change from time to time. Readers are therefore advised to check the status of a f
 - Finland; Fr - France; Ger - Germany; Gre - Greece; Ice - Iceland; Ir - Ireland; It - Italy; Neth - Netherlands; Sp - S
 (††) and  the Netherlands (†††). **Rank prev pos : position 3 weeks ago                                  Source: Lipper A

 site: http://www.Lipperweb.com
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CYAN MAG
more conventional invest-
ment approaches.”

MacDougall believes that
the success of ethical invest-
ments is encouraging more
people to put their money
into these types of funds,
and “could persuade compa-
nies to become more ethical
in the long-term”.

On the basis of the US
experience, the opportunity
for expansion in this field is
considerable. European
investors, slow to get
started, are becoming more
interested, requesting infor-
mation from the London-
based Ethical Investment
Research Services (Eiris),
which tells them which com-
panies are ethically sound.

“We started doing a
European index 12 months
ago,” said a spokesman.
.7 Jun 90 Au/Bel/Fr/Nor/Sp/UK

.9 Sep 94 Fr/Ger/It/Swz/UK

.2 Apr 93 Au/Ger/It/Neth

.3 Mar 89 Bel/Ger/Ir/Neth/UK

.4 Apr 90 Ger/Ice/Ir/UK

.3 Oct 73 Au/Bel/Fin/Fr/Ger/Ir/It/Neth/Sp/Swe/Swz/UK

.0 Nov 90 Au/Fr/Ger/It/Swz

.8 May 87 Bel/Fr/Gre/Sp

.0 Jul 89 Ir/Neth/UK

.8 Feb 90 Fr/Sp/UK

.9 Sep 93 Fr/Ger/Sp/UK  ††

.6 Nov 90 Bel/Fr/Sp/Swz/UK

.0 Jun 93 Au/Bel/Fr/Nor/Sp/UK

.8 Apr 89 Au/Ger/Neth

.7 Aug 79 Au/Fr/Ger/Ice/Ir/Neth/Swz/UK

.2 Apr 88 Au/Ger/Ir/Neth

.2 Nov 90 Au/Ger/Neth

.6 Jul 94 Au/Ger/Ir/It/Neth/UK

.8 Jul 93 Fr/Ger/UK  ††

.7 Feb 93 Au/Ger/Ir/Swz/UK

.6 Apr 93 Au/Ger/Ir/Neth

.4 Jun 90 Bel/Fr/Ger/It/Neth/Swz

.8 Jul 93 Ger/Neth/Sp

.1 Jul 93 Ger/Neth/Sp

.5 May 95 Bel/Fr/Ger/UK  ††

.7 Mar 89 Bel/Ger/Ir/Neth/UK

.4 Mar 88 Au/Ger/UK

.1 Feb 92 Au/Fr/Ger/It/Swz

.0 Oct 93 Au/Ger/Neth

.1 Apr 89 Au/Ger/Neth

ze Launch European countries in which funds 
S$ Date are authorised for sale
ions

ize Launch European countries in which funds 
S$ Date are authorised for sale

llions

EUROPE

nal. The top 30 money market,
 for sale in three or more
ext week: short-term money

ing 16 May.

29.8 Jul 93 Ger/Neth/Sp
99.1 Jul 93 Ger/Neth/Sp
74.5 May 95 Bel/Fr/Ger/UK ††

8.0 Oct 93 Au/Ger/Neth
68.7 Oct 93 Au/Ger/Neth
11.5 Feb 91 Au/Ger/Ir/It/Neth/UK
34.5 Apr 90 Ger/Ice/Ir/UK

110.8 Nov 81 Bel/Fr/Ger/It/Neth/Swz
73.1 May 93 Au/Fr/Ger/It/Sp/Swz

144.0 Nov 90 Au/Fr/Ger/It/Swz

17.2 Nov 90 Au/Ger/Neth
7.5 Apr 89 Au/Ger/Neth

40.9 Aug 89 Bel/Fr/It/Nor/Por/Sp/UK
1.5 Apr 93 Au/Ger/Ir/Neth
7.9 Oct 86 Bel/Fr/It/Por
8.1 Nov 85 Fr/Ger/Gre/It/Swz/UK
9.0 Jun 93 Au/Bel/Fr/Gre/Nor/Sp/UK

106.4 May 88 Bel/Fr/Ger/Gre/It/Sp/Swz
18.9 Nov 94 Bel/Fr/Ger/It/Neth/Sp/UK
81.8 Nov 90 Bel/Fr/Sp/Swz/UK

Source: Lipper Analytical Services International

pean Currency Unit; Ffr - French Franc; 
ling; $ - US Dollar; Yen- Japanese Yen. Investment
 Care; HiYld - High Yield Bonds; MonMkt – Money
istributions reinvested. Percentages are cumulative for
und with the management company. Key to
pain; Swe - Sweden; Swz - Switzerland. All Eurofunds
nalytical Services International, 47 Maple St,

LY AND DEMAND

1994 1995 1996

0 firms

YELO BLC
“This covers 500 companies
which we have studied for
their ethical policies. Clients
write to us, stating what
their ethical demands are of
a company and we do a
search for these require-
ments from that list.

“Investors can then give
these lists to their stockbro-
kers, with instructions to
invest only in those compa-
nies which meet their ethical
standards.”

Phil White, of Friends
Provident, whose Steward-
ship Managed Fund is the
largest pool of ethically
managed assets in the UK,
said: “There is more interest
developing in this area,
particularly with the publica-
tion of performance
information for the ethical
sector.”
Chris Butler

also beware
GOLD has been a dull, bor-
ing and unrewarding invest-
ment over the last year –
only satisfying if you happen
to have been a bear.

The price of the precious
metal has fallen from $390
to $340 an ounce. Few ana-
lysts expect a significant
recovery in the price with
the possibility of bullion
sales by central banks still
hanging over the market.
The price of Krugerrands
over the past year has fallen
from a peak of $393 in May
last year to its current level
of $345.

By contrast the silver and
platinum markets are look-
ing much healthier. The
price of platinum drifted
back from over $400 an
ounce a year ago to $350 in
February, but it has since
recovered to $395 and looks
like staying near this level.

One of the main factors
behind the rising platinum
price has been an increase
in demand for the metal for
both industrial use and for
the manufacture of jewellery
in the US and China, accord-
ing to the “Platinum 1997”
report published by metals
group Johnson Matthey.
World demand for plat-
inum rose last year by
40,000 oz to 4.88 million oz.
Industrial consumption rose
by 95,000 oz 1.85m oz.
Sales of platinum to China
rose 54 per cent to a record
200,000 oz, lifted by a surge
in jewellery making. 

Johnson Matthey expects
further growth in demand
for platinum this year from
jewellers and industrial
users, lower demand from
the motor sector and a new
investment demand from the
issue of Platinum Eagle
coins by the US Mint. The
price of Eagles was $414 at
the beginning of last year,
Source: Johnson Matthay

but had slipped back to
$376 in April this year
before creeping back over
$400 in recent days.

Demand for silver has also
been fuelled by the jewellery
trade, especially in India and
Mexico. Higher demand
meant that the world’s silver
stocks dropped by 172m oz
last year. This year the price
of silver has slipped back
from $5.30 to $4.70 an
ounce. But John Simko,
president of The Silver
Institute in London, says
recent developments point
to a continuing improve-
ment in the silver market’s
fundamentals.

The price of one-ounce
silver bars has also fallen to
$4.70, but this price may
also begin to rise again.
Brown’s budget will be
first test for FT-SE high
IN BRIEF
r SKANDIA has joined
forces with leading
healthcare company BUPA
to launch an offshore
product for the long-term
care market. The Royal
Skandia Account is a singIe
premium investment bond
with integral long-term care
cover. The product offers
access to a range of award-
winning Royal Skandia
offshore funds, registered in
the Isle of Man.

In the event of a claim,
funds equal to 105 per cent
of 24 monthly payments of
Iong term care benefits wilI
automatically be transferred
into a deposit account to
pay for care costs. Any
excess above this amount is
transferred to an investment
account. BUPA will advise
claimants and their families
on how best to spend the
lump sum. This service also
includes a 24-hour advice
line giving counselling, legal
and medical advice, plus a
care location helpline.

Fees for funds in the
investment account vary
from 0.75 per cent to two
per cent, depending on the
fund chosen. Contact: +44
1703 726 780.

r SCOTTISH Life
International has launched
an Isle of Man-based
Secure Investment Portfolio.
The company looks after
the administrative
paperwork for all the
constituent investments of
the bond. The portfolio
consists of two types of
investment funds. The
Secure Savings account is
for investors who wish to
improve on the low interest
currently offered by
international banks.
Available in sterling and US
dollars, the accounts
guarantee 100 per cent
capital security. The
underlying assets are
actively managed deposits. 

The Secure Investment
Portfolio allows sterling and
dollar investors to control
their level of risk through
the use of compIex
derivative instruments by
the managers. Scottish Life
claims to have eliminated
many of the risks
associated with direct
investment in stocks and
shares.

Investment expertise is
provided by Scottish Life’s
joint venture partner,
Kleinwort Benson. The
minimum investment is
£15,000 or $24,000.
Contact: +44 171 200 4382.
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INVESTING in biotechnol-
ogy companies is a danger-
ous business. For example,
a small UK biotech group
called Shield Diagnostics is
developing a test to detect
early signs of people likely
to be prone to heart attacks;
its shares, at about 400
pence ($6.5), have ranged
between 103 pence and 919
pence this year.

The volatile share price is
determined by the latest
rumour on whether the test
that is being developed is
proving successful in trials. 

The lesson to be learned
is that investing in individual
biotech companies is
extremely risky.

The European biotech
industry has grown rapidly
in the past 12 months
spurred on, in part, by suc-
cess of the sector in the US.

This week an investment
trust specialising in Euro-
pean biotechnology stock is
being launched in London.
The fund, called the
Reabourne Merlin Life
Sciences Investment Trust,
claims to be the first invest-
ment trust aimed solely at
the European life sciences
industry. It is looking to
raise up to £50 million to
invest in European firms. 

The Reabourne trust is
designed to give investors
an exposure to a portfolio of
European biotech stocks.
Many of the other biotech-
nology funds have a hefty
exposure to US stocks or
Melanie Bien

ce stil
ingle m
include computer and soft-
ware companies.

While the majority of
European biotech compa-
nies are still loss making,
they do offer potentially
high rewards. There is no
doubt that the industry is
growing at a rapid pace and
the potential is huge.
According to international
management consultants
Ernst & Young, there were
716 entrepreneurial Euro-
pean biotechnology firms
employing 27,600 at the end
of last year. The number of
companies was almost 25
per cent higher than 12
months previously and the
number of staff employed
was 60 per cent higher.

The UK has been at the
forefront of European
biotech company develop-
ment with almost a quarter
of all European biotech
firms domociled there. But
other countries are waking
to the potential, with
Germany and France boast-
ing more than 100 compa-
nies each.

The Ernst & Young survey
showed that research and
development expenditure
rose 20 per cent last year to
$1.9 billion and revenues
rose 17 per cent to $2.2bn.

Biotech companies are
going to continue to grow
and brave investors should
be looking to invest now.
ANALYSTS of the UK stock
market are split on whether
shares can maintain their
record pace or whether a
crash is imminent.

An informal survey of
London-based investment
houses showed an equal
split between those who
expect a sustained rise in
the FT-SE 100 to 5,000 or
beyond and those who warn
that the market has gone as
far as it can this year.

The FT-SE 100 is already
up by about 14 per cent this
year and if it maintained
that pace it would breach
5,000 by the end of next
month and reach more than
6,400 by the end of the
l

year. Both Lehman Brothers
and Morgan Stanley have
recently increased their year
end forecasts. 

Lehman increased its fore-
cast from 4,600 to 5,000
while Morgan Stanley lifted
its prediction 200 points to
4,700. Robert Fleming, in
contrast, is looking for
4,200. Société Générale,
which was predicting a year
end level for the FT-SE 100
of 4,350 is more optimistic
and looking for 4,600. 

That could all change of
course when the UK’s new
Chancellor of the Exchequer
Gordon Brown, presents his
first budget next month.

Bloomberg Business
INVESTORS will shortly have a new
pan-European stock market index to
reflect the share performance of
Europe’s largest companies.

In July the FT-SE Eurotop 300 will
be introduced. It will be based on
the performance of the top 300
European companies representing
approximately 65 per cent of the
market capitalisation of European
bourses and will cover 13 different
countries. 

In addition there will be a narrow
index, the FT-SE Eurotop 100 cov-
ering nine countries and 40 per cent
of Europe’s market value.

The new indices will provide addi-
tionl benchmarks for fund managers
to measure their performance and
the basis for European index track-
ing funds.

In addition, the Amsterdam
Exchanges will l ist futures and
options on the FT-SE Eurotop 100
and will trade options in the FT-SE
Eurotop 300. These derivatives can
be used to hedge against market
risk.

The most  commonly  used indices
to measure the performance of
European markets are the FTS&P
European, the MSCI Europe and the
IndEur 250 published in The
European. As well as providing an
overall picture of the performance of
the top 250 European companies,
the IndEur gives a unique sector
performance breakdown of 18 dif-
ferent classifications. The Eurotop
300 by contrast has just six con-
stituent sectors.

The composition of the Eurotop
100 will be reviewed annually and
the Eurotop 300 will be reviewed
quarterly. Because of the size of the
UK stock market, it makes up
nearly 36 per cent of the  Eurotop
300 index.  

The indices will also be calculated
excluding the UK market to give
investors a better idea of the perfor-
mance of  the continental markets.
 lacks
arket
THE CU Privilege-Monthly
Income fund from
Commercial Union
Luxembourg fund
managers tops our table of
bond eurofunds investing in
fixed interest securities this
week, writes Melanie Bien.

The fund, which was
launched in June 1990,
requires a minimum
investment of £10,000
($16,300). The annual
charge is 1.25 per cent and
the estimated gross yield is
7.2 per cent. The size of the
fund stands at £4.7 million.

The fund’s principal
holdings are in Abbey
National (6.2 per cent),
British Land (5.8 per cent),
the Barbados government
(5.5 per cent), Haco (5.3
per cent), Robert Fleming
(5.1 per cent), Rothschild
(five per cent), Housing
Finance Corporation (4.9
per cent), Huder (4.7 per
cent), Royal Bank of
Scotland (4.6 per cent), and
Woolwich building society
(4.5 per cent).

