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“It’s like being in a

that happens to f ly.”
finerestaurant

A crisp Montagny Premier Cru accompanied a subtle saumon aux poireaux.

Then followed two goodies no restaurant offers: a movie on the personal video, 

and a complimentary limousine on arrival. Five stars, Emirates.
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Dutch courage
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HREE CHEERS for the Dutch, who alone

among the countries of the European Union

(EU) have found the courage to state an obvi-

ous truth nobody else dares to utter: that even

by resorting to the most liberal interpretation

of the criteria laid down by the Maastricht

Treaty, Italy fails to qualify for the single

European currency. Our honest hero comes in the unlikely shape of

Gerrit Zalm, the Dutch finance minister, who is insisting that entry

to the euro must be in accordance with the letter and spirit of the

treaty. 

He will not get his way, of course – there is enough political momen-

tum behind Italy’s membership to force a fudge – and even his own

ruling coalition in The Hague has not thanked him for his inter-

vention. The suggestion that the Netherlands might stay outside

the euro-zone if Italy is allowed in is not credible given the guilder’s

long and stable relationship with the D-mark. But Mr Zalm has

nevertheless raised an issue which threatens to haunt the single

currency during its troubled birth.

Maastricht lays down two crucial fiscal tests which countries must

pass to join the single currency: their annual budget deficits must

be no more than three per cent of gross national product; and their

accumulated national debt must be no more than 60 per cent of

GDP. The wording of the treaty allows some room for manoeuvre:

substantial progress towards both these goals might be enough,

provided countries are in spitting distance of the targets. Italy fails

on both counts.

True, it is now claiming to have forced its budget deficit under the

three per cent limit. But this has been achieved by various sleights

of hand and one-off measures designed to massage the figures. There

are real doubts that Italy can sustain a deficit this low for long. But

France and even Germany have fiddled their own figures to meet

the three per cent yardstick, so they are not likely to demand a

stringent, independent audit of Italy’s dubious budget calculations.

Those of a generous disposition will allow Italy to slip past the first

Maastricht test.

But even the most profligate-minded should surely baulk at Italy’s

astronomic overshooting of the second: at 122.5 per cent of GDP,

its accumulated national debt is more than twice the Maastricht

limit. This is what Mr Zalm had in mind when he raised the matter

of Italy’s euro-credentials last week. By no stretch of the imagination

can it be massaged to fall within the letter or spirit of the Maastricht

within the timetable the treaty lays down. Rome has rushed out

figures to show that its debt is declining. It is even promising to hit

the 60 per cent target – but not before 2009 at the earliest. Even

that distant date depends on some heroic assumptions, such as an

Asian-tiger annual average of 4.5 per cent economic growth for the

next 12 years, low inflation and a steady and massive stream of

TT

income from privatisation. Those inclined to believe all that will

also have faith in the tooth fairy.

The incredible fact is that, bar the Dutch, the rest of the EU is deter-

mined to believe it. The French want Italy in the single currency so

that Italian exports do not flood into France propelled by a devalued

lira. The German government, despite the reservations of its peo-

ple about sharing the euro with Italy, is prepared to go along with

Paris. Besides, Belgium’s ratio of debt-to-GDP is even worse than

Italy’s but everybody takes it for granted that the Belgians will be

among the first wave. Why pick on Italy? Political convenience rather

than sound economics is to be the euro’s guiding spirit.

Even Tony Blair, the British prime minister and current president

of the EU, who prides himself in a rigorous approach to European

matters, affected no concern about Italy when tackled by The
European last week. “People will look at whether the ability to get

there is clear,” he told us vaguely “and at all the criteria in the round.”

Euro-fudge is now firmly on the Downing Street menu.

Yet almost in the same breath Mr Blair

insisted that Britain would use its EU

presidency to ensure a hard euro: “It’s got

to be a currency that has credibility … I

want to see a strong euro.” The markets

will soon disabuse him and the rest of the

EU that you can launch a currency on a false

prospectus and fudged figures and expect

it to be valued by dealers as if it was the 

D-mark. Clearly, London has no intention

of rocking the euro-boat. Indeed, it will

have nothing of substance to say about the

euro during its presidency: Germany and

France will continue to call the shots that matter in this particular

project.

There is another factor which threatens the credibility of the euro

and it also involves the Dutch. The former long-serving governor of

their central bank,Wim Duisenberg, a banker with impeccable anti-

inflation credentials, was supposed to be a shoo-in as the first

governor of the European central bank (ECB). Then President Jacques

Chirac unhelpfully nominated France’s own central bank governor,

Jean-Claude Trichet. In typical Brussels fashion, it is now being sug-

gested that the first eight-year term should be divided between them.

But the Maastricht Treaty laid down a single, non-renewable eight-

year term for a very good reason: it wanted to convince the mar-

kets that the head of the ECB would be free from political interference

to pursue its sole monetary objective of price stability. Now the

French want to make it a matter of political horse-trading and buggin’s

turn. No wonder the Dutch are angry. And no wonder those who

promised that the euro would be as strong as the D-mark it is to

replace are now looking daily more discredited.

Those who b

Italy can ach

4.5% annua

must also ha

in the tooth 
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Reykjavik
S N A P S H O T S A S K O L D  K R U S H E L N YC K Y ’ S  

Moscow
100

years on Dreyfus
claims a new victim

F R A N C E ■
PHOTOGRAPHS: TOBIAS ROSTLUND
IT is a black, Arctic night.
The  wind is howling at the
windows, the snow falling
in drifts. Fancy coming
outside for a swim?

Sitting in a pool of geo-
thermally-heated water

with a snowstorm beating your face is one
way of tackling winter blues. And after you
have shaken the icicles out of your hair, you
could head downtown to sample Reykjavik
nightlife. To blend in with the locals, be
young, beautiful, very drunk and don’t
bother to change out of your swimsuit. 