Already this year there
has been around £10 billion
issued in shorter dated
sterling debt, which should
provide a boost to the fund;
but demand for yield from
investors and PEP funds
continues to support the
longer end where there is
virtually no issuance at the
moment. The fund is
invested in longer-dated
Eurosterling bonds.

The Worldfolio-Emerging
Market Debt fund from
American Express Bank
Worldfolio management is
in second place, followed
by the Scudder Global
Opportunities-Emerging
Markets fund. This is a
newer fund, launched in
April 1993, and is managed
by Joyce Cornell. The
minimum investment is
$5,000. The fund looks to
achieve long-term growth of
capital through investment
in a diversified portfolio of
emerging market
companies with above
average growth potential.
The fund focuses on Asia,
Latin America, some parts
of Europe, Africa and the
Middle East.
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AN ITALIAN moving to Paris
to work might find it more
convenient to buy Italian life
insurance rather than opting
for French provision.

The single market for
insurance, which has devel-
oped in Europe since the
early 1970s should, in
theory, enable Europeans to
pick the most competitive
insurance policies on offer,
irrespective of country.

But it is still difficult for
Europeans to purchase per-
sonal insurance provision
cross-border, according to
Jenny Frost, European man-
ager of the Association of
British Insurers. “Part of the
problem is the different cul-
ture and contract law,” she
says. “At the moment, you
could buy a ‘foreign’ policy
if you wanted to, but it is not
easy.”

The European Comm-
ission is looking at the barri-
ers which remain to a true
single market in insurance,
including language and pol-
icy divisions. The Paris-
based Agence Européenne
D’Information sur la
Consommation (AEIC),
agrees that these are the
main problems. Although
European insurers can offer
their services throughout
the EU, the fact that they
are obliged to comply with
the legislation and tax laws
of the country of the risk
constitutes an obstacle to
the provision of this service.

The single market in
insurance was completed in
July 1994, allowing for free-
dom of services. But most
freedom of services life con-
tracts sold in 1995 consisted
of “round-trip” business.
Many of these were sold by
insurance subsidiaries of
Belgian banks selling to
Belgian customers over
bank counters. Significant
amounts of round-trip busi-
ness is also done by German
and British insurers based in
both Luxembourg and
Dublin. While it is hard for
the individual to purchase
insurance, it is much easier
to purchase commercial
insurance – the type bought
by businesses – because tax
requirements are more
straightforward.

But the advantages of a
well-regulated single market
can outweigh the hassles for
individuals too. Frost says
consumers complain about
cheaper prices elsewhere –
which will lead to a more
competitive insurance mar-
ket if cross-border sales
become the norm. “If an
employee moves abroad for
his firm, he might want life
insurance in his home coun-
try; migrant workers may
wish to stay in the pension
scheme they had at home.”

But she advises caution.
“Any individual should think
very carefully and make sure
they do their homework
first, especially as it is
sometimes difficult to get
access to the right informa-
tion.”
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Betrayed generation falls
from baby boom to gloom

They thought they had
it all – free love, plenty

of jobs, no worries.
But it’s all gone wrong
for the baby boomers,

writes David Short

Future shock: the carefree optimism of these youngsters in Berlin’s Tiergarten in the 1960s proved misplaced in later years

Compuserve to
‘unbundle’ content

ON THE WEB

The online service is
refocusing itself 

on news and
information, reports 

Nicholas Moss

NETWORK EUROPE

MEDIA
LEONARD FREED/MAGNUM
RESIDENT Clinton is
one, but Teddy
Kennedy isn’t. The
new British premier

Tony Blair is, but former
prime minister John Major is
not. French philosopher
Bernard Henri-Lévy is one,
but British thinker and
writer Bernard Levin is not.
The German green politician
and former political activist
Daniel Cohn-Bendit is, but
Helmut Kohl certainly isn’t.
Mick Jagger does not quite
qualify as one, but most of
his fans are. Baby boomer,
that is. 

Baby boomers are people
born between the end of the
Second World War and the
start of the 1960s. Once
they really believed the
world was their oyster. 

From the start, their sheer
numbers made them special.
In the US alone, the popula-
tion increased by 30 per
cent between 1947 and
1960. As they grew up, they
began to feel special. Their
numbers guaranteed that
they got special attention,
particularly from companies
with something to sell. 

But companies wanting to
market to them have to be
extremely careful if they
want to get their message
across profitably, says a new
report by market analysts
Research International. The
boomers remain economi-
cally important; in the UK,
for example, baby boomers
account for just under 14
per cent of the population
but control 23 per cent of
household expenditure.

In some countries, the
baby boomers’ very early
years may have been spent
in postwar austerity, but for
most, their teens and early
adult years were carefree.
They were cushioned by
welfare states, they
delighted in new sexual free-
doms with widely available
contraception and experi-
mented with drugs such as
LSD and marijuana
(although President Clinton
insists he did not inhale). 

New generations went to
university, as much to enjoy
these activities as to study.
They lived in full employ-
ment societies. Above all,
they were optimistic about
the future.

Not any more. Today,
gloom rules. The boomers in
their mid-forties to mid-
fifties are running scared.
For the first time they feel
insecure about themselves
and their children, and
regard their old age with
something like dread. In
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short, they feel betrayed,
says the survey of baby
boomers in 16 countries.

Boomers are not a truly
global phenomenon. Some
countries did not have a
baby boom, particularly
those on the losing side in
the war. Births boomed in
France, Italy and Greece,
but Germany, Spain and
Portugal were the excep-
tions in Europe. Australia
did, but Japan suffered a
collapse in the birth rate
between 1946 and 1960.

Baby boomers were the
first generation with an
extended adolescence and
the wherewithal to enjoy it.
Their parents had gone to
work straight after school,
immediately becoming
adults and gained responsi-
bilities through early mar-
riages.

But this freedom is back-
firing on the boomers as
they become responsible for
their own “extended adoles-
cents” and care for their
still-living parents. At the
same time, they worry about
funding their pensions.

Research International’s
qualitative survey found that
the early boomer years were
marked by rebellion against
the more static lives of their
parents, even in more tradi-
tional societies. 

Modern communications
and media such as television
had an effect. A southern
Italian respondent said: “I
remember hearing on televi-
sion about what was hap-
pening in the north [of
Italy]. I wanted to free
myself ... I fought for the
right to dress as I pleased.” 

A Greek participant, who
had had a strict father, used
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a respectful, plural form to
address his father until he
was 22 years old. “This is
just what I tried to avoid
with my own son.”

In some ways, boomers
now feel the world is too
free. The report says: “They
are now confronted with a
world which they feel has
gone too far in terms of indi-
vidualism, materialism and
lack of self-control and good
manners.”

The boomers reminisce
fondly about better eco-
nomic times. A Dutch
respondent commented:
“Nowadays you
have to fight
for a job, but
then the possi-
bilities were
endless.”

Boomers are
now worried
about job
availability or
security, espe-
cially women
who never had
a career, or
whose children are grown
up and feel little hope of
getting suitable work.

One respondent from
Portugal summed up how
boomers feel betrayed. “We
have done everything. We
had to fight against the prej-
udices of our parents. We
had to fight for freedom of
speech. We are the produc-
tive force within companies.
And in the end, when we
retire, we do not know what
is going to happen to us.” As
a result, says the report,
“financial security (or lack
of it) is paramount to
boomers”.

The researchers found
that boomers across various
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INTENSIVE ENGLI
countries formed a cohesive
group with shared concerns
and attitudes. But there are
some differences. 

Some nations go against
the stereotype. For instance,
north European boomers –
the Germans, Dutch and
Scandinavians – are facing
the future less pessimisti-
cally than their counterparts
in southern Europe and the
United States.

But overall they display
similar tastes and attitudes,
regardless of nationality.
Despite being the first chil-
dren of the media, and the

first generation
to watch TV,
they feel that
sometimes the
media can be
“pushy and
intrusive”, an
“invasion of
privacy” and
“too powerful”.
But they
remain afi-
cionados of the
print media,

principally because they can
be selective about what to
read and what to avoid.

As for cinema, it has
mostly lost its impact with
this generation. The excep-
tions are Portuguese
boomers and, for some rea-
son, female Italian boomers.

So what is the best way to
market to the fearful
boomers? Direct mailshots
are not recommended; both
they and telephone sales are
totally rejected, particularly
in the US and the UK. One
Italian respondent said:
“They are hateful! I throw
them straight in the bin. I
get so angry ...” A German
boomer said: “They’re a nui-
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sance. They’re just annoy-
ing.” By contrast, catalogues
were found to work well.

On reactions to general
advertising, boomers split
into three distinct groups –
those that are hostile,
ambivalent or positive. The
hostiles were chiefly  the
Swedes, Danes and
Germans, who felt advertis-
ing was too direct and
aggressive or too obtuse and
hard to understand. 

The boomers ambivalent
about advertising include
Americans, Dutch, Greek,
Turkish, Italian and Spanish. 

Those receptive to adver-
tising are the British,
French, Belgian and
Portuguese, who “feel they
know good advertising when
they see it and believe they
receive a lot of high quality
advertising, especially on
TV”.

Boomers deny that they
relate to brands, and say
they do not buy brands for
the name alone. Intrinsic
worth apparently matters as
much as brand. The report
says a young person buys a
pair of Reebok or Nike train-
ers on brand alone, but
“when a boomer buys a pair
of Reeboks or Nikes, they do
so because the brand names
stand for high quality”.

Whether someone in their
forties or fifties should be
buying trainers at all is
another matter. But one US
boomer showed that there is
optimism among all the
gloom, saying: “I can be
young forever, can’t I?”

“Connecting with the
baby boomers”, Research
International Observer, tel:
+44 (0)171 656 5500; fax
+44 (0)171 235 0202
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N A BUSINESS as
dynamic and competi-
tive as online services,
the only way to stay

ahead seems to be to keep
moving. Compuserve’s lat-
est strategic plans show it
is capable of advance, but
is it going in the right
direction? 

The US-based company,
part-listed and part-owned
by accounting preparation
firm H&R Block, is the
biggest online service in
Europe despite the rapid
growth of the European
operations of rivals
America Online and
Microsoft Network (MSN). 

Now Compuserve is
turning away from provid-
ing Internet access for cus-
tomers of its information
services division to focus
on developing news and
information content. The
“unbundling” of content
provision later this year
means Compuserve will
allow Internet users to sub-
scribe to its online infor-
mation for a reduced fee
without insisting that they
also use it to connect phys-
ically to the Internet. 

This option, aimed at
reducing subscription cost,
is already offered by
America Online in the US
as well as MSN. But
Compuserve still seems
fixed on the idea of exclu-
sivity and intends to offer
only its content package of
news and online chat
rooms or forums through
specific Internet access
providers or telecoms
firms. Members will still be
able to get access through
Compuserve if they wish.

Martin Turner, general
manager of Compuserve in
the UK, says: “The basic
Internet access business
will be dominated by the
telecoms companies. We
are going to focus on our
core strengths – the aggre-
gation and marketing of
content – rather than pro-
vide infrastructure.”

Jerry Roest, general
manager of Compuserve in
Europe, says the company
is talking to a number of
Internet access providers
about teaming up to pro-
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MASTER OF
TERNATIONAL POLIT
mote Compuserve’s local
content. The company
already has a similar
arrangement with access
provider Germany.net in
Germany, and believes
people will pay for the
“valuable” and locally-ori-
ented content despite an
abundance of free informa-
tion on the wider Internet. 

Compuserve has been
around far longer than its
competitors. In Europe its
870,000 members make it
larger than AOL, the joint
venture of America Online
and German publishing
giant Bertelsmann, which
has 500,000 members. But
globally Compuserve’s
three million subscribers
are well short of America
Online’s eight million. 

Like IBM, Compuserve
has learned that being first
can bring problems. The
technological legacy of its
head start means its users
have numeric e-mail
addresses; these are only
now being updated to
include letters or names.
Roest admits the factor
“has not been good”.

Johnathan Bulkely, man-
aging director of AOL UK,
is dismissive of Compu-
serve’s latest move. He
says Compuserve is “strug-
gling to think what to do in
the business. Once again
it’s playing catch-up”.

Certainly it appears to
be losing out to AOL’s
marketing prowess. Chris
Champion, interactive ser-
vices analyst at Yankee
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SUCCESS WITH
Group Europe, says AOL’s
aggressive promotional
campaign sending out free
membership diskettes and
its “fun, funky, hip image”
quickly won subscribers.
Monitoring 100,000 users
at every mouse-click has
helped to improve service. 

Compuserve, by con-
trast, has been very quiet
since closing its low-end
consumer service WOW!
after only six months last
year, and has ceded terri-
tory to its rivals as it refo-
cused on its professional
and small business users,
who will again be the main
target of a marketing drive
in the next few months. 

With MSN also nipping
at its heels, Compuserve
needs results. Microsoft
sees MSN and online ser-
vices as important growth
areas for investment, but
doesn’t expect returns for
a couple of years. This
should not trouble Bill
Gates’s company, which
has the incentive and deep
pockets to back it until it
comes into its own as what
Champion calls a “market-
ing and selling channel for
its games software”. 

Compuserve parent H&R
Block, on the other hand,
must be wondering when it
will have another chance
to shed some stock. In
April last year it sold a 20
per cent stake on the stock
market, but since then the
Compuserve share price
has declined from $33 to
just over $10. 

Its latest strategic spin
also suggests that the
mooted buyout by AOL is
off. But it does offer the
company the chance to
dissociate its network busi-
ness from the problems of
the online service. The
Network Services division
carries information for
corporations on its global
communications network,
one of the industry’s most
reliable backbones.

It makes sense for
Compuserve to focus on
this because its strengths
lie here. This is also the
area where the company,
once an innovator, can
regain its momentum.
THOUGH not as
fashionable since their
peak in January, football
stocks still command a lot
of interest among the
investment community in
Europe. The falling share
price for example of
Newcastle United, which
floated on the London
stock exchange in
February, hasn’t dulled the
appetite of many Italian
clubs keen to float.
Investors deprived of the
opportunity to assess the
teams now that the season
is coming to an end can
get a view of how the clubs
might perform from their
virtual stadiums. The
Magpies paint the screen
black and white at
www.newcastle-
utd.co.uk/nufc. IFI, the
Agnelli family holding
company which owns
Juventus, Italy’s most
successful team, is
examining an expansion of
the club’s activities to
create a sports and
entertainment company
which could eventually
seek a stock market listing.
The “old lady of Turin” has
a web site at www.juven-
tus.it. Italian rival AC Milan
appears at www.acmilan.
it. Danish club Brondby,
which rose about 50 per
cent on the Copenhagen

BY NICHOLAS MOSS
stock exchange during the
past three months, should
have its web site finished
in June. You can e-mail the
club on brondby@
brondby.if.dk to check on
its progress. The
goalkeepers of Europe’s
economies are also active
on the Internet. Germany’s
central bank has a well-
designed site, including
notes on EMU, at
www.bundesbank.de The
Bank of England features
in a slightly overburdened
environment at www.
bankofengland.co.uk. 
Contact Nicholas Moss at:
nmoss@the-european.com
if you have comments or
suggestions for other
business-related sites
many
 work
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AU PAIRS

The EIB, the financial institution of the European Union, is currently seeking for appointment for 
its Projects Directorate in Lux embourg, responsible for the techno-economic appraisal of 
projects (m/f)

Economist
w ith ex tensive projects/programmes appraisal ex perience in the fields of 

w ater, w aste w ater and solid w aste.
A short term or permanent appointment would be considered.
Duties: ■ assessment within a multidisciplinary team of economic/financial and environmental 
viability of capital investment projects and programmes in the fields of water, waste water and 
solid waste in industrialised and developing countries; ■ preparation of sectoral, market and 
tariff studies; ■ analysis of economic and environmental issues relevant to the Bank's lending.
Qualifications: ■ advanced academic qualifications in economics (MSc. or Ph.D); ■ fam-
iliarity with the concepts and practical issues of market liberalisation, privatisation and regu-
lation; ■ knowledge of engineering matters would be advantageous as would an understanding 
of relevant institutional and policy issues.
Ex perience: ■ 3-5 years in relevant sectors is essential; ■ extensive practical experience in 
the area of investment appraisal including cost-benefit analysis, environmental economics and 
issues and risk analysis in both developped and developing countries; ■ experience gained 
from working in a banking environment would be useful.
Languages: perfect knowledge of English or French and good command of the other. 
Working knowledge of other European Union languages would be an advantage.
The EIB offers attractive terms of employment and salary with a wide range of welfare benefits. 
Applications from w omen would be particularly welcome.
Applicants, who must be nationals of a Member Country of the European Union, are invited to 
send their curriculum vitae, in English or French, together with a letter and a photograph, 
quoting the appropriate reference, to:

EUROPEAN INVESTMENT BANK, RECRUITMENT DIVISION, 
Ref. PRA 9708, L-2950 LUXEMBOURG. Fax : + 352 4379 2545

(http://www.eib.org)
Applications will be treated in the strictest confidence and will not be returned.

European Investment Bank
A career in the heart of Europe

AU D I T
O P E R AT I O N S

Attractive Package – City Based

Our client, a major financial institution, is seeking
an exceptional manager to join its UK Head
Office. You will plan, design and implement a
major change programme in their very large
internal audit function and direct audit operations
on a day-to-day basis.

You must have an impressive track record to
include experience in internal audit leadership at
the highest level in a major financial institution,
in particular in a diverse retail, corporate,
bancassurance environment where the internal
audit function has been benchmarked to worldclass
standards. Additionally, you must be able to
demonstrate change management experience of
planning, designing and implementing a major
programme to re-engineer the entire audit function.

You will have 15-20 years’ senior level experience
in a financial institution and be recognised as an
authority in your field with the ability to
command respect at board level. Your leadership
qualities will be exceptional when managing
around 200 staff at a time of significant change.
Your passion, energy, enthusiasm and strength of
character to deliver results will be evident.

If you fulfil all these criteria, please write
with full CV, quoting ref: 712, to: Alastair Lyon,
Confidential Reply Handling Service, Associates
in Advertising, 5 St John’s Lane, London
EC1M 4BH.

Applications will only be sent to this client.
However, please clearly indicate any company to
which your details should not be forwarded.

H R  M A R K E T I N G  &  C O M M U N I C AT I O N S

aia

Performance Attribution 
Operations Analyst

Our client enjoys an enviable reputation as a
global leader in investment management. 
This reputation is built upon the skills and
dedication of its people and can only be
maintained with a commitment to recruit the
best person for every job.
The operations group within asset management
now seeks to appoint an experienced analyst to
be responsible for the production of multi-currency
performance attribution reports for presentation
to external clients on a regular basis. The main
focus of the role will be to validate the
attribution reports by reconciliation of
valuation and transactional information
between the accounting systems and
the attribution detail. You will also liaise
with fund managers globally to meet
requests for attribution analysis.

The communication of attribution results to
clients will develop over time.
The successful candidate will have a finance
related degree preferably with further
qualifications pertaining to the securities
industry, together with at least three years
experience as an investment performance
analyst. Excellent communication skills,
computer literacy and relational database
knowledge are also required.
Please apply in writing, enclosing a full
curriculum vitae and quoting reference
485A, to: Barkers Response Services, 

1st Floor, Wellington House, Queensmere,
Slough, Berkshire SL1 1DB. Your CV
will be forwarded to this client only. 
Please indicate any company to which
your details should not be sent.

SLOUGH TEL 01753-608400  •  BIRMINGHAM  •  BRISTOL  •  EDINBURGH  •  EXETER  •  GLASGOW  •  LEEDS  •  LONDON  •  MANCHESTER  •  NOTTINGHAM

RECRUITMENT ADVERTISING • DESIGN SERVICES • PLANNING AND RESEARCH • RESPONSE HANDLING • CANDIDATE ASSESSMENT • GRADUATE RECRUITMENT

ARE YOU FLUENT IN ENGLISH AND KOREAN?

We are seeking applicants who are educated to a degree level (a scientific
or business discipline would be advantageous) who are also fluent in
written and spoken English and Korean to perform the role of Test
Assistant at our flagship facility in Yateley, Hampshire.

The Samsung Euro QA Lab is one of the largest and most advanced
centres of its kind in Europe for testing the electro-magnetic compatibility
of Samsung's electronic products. Responsibilities will include liaison with
Korean/European research engineers in relation to the collation, translation
and analysis of test reports and the preparation of a newsletter for
distribution via the Internet twice a month. Applicants will therefore need
to be computer literate with previous WebSite experience.

Excellent benefits offered together with a salary range of £17,000 to
£20,000 per annum depending on age and experience. If you would be
interested in joining a large rapidly growing organisation, please send your
CV to:

Miss Julia Lawrie, Personnel Recruitment Officer
Samsung Electronics (UK) Ltd., Samsung House
225 Hook Rise South, Surbiton, Surrey KT6 7LD

DEPUTY SUBSCRIPTION MANAGER
Europe's leading Pan-European publication is looking for an
individual to head an exciting new subscription project and share
in the responsibility of managing an international subscription
department. The scope of the project encompasses a large
geographic area, certainly beyond the UK market, and involves
working with internal commercial departments and external
suppliers. The position requires a results-oriented, well organised
candidate with excellent communication and analytical skills. The
ideal candidate will probably have at least 3-5 years' experience in
subscription marketing, analysis and fulfilment.

The position is based in London and some travel will be required.
Salary commensurate on experience.

Please send covering letter and cv with salary expectations
to arrive no later than Friday, 25 April, addressed to: Linda White,
The European Limited, 200 Gray's Inn Road, London WC1X 8NE.

Lead Programmer
Must have experience in Win'95 and Mac programming, plus Networking, AI
Research, C/C++, Assembler, Direct X and Direct 3D. Computing Science degree
and experience in a lead position essential.

Playstation Programmer
Proven track record in PSX development essential.

3D Artist
Solid real-time 3D skills, plus in-depth knowledge of 3DS4, 3DS Max and
Photoshop essential.

All positions up to £30K, plus royalty. Games industry experienced people only
need apply.

Send CVs/demos to Box No. P416

We are a newly-hatched computer games developer
currently seeking the following development staff
to join our studios in Manchester.

Production/Overseas Negotiations Manager
Pharsi and Arabic speaking Iranian National required to fill

management post with U.K. based import company. Candidate
must be able to travel freely to Iran, whilst remaining resident
in the U.K. He/she must have a detailed working knowledge of
the U.K. food industry and relevant legislation. Experience in

managing people in an industrial environment should be
combined with sharp negotiating skills and buying experience.

Reply to Box No. P415

discover a new future
emigration opportunities exist in

For qualified people from all trades and professions. We assist with the
complete emigration process including help with resettlement and jobs.
Contact: St.Maartenslaan 26-7, 6221AX Maastricht, NL.
Tel: +31 43 325 8080  Fax: +31 43 326 0060
e-mail: 4corners@nex-us.com
Offices in England Europe Scotland & S. Africa

Australia  New Zealand
Canada and the U.S.A

BOX NUMBERS
All box number replies

prefixed by the letter “P”
should be sent to:

Classified Sales Department
THE EUROPEAN, 200 Gray’s Inn

Road, London WC1X 8NE
Please mark clearly

the box number you are
replying to.

International company
seeks 5 key people to

assist with rapid
expansion programme

throughout Europe
and the Far East.

Languages useful.

Call: Pam Marshall

+44 171 431 2172
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We seek motivated people
throughout Europe who
want to work part or full

time with patented
nutritious products

established for 17 years. 

Tel/Fax:
(00)31 43 3210709.

Head chef, £16,500
+bonus. Leading

Cambridge restaurant.
Peking and Szechuan

cuisine. 48 hours per week.
4 weeks holiday.

Tel:
+44 (0)1223 233766.
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Visit USA, Australia, The Caribbean,
Mediterranean, Far East...and get paid for it

while meeting people, having fun & adventure
of a lifetime. Working holidays in over

50 countries worldwide.

For details send 2 x 26p stamps
or 4 Int'l Reply Coupons to:

Transitions Overseas
(N1), 197 North End

Road, London W14 9NL.

CRUISESHIP JOBS &
WORKING HOLIDAYS

TURKEY/ENGLAND - Anglo/Turkish graduate, 35,

Marketing & Sales professional. 13 years marketing,

product & business development experience. Particular

expertise includes: Direct sales and marketing, business

feasibility. Highly disciplined, creative, strong communication

& negotiating skills. Looking to work for company wishing

to trade, or established in either country - F/T, P/T or

freelance basis.

Contact:
Solomon +44 (0)181 880 3261 (24hr answerphone)

ITALIAN female, 40, excellent experience as executive
secretary/assistant manager in international food groups.

BA Romance Languages, degree in foreign languages,
fluent Italian, English, French, basic German. PC/MC

literate, well travelled, worked/lived in Switzerland and
South Africa. Seeking challenging job opportunities

abroad, ready to relocate. CV available.

Please contact:
Gloria Coccia - Via Trento 67 - 43100  Parma, Italy.

Tel. +39(521)780605     Fax +39(521)773783.

Young Cameroonian, 28, postgraduate diploma International
Cooperation Development Accademie Diplomatique Paris
Sorbonne, M.A. Political Science Strasbourg University,

B.A. Political Science Montreal Canada. Working experience
in sales and public relations. Fluent French-English,
communicate in Spanish. Seeks position worldwide
preference Europe, Africa. Immediately available.

Contact in London Mrs Hermine,
Tel: (0)181 3489737 - Fax: (0)181 3481910;

in Paris Samuel Second, Tel/Fax: (1) 43804619.

Young Cameroonian, 31, M.A. Economy and
Management University of Paris. Has working
experience in sales marketing and in financing.

Fluent French-English. Seeks employment/position
worldwide, preference Europe, Africa,
North America. Immediately available.

Contact in London Mrs Hermine,
Tel: (0)181 3489737 - Fax: (0)181 3481910;
in Paris Yves Eric, Tel/Fax: (1) 43804619. 
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Croatian male, 26, educated in England - BA(Hons)
Hospitality & Tourism, and Switzerland - Hotel Management.
Speaks 5 languages, computer literate. Interested in starting

an international managerial career.

Contact: Marko Turkulin, Cotuit Hall,
Pullen’s Lane, Oxford, UK.

Tel +44 0831 305256. Fax +44 (0)1865 483863.
E-mail: marko@homemail.com.

• Accountancy
• Book-keeping
• Payroll
• Finance
• Credit Control
• Management

• Health & Safety
• Marketing
• Purchasing
• Quality Control
• Administration
• Computing

Tel: +44 181 947 7272
Fax:+44 181 944 7099
e-mail: RRC@solo.pipex.com
RRC Business Training • Dept EZ602
27-37 St. George’s Road • London • SW19 4DS

Professional Qualifications
by distance learning

AU-PAIR
REPRESENTATIVES

needed to work as local sole
agents in Europe for fast

growing UK au-pair agency.
Generous commission paid
on successful placements.

Contact: Family Match,
12 Southgate Street,

Winchester, SO23 9EF, UK.
+44 (0)181 874 1000.
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the
Centre G. LEOPARDI

offers

~ 300 SCHOLARSHIPS ~

FOR ITALIAN  LANGUAGE

AND CULTURE COURSES IN ITALY
(Accommodation in a marvellous castle)

For information: Dr Carmelo A.  Manetta

Via E. Mattei, 75 - 62022 Castelraimondo (MC) Italy

Tel: +39 737 641299        Fax +39 737 642182
E-mail: centroleopardi@wnt.it

http://www.italian.org

Authorized by the
Italian Ministry of
Education

Sponsored by the
State University

of Camerino

English courses throughout the year also available

Train to Teach English

❖ 25 days for only £800 ❖
Fee includes 

■ 60 hours of classes ■ accommodation with three meals a day
■ airport transfer ■ 6 trips out of London with guide

and many extras

■ Trinity TESOL Certificate 
■ 4-week courses including teaching practice

67-83 Seven Sisters Rd., Holloway, London N7 6BU
Tel: 0171 561 0066   Fax: 0171 561 0057
e-mail: lmc@lmc1.demon.co.uk
web: http://www.lmc1.demon.co.uk

Summer Courses for Children/Adults

London Meridian Col lege

Learn English This Summer

CENTRE for ENGLISH LANGUAGE
and BRITISH STUDIES

Universi ty  of  East  Angl ia

We offer:

i A course to improve your knowledge of language and
culture, with some opportunity for specialisation
(1 or 2 semesters)

i A summer course (July - September)
i A course to prepare you for academic study

(1 or 2 semesters, or July - September)

Please write for further information to:
Admissions Secretary, Centre for English Language

and British Studies, University of East Anglia,
Norwich, NR4 7TJ, UK.