There comes a time in the life of every
thirtysomething when they say the wretched
phrase “when I was young”. I reached that
moment when I checked out the downtown
Reykjavik nightlife in the early hours of an
icy morning in January. We may not have
gone in for anoraks and balaclavas in my
day but there was at least a passing nod to
the elements in our choice of ensemble. Now
it’s micro-minis and bare feet in platform
mules. I couldn’t work out if the blue toe-
nails on view were fashion statements or
symptoms of
hypothermia.

Still, it is com-
forting to think
that some things
never change –
chiefly the effects
of strong drink on
the young. There
were all the famil-
iar sights. Girls
shrieking wildly or
sobbing inexplica-
bly. Tangles of
bellowing youths,
attempting either
to administer or
prevent a good
kicking to the
recumbent form
of one of their
peers. Shattered
shop windows and puddles of regurgitated
excess in doorways. Cars bumper to bumper,
horns and music blaring. 

The runtur, Iceland’s answer to the Ital-
ian corso and the paseo of Spain, has been
going strong for generations. However, the
crowds of today are wilder and bigger than
they used to be. On a Friday night, almost
the entire population of Reykjavik aged
between 13 and 24 floods the streets – and
several thousand inebriated youngsters is a
sight awesome to behold. The novices, aged
13 and up, are, if you’ll excuse the pun, the
infantry, patrolling the streets on foot. At
17, you graduate to the cavalry – the long-
awaited driving licence brings the added
cachet of doing the runtur by car. 

The legal drinking age in Iceland is 20,
but for under-agers, a fake ID, a friendly
bouncer or sophisticated make-up can get
you into one of the hundreds of bars and
coffee-houses that have sprung up in the
post-beer years. In 1987, the year before
they finally legalised alcoholic beer, there
were 52 licensed establishments in this city
of 150,000 people. In 1996 there were 163.
And by about one o’clock on a Saturday
morning, the queues outside almost all of
them are phenomenal.
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Kaffibarinn, the establishment best-known
for being part-owned by Damon Albarn,
front-man of Britpop band Blur, looked the
most promising. The clientele, many of
whom were dancing on the tables, looked
as if they might be the same age as my
friends, rather than my babysitters. But we
never got to sample the delights within. “I’m
not queueing up for hours in the freezing
cold just to have a bloody drink,” snorted
my husband, who, being of Anglo-Saxon
descent, lacks the hot blood of the Vikings. 

Reykjavik may have a cold and dark
climate but in terms of trendiness it is hot.
Newsweek has nominated it one of the
world’s ten most exciting cities. The rich and
famous, from Jarvis Cocker to John Kennedy
Jr, are flocking to spend their holidays here
– and Icelanders make it a point of princi-
ple not to rubber-neck. Scary Spice is a fre-
quent visitor in her private jet, dropping off
or collecting what the tabloids call her
“hunky Ice-man”, Fjolnir Thorgeirsson. Just
before Christmas, she was spotted (by my
five-year-old cousin, who has still not recov-
ered from his excitement) in an exclusive

menswear shop
replenishing her
lucky fiancé’s
w a r d r o b e .
Christmas in Ice-
land provides a
taste of what the
pagan fore-
runners of the
Christian cele-
bration were all
about: we spend
the 12 days of
the festival
either lighting
things up or set-
ting fire to them.
The exterior of
every house in
the metropolis is
festooned with
coloured light-

bulbs, and fairylights hang from every
stunted shrub or tree that has broken its way
through the permafrost of the Arctic tundra. 

On New Year’s Eve, Icelanders make huge
bonfires with every piece of discarded
inflammable substance they can find, and
spend more than half the nation’s annual
health budget on fireworks. In the hour
between 11.30pm on 31 December and
00.30am on 1 January, every father is out-
side his house, lighting the most expensive
and elaborate explosives money can buy. 

There is another pyrofest on Twelfth
Night, with more fireworks and “elf-fires”.
This, I must confess, is one quirky side-effect
of living in a cold dark country on the edge
of the world. The majority of Icelanders –
proper, grown-up, sensible Icelanders –
believe in elves, not to mention trolls, ghosts
and the power of second sight. And come
February, we prove just how crazy months
of darkness can make you. To celebrate the
festival of Thorrablot , we bury shark under-
ground and dig it up again months later,
stinking of ammonia. We singe the heads of
sheep, pickle the flippers of seals and the
testicles of rams, devour the whole lot
washed down with lashings of throat-
burning brennivin, and we call it a feast.

HALLDOR KOLBAINS
Veal squeal
Scottish independence has
arrived earlier than expected,
at least according to one
Cherbourg supermarket.
Latest special offers
advertised in La Presse de la
Manche by Leader Price
include veal escalope at
Ffr69.90 per kilo, dutifully
marked, for those who care
where their meat comes from,
origine Ecosse. So much for
the ban on British beef!

The cut-price store denies
any involvement in alleged
illegal meat-smuggling and
insists there was a “printing
problem” on the ad. EU
officials say the French
veterinary service will look
into it. Scotland expects they
will do their duty.

Top of the chops
Anxious to beef up its
credentials among
disillusioned consumers,
Britain’s ministry of
agriculture, fisheries and food
(MAFF) is following the lead
of several other government
departments and publishing a
new league table. The
Conservatives graded schools
and hospitals; now Labour is
grading abattoirs.

Whether this exercise will
win public confidence is quite
another question. MAFF’s
assiduous vets found that 46
slaughterhouses in England,
Scotland and Wales – almost
one in ten – scored less than
65 per cent and so were below
acceptable hygiene
standards. All 496 abattoirs
were told their results and
tested again before last
November, so that they could
boost their grade.