Tel:   +44 1603 592977            Fax:  +44 1603 250200

Founded in 1986, Fairfax
University offers:

• Home study degree programs
with no written examinations

or residency requirements

• Credit awarded for prior learn-
ing/practical experience

• International faculty
Programs at the Bachelor,
Master and Doctoral levels

• Year-round admissions

Details from:
The President, Fairfax University,
2900 West Fork Drive, Suite 200,
Baton Rouge, Louisiana 70827,
USA. (Fax: +1 504 298 1303)

FAIRFAX
UNIVERSITY

(Home Study Program)

is a professional agency which specialises in finding

the right school for your child either in the UK

or overseas. We can also assist with advice

on Summer & Easter schools.

For further information please contact; "School Search".
Veranda, Holy Well Road, Malvern Wells,

Worcestershire. WR14 4LF.

Tel:UK+44 (0)1684 566347
Fax:UK+44 (0)1684 577559

" S C H O O L  S E A R C H "

TRINITY COLLEGE
BUSINESS SCHOOL

MASTER OF
BUSINESS ADMINISTRATION

SELF STUDY COURSE

FOR A PROSPECTUS

TELEPHONE +44 (0)171 306 3342 

OR WRITE TO :

Dept 10E, 2 Lansdowne Row,
Berkeley Square, London W1X 8HL

Fax: +44 (0)171 493 4935

Next International
Education Special Report:

AMERICAN
EDUCATION
IN EUROPE
12 June 1997.

For more information or
to advertise contact

Arif Bajwa &
Adriana Blond

Tel +44 171 418 7878
Fax: +44 171 713 1835



COMMERCIAL

SPAIN

BELGIUM

IRELAND

ITALY

LUXEMBOURG

GREECE
CYPRUS

USA

INDUSTRIAL UNITS

SWITZERLAND

SWITZERLAND

SPAIN

FRANCE

FRANCE

FRANCE

USA

FRANCE

IRELAND

BARCELONA centre flat rental.
Restored. New Kitch. /bath.
£525/mo. Until Sept. 1998.
T.+34 (3) 412 3047

BRUSSELS RENTAL-SALES,
excellent selection. AIGG Immo
Douwes. Tel. Belgium +32 2
2695456. Fax: +32 2 2696016.

Thinking about buying
a property in Ireland?

AIB, Ireland’s leading Bank provides a wide range of mortgage
options for non-residents. For further information contact:

Emer Connolly, AIB Financial Services Centre,

Merchants Quay, Cork
Telephone 00 353 21 274166    Facsimile 00 353 21 273436

Allied Irish Banks, p.l.c., Registered Office, Bankcentre, Ballsbridge, Dublin 4.
Registered No. 24173.

Maximum loan to value of property-90% of purchase price (Mortgage Indemnity fee may apply); maximum income multiples: sole
application-2.5 times main income, joint application 2.5 times main income plus once second income; subject to proof of income,
repayment capacity and financial status. Loans not available to people under 18. Terms and conditions apply. Warning - The cost of your
monthly repayments may increase - if you do not keep up your repayments you may lose your home. A typical IR£50,000 20 year first
time buyer variable rate mortgage will have monthly repayments of IR£368.86 (first 12 months), then IR£410.33. A 1% rise in interest

of such a mortgage will add IR£31.00 to monthly costs. Rates correct as at 12th May, 1997.

Bank

&
Weatherall International

For sale by Private Treaty
CASTLE DURROW,

CO. LAOIS,
IRELAND

WITH ABOUT 90 ACRES (36.5 HECTARES)

An important early Georgian Mansion, circa 1716, beautifully restored in recent years; formerly
the seat of the first Lord Castle Durrow. Located in the charming village of Durrow, 60 miles
from Dublin City Centre on the main Dublin to Cork road. Suitable for a variety of purposes

- an impressive private retreat or hotel and leisure use.

Main house with up to 28 bedrooms and 16 bathrooms with 3 staff apartments and separate
50ftx100ft concert hall. Impressive castellated entrance with gate house. Courtyard with

bell tower, nearby a square tower folly and walled gardens. Lands bordered by a trout stream.

Guide Price: £875,000, or £675,000 with approx. 20 acres.
SOLICITORS HAVING CARRIAGE OF SALE:

Joy Brennan & Co., 1 New Quay, Clonmel, Co. Tipperary.
Tel: +353 (0)52 23338. Fax: +353 (0)52 24059

INSPECTION: strictly by appointment with:

EMMET ST., CLONMEL,
CO. TIPPERARY

Tel: +353 (0)52 22755
Fax: +353 (0)52 21682

IRELAND
Whether you are buying a castle or a
country cottage then you will need

first rate legal advice.

I am able to advise on all aspects of property
purchase in Ireland particularly for those

who are seeking to buy
a holiday home.

JOHN HUSSEY, SOLICITOR
3 O'RAHILLY ROW, FERMOY, CO. CORK,

IRELAND

TELEPHONE +353 25 32413

WEST CORK
Large Selection of

Coastal Properties

Contact: 

LIAM HODNETT

Estate Agent

Bridge Street, Skibbereen

Co. Cork, Ireland

Tel: +353 28 22332

Fax: +353 28 22015
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BANTRY BAY

Beautifully situated small
country house hotel, 11 en
suite bedrooms. Set on 2
acres overlooking Bantry
Bay. Suitable as ongoing

business or private residence.
Cork airport/ferry 1 hr.

Price: IR Punts £300,000

Phone/Fax +353 27 51519

IRISH COUNTRY HOMES
Your independent

Home Search Service.

We can save you time and
money by finding you the

right property at the right price.

Tel: +353 1 2866991
Fax: +353 1 2866990

CHATEAU BUSCHLAND
Luxembourg

Romantic fairy-tale towered chateau on Mosel River banks.
Built in 1889, spectacular, immaculate with rich history.

11 beds. (2-en suite), 5 baths., 3 rec., dining kitchen, sauna,
games rm., S.C. servants' quarters, basement, wine-cellar,

B.B.Q. patio, 3 garages. Strategic, exclusive location.
13,000 m2 total grounds.

Sale price: £2 M. offers welcomed.
Contact: Mr. Al-Mohanna 00 966 2 736 2904 for details

and brochure. Viewing arrangeable.
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INTERNATIONAL
PROPERTY

Readers are advised
to seek appropriate
professional advice
before entering into
any commitments.

PENTHOUSE APARTMENTS
LA NAPOULE - SOUTH OF FRANCE

An opportunity to purchase a superb Penthouse Apartment with panoramic views

over the bay of Cannes. This luxury Penthouse is on the 4th and 5th floors of an

exclusive development standing in landscaped gardens with a shared private

beach, swimming pool and tennis court. A golf course is nearby. The accommodation

comprises a spacious sitting room, dining room, kitchen, a study/bedroom,

3 bedrooms, 2 bathrooms, shower room. Two extensive terraces overlook the bay.

Private garage and wine cellar. The owner’s quality furnishings and car

are available by negotiation.

PRICE £400,  000 - Any proposition or exchange considered.

FFoorr  iilllluussttrraatteedd  ddeettaaiillss

PPhhoonnee  ++  4444  ((00))  11773322  3366  00000011  FFaaxx  ++  4444  ((00))  11773322  3366  00000033

PROVENCE

Lamanon, between les Alpilles and

the Luberon. 50 km maximum distance from

all main Provencal centres, sea, Camargue.

Ideal holiday/retirement villa

on edge of forest in pretty village.

Easy shopping, medical services, golf nearby.

Very quiet but not isolated. 2 beds, 2 baths,

large "salon" ( 36 m2 ) Completely modern

kitchen, hall, garage/mezzanine, 2 terraces,

completly modern elecs/ plumbing, incl Air

Conditioning and Central Heating,

large open fireplace. Impeccable in/outside.

Heated automated pool 36 m2,

pretty, easy garden 535m2.

British owner 4 years,
leaving France

Price: £110,000 / $170,000 O.N.O.

Tel/fax +33 (0)4 90 59 56 34

30 km Paris
Near A13 residential

village 70 yrs old house,
5 bedrooms 200 sqm,

garden, garage

Price 900,000 FF

Phone: 33 2 54 72 08 35
33 1 30 90 19 97

SW FRANCE
Luxury villa custom built 1991
on River Tarn near Toulouse.
Expansive protected views of
grounds and river. 201 square

metres enclosed. Sleeps six. 21/2

Baths. Completely furnished
and equipped. US$260,000.

Owner
Tel/Fax 33 (0)563 415 413

www.polaris.net/mistral/tarn.html

S.W. FRANCE

WELL RESTORED MANOR HOUSE

IN 5 HECTARES. 4 BEDS, 4 BATHS,
4 RECEPTIONS, CONSERVATORY,

POOL, OUTBUILDINGS.
SUPERB POSITION.

PRICE 3.2 MILLION FRANCS

TEL: +33 5 6531 7460
FAX: +33 5 6531 5911

PROVENCE
BORMES

LES MIMOSAS

Beautiful stone house for sale.
3 beds, large living room,

fully equipped kitchen.
Terraces, garden, salt walter

cascade swimming pool.
Fabulous sea views east &
west. Private Domaine with

beach & sports club.

FF 3.5 million.

Tel. (33) 4 94 71 55 03

Tel Int +44 (UK) (0)181 906 0515

Golden Bay Club
Best Water Front Price in Miami Beach

New Luxury Condos from the $170,000s
• Vacation • Year 'Round Living • Rental Investment •
• 2 Bedroom/ 2 Bath Condos • Boat Docks Available •

• 1-Year Signature Social Membership Turnberry Isle Resort Club •
• Summer, 1998 Occupancy • Brokers Welcome •

Please Request Brochure
Phone: +1 (305) 944 5993
Fax: +1 (305) 944 6773
E-Mail: watervu@icanect.net

Exclusive Sales and Marketing by 
Kirschner Realty International, Inc.
17044 Collins Avenue
Miami Beach, Florida, 33160, U.S.A.

Overseas Chain of Estate Agents Network

presents
“The Marbella Collection”

Latest Beach and Golf Projects.
Guaranteed Rental income.

“SUPERCOVER GUARANTEE”

Pop in for a chat and free
colour copy of

“O.C.E.A.N.’s BRO/LOGUE 2000”,
your definite property guide.

Ocean Estates Marbella
Galeria Comercial No. 4-5

Hotel Rincon Andaluz
Ctra. de Cadiz km 173

29660 Nueva Andalucia
(Marbella) Malaga - SPAIN

HOTLINE: Int. +(345) 281 17 50
Fax: Int. +(345) 281 45 95

E-Mail: ocean@impronta.es

SPAIN - COSTA BRAVA (GIRONA)

Platja d'Aro - 100 mts. from beach 7 Apartments from
67 - 123 sq. mt., 2/3 rooms; 2 bathrooms; kitchen,
8 units underground parking and 5 storage rooms

Ideal couples; centre village with all amenities
within walking distance

GLOBAL PRICE: 82 M. PTAS.
Available separately from 9.3 M. Ptas.
PHONE: 34 3 453 72 66
FAX:  34 3 215 55 82

SWITZERLAND Villars Chesières - The Astragale - Domaine de l'Elysée
The Domaine de l'Elysée is an unspoilt 15 acre natural parkland estate situated on an easily
accessible plateau just outside the centre of Villars, immediately adjoining the famous Domaine
de la Residence.

It offers easy access to the centre of town and to the Roc d'Orsay cable car station and ski
pistes. The views are absolutely stunning and the peace and beauty of the environment is
totally unique.

At the highest point of the Domaine de l'Elysée we are offering 14 super-luxury apartments in
the "Astragale", which are built to the highest standards of Swiss quality. These apartments offer
charm, discretion, panoramic southern views and unbeatable prices.

Villars offers beauty, security and a healthy quality of life at 1200m with every facility from
skiing to golf, swimming, tennis, luxury hotels, restaurants, exciting stores and attractive
boutiques. It is an internationally renowned yet human-sized resort, perfect for all four seasons
and easily accessible to the delights of Montreux, on Lake Geneva, just 20 minutes away by
road, or a little longer by train.

The Domaine de l'Elysée represents a setting of unique beauty and tranquility with
properties offered at a most competitive price.

Prices from £120,000 (Fr.s.220,000).
Up to 65% financing available at Swiss Franc mortgage rates of approx. 5%

These freehold properties represent the very best example of apartments, chalets and houses
which we build, manage and promote in Switzerland. Lennards Properties International is a
British owned Swiss company with over 20 years experience, offering full advice on investments
both Swiss and worldwide, Company domiciliation and work permits for clients seeking
permanent Swiss resident status.

LENNARDS PROPERTIES INTERNATIONAL
INT +44 (0)181 906 0515 or INT +44(0)181 958 6976/5194

NOW HALF SOLD

GSTAAD
CHATEAU D'OEX

FOR SALE

(permission for foreigners 
available) in best locations.
1 -3 bedroom apartments.

Starting SFr. 340,000.

AGENCY C. & E. MATTI
CH - 3780 Gstaad,

Switzerland
Tel: 41 33/744 26 25
Fax: 41 33/744 69 64

PRIME GREEK
PROPERTY

Andros Island, Cyclades. Near
seaside, harbour. 60,000 m2,

two recently refurbished (partially
furnished) houses (95 m2 and

75 m2). Gardens, patio.
Water from well/cisterns.

Contact e-mail
100601.3415@compuserve.com 

or fax (+49) 6155 66233

MOUNT PELION

Two storey house in 1500 sq.m. of
orchard two miles from golden

beaches of Ayios Yiannis. 4 bedrooms,
30ft sitting room with balcony, utility
room, kitchen, bathroom, 70ft terrace

with fabulous south facing views
of  the Aegean. Good order

throughout.

Private sale £78,000
Tel: +44 (0)1225 311194
Fax: +44 (0)1225 484430

CYPRUS Retirement,
Holiday, Investment
Properties. Free List. 

Joint Ventures, Offshore
Companies, Accommodation.

THEOMARIA Box 4282,
3722 Limassol, Cyprus.

Tel: (357 5) 372917
Fax: (357 5) 377740.

I TA LY
The Marche

Restored Mill
200 million LIt and
other properties for

sale. Reliable follow
up service.

Contact Danny Beattie at

EXUS LTD.
Tel/Fax:

+39 737 630545
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REAL ESTATE FRANCE

INVESTORS
you are searching for
RENTABILITY,

attractive real estate transactions.