Retailers say they will pull
contracts from below-par
abattoirs, but there is one big
problem. Parents and
patients vote with their feet
against dud schools and
hospitals; but how do
carnivores know which
abattoir cuts up the beef that
lands in their butcher’s shop,
and then in their mouths?

The full Monte
Democracy, Balkan-style, has
been on parade in Podgorica,
capital of Montenegro, junior
partner in the rump
Yugoslavia. After the election
victory of Milo Djukanovic,
champion of liberal reform
and would-be nemesis of the
burly federal president,
Slobodan Milosevic,
supporters of the defeated
pro-Milosevic man took to the
streets to stone police and
erect burning barricades.

Momir Bulatovic, upset at
losing his job, particularly to a
potential separatist who
could break the crippling ties
with international pariah
Serbia, denied running “rent-
a-mob”. Allegations that the
federal defence minister
supplied guns to rioters were
also refuted. Negotiations, he
insisted, had merely broken
down. At his inauguration in
the old royal capital Cetinje,
Djukanovic had a different
message for Belgrade:
“Without equal rights, there
is no Yugoslavia.”
Brownie points
British Prime Minister Tony
Blair is getting tired of being
told his honeymoon is over.
Especially when the marriage
of one of his cabinet ministers
is very publicly breaking up. It
is not just Foreign Secretary
Robin Cook’s pecadilloes that
are causing tiffs in Downing
Street. Now Chancellor
Gordon Brown is having a fit
of jealousy – in retrospect.

The first biography of
Brown - written with his “full
co-operation” - charges Blair
with reneging on a pact to let
the less charismatic
Scotsman have an equal
crack at the party leadership.
Pundits doubt that the
relatively taciturn Brown
could ever have led Labour to
such a landslide victory.
“Privately, Brown’s friends
believe Blair let him down,”
author Paul Routledge writes.

Mr Brown, of course, would
never let a colleague down.

Second sex
The language of political
intercourse in France has
turned risqué. Premier Lionel
Jospin’s eight female cabinet
members have rejected the
straitjacket designed by the
Académie Française. The
word “ministre” may be
masculine, but they are
feminine and proud of it.
“Madame le ministre” now
prefers to be addressed as
“Madame la ministre”. The
Académie is distraught; but
the girls are unrepentant.
Vive la différence.
Slimline monarchy
Crown Princess Victoria of Sweden, once buxom, now thin as a sceptre, has flown to an unknown
destination in the United States to begin her university studies instead of attending the
prestigious Uppsala University, where she was due to read political science. The 20-year-old
future queen has an eating disorder and her parents, King Carl Gustaf and Princess Silvia, were
concerned about the attentions of the Swedish press. No doubt the example of the late Princess
of Wales – who once suffered from bulimia, and the press – was not far from their minds.
THE first half of January
in Moscow passes like a
Bacchanalian festival,
soaked in drink and
attended by strange
delights and mysteries. In
a winter that promises to

be one of the fiercest on record, the cele-
brations, accompanied by generous amounts
of vodka, have helped ease the big chill.

Russians, never in much need of an excuse
to hit the vodka bottle and celebrate some-
thing, have discovered even more reasons
to drown their sorrows since the fall of com-
munism. In the bad old days New Year was
the big party. The presiding deity was D’yed
Moroz, Father Frost, with white beard and
red apparel who delivered presents to little
children: an atheist symbol readily recog-
nisable even to capitalist post-Christians.

But in the new Russia, old-style Ortho-
dox Christianity has made a big come-
back. Christmas is back, albeit still 13
days late, celebrated on 6 January. The
communist revolution did not persuade
the Church to abandon the old calen-
dar; and the capitalist conversion did
not even try.

The new enthusiasm for Christmas
falls conveniently between 1 January,
the New Year most of us recognise, and
13 January, when the Orthodox Church
finally gets around to it. Russians can
cope: the opportunity to mark the New
Year twice is far too good to pass up. For
many, much of the first half of January
passes in a haze.

But all pleasures have their price, even
that of oblivion. Vodka always entails a
degree of peril in Russia these days – ille-
gal moonshine distilleries using poiso-
nous industrial alcohol have been
blamed for the deaths of at least 35,000
Russians during the past year. But coupled
with temperatures which in recent weeks
have plunged to minus 34ºC, and with worse
to come, the oblivion can be terminal.

Every year in the Russian capital some
600 drunks fall asleep in the freezing snow
never to wake up again. Hypothermia is the
less dramatic killer. Another terror strikes
like lightning bolts from some strange Slav
deities still fuming at their rejections: the
devilishly long icicles, often more than a
metre in length, which form under the eaves
and on other architectural features on the
roofs of the country’s tall buildings. When
there is a thaw these shear off. Every year
unfortunate Muscovites die, speared by icy
assegais.

But seven decades of muddling through
the incompetence of communism has made
Russians nothing if not resourceful. The
deadly icicle threat has led to the formation
of intrepid groups paid by the local Moscow
authorities to scale buildings and deactivate
Father Frost’s missiles. These usually consist
of amateur mountaineers who regard the
task as a heaven-sent opportunity to hone
their skills and even get paid for practising
their hobby, hanging, horribly dangerously,
suspended above the street, hacking with
machetes at inverted pinnacles of ice. 

Yet the Russian winter is not all a grim
battle for survival. Thousands of other Mus-
covites enjoy their winter sports at ground
level and the parks brim with entire families

on stubby skis performing cross country. The
more daring skiers slalom down the hills set
out for downhill skiing.

For children who prefer sledging, the best
place is around the red, crenellated walls of
the Kremlin itself. Mounds near the walls
make a perfect run for lovingly fashioned
elaborate sledges or just canteen trays.
Unwary visitors paying their respects at the
eternal flame to the unknown soldier find
themselves targets for miniature bobsleighers
with kamikaze instincts.

Gorky Park with its iced paths remains the
capital’s favourite ice-rink, unspoiled by its
unsought notoriety in Martin Cruz Smith’s
1980s thriller. Those in search of genuine

JAMES HILL
thrills take to skis or skates along the frozen
Moskva river, willing to take the risk that the
ice might not be quite as thick as it seems.

Others break it deliberately. Moscow’s
“walruses” are enough to deter anyone who
thinks he can vanquish the Russian soul.
Scores of hardy, ancient, blubber-upholstered
winter swimmers smash the ice in lakes and
rivers to take the plunge in the freezing water.
They assure anyone who suggests the prac-
tice is eccentric that it is, in fact, bracing and
health-giving. The facts do not always bear
them out. The swim provides an excellent
excuse to take an aprés-plunge shot or two
of vodka. Occasionally those who have taken
pre-plunge shots of vodka, or indeed have
decided to take the waters only because the
entire idea has been fuelled by vodka, fail
to resurface.

More sedate river-users in winter are
the fishermen who cut holes in the ice
and sit for hours nibbling at smoked
sausage, washed down with vodka, for
their prey to bite. Some of these too
invariably disappear down holes which
enlarge to swallow them. But then the
Russian winter is full of cruel jokes. In
the gloom of a Moscow winter where
the dirty snow and cloudy skies merge
seamlessly in shades of grey, vodka
becomes the inevitable accompaniment
to every activity. Unlike those in other
European cities, Moscow drunks are on
the whole benign. Groups on the last
metro home provoke mirth rather than
intimidation as they proclaim undying
love for whomever might be sitting next
to them. An English male friend of mine
was astonished that after communica-
tion in a series of grunts the giant, hairy,
fur-hatted Russian sitting next to him on
a late-night train grasped him in a bear

hug and showered him with kisses.
Irrespective of outside temperatures most

Moscow homes in winter are either freezing
or boiling. Central heating is provided by
plants, many kilometres away, and piped to
buildings without thermostats. The harsh-
est days produce the bizarre sight of wide-
open windows to prevent the inhabitants of
apartments being parboiled to death. The
waste costs billions of dollars every year.

Meanwhile I have deconstructed imported
disposable nappies found in my flat to pad
the gaps around the window and keep out
Father Frost: another excuse for a shot of
vodka. Na zdorovye: cheers. Drink, live and
be merry for tomorrow ... we eat?
J’accuse
Jospin 
LIONEL JOSPIN has become a victim of the
Dreyfus Affair, 100 years after the event.
France’s socialist prime minister, a graduate
of the Institut d’Études Politiques as well as
the prestigious École Nationale d’Administra-
tion, projects himself as a man of learning and
a historian of his country.

He had no excuse, therefore, for the great-
est scholastic gaffe by a world leader since
former American vice-president Dan Quayle
revealed that he was unable to spell the word
“potatoe”.

The pain was compounded by the fact that
Jospin had no one to blame but himself.
Answering questions on France’s role in the
abolition of slavery at the Assemblée Nationale,
the prime minister chose to make an unpro-
voked attack on the French political right for
its alleged mistreatment of Dreyfus.

“It is a fact that the left was for the aboli-
tion of slavery,” he began. “The same can
hardly be said of the right. Equally, the left was
Dreyfusard and the right anti-Dreyfusard.”

Wrong. History tells us that the abolition of
slavery in France, which had been expected to
follow the Declaration of the Rights of Man,
in 1789, was scuppered by a revolt in Haiti
that horrified Republican France. Napoleon
later went so far as to re-establish slavery in
the colonies; it was not until 4 March 1848
that the practice was finally halted.

As for poor Dreyfus, France’s most cele-
brated victim of anti-semitism, Jospin was on
an immediate loser. It is 100 years since Zola
issued his celebrated blast, J’Accuse, and time
has done little to diminish its fury. But the left
can lay little claim to glory in the affair.

Libération, the left-wing daily, was swift to
remind its readers that Jules Guesde, gener-
ally credited with introducing Marxism into
French politics, considered Dreyfus’s convic-
tion for treason a quarrel within the bour-
geoisie which the labour movement would do
well to steer clear of. Worse, the left was actu-
ally in power during the trial: four of its
ministers were prominent among those
demanding a guilty verdict.

Little wonder that deputies from the right
had to be restrained from starting a brawl in
the chamber.  “Resign! Resign!” they shouted
at a clearly embarrassed Jospin, who had to
be protected by security men.

Most galling of all for the prime minister
was his unguarded claim that Léon Gambetta,
one of the founders of the Third Republic, had
been a stalwart defender of Dreyfus.

Wrong. Gambetta was already 12 years dead
when Dreyfus was first brought to trial. Jospin
was confusing Gambetta with Georges
Clemenceau, owner of the newspaper l’Aurore
and publisher of J’Accuse.

Few events in French history have as much
resonance as the Dreyfus Affair. Jospin – whose
belated expression of “regret” over what was
a sorry catalogue of error did nothing to quell
the furore – will never be allowed to forget his
disgrace. President Jacques Chirac, languish-
ing in the socialist leader’s shadow for much
of the past 12 months, must have been laugh-
ing all the way back to the Elysée.

WALTER ELLIS
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A prophet
exiled to the
wilderness

Britain’s ‘euro-friendly’
leader appears to have been rumbled
T O N Y  B L A I R ■

Tony Blair’s
enthusiasm
for the EU 
is long on
rhetoric 
and short 
on specifics

This is he: Helmut Kohl,
the German chancellor,
makes a point to new boy
Tony Blair (top left) at
last July’s Nato summit 

BLAKE SELL
Julian Coman
LONDON

T SEEMED a smart formulation
back in June, in the Scandina-
vian sunshine. Still revelling in
his own election triumph the
month before, Britain’s new

prime minister, Tony Blair, directed a
gathering of European socialists in
Malmö towards new Labour’s vision
of a brave new world. 