R.E.F. can offer you excellent opportunities mainly
located in Paris and the French Riviera concerning:

- office buildings  - house buildings
- shopping centers  - industrial premises

PHONE: (33)  4  7271 3595 
FAX: (33)  4  7869 4542

www.ref. fr  E-mail:  ref@ref. fr

PARIS 15TH ARRONDISSEMENT

For Sale In Prime Location
LUXURY BOUTIQUE

Suitable for all types of business.
Area being upscaled
Guaranteed Potential

Selling Price: FFr 3,800,000
Monthly Rent: FFr 6,000

Contact: Tel +33 1 46 48 85 60 
+33 1 42 73 35 29    +33 1 46 07 51 07
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FOR SALE BY
PRIVATE TREATY

Internationally renowned Seafood
Bar, Restaurant and Townhouse.

Eight quality guestrooms, owner's
apartment.

"Doyles"
Dingle, Co. Kerry

Ireland
(Also available 4 self-catering

apartments located nearby)
John Moore 

MIAVI +353 66 51588
John P. Younge 
+353 1 6618428

FOR INVESTORS
MANHATTAN REAL ESTATE

Consultant with over 20 years of experience
in this market can assist you with all your

property concerns.

Investing, financing, representation,
management, relocation, leasing, etc.

Full and confidential attention.
Please call +1 212 575 2347
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QUALITY SECOND HAND &
REFURBISHED INDUSTRIAL UNITS

FOR SALE 

UNIQUE OPPORTUNITY
"We specialise in the dismantling and
re-location of quality industrial units

offering massive savings on new prices."

MANY MORE AVAILABLE - PRICES INCLUDE DISMANTLING AND FULL
PLANS. TRANSPORT ARRANGED. RE-ERECTION SERVICE AVAILABLE 

IN MOST COUNTRIES. 

Tel: +44 (0)1332 541433 (3 lines)
or Mobile: +44 0378 631516

255'(L) x 157'(W) x 19'(E) COMP PANEL - 40,035 SQ.FT.

(GLA/001) £160,000

156' (L) x 236' (W) x 20' (E) BOX PROFILE - 31,048 SQ.FT.

(MER/001) £45,000

208' (L) X 102' (W) X 17'(E) BOX PROFILE - 23,206 SQ.FT.

(SWA/008) £63,000

104' (L) X 102' (W) X 17' (E) BOX PROFILE - 10,608 SQ.FT.

(SWA/004) £31,800

140' (L) X 59' (W) X 13 ' (E) BOX PROFILE - 9,360 SQ.FT.

(ACC/001) £32,000

121' (L) X 66' (W) X 17' (E) BOX PROFILE - 7,986 SQ.FT.

(SWA/007) £23,950

91' (L) X 55' (W) X 24' (E) BOX PROFILE - 5,005 SQ.FT.

(GLA/009) £12,500

120' (L) X 38' (W) X 18' (E) BOX PROFILE - 4,560 SQ.FT.

(MAN/007) £12,500

76' (L) X 60' (W) X 18' (E) BOX PROFILE - 4,560 SQ.FT.

(MAN/004) £12,500

52' (L) X 41' (W) X 18' (E) BOX PROFILE - 2,132 SQ.FT.

(AYL/003) £6,400

216' (L) X 121' (W) X 23' (E) EXTRA WIDE FRAME - 26,136 SQ.FT.

(GLA/008) £52,850

160' (L) X 95' (W) X 21' (E) FRAME ONLY - 15,200 SQ.FT.

(GLA/004) £22,800
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Next week’s property
pages will focus on

ITALIAN
PROPERTY.
For more information

or to advertise,
contact

Leo Rayman &
Jennifer Mullen

+44 (0)171 418 7878 (tel)
+44 (0)171 713 1835 (fax)

E-Mail:
classified@the-european.com
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Irish market rising
despite tax increase

RESIDENTIAL
A steep rise in stamp duty on dearer homes has

not deterred buyers, reports Clive Branson

On the waterfront: Gurthalougha House on Lough Derg is for sale at Ir£700,000 with 52 hectares, or Ir£550,000 with eight 
HE Irish government
has offered several tax
breaks for sports stars,
writers and artists to

encourage them to buy
property in the republic. 

As a result, there have
been high-profile immi-
grants such as Damon Hill,
reigning Formula One world
champion, and Hollywood
film stars. But property in
all price sectors is selling
quickly. Prices in the resi-
dential market have risen by
ten per cent this year.

The recent steep increase
in stamp duty to nine per
cent on homes costing more
than Ir£180,000 ($290,000)
has failed to deter buyers.

Arthur Davis of the Hamil-
ton Osborne King agency
cites pent-up demand as one
of the reasons for the buoy-
ancy. There is also a short-
age of development land
available in Dublin (only 25
new schemes were started in
the first quarter of this year)
at a time when the strength
of the economy is creating

T

PLUGS
&

POINTS

Don’t forge
many well-paid jobs; of 400
people who sold their homes
in the city in the past six
months, 34 per cent of them
told agent Sherry FitzGerald
that they planned to buy
more expensive property.

The strong residential
market is not confined to
Dublin. Foreign buyers,
notably the British, Germans
and Dutch, are a big influ-
ence in many areas of the
country. 

Large country houses are
in short supply, says
Michael Daniels, an agent
based in Mallow, County
Cork. He is marketing
Gurthalougha House, at
Ballinderry, County Tipp-
erary, with Dublin-based
agent Lisney.

The property is part of the
“Hidden Ireland” group of
t to ask for

BRIEFS
country houses which
accept paying guests,
among them film stars
Martin Sheen and Bill
Murray.

Gurthalougha House, situ-
ated on Lough Derg, part of
the Shannon river system,
has four reception rooms
and 11 bedrooms. Accor-
ding to Daniels, the prop-
erty’s private harbour is the
deepest on the lough. The
price for the 52-hectare
estate is Ir£700,000, or
Ir£550,000 for the house
and eight hectares.

Denis English, who spe-
cialises in restoring Irish
country properties, is selling
Castle Durrow in County
Laois, one of a small num-
ber of pre-Palladian houses
in Ireland. The original
house was built between
Two 

 the fridge
MOTO
1713 and 1732, but English
has enlarged it and created
28 main bedrooms, most of
which have en-suite bath-
rooms, and three self-con-
tained apartments. The price
is Ir£675,000 for the house
and eight hectares, which
include a small castle that
needs restoring.

Avoca Lodge in County
Wicklow, close to the village
in which the British televi-
sion series Ballykissangel
is set, is being auctioned in
Dublin on 5 June unless sold
beforehand. 

Dublin agent Ganly
Walters and Britain’s Strutt
& Parker are marketing the
lodge at Ir£325,000. It has
four reception rooms and
four bedrooms, and the
basement is a self-contained
three-bedroom apartment.
There is a three-stall stable
block in the 2.4 hectares of
grounds. The same two
agents are also marketing
the 186-hectare New Forest
Estate at Tyrrellspass,
County Westmeath. Its late
better
Tony Lewin has se

has two engines. Bu
around $5,000 per

RING

Ireland
18th-century house has four
reception rooms, eight bed-
rooms and four bathrooms.
In addition, there are a man-
ager’s house, six stables and
outbuildings. The price is
Ir£1.1million. Another large
 than
en the future, and it 
t will the extra cost of
 car deter buyers?

COMMER
Foreign capital

in to Europe’s
growing proper

 celebra
house which will be auc-
tioned on 4 June is
Eadestown House at Naas,
County Kildare. 

The property, which won
a Royal Irish Architectural
Institute award for its
 one

CIAL
 is flowing 
 fastest 
ty market 

tes a yea
restoration, has four recep-
tion rooms, and five bed-
rooms and bathrooms.
Hamilton Osborne King is
marketing the property at
Ir£650,000.

Contacts: (all tel +353):
Further information 
Peter Matthews, Aslib, The 

Management, Information
London, EC1V 9AP, UK. T

Fax: +44 (0)171 430 0514
WWW: http://www

Latin A
comes
into fa

r to rem
Sherry FitzGerald, 1 661
6195; Denis English,
522544; Michael Daniels,
2539145; Lisney, 1 661
5222; Ganly Walters, 1
662 3255; Hamilton
Osborne King, 1 676 0251.
ember

r OLD Cadet House at St Martin in
Jersey, which has spectacular views of
the French coast and the Mont-Saint-
Michel, is being sold through Knight Frank
and Broadland Estates for £850,000 
($1.4 million). Once the home of a Royal
Navy training school founded in the
1860s, the house has two reception
rooms, a conservatory, master bedroom
suite with dressing room/study, and four
further bedrooms. There is a self-
contained staff flat, plus the two-bedroom
Old Cadet Cottage. Contacts: Knight
Frank, tel +44
(0)171 629 8171
or Broadland
Estates, tel +44
(0)1534 880770.   

r MENTMORE
Towers, once the
home of Baron
Meyer Amschel
de Rothschild,
and now owned
by the Maharishi
Foundation, is
being sold through Savills with an asking
price of £10m to £15m. Designed by Sir
Joseph Paxton, the Grade 1 listed
building was offered to the British
government by the 7th Earl of Rosebery in
1997 for £3m (including contents) in lieu
of death duties. The offer was refused,
and the subsequent sale of the contents
raised £6 million. Contact: Savills, tel +44
(0)171 409 8883

r NETHERLANDS-based Schroders
International Property Fund has bought

the 41,000sqm
Carugate
shopping centre
on the northern
outskirts of Milan
from Italian retail
group, Gruppo
GS for Nfl 150m
($78m). The main
tenant, which
occupies
30,000sqm, is the
Euromercato
supermarket.
THE 48th Congress of Fiabci, the
international property federation,
takes place in Dublin next week,
writes Clive Branson. Its main
theme will be the growing confi-
dence in the global property indus-
try, and the federation could hardly
have found a better place in which
to discuss it.

The Irish property market has
become the fastest-growing in
Europe and, according to Aidan
O’Hagan, managing director of the
Hamilton Osborne King agency,
there is no slackening in the pace 
of the country’s property business
after “an exceptional 1996, when
returns on property reached 18.9
per cent”.

The stimulus for the market is
provided by rapid economic growth
in Ireland (at seven per cent a year,
it is the fastest in the EU) and the
inflow of foreign capital to industry
and property. In the first three
months of the year, 67 per cent of
the lettings in the Dublin office 
market were to foreign companies,
says Sherry FitzGerald, a leading
estate agent. Tony Grant, chairman
of the UK company Olives Property,
has bought one investment property
in Dublin and would like more. “But
the market is going too fast for me
at the moment,” he says. 

Rents are reaching record levels
and are forecast to top Ir£212
($318) a square metre per year in
1997. Speculative development
under way will provide around
90,000 square metres of offices in
Dublin, where existing total office
space is 1.35 million square metres.
Sherry FitzGerald estimates that
office demand this year will be
75,500 square metres, with a further
160,000 square metres being
required from the next year to 
the end of 2000. Aidan O’Hagan
believes that the growth of the prop-
erty market will continue “for at
least three years”. 

A further significant indicator 
of the health of the market is the 
11 per cent increase in auctions of
commercial and residential prop-
erty. There were 205 in January-
March and this year’s total is
expected to exceed 1,500. The suc-
cess rate has been exceptional, with
more than 85 per cent of the proper-
ties offered being sold. 

Every sector of the property mar-
ket is enjoying buoyant demand.
“The strength of inquiries for indus-
trial property, and the demand for
land, are now at their strongest level
for 20 years,” says Paul McNeive, a
director of Hamilton Osborne King.
As with offices, speculative develop-
ment in industrial property is also
increasing, with more than 100,000
square metres coming on-stream in
Dublin. In retail property, it is a sim-
ilar story. Every shop in Green
Property’s 39,030-square-metre
Blanchardstown centre was let
before the development was opened
last October, many of them to 
foreign retail groups. 

Green Property is one of many
companies that have benefited from
the rapid expansion of the market.
Since Stephen Vernon took over as
managing director in 1993, Green’s
market capitalisation has risen from
below Ir£10 million to a current
Ir£156m; pre-tax profits increased
by 34 per cent last year to Ir£8.5m. 

Apart from its plans for expanding
the Blanchardstown shopping cen-
tre, the company is also building an
industrial park with the Dublin
Corporation on a 40-hectare site to
the west of the city.
merica
 back
vour

Peter Matthews on
lucrative projects for

European firms
HONDA’s CR-V (right) arrives in Europe
this week with the first imports being
seen in Germany and the UK, writes Tony
Lewin. The car shares the excellent dri-
ving qualities of its rival, the Toyota’s
RAV4, but is styled in a less overtly trendy
way. “It is not an off-road vehicle,” says
Honda’s UK product planning manager
Stephen Hollings. “It is for grass and
gravel rather than mud and snow: a car to
get you to the beach.” 

Uncompromised by the sort of mechani-
cal gear needed for heavy farmwork, the
CR-V can be driven on the road just as eas-
ily and quickly as a family car. I even man-
aged to stay with a “hot” hatchback on a
twisty country lane. High-speed, stability
and refinement are good as is the auto-
matic four-wheel-drive transmission. 

The high-up driving position gives the
CR-V a touch of the people-carrier, and
this is where I think its real strength lies.
Though you can’t move the seats around
as in a Renault, the Honda is packed with
clever details for an outdoor lifestyle. For
example, there’s a picnic table, with a
hole in the centre for a parasol, that
appears from the boot; a waterproof stor-
age area for muddy boots; and even an
optional shower for hosing down passen-
gers or equipment. Further options
include a fridge and a hydraulic cycle lift.

All these lifestyle accessories cost
money, of course; but the basic CR-V is
well priced. At £16,995 ($27,500) includ-
ing automatic transmission and dual
airbags, the LS version comfortably
undercuts the five-door RAV4, which it
betters on several counts.

The CR-V might not handle in quite
such a sporty way as the RAV4, but it is
more practical and convenient. Its only
negative points are excess tyre noise, an
awkward tailgate and a dull dashboard. 

However the CR-V has been a huge suc-
cess in Japan and the US – so some
European markets will not receive sup-
plies until next year. By that time, Land
Rover’s new Freelander will have
appeared, aimed at attracting the same
type of buyers away from dull, hatchback
lifestyles. 
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r THE alarming
illustration (right)
shows Saab’s
new air-
conditioned
seats. The built-
in ventilation has
twin, three-speed
fans drawing
“hot and humid
air” through 
perforations in the seat
base and backrest. The air
is expelled under the seat.
“These seats contribute to
improved safety as they
help the driver remain fresh
and alert,” says Magnus
Jonsson, head of technical
development at Saab. The
ventilated seats will appear
as optional equipment on
Saab models next year.

r HONDA’S latest 
micro-car, just launched in
Japan, packs an automatic
gearbox, power steering
and air conditioning (all
standard equipment) into
its little one-box shape. The
new model, called Life,
also offers the unusual 
feature of an anti-bacterial
steering wheel, whose
ultra-smooth coating
resists the growth of 
bacteria. In recent months
anti-bacterial pens, calcula-
tors and telephones have
become popular in Japan.

r DESPITE SEAT’s 
reputation for loud and
lurid colours – the 
fluorescent “frog green” of
its rally cars being a prime
example – its customers
are fairly conservative, at
least in the UK. Their most
frequently chosen colour
for new SEATs is red,
which accounts for more
than a quarter of all sales,
followed by white and blue.
“Our striking colours have
long been admired,” said
SEAT’s Kevin Rose. “But it
is only recently that our
customers are exhibiting
the confidence to order
more conspicuous finishes
like our fluorescent  green.”
LECTRIC cars are out,
hybrid engines are in.
The way ahead – and
the way round the

ever-tightening environmen-
tal regulations – is for cars
to have two motors, accord-
ing to Toyota’s head of
research and development
worldwide, Akihiro Wada.
And he ought to know: his
annual budget for research
and development is bigger
than many car companies’
annual turnover. 

Wada’s realistic view of
the potential of the electric
car is balanced by his enthu-
siasm for the idea of mixing
both battery and petrol
power on the same vehicle.
“We are sure the hybrid will
lead car technology into the
21st century,” Wada told a
technical seminar in
Brussels recently.

The problem with electric
vehicles is their cost – twice
as much as petrol-engine
cars. The batteries are the
biggest factor. Wada says
that “unless there is a major
technical breakthrough, it
will be difficult for the elec-
tric car to succeed in the
market: the batteries would
have to come down to one-
tenth of today’s price”.

The hybrid promises the

E

best of both worlds, says
Wada. Out-of-town it will
have an unlimited range
(unlike an electric car)
because of its refillable fuel
tank; in town it can switch
automatically to battery
power whenever electric
operation is more efficient,
or when air-quality regula-
tions demand it. The tradi-
tional hybrid drawbacks of
high cost and unfriendly dri-
ving characteristics are
being overcome, according
to Toyota; and to prove the
point the company plans to
put a hybrid model – the
world’s first – on sale this
autumn.

“We’re aiming at a price
no more than 20 to 30 per
cent above that of a conven-
tional car,” says Wada. “We
hope customers will be able
to make savings during the
lifetime of the vehicle –
preferably in the first two or
three years – which will off-
set the cost of the car.”

For the $5,000-odd pre-
mium the user will get a car
capable of twice the
efficiency of a standard
model, using only 3.57 litres
per 100km in the Japanese
“city-mode” fuel test and
emitting less than one tenth
of the Japanese permitted
levels of carbon monoxide,
hydrocarbon and nitrogen
oxide. But the adapted
Corona (similar to Europe’s
Carina) will have better per-
formance than a 1.5-litre
Corolla automatic.

This might seem too good
to be true: Toyota concedes
that it will be subsidising
the first production hybrids.
But Wada and his team are
confident that “drastic” cost
reductions can be made to
bring the price of hybrids to
within a few percentage
points of ordinary cars.

Its first hybrid has a 1.5-
litre petrol engine running
at relatively low revs linked
to a generator, a battery and
an electric motor – via an
ingenious power-split device
which eliminates the need
for a clutch and gears. It is
smooth and easy to drive,
says Toyota. The hybrid will
come to Europe, but only
after it has proved itself suf-
ficiently in Japan, where dri-
ving conditions are less
demanding. The closest
Toyota would give to a defi-
nite date for European sales
was “2000 and something”.

Nor has a definite date
been set for European
Toyotas to be fitted with the
company’s other big leap
forward, the D-4 engine.
The ‘D’ stands not for diesel
but for “direct”: this is a
direct-injection petrol
engine which promises to
combine the power and
refinement of a petrol
engine with the economy of
a diesel. Mitsubishi, too, has
developed a direct-injection
petrol engine, which it calls
“GDI”; but it is committed to
bringing the technology to
Europe this autumn. 

However, the poor quality
of European petrol poses a
big problem for direct-injec-
tion engines: with six times
as much sulphur in our fuel
as in Japan’s clean blends,
the special catalyst which
deals with nitrogen oxides
from the exhaust soon
begins to foul up and lose its
efficiency. 
LATIN America has boun-
ced back as one of the
darlings of the world’s
financial markets and is
highly attractive to
European companies
searching for business.

Following the near-
meltdown in the region’s
economy a few years
back, the future is look-
ing better, with lucrative
opportunities springing
from private sector
expansion, privatised
infrastructure and state
authorities with newly
borrowed cash to spend.

The point was under-
lined last month when
6,000 bankers went to
Barcelona to hear the
Inter-American Develop-
ment Bank (IDB) tell
them how Latin America
is booming.

The IDB,
which is a part
of the World
Bank, fin-
ances projects
mainly in Lat-
in America,
and, although
the way it
works is
somewhat dif-
ficult to
understand, it
is a fertile area for firms
looking for project work.

Last year the bank
authorised private sector
support to the tune of
$198 million. The Amer-
ican Investment Corp-
oration, one of the IDB
organisations, approved
43 projects as a part of
this programme worth
$76m; companies in
Europe which took part
in projects received
almost a quarter of this
sum because most of the

BUSINES
OPPORTU
EU’s member states
belong to the World
Bank. Projects included
water flow metering and
rail trucks for Brazil,
hardware and software
for Venezuela and a con-
tract for $6.3m to supply
a power line in Argentina.

However, this year’s
support figure will not be
disclosed until next year;
IDB officials keep their
budget confidential. But
every fortnight it does
publish details of projects
that are available in
World Bank publications
and its Web site. Usually
there are about 50, and

they are worth
anything from
$100,000 to
$100m.

The IDB also
invites compa-
nies which
would be int-
erested in join-
ing projects to
register their
expertise with
the bank; they

can then be invited to ten-
der if a suitable project is
available. Also, the EC
has a budget of more
than Ecu230m ($276m)
to support the Latin
American economy. 

For details of the IDB
telephone: +001 202
6231753 or fax +001
202 6231402. The EC
contact for South Amer-
ica is JM Anacoreta in
Brussels, telephone
+322 2992331 or fax
+322 2991010. 

S 
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Christie’s cashes in
on private passions

Big private spending
remains important,

writes Laura Suffield

Old guard
is shown
the door

BUSINESS TRAVEL
A new breed of

concierge is ready to
greet you at your

chosen hotel, reports
Bruce Martin

SALEROOM

Loeb: $92m raised
Y TRADITION, the
hotel concierge is a
man of a certain age
stuffed with a curious

mixture of dignity and
street-wisdom. He has a
phone tucked under his
chin, another waiting on the
desk, and is simultaneously
sending semaphore signals
to doormen, pages and bell-
hops. The intimidating
twice-over he gives you as
you walk across his lobby
tells him your income and
net worth, the name of your
tailor and the status of the
partner you are with. 

Traditions change, of
course: a lot of concierges
today are young, female,
and have a sense of humour.
When I offered the tradi-
tional view of their profes-
sion to 500 members of the
elite corps of concierges at
the 44th International
Congress of Les Clefs d’Or
(they wear lapel pins of
crossed golden keys) in
Rome, quite a few laughed.

But the old concierges
won’t disappear in a hurry:
longevity is part of their
stock in trade. While man-
agers come and go, they
stay for ever, growing more
dignified as they get older. A
cartoon doing the rounds in
Rome showed a hotel guest
asking the general manager
if he could please arrange a
meeting with the concierge.
And although their job is
changing,  according to
Simon Thomas, the 26-year-
old head concierge at the
Royal Garden Hotel in
London, it is not very differ-
ent from what it was.  

“It used to be a very grand
job, but then concierges
withdrew to focus on book-
ing cars and trips – basically
being a travel agent. Now
it’s going back to how it was
in the grand hotels of the
1950s: the concierge is the
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general manager’s right-
hand man, greeting guests,
controlling reception, look-
ing after the front hall.”

Les Clefs d’Or was
founded (in Paris, of course)
in 1929; it became a
“European Association” in
1952, and “International” in
1970. Today it has 4,700
members in 32 countries,
and strict conditions for
entry: five years’ service as
a concierge in a good hotel
and a proposer and secon-
der from among Clefs d’Or
members. In 1984 it set up
the world’s first concierge
school, the College Sainte
Barbe on Paris’s Left Bank,
offering 18 students an
eight-month course. Similar
concierge schools, run
under the auspices of Les
Clefs d’Or, have since
opened in Budapest,
Montreal, Fort Lauderdale,
Florida, and Tokyo.

The new professionalism
will, says Nigel Massey, a
hotel consultant in London,
lead to “the demise of the
arrogant long-serving
concierge who has lost sight
of the fact that he is there to
provide a service, not to
patronise the guest.  

“We’re seeing younger
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phones are operated an
concierges, especially in the
designer hotels like the
Metropolitan in London, the
Montgomery in Brussels,
and the Ambassador in
Amsterdam. They’re all
doing away with the formal-
ity, making it more relaxed.
You’re always going to have
your Crillons and your
Bristols with your traditional
concierge, and you need
that function in hotels with
350 rooms. But many of the
smaller luxury hotels have
got rid of them.”

GOOD thing too,
suggests Massey.
“The guest is getting
better value. The car

rental firm that says to the
concierge ‘Use us and we’ll
make your life a little
sweeter’ may not offer the
best value to the guest.”
Danielle van der Loos, gen-
eral manager of The
Lowndes in London, agrees
that a concierge “is a possi-
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ble source of corruption:
they may favour companies
that give them a bit more
commission. We monitor
this very carefully: compa-
nies send us their bills and
commissions go to the hotel,
not the concierge”.

Nevertheless, she believes
that clients “expect to see a
traditional concierge. And
he has to look like a
concierge – a little bit older,
a bit overweight. Patrick has
been here for 22 years, and
people come back for him”.
A concierge, she says, is
“the eyes and ears of the
hotel. They find out things
about the guests, their likes
and dislikes”. 

Say you want to hire a
tuxedo, get tickets to a sold-
out show, or rent an ele-
phant for a photo shoot.
What is the best technique
to persuade a concierge to
display the art of achieving
the impossible? Holly Stiel, a
concierge at the Grand
BUSINES
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N MAG
Hyatt in San Francisco (and
author of Ultimate Service:
The Complete Handbook to
the World of the
Concierge), advises that
guests should introduce
themselves to the concierge
and deal with the concierge
to establish a relationship.

Stiel recommends tipping
on an ad hoc basis: she sug-
gests $5 to $15 for a hard-
to-get restaurant reservation
or at least $20 “for a com-
plex project such as plan-
ning an itinerary”. But it
helps, she says, to tip in
advance: “If I were handed a
big tip along with a request
for a reservation at a partic-
ular restaurant, I’d feel terri-
ble if I couldn’t get it.”

Sean Thomas at London’s
Royal Garden disagrees. “I’d
tip at the end of the day,” he
says. “Leave some cash if
you’ve used the desk a few
times. And the nicest com-
pliment is a thank-you note.”

Traditions can change.
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YELO BLCK
HE rich are still with
us. And they are 
still spending their
money at auction, if

recent results around the
world are any indication.

Christie’s in New York
was the first saleroom this
season to reap the benefits
of big private spending, at
its sale of the John and
Frances Loeb collection on
12 May. Expected to yield
around $80 million, the
final total for the 29
Impressionist and Modern
pictures offered was a
huge $92,794,500, with all
but one lot sold.

As well as some serious
prices for the top lots –
$23.1m for Cézanne’s
Portrait of the artist’s
wife in a yellow chair,
and $18.7m for a self-por-
trait by Manet – the not-
able feature was the promi-
nence of private US
buyers, who accounted for
four of the top ten lots.
Europeans bought two
more. (The purchasers of
the other big lots chose to
remain anonymous.) A
breakdown of the sale
showed that 46 per cent of
the pictures were bought
by Americans, 39 per cent
by Europeans and seven
per cent by Asians,
with the rest unde-
clared.

There is every
reason to be looking
to New York at pre-
sent, both for buy-
ers and sellers.
Single-owner private
collections are the
most sought-after
consignments for
the salerooms, and
this is proving to be
a strong year for
such sales, particu-
larly in the US. 

The Loeb sale had
outstanding works
of art, but it also
had the social
cachet of “old”
American money.
John Langeloth
Loeb was the head

T

Portrai
ORY

AUTO

EDIATE &
LIMITED
tal available for
iable commercial
s! Minimum  U.S.
1 million -

O maximum.
717-397-7777
 717-397-7490

(USA)

INTERNET
ww. intbuscon.com

Quantell Inte
Trade Fin

•Forfaiting and Disco
•Arranging Back-to-B

Letters of Credit
•Purchase Order Fin

Buyers Credits
•Structuring Counter
•Project Finance
•Secured lending ag

Tel: +44 144
Fax: +44 14
Broker Enquirie

IF YOU HAVE A
trading program
have the funds to
participation. No
TEL: +1 561 63
+1 561 637 4364

A X  F R E
LL MAKES & MODELS - C

EUROPEAN - JAPAN

ND NEW CARS DIRECT FR

now the specific make & model you are in

ral Information Booklet with the current p

SHIPSIDE TAX FREE WO
uisweg 631, PO Box 430, 2130 AK

Phone: +31 20 653 33 33 
net: http/ /www.shipside.com

Send me your General Info

----------------------------------------------------
s: ------------------------------------------------

----------------------- Postal Code: -------

 -------------------------------------------- Fax

erested in make:  (1) --------------------

(2) ------------

................................
of the brokerage house
Loeb, Rhoades and Co,
and a pillar of Wall Street’s
old guard; his wife was the
daughter of Arthur Leh-
man of the Lehman Broth-
ers banking firm.

Family ties may have
helped Christie’s to gain
the consignment: Stephen
Lash, vice-chairman of
Christie’s America, is mar-
ried to a member of the
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Lehman family. The pro-
ceeds of the sale are to go
to a new philanthropic
organisation which will
support programmes in
education, health, family
planning and art, all of
which benefited from the
Loebs’ generosity during
their lifetimes.