“We want to leave to future
generations a People’s Europe,” he
intoned grandly. “A Europe which is
more secure, more optimistic. The
Europe which European citizens
deserve.” Above the deafening
applause which followed, excited talk
could be heard of a new dawn in
relations between the European Union
(EU) and its most recalcitrant mem-
ber. Britain, with Tony Blair at the
helm, was at last talking positive. New
Britain, New Europe.

Seven months later, as the same talk
launches Britain’s six-month presi-
dency of the EU, the innocence of
summer is already a memory. That
originally indulgent audience is now
demanding substance as well as style.
What, it asks, does a “People’s Europe”
mean in practice; what will a Blair
presidency deliver, bar warm words?
The harsh verdict is: not much, accord-
ing to the growing number of Blair-
sceptics in the rest of Europe. 

The French, who instinctively
suspect Blairite rhetoric to be a verbal
Trojan Horse for Anglo-Saxon values,
have already judged the notion of the
“People’s Europe” to be beyond the

I
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linguistic pale: “Should the phrase be
translated as Europe populaire or
Europe des peuples?” sniffed Le Monde,
slyly re-posing the whole question of
British attitudes to EU integration.
The new Labour list of “people’s
priorities” – “peace and prosperity,
progress and partnership” – was
quickly dismissed as “puerile” (with
some justice, since it is pretty mean-
ingless rhetoric).

In Italy, scorn was poured on a new
Labour pledge published across
Europe which promised a “model pres-
idency” from the British. “There seems
to be a growing disparity between pro-
claimed intentions and reality,” judged
the financial paper Il Sole 24 Ore. 

This could be dismissed, of course,
as typical media cynicism. But it was
followed by a remarkable session in
the European Parliament in Stras-
bourg on 14 January, when speaker
after speaker stood up to dump on
Europe’s most fashionable politician
– Newsweek magazine’s European of
the Year, no less. 

Gijs De Vries, leader of the Euro-
pean liberals, suggested that the Blair
EU presidency amounted to little more
than “a vast public relations exercise”
which did not deserve the enormous
goodwill it had attracted. Claudia
Roth, the German leader of the Euro-
pean Greens, accused Blair of
conducting a “rock ’n’ roll” presidency
– all glitzy rhetoric and very little
substance. Another MEP said it was
more like a “slow foxtrot”. Whatever
the musical analogy, nobody felt like
dancing.

The next six months will determine
998
whether the bandwagon carrying new
Labour “to the heart of Europe”
(another Blairite mantra, echoing the
words of his predecessor, the failed
John Major), has lost its way. We may
even know by then if the journey was
ever genuinely undertaken. Like many
British prime ministers before him,
Blair’s professed enthusiasm for the
European Union is long on rhetoric
and short on specifics. 

The past eight months suggest that
Blair thrives when the fortunes of
European integration are on the wane
and the individual nation-state is
allowed to define its own relations
with the global economy. 

The high tide of Blair’s European
prestige coincided with a genuine
crisis over European economic and
monetary union (EMU). In May of last
year Lionel Jospin, a socialist of the
old school, unexpectedly became
French prime minister. His first move
was to throw the Franco-German
alliance, on which progress towards
the single currency is founded, into
disarray. Swept into office on a wave
of anger at the inexorable rise in
French unemployment, Jospin used
an EU summit in Amsterdam to attack
the so-called “stability pact” – an aus-
terity plan devised by Germany’s
finance minister, Theo Waigel, to keep
government expenditure in line once
EMU was launched. 

Jospin, true to his tax-and-spend
roots, argued that Europe’s unem-
ployment crisis demanded a less
rigorous approach. In the name of
demand-led growth, he said, the fiscal
corset which had been imposed to
ensure a strong euro should be
loosened, not tightened. A European
economic government made up of
politicians (not bankers) should
decide just how strict or liberal the
new monetary regime should be.
Chancellor Helmut Kohl of Germany
was incandescent. The Bundesbank,
which insists that Europe’s single
currency be as free from political inter-
ference as the deutschmark, crossed
itself and murmured a prayer. As the
fabled Franco-German “motor” of
European integration spluttered to a
halt, EMU’s true believers were having
a crisis of faith.

This suited Blair down to the
ground. The spat between the French
and the Germans gave him an
opportunity to point out that Britain
did not suffer from the economic
travails of its neighbours: UK unem-
ployment stood at less than six per
cent, inflation was low and economic
growth healthy. He felt able to preach
a little: the jobs Jospin wanted, said
Blair, would be created only through
the adoption of “flexible labour mar-
kets”, as pioneered by the United
States and Britain. “Old-style state
intervention and regulation” was a
dead end. 

So too, by implication, was the idea
of the pan-European economic gov-
ernment favoured by the French.
Bureaucratic institution-building in
Brussels was out. The “People’s
Europe”, deregulated, dynamic and
Anglo-Saxon in inspiration, was in.
The new agenda had come to town.

Just as happily for new Labour,
waning European enthusiasm for the
single currency appeared to let the
British government off the hook when
it came to making its own EMU inten-
tions clear. The French and Germans
could not stop arguing. Meanwhile,
several countries, including France
and perhaps even Germany, appeared
increasingly unlikely to meet the
Maastricht Treaty criteria for joining
EMU on its agreed starting date of 
1 January 1999. Delay was a distinct
possibility. Perhaps Blair, at best
ambivalent to the idea of a single cur-
rency, would not have to sell the euro
to a sceptical British public after all –
at least not until he knew what he
thought himself. 

For a politician who had promised
to play “a leading role” in Europe, the
summer could not have gone better.
The British prime minister had been
handed an easy propaganda victory
over jobs and a good excuse to shelve
the one difficult dilemma he faced on
the European stage. To cap a splendid
summit for the British, Blair even won
a prime-ministerial bike race organ-
ised in Amsterdam for the media’s
benefit.