Later this year, Chris-
tie’s will hold an even big-
ger event, which could be
the highest-value single-
owner sale ever. 

The collection of the late
Sally Ganz, who was mar-
ried to the Manhattan cos-
tume-jewellery mogul
Victor Ganz, is to be
offered in New York in
November; and the pro-
ceeds are expected to
reach $125m. 

Details of this spectacu-
lar collection of modern
and classic contemporary
art have yet to be
announced. But already
observers are regarding
the sale as a test of the
recovery of the Modern
picture market, which has
seen no results in the past
six years to compare with
those made at its high
point in the late 1980s and
very early 1990s (includ-
ing the mixed-owner sale

at Sotheby’s in New
York in May 1990
which realised
$260m).

Another part of the
world has also seen
strong saleroom
activity. Sales of
Chinese art at Chris-
tie’s and Sotheby’s
in Hong Kong in late
April were extremely
successful, with both
houses achieving the
best results ever in
the soon-to-be-for-
mer colony. 

Sales of jades, jew-
ellery, snuff bottles, 
watches, paintings 
and ceramics 
sold for HK$316m
($45m) at Christie’s
and HK$277m at
Sotheby’s.hair
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OFFSHORE COMPANIES
AND TRUSTS

IN LIECHTENSTEIN
AND WORLDWIDE

Ask for our free information
about company forms in
Liechtenstein and other

offshore places.

Fiduciana
Verwaltungsanstalt

Egon Kaiser, Egerta 53,
POB 2, FL-9496 Balzers

Principality of Liechtenstein
Tel:  +41 – 75-388 02 02
Fax: +41 – 75-388 02 19

E-mail: fiducia@EKVWA.LOL.li

BANKING
BANK ACC US/EU/SWISS $350
CREDIT CARD $299, TAX FREE

NO REFERENCES, BANCORP
$2900, COMPANIES + BANK

ACC $1100
S.AM IMMIGRATION

S & M INTERNATIONAL
TRADE AND FINANCE LTD

CALL FROM A FAX  USA +302
996 5825 ENTER PROGRAM 128
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100% Legal Government issued:
• 2nd CITIZENSHIPS • 2nd PASSPORTS •

More than 20 reputable countries. 30 to 180 days start to finish. Money in
Escrow with AAA-rated Bank. No payment unless your application is

successful. A citizenship is for life. Go with professionals you can trust.

INTERNATIONAL ATTORNEYS SEYCHELLES LTD.
“Fax on Demand” Service: ++(248) 225 137

Tel: ++(248) 225 017 Fax: ++(248) 225 160 or 225 136
E-MAIL:intatt@seychelles.net or intatt@aol.com

Visit our web site at: http://www.seychelles.net/intatt

CT BUSINESS CENTRE
Accomodation Addresses

Business & Private.

Live P Answering.
Mail Shots & Mailing Lists.

UNITED KINGDOM.
Tel ++44 1296 337666
Fax ++44 1296 337455

READERS’
NOTICE

Readers are advised to seek
appropriate  professional advice before

sending any  money or entering into
any commitments.  The European

cannot be held responsible for loss or
damages incurred as a result  of
responding to advertisements.

"CUTE EGG GROWING GAME"
Direct from Far East.Used 4x4
luxury cars,tractors,construc-
tion equipment,direct from
Japan.Telexport trading Co.
Tel:+44(0)1233 756564
Fax:+44(0)1233 756511

COLOUR NEGATIVE FILM
Branded 35mm film, single use
cameras, CDR's video tape...all
size packages.  Fax un now on
#44 (0) 121 631 2167.

GENERIC CIGARETTES
American blend tobacco, low-
est prices, private labelling
available. FAX USA: 1 (954)
474-3866

GRADE "A" WHITE REFINED
SUGAR S.A. origin, authentic.
FAX USA: 1 (954) 474-3866.

LEVI 501's. Used and New.
Quality jeans direct from the
USA. Fax: 503 628 0749 USA.

LEVI'S 501 NEW & USED ON A
REGULAR BASIS  Tel: (514)
845 2204  Fax:(514) 845 3834
Canada

POWDERED MILK, Holland ori-
gin, low prices, volume pur-
chases only, fax USA + 954-
474-3866. 

POWDERED MILK: Full cream
and skim.  Low world prices,
volume purchases only.  Fax:
USA + (954) 474-3866.

SCOTCH WHISKEY from £9.95
per case also Gin,Vodka,Beer.
Fax:+44 (0)1273 606 924 

AMBRANCH BUSINESS CEN-
TER, USA mail, phone and cus-
tomized office services.Agent
for US food products. Fax
USA+3039887145

CONFIDENTIAL UK MAILING
Address, live telephone answer-
ing service, Fax - Voice mail. Tel
+44 (0)1705 696933

COMPUTE YOUR U.S. income
tax exclusion, get extension
filed using our Website-TAX-
HELPER.COM It's free! E-mail
KLARINCPA@tax helper.com or
FAX:714-833-1886 USA

EQUITY INVESTMENT services
for emerging markets. Contact
by fax: +358-9-8043380

LONDON ADDRESS/
P h o n e / F a x .
Reg.Office.Co.Formations.  Fax
for Svce Info: +44 171 250
3109. Phone: +44 171 608
1427.TMP Ltd.

MAILING LISTS Berger & Co.
Tel. +44(0)131 226 2996 Fax
+44(0)131 226 7901 

SHRIMPS / JEANS / T-SHIRTS
@ 85p. 100,000pcs. tel:44-151-
707-8543 Fax: 001-305-532-
5696.

USA IMMIGRATION ADVICE
Visas, greencards, etc. Fax for
brochure +353 505 41416

LUCRATIVE EXPORT ORDERS
won in Malaysia, Indonesia,
Brunei. Resident British sales
team. Tel: 01481-701575/Fax:
701576

OFFSHORE COMPANIES:
JPCR. Tel: +44 (01624) 629529
Fax: +44 (01624) 629662.

TO SELL
TRANSATLANTIC

REINSURANCE CORP.

reg in Republic of NAURU,
March 1997 Nominee Service,

Administrative Office for details
fax +792-35167075,
call +972-50472858,

e-mail magaril@inter.net.il

TRAVEL

&
LEISURE

BOOKS &
PUBLISHING

EUROPEAN
LIAISON

1,000 PRETTY GIRLS worldwide
seek friendship/marriage. Ask
for our free colour photo
brochure! Correspondence
Club '70/EU, Box 8177,
Rotterdam, Holland. Internet:
WWW.DATE.NL/EU

AUTHORS
Let Us Publish Your Book

Most subjects considered including
Religion, Biography, Children's

Stories, Poems, Fiction
and First Books.

AVON BOOKS (EU),
1, Dovedale Studios,

465, Battersea Park Road,
London SW11 4LR

NEW AUTHORS
PUBLISH YOUR WORK

ALL SUBJECTS CONSIDERED:
Fiction, non-fiction, biography, 

religious, poetry, children.
AUTHORS WORLDWIDE INVITED.

WRITE OR SEND YOUR MANUSCRIPT TO: 

MINERVA PRESS
2 OLD BROMPTON RD, LONDON SW7 3DQ

Car Hire
South West Ireland
Deasy Rent A Car

Cork
Tel +353 21 506744

Fax
+353 21 506624.

If you are based in the following areas,
please contact YOUR LOCAL REPRESENTATIVE  

to place an advertisement

GERMANY Mognol & Carroll Tel: +49 2633 7187
Fax: +49 2633 95917

EASTERN EUROPE W Atzelsdorfer Tel: +43 7234 87881
Fax: +43 7234 87882

ITALY Milan & North: Tecnoinform Tel: +39 2 48 010643
Fax; +39 2 48 012333

ITALY Central & South: Tel: +39 761 485008 Fax: +39 761 485002
LIECHTENSTEIN: Harald Buhler Tel: +41 75 373 1183

Fax: +41 75 373 3247
SPAIN Cataluna, Aragona, Basque Country: Mike Mulvaney

Telefax: +34 72 3020 84
Andalucia: Joan Davies Tel: +34 5 283 0831 Fax: +34 5 283 1501

REPUBLIC OF IRELAND: John Hendrick
Telefax: +353 (0)21 885 608

SCOTLAND: Peter Bailey tel: +44 (0)131 343 2323
Fax: +44 (0)131 332 8822

FAR EAST: Hutton Media Ltd.

Tel: +852 528 9135 Fax: +852 528 9257/9281
USA: Please book direct with London office on
+44 171 418 7878 (tel) +44 171 713 1835 (fax)

or by e-mail on
e-mail:101512,3657@compuserve.com

BOX NUMBERS
All box number replies

prefixed by the letter “P”
should be sent to:

Classified Sales Department
THE EUROPEAN, 200 Gray’s Inn

Road, London WC1X 8NE
Please mark clearly

the box number you are
replying to.
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LUCIANO
BENETTON

Balkans united by colours of Benetton

Shelf life: Luciano Benetton opens the new Bucharest megastore, but only two per cent of Romanians can afford his clothes

BOGDAN CRISTEL
T EIGHT o’clock on a Monday
morning Luciano Benetton, the
undisputed king of Italian
leisurewear, strides across the

tarmac at Treviso airport towards a
Cessna executive jet. The silver eight-
seater aircraft bears the familiar green
livery of his Benetton fashion chain,
although the logo reads Benair, the
company’s executive jet subsidiary. 

Benetton is starting a two-day excur-
sion around the Balkans, taking in the
Romanian capital Bucharest, where he
will open a new store, before flying on
to Belgrade and Sarajevo. The
European is along for the ride.

As the aircraft climbs above the flat
Veneto landscape of northeast Italy,
home of the group’s headquarters,
Luciano Benetton explains his sched-
ule. “If you don’t see new things and
get recharged with energy and ideas,
there is the risk of growing stale. I
couldn’t live without this input,” he
says.

After a glance at the day’s Italian
newspapers, he launches into a discus-
sion with two east European experts
who brief him for the day ahead.

Unlike many Italians, Luciano
Benetton is informal in manner and
appearance. He looks more like a clas-
sical composer – Schubert, say, with a
mass of silver curly hair and metallic
framed glasses – than the 62-year-old
chairman of a global business empire.

Despite the fact that he spends half
his time travelling, he is still impressed
enough to glance out of the window
and admire the mountainous landscape
below as it changes from the snow-
capped Austrian Alps to Hungary’s
Carpathians. 

For Luciano Benetton, eastern
Europe is like a global thermometer
that shows “where the world is going.
When the Berlin Wall fell we all rubbed
our hands, but it is not that simple”.

Romania is the first stop on this mis-
sion, but there the economic ther-
mometer is still struggling to stay
above zero. Benetton points out that
about only two per cent of Romania’s
23 million inhabitants have the money
to buy Benetton clothes, and that the
first things people need
when they are rebuilding
an economy are houses
and cars, not sweatshirts
and pullovers. 

Even with another two
stores in Romania on top
of the new megastore
Benetton is here to open,
“it will be a slow start
because Benetton clothes
are not a mass product
here yet”. A low-priced
wool sweater costs $35 in the new
Bucharest store, the same price as in
Milan despite the 15-fold disparity in
average incomes. Pricing policies,
although based on local currencies, are
set by the store franchisers; the
Benetton group acts only as advisers.
High prices may cut sales, but
Benetton sees himself as “giving a
hand to get the economy on its feet in
Romania” by opening stores there.

Landing at a small airport on the
outskirts of Bucharest at 10.45am, he
is greeted by the local business part-
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ACROSS
1 Resist having a position to 

take up (9)
6 Fill in notice given to 

liberal (2-3)
9 Old ally made to be faithful to

country (5)
10 Fleeing foe has to employ a

refuge (4,5)
11 Big Greek character, in time,

will take on a learner (10)
12 French duke’s returned Soviet

missile (4)
14 North-east writer’s article

depicts drug (8)
16 Conservative work for a

policeman (6)
18 Doctor vies unsuccessfully 

for outings? (6)
19 Unusual decree in 

manuscript specifies 
high-class German car (8)

22 Nothing in an animal, it would
be on it (4)

23 Am I not able to apply purchase
to a type of bridge? (10)

26 Study of tides etc. could be
absorbing one (9)

27 A capital smell (5)
28 Light shining on fabric (5)
29 Passes over fish which seals a

bargain (9)

DOWN
1 King’s 

island’s
enterta

2 Attemp
railway

3 About t
taking t
amphib

4 Sailor’s
5 Nimble

article, 
6 Pain sp
7 Eat abo

found a
8 Produc

grass t
13 They d

going?
15 Hobby

recent 
17 Get rid

with gr
round i

18 Comm
conclu

20 Wave e
part of 

21 Prohibi
drive a

24 Some i
25 Averag

conten
ners who are franchising the megas-
tore and driven to the centre of
Bucharest. The megastore is situated
on Calea Victoriei on one of
Bucharest’s main squares, opposite the
city’s military club. A battery of
reporters and photographers descend
on the store, and the press conference
starts punctually at 11.30am. Young
and trendy, with short haircuts and
casual clothes, the media pack looks
like ready-made Benetton customers.

Flanked by a young manageress and
an interpreter, Benetton tells the
assembled crowd that every time he
opens a store “it is like the birth of a
new baby”. This shop is one of 7,000
franchised Benetton stores around the
world.

He talks easily and simply to the
Romanian reporters, acknowledging
the difficulties the country has experi-
enced but stressing that now is a time
of change. With the nation’s goals of
setting business on its feet and a pri-
vatisation plan in action, he predicts
that “Romania is heading for success”.
For his part, he promises to “maintain
acceptable costs across Europe”.

Cutting product prices over the past
four years has helped lift group profits,
which reached a record L246 billion
($146 million) last year, an 11.5 per
cent increase. The company is debt-
free the first time in its history.

The key to part of Benetton’s suc-
cess lies in its strategy of producing to
order for franchised shops worldwide
instead of stockpiling garments.
Production is quick and efficient
because of high investment in two
streamlined state-of-the-art factories
linked to an automated warehouse near

Treviso in northeast Italy.
But ultimately the

group’s success comes
down to a marketing
machine and an advertis-
ing strategy which has
peppered the globe with
dramatic images of suf-
fering, war, death and
childbirth. Cynics say the
company is exploiting
sensationalism to sell
jumpers, but Benetton

sees the advertising as a way to tackle
social issues.

Questioned by a reporter on future
Benetton advertising, Benetton
explains that the group promotes itself
through “mono-advertising” which is
not tailored to specific countries or
markets and which focuses on global
issues such as war, sickness and
racism. This will not change, he says. 

Benetton is delighted by the store. It
is light, spacious and well designed. He
dashes outside to see the window dis-
plays and back in to look at the lines
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legislation overturned by
 genre of 

inment? (7)
t to get something past
 in large amount (3,2)
o leave Spanish town
he German 
ian (10)
 in the drink (8)
, retaining English
in overthrow (6)
ecific to teachers (4)
ut one at home one’s
t Cape Canaveral (6,3)
er of animals and British
o Queen (7)
etermine where Rover’s
 (3,7)
 of Greek character in
times (9)
 of item from plane 
eat weight going 
sland (8)
unist iced up in
sive contest (7)
xpert on this 
sea? (7)
t his changes and 
way (6)
nviolate plant (5)
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ACROSS
1 Remain firm in oppos
6 Improvise (2-3)
9 Showing continuing 

allegiance (5)
10 Secure secret meetin

place (4,5)
11 Relating to commem

structure (10)
12 Move swiftly and smo
14 Means of forgetting g

trouble (8)
16 Element of atomic num
18 Forces (6)
19 Cathedral city of Uru
22 Layer of paint (4)
23 Girder fixed at one 

end only (10)
26 Science of food intak

preparation (9)
27 Subtle pervasive qua
28 Fibre produced from

pulp (5)
29 Formal farewell gestu

DOWN
1 Personal stereo (7)
2 See if something fits 
3 Mythical creature sup

live in fire (10)
4 Wormwood (8)
5 Thwart or frustrate (6
6 Dull continuous disco
7 From which rocket 

takes off (6,3)
8 One who turns out pu

13 Distinctive clerical we
15 Stamp collecting (9)
17 Throw overboard (8)
18 A play-off (7)
20 Flat or curved area a

border (7)
21 Expel from a place (6
24 Stringed instrument (
25 Signify (4)
the franchisers have chosen from the
Benetton collections.

By 1pm he is sitting down to a work-
ing lunch with the local partners at a
nearby restaurant, sampling piquant
Romanian dishes. Fitting in an inter-
view with a Greek journalist who has
specially flown in from Athens, he is
back at the store by 2.30pm to cut the
ribbon. Addressing the city’s mayor,
the industry undersecretary and a
crowd of local dignitaries, he declares
the store open.

Then it’s back to the airport for the
next leg to the Serbian capital
Belgrade. Benetton has appointments
later in the afternoon to meet a busi-
nessman who wants to open seven
stores in Serbia, and a government
official interested in working with
DEEP Blue was the
toast of the England
team at the European

Team champinships organ-
ised by the Croatian Chess
Federation in the Adriatic
resort of Pula. 

While the computer kept
Garry Kasparov occupied,
the England team defeated
his team mates for the first
time and took the men’s
gold. This was the first time
in more than 20 years that
Russia has failed to take
gold in a team competition.

England seemed to have
been blown off course by
Belarus for whom Alexei
Alexandrov defeated Nigel
Short. This loss galvanised
the team and they crushed
Croatia and Spain to lead by
1.5 points with a round to
go. With only four games
per match, gold seemed
assured. The Russians, in
third place, faced Belarus
and England faced
Germany, who won 2.5-1.5
while Russia carved through
Belarus. The final scores
saw England and Russia
level but England’s tiebreak
based on the sum of oppo-
nents scores was far supe-
rior and they took gold.
Final scores: Scores in
brackets are sum of oppo-
nent’s (Bucholz) scores.

England 22.5/36
(183.5); Russia 22.5
(177); Armenia 22;  Hun-
gary, Germany 21.5;
Israel 21; Croatia 20.5;
Belarus 20; Bosnia, the
Netherlands, Poland 19.5;
Estonia, Azerbaijan,
Switzerland, 19.

It was Fedorov’s half
point for Belarus against
Russia that proved crucial.

Fedorov, A – Svidler, P
European Championship

1.e4 e5 2.f4 exf4 3.Nf3 h6
4.b3 (White aims to exploit
the open diagonal with Bb2
so Black changes tack)
4..d5 5.exd5 Nf6 6.Bb2
Be7 7.Nc3 (7.c4 would not
be in the spirit of the King’s
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CYAN MAG
Benetton. A tour to view possible store
locations is also lined up.

Other plans include opening sports-
wear stores in Serbia and Romania
after the Benetton Group acquires
Sports Systems, the sports equipment
company, from the Benetton family
holding Edizione Holding.

Airborne again, he jokes that he will
have less travelling to do now that the
group is switching from its small stores
to fewer but bigger megastores.
“Maybe I will spend about six hours in
each megastore instead,” he laughs.

Renewing the Benetton retail net-
work, with megastores in London, New
York, San Francisco, Moscow and
Riyadh, helped boost world sales by
four per cent last year to more than 80
million items. Despite its global scale
BE
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Gambit but computers
would play it every time)
7..0-0 8.Qe2 Nbd7 (8..Ba3!
9.Bxa3 [9.0-0-0 Bxb2+
10.Kxb2 Nxd5 11.Nxd5
Qxd5] 9..Re8 10.Ne5 Bg4!
11.Nxg4 Rxe2+ 12.Bxe2
Nxg4 is crazy but it is prob-
ably good for Black; a cou-
ple of sample lines 13.0-0
Qh4 14.h3 Ne5 15.Rae1 f3
16.Bxf3 Nxf3+ or 13.Bxg4

Qh4+ 14.g3 fxg3
15.0-0-0 g2 16.Rhe1
Qxg4 17.Re8+ Kh7

18.Rg1 Qf4 19.Nd1 Qd4)
9.0-0-0 Re8 (9..Nb6 10.Re1
Nbxd5 11.Nxd5 Nxd5 12.c4
wins) 10.Qf2 Ng4 11.Qd4
Bf6 (The crude 11..Bc5
12.Qxf4 Nf2  seems even
better) 12.Qg1 Be7
(Offering a draw with Qd4
Bf6 etc, Fedorov fights on)
13.g3!?  Bc5 14.Qg2 (After
14.d4 the Bb2 is blocked
and e3 beckons for a black
knight; but was that not the
lesser evil?) 14..Nf2
15.gxf4 Nxd1 16.Nxd1
Nf6 17.Bc4 Bf5 18.Nf2
Nh5 (18..Bxf2 19.Qxf2
Nxd5 20.Rg1 Nf6 21.Qg2 g6
22.Ne5 with a huge attack)
19.Rg1 g6 20.Ne5 Nxf4
(20..Qh4! and if 21.d6 Rxe5
22.fxe5 Qxf2) 21.Qf3! Qh4
22.d4! Bxd4 23.Bxd4
Ne2+ 24.Bxe2 Qxd4
25.Qxf5 Rxe5 26.Rxg6+
fxg6 27.Qxg6+ draw
because ..Kd7 runs into
Bg4+ and an attempt to run
to c5 allows ..Nd3+.

Malcolm Pein
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Black: Svidler

White: Fedorov
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YELO BLCK
the Benetton Group remains a family-
run concern at the top. The empire is
split into four areas with Luciano, the
eldest brother, heading the group,
Gilberto running the financial side,
Carlo focusing on manufacturing and
Giuliana heading design. A second
Benetton generation has also entered,
including Mauro, Luciano’s 35-year-old
son, who works as the group’s market-
ing manager, and 33-year-old
Alessandro who is managing director
of 21 Investimenti, an investment com-
pany controlled by Edizione Holding,
the family’s ultimate holding company
which owns 72 per cent of Benetton
Group.

At 9pm Benetton sits down to dinner
in a private club, hired for the occa-
sion, in a residential area of Belgrade.
FORE reading on,
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BRIDGE

K J 9 6 3
8 4 
7 3 
A J 9 5

10
K 
Q 
10

A Q 8 5 4 
Q 10
5 
Q 7 6 3

7 
A J 6 5 3 2
A K J 4
K 4

North - South game; de
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- 0.341 1.848 7.037 6.260 2.336 2.089 0.044 18.28 7.157
2.932 - 5.418 20.63 18.36 6.849 6.126 0.130 53.59 20.99
0.541 0.185 - 3.809 3.388 1.264 1.131 0.024 9.892 3.873
0.142 0.048 0.263 - 0.890 0.332 0.297 0.006 2.597 1.017
0.160 0.054 0.295 1.124 - 0.373 0.334 0.007 2.920 1.143
0.428 0.146 0.791 3.013 2.680 - 0.894 0.019 7.825 3.064
0.479 0.163 0.884 3.369 2.997 1.118 - 0.021 8.749 3.426
22.60 7.708 41.76 159.1 141.5 52.79 47.22 - 413.1 161.8
0.055 0.019 0.101 0.385 0.343 0.128 0.114 0.002 - 0.392
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14.28 4.870 26.39 100.5 89.41 33.36 29.83 0.632 261.0 102.2
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0.051 0.017 0.094 0.358 0.319 0.119 0.106 0.002 0.931 0.364
0.084 0.029 0.155 0.590 0.525 0.196 0.175 0.004 1.531 0.600
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Games End
He has completed his tour of store
sites and met the businessman inter-
ested in franchising. But work is not
over; across the table sits the suited
figure of the government official who
wants to talk business. Two hours
later, official business concluded,
Benetton returns to Belgrade’s
Intercontinental Hotel in the new part
of the city for a relatively early night.

Next morning’s 9am departure for
Sarajevo is delayed by a German jour-
nalist on the trip leaving her passport
at the hotel. A driver has to go back for
it, and the precious air take-off slot is
lost. Luciano Benetton doesn’t lose his
cool, despite a morning temperature at
the airport fast rising towards 30C.

His smartly knotted tie has a design
of sheep jumping over yellow fences.
Benetton says he has to wear it as it is
a present. He also jokes with the unfor-
tunate journalist, saying: “At least you
haven’t lost your passport, otherwise
you would end up in prison here.”

Everyone clambers on board expect-
ing to take off, but this time there is a
problem at Sarajevo airport, which has
no landing slots before midday. The
temperature soars inside the small air-
craft baking on the airstrip. Finally
permission is given for take-off; the
schedule is set back two hours.

At Sarajevo, photographers rush to
the aircraft as it parks near some mili-
tary aircraft and an Air Bosnia jet.
Escorted from the airport along the
wartime landmark of Sniper’s Alley by
a police car with sirens blaring,
Benetton is clearly shocked by the
sight of the bombed-out houses, shops
and factories en route.

Although the Benetton store in
Sarajevo was opened in 1995, even as
war raged in the Balkans, this is the
first time he has visited the city. “When
we started up in Sarajevo we did it
more for solidarity than business,” he
says. He explains that it was the only
store in Sarajevo which had electric
light – because of a private generator –
and any sign of normality or hope. “At
first we had sandbags against the win-
dows to encourage people to come in.”

The local franchising partner in
Sarajevo is the owner of Bosnia
Herzegovina’s daily Oslobodenje, the
only newspaper which was printed
every day during the war. Despite the
fact that its offices were destroyed and
five journalists killed, it continued to
publish from an underground bunker.
A quick visit to the newspaper on the
way back to the airport at 3pm reveals
makeshift offices in the shadow of the
original bombed-out office block.

Benetton remains the only interna-
tional business in the city. Little
progress and investment has been
made in Sarajevo since the ceasefire a
year ago. Back in the air, bound for
Italy, Benetton enthuses about plans to
loan a Benetton Grand Prix racing car
for an exhibition at the city’s museum.

Does this leisurewear king ever take
leisure time? “This is the way I like to
spend my leisure time,” he says mis-
chievously. This day also turns out to
be his birthday – testimony to his devo-
tion to the family business.

Ruth Sullivan
the queen of hearts. East
covers and you win with the
ace. Now a heart to
dummy’s ten sees you back
in dummy. Should you cash
the ace of spades?

At the table declarer
thought he had to risk it as
he saw no secure entry back
to dummy to cash it later.
When it was ruffed his slam
had to fail. However, he
missed a neat solution. Do
you see it?

Continue by ruffing a low
spade (East discards a dia-
mond) and then draw the
last trump (West discards a
spade). Now cash the
remaining top diamonds to
remove any West may have
left and lead the king of
clubs. West, who almost cer-
tainly holds the ace on this
auction, has to duck to pre-
vent the queen becoming an
entry. You continue with
another club and West takes
his ace. Now, however, he
has only black cards remain-
ing and has to put you back
on dummy.

David Parry
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1.697 0.070 0.084 1.572 8.461 19.63 11.94 0.105 8.698 13.75
4.976 0.205 0.245 4.609 24.81 57.57 35.00 0.308 25.50 40.32
0.919 0.038 0.045 0.851 4.579 10.63 6.459 0.057 4.707 7.442
0.241 0.010 0.012 0.223 1.202 2.790 1.696 0.015 1.236 1.954
0.271 0.011 0.013 0.251 1.352 3.136 1.906 0.017 1.389 2.196
0.727 0.030 0.036 0.673 3.623 8.407 5.110 0.045 3.724 5.887
0.812 0.034 0.040 0.752 4.050 9.399 5.713 0.050 4.163 6.582
38.36 1.583 1.890 35.53 191.2 443.8 269.8 2.373 196.6 310.8
0.093 0.004 0.005 0.086 0.463 1.074 0.653 0.006 0.476 0.752
237.1 9.784 11.68 219.6 1182 2744 1668 14.67 1215 1921

- 0.041 0.049 0.926 4.985 11.57 7.033 0.062 5.125 8.102
24.24 - 1.194 22.45 120.8 280.4 170.4 1.499 124.2 196.4
20.30 0.838 - 18.80 101.2 234.9 142.8 1.256 104.0 164.5
1.080 0.045 0.053 - 5.383 12.49 7.593 0.067 5.533 8.747
0.201 0.008 0.010 0.186 - 2.321 1.411 0.012 1.028 1.625
0.086 0.004 0.004 0.080 0.431 - 0.608 0.005 0.443 0.700
0.142 0.006 0.007 0.132 0.709 1.645 - 0.009 0.729 1.152
16.17 0.667 0.796 14.97 80.60 187.0 113.7 - 82.86 131.0
0.195 0.008 0.010 0.181 0.973 2.257 1.372 0.012 - 1.580
0.123 0.005 0.006 0.114 0.615 1.428 0.868 0.008 0.633 -
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