This cosy confluence of events did
not last. By the end of last year the
EMU juggernaut had regained its
momentum and Blair’s team was in
danger of falling into the kind of bad
19-
continued on page 10

odour that was once reserved for a
succession of Conservative govern-
ments. Jospin, like President Jacques
Chirac before him, had come round
to Kohl’s way of thinking. The drive
towards the single currency was to
take precedence over all other mat-
ters. A token jobs summit in Novem-
ber nodded perfunctorily towards
Jospin’s domestic agenda. Angry occu-
pations of French job centres by the
unemployed in the New Year spoke
eloquently of Jospin’s real priorities:
his government was battening down
the hatches, cutting its deficits and
preparing for the euro.

The new mood entailed a host of
unpleasant consequences for Blair and
25 JANUARY 1998 ■ THE EUROPEAN   9
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HE started out self-
consciously as the
“people’s prime minister”
walking from 10 Downing
Street to the House of
Commons immediately
after his election, but in
Tony Blair’s Britain,
“people” have become
public relations. 

The Blair government
has been appending the
“people’s” possessive as a
label which automatically
confers public approval -
wishful thinking in the
case of the “People’s
Europe” - or, better still,
establishes a beneficial
link with new Labour. 

Britain’s unprecedented
public outpouring of grief
over the death of Diana,
Princess of Wales, had
scarcely begun before
Tony Blair, with much
hand-wringing, retitled her
the “People’s Princess”. 

Now Foreign Secretary
Robin Cook, who only
narrowly escaped being
labelled “the people’s
adulterer”, has announced
pseudo-populist plans to
mark the six-month
British presidency of the
European Union with an
alternative summit,
entitled “the People’s
Summit”. 

The idea is to invite
dozens of ordinary
“people” - defined by Mr
Cook as representatives of 
non-governmental
organisations - to air their
views in Cardiff in June on
the eve of the other
meeting attended by Very
Important Persons.

“Old Labour” cynics
accuse Blair of kidnapping
socialist vocabulary to
disguise the fact that 
he has abandoned the
ideology. When it was run
by left-wing extremists,
the district of London in
which Blair then lived was
only half-jokingly dubbed
the “People’s Republic of
Islington”.

It is not part of Blair’s
policy to have Britain
compared to former
“people’s republics”,
Poland, Romania and
Bulgaria. Nor would they
be demanding EU
membership if they
thought a “people’s
Europe” was anything like
the communist hell they
fought so hard to escape.

PETER MILLAR

Yes, we
are the
people

Towards a ‘People’s Europe’: Blair leads a prime-ministerial bike race organised in Amsterdam for the media’s benefit

ENRICO OLIVERIO
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new Labour, who were obliged to find
a form of words allowing the UK to
remain on the EMU fence while
appearing to come off it. 

Britain’s finance minister, Gordon
Brown, said that Britain would join
the single currency if and when eco-
nomic conditions were right, but only
after a referendum, which would not
take place in the current parliament.
In other words, 2002 at the earliest. 

New Labour was retaining John
Major’s opt out of EMU; but it also
wanted to opt in to the informal Euro-
X committee, constituted by those
countries intending to join the single
currency club in 1999 and set up to
discuss arrangements for the transi-
tion. The French, with a good deal of
relish, said no, adding that the British,
who invented clubs, should under-
stand better than most the rules that
govern membership. 

As the atmosphere soured, what
was once taken as new Labour’s
youthful ambition and go-ahead
thinking began to be re-interpreted.
Blair’s June vision of leading Europe’s
modernisation was fading fast. “The
UK is in danger of throwing the word
‘leadership’ around too much,” com-
mented one EU diplomat. “Every
country uses the word when it takes
over the presidency, but we seem to
be hearing it all the time from Blair.”
As a faintly comic conclusion to a rapid
fall from grace, Alistair Campbell,
Blair’s formidable press secretary, was
accused by the Brussels press corps of
conducting aggressive, patronising
and one-sided briefings. One Austrian
journalist wrote that the press  are
required to write “victory for Blair” or
“shut up”.

The timing of all this ill temper and
argument has been highly unfortu-
nate for new Labour. Just as Blair takes
formal charge of Europe’s agenda for
the next six months, the feelgood
rhetoric has stopped working. The
“People’s Europe”, when finally
defined, turns out to mean little more
than a desire to complete the single
market; promote pragmatic co-oper-
ation on issues such as crime and the
environment; and advance the case
for dismantling Europe’s over-regu-
lated labour markets. 

As for the enlargement negotiations
which will take place in March, the
Blair presidency will follow the tradi-
tional British line of using Europe’s
eastward expansion as an argument
for the reform of the Common Agri-
cultural Policy. These are all laudable
aims, but hardly new ones. Mean-
while, on EMU the government waits
and sees, albeit with a positive smile
on its face. Britain has been here
before (minus the smile), with Major. 

Marco Niada, who has followed
British politics for five years on behalf
of Il Sole 24 Ore, comments: “The
apparent British confrontation
between Europhiles and Eurosceptics
has proved deceptive. Apart from a
few extreme exceptions, British Euro-
sceptics and Europhiles are much
closer to each other than Blair is to
the euro-enthusiasts on the continent.”
The “euro-friendly” Blair government
appears to have been rumbled.

As a result, it seems likely that the
Blair agenda will be a sideshow to the
main event. The British presidency
will be among the most momentous
in the history of the EU. But its
ANUARY 1998
significance will have nothing to do
with the “People’s Europe” and every-
thing to do with the grandiose project
of a federal Europe, of which the euro
is a crucial step. As far as Germany
and France are concerned, it is the
euro and the common institutions
which are intended to flow from it,
not flexible labour markets, which will
revive their ailing economies and fulfil
their political ambitions.

On 2 May, as chairman of the Euro-
pean Council, Blair will be obliged to
announce the list of countries which
will take part in the first wave of mon-
etary union in 1999. Britain, of course,
will not be on that list, but it seems
virtually certain that 11 countries will,
including Italy. In the words of one
Italian editorialist, Blair will in effect
have become EMU’s “notary”.This is
the real reason Europe has stopped
taking new Labour’s rhetoric seriously:
it is already irrelevant to the real busi-
ness of the next six months.

Blair’s fall from economic grace was
probably inevitable, given the hostil-
ity of British public opinion to further
European integration. Even Major had
more room for manoeuvre. As EMU
approaches, the delusions of those
who once thought that European con-
struction could be halted at the
Eurosceptic Maginot line of the sin-
gle market become clearer by the day.
The single market is about to give birth
to monetary union. The single cur-
rency will in turn lead to calls for a
European economic government to
match the future European central
bank (ECB) – and ultimately to “ever
closer” political union. 

Jacques Delors, architect of Euro-
pean integration when he was presi-
dent of the European Commission,
recently restated the bald logic at work
in an interview given to a British mag-
azine to mark the beginning of the
Blair presidency. “As soon as there is
a bad economic crisis [post-monetary
union],” Delors predicted, “public
opinion will treat the ECB in Frank-
furt as a scapegoat and rebel against
la construction européenne.” 

Europe’s governments, horrified by
the prospect of the engine of integra-
tion going into reverse, will promptly
create a Brussels counterweight to the
ECB. As time passes and public opin-
ion grasps that the EU is now running
economic policy on the euro, the same
public will “turn to the European
Council with greater urgency to
demand that it consider the questions
of political integration and democratic
accountability”. Last autumn’s
Münster agreement between France
and Germany to co-ordinate economic
policy is a taste of things to come.

Blair’s mistake has been to believe
that such grand strategies need not
be confronted directly. In the inter-
view published in The European this
week, he  argues that monetary union
cannot be conceived of politically. But
there has been precious little discus-
sion in new Labour circles of how to
confront the majority in Europe who
do conceive of EMU as a significant
stepping stone towards a political
union. 

Driven by a desperate desire to
appear constructive, Blair’s govern-
ment has instead focused on a paral-
lel programme which bypassed the
whole debate and, with some justice,
focused on the pressing need for an
alternative to the European social
model. But now that programme itself
seems likely to itself be bypassed and
even derided as a trick of the rhetor-
ical light, lumped together with new
Labour’s well-rehearsed weakness for
spin-doctoring and slick but spurious
policy presentation. 

Let’s make Europe work, said Blair
in the bright June sunshine, but
already nobody is listening.

Interview: page 12
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‘If the traditional
European model
of the social
market economy
isn’t delivering
then we should
look at what is
wrong with it’

‘There’s no
suggestion of
further political
integration
consequent upon
monetary union’

Britain’s prime minister speaks to The European as he takes over the EU presidency

Blair admits that social
democracy is failing
T WAS a remarkable admission
for a Labour prime minister,
even one who revels in the pre-
fix “new”. The traditional Euro-
pean social democratic model

no longer works, he says. It is time
to study what is wrong with it and
replace it with something better. 

The left in Britain and the rest of
Europe has long realised that Tony
Blair was not a socialist in the usual
meaning of the word. Now it seems
he even has doubts about its more
moderate manifestation, social
democracy, which has dominated
mainstream European thinking
since the Second World War. 

This distances Blair not just from
the likes of Lionel Jospin, France’s
conventional socialist prime minis-
ter. It puts him to the right (to use
outdated and inadequate termi-
nology) of a Christian Democrat like
Germany’s Helmut Kohl.

Blair has been driven to acknowl-
edge the inadequacies of modern
European social democracy by its
inability to create jobs. Contem-
plating the prospects of the current
jobless recovery in France and
Germany (in both countries eco-
nomic growth has returned but the
dole queues are still horrendous),
Blair had this to say: “If the objec-
tive is a more just and efficient soci-
ety where as many people as
possible are working, if that is the
test, if it [the traditional European
model of the social market econ-
omy] isn’t working, if it isn’t deliv-
ering, then we should look at what
is wrong with it.”

Blair was talking in a small ante-
room off the cabinet room in 10
Downing Street, sipping mineral
water and looking as young and
relaxed as ever, despite having just
returned from a gruelling trip to
Japan where he had stayed up half
the night on the telephone to res-
cue the Ulster peace process. 

New Labour’s honeymoon with
the British voter is over and the adu-
lation of the rest of Europe is on the
wane. His government, despite its
short life, is already racked by splits
and scandal. But if he is feeling the
strain it isn’t showing. Europe, how-
ever, threatens further trouble.

Blair has said privately for some
time that European social democ-
racy is in crisis. He believes that his
own party’s long and successful
internecine battle to marginalise its

I
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hard left masked the fact that the
moderate European left was also
bereft of fresh ideas and solutions.
The Blairite agenda is designed to
fill the vacuum. 

He continues to hold to the idea
that “governments still have a role
– but it’s a different role”. This is the
first time he has been so explicit, on
the record, that not just socialism
but social democracy as practised
in most of Europe is past its sell-by
date.

He has a clear idea of the
direction in which a progressive
centre-left government must now
go: “Most people recognise today
that the labour market is totally dif-
ferent. There aren’t jobs for life. New
technology is altering working pat-
terns and the way people function
within the labour market. We’ve a
lot more self-employment and
entrepreneurship, where a lot more
women are working, where people
will work part-time – and part-time
out of choice – because what’s the
way they want to work. 

“In such a labour market you
need rules, but they’ve got to be dif-
ferent rules. The biggest thing that
government can do to assist people
at work today is to provide the right
education and school system. It’s
not to tie their employers up in a
mass of regulation .... [but] to
encourage dynamism within the
business sector whilst having basic
minimum standards that apply to
[all] people.”

Blair believes that a number of
younger, new-left leaders in Europe
share this vision – “I would say that
 1998
we are winning the argument ...
most of Europe is coming round to
it” – but when asked how that
squares with, for example, Jospin’s
plans for a statutory 35-hour week
without loss of pay, there is a long
silence before saying: “Well, that’s
a question to put to him.” When
pressed, he admits: “I suppose there
may be a different perspective on
some of it.”

Blair has made labour market
reform and greater job flexibility
key elements in his “People’s
Europe” agenda for Britain’s six-
month presidency of the European
Union. When asked who else really
shares this agenda in Europe he cites
the recent Luxembourg summit
where “governments agreed that
any labour market regulation they
introduced would be measured up
against how it increased the
employability and adaptability of
the workforce. 

“There is no great raft of Euro-
pean social legislation in the
pipeline that is going to impose
great burdens on employers,” he
insists. “I think there is a very
different mood.”

Maybe. But most of Europe
remains hostile in practice to Blair’s
labour market reforms and few
countries are making much progress
towards them, much less ready to
renege on their long-standing love
affair with social democracy.
Indeed, stripped of its warm words
and populist rhetorical flourishes,
his “People’s Europe” proposals are
little more than Britain’s traditional
policy position in Europe, which has
been long ignored.

Like previous prime ministers,
Blair sees enlargement of the EU as
a Trojan Horse for radical reform of
the Common Agricultural Policy
(CAP). “There is no way we can
enlarge Europe and keep the CAP
in its present form,” he says firmly.
But British governments have tried
and failed for years to ditch the CAP
in its present form. “I’m not saying
it won’t be a struggle,” he admits.

The other major elements in the
Blair agenda – action on drugs,
crime and the environment – fall
into the motherhood and apple pie
category, while his hopes for a more
coherent and co-ordinated Euro-
pean foreign policy fell at the first
hurdle: the efforts of his troubled
foreign secretary, Robin Cook, to
organise a fact-finding mission to
investigate the atrocities in Algeria
were rebuffed and had to be hur-
riedly upgraded before Algiers
would let a delegation in. 

Nobody expects the European
Union to do much more than gather
facts. At least, says Blair: “Insofar
as anyone is responding to what’s
happening in Algeria, it is the EU.
We’re taking it more seriously than
anybody else.” Quite so. But given
Algeria’s strategic position on the
other side of the Mediterranean,
Europe has more to lose than
anybody else should Algeria be
destroyed by an Islamic bloodbath.

It is hard to avoid the conclusion
that as Blair waxes lyrical about his
people’s agenda the rest of Europe
is getting on with business as usual,
in particular the final stages of
creating the European single
currency in which Britain has only
a bit part. Blair is keen on the cru-
cial role he wants Britain to play in
overseeing a successful launch but
knows it will be technical rather
than substantive. 

He has no stomach, for example,
for tricky matters like questioning
Italy’s qualifications for entry to the
euro, given its massive accumulated
national debt (twice the Maastricht
limit). “We will look at all the cri-
teria in the round,” he says vaguely,
in effect acknowledging that the 11
countries earmarked for entry is
already a done deal between France
and Germany.

As for Britain’s own attitude
towards the euro, Blair continues
with the very British conceit that it
is almost wholly a matter of eco-
nomics. While the rest of Europe
acknowledges that the single cur-
rency is a significant step towards
further political integration, Blair
persists in believing it will do no
more than encourage closer eco-
nomic co-operation: “If you speak
to them [the leaders of Europe] they
say they don’t want some grand
United States of Europe, they want
to maintain independent nation-
states.”

In fact, Helmut Kohl says that “the
great goal that we and our Euro-
pean friends have in common is a
United States of Europe” and a
senior French diplomat recently told
The Economist that “to say that EMU 
is a political project is simply a
truism, a tautology”. 

Blair denies that a single currency
need even lead to the harmonisa-
tion of tax policies: “I don’t think
that’s what most people want and 
any time the idea of fiscal
harmonisation comes up in Europe
in terms of basic tax rates and so on
it’s not merely the British that stand
up and say ‘we don’t want that,
thanks’.”

Yet last October the Germans and
French met in Münster and agreed
to co-ordinate their tax policies in
preparation for the euro. “That
doesn’t mean to say they’re going
to start trying to set the same rates
of tax,” claims Blair. But no less a
figure than Alexandre Lamfalussy,
former head of the European Mon-
etary Institute (the forerunner of
the European central bank), has
said: “If monetary union is to work,
a common fiscal policy is essential.”
Most American economists,
drawing on the experience of their
single continental currency, agree.

Britain’s prime minister still insists
that “there’s no suggestion that there
should be further political integra-
tion consequent upon monetary
union. In discussions I’ve had with
[Europe’s leaders] they’re not talk-
ing about further steps to political
integration or harmonising tax
codes”.

He is prepared to admit, however,
that a single currency involves a
“substantial pooling of sovereignty.
You can’t get away from that.” Come
the day if and when he decides ster-
ling should be swapped for the euro,
Blair will have to explain to the
British people what the difference
is between a “substantial pooling of
sovereignty” and further major
steps towards European political
integration. They sound very much
like the same thing.

ANDREW NEIL
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Faces of grief: mothers mourning their
murdered children has become almost 
an everyday occurrence in the villages of 
Algeria as the forgotten war rages on

AFP/EPA

The EU looks likely
at last to get into the war-hit state.
But can it make any real impact?
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Adrift in 
a vale 
of tears
HERE is a sense of déjà vu about
the European Union’s intervention
in Algeria. The diplomatic mission
which the EU is finally despatch-
ing this week to investigate the

massacres shows ominous signs of adding to
the sorry string of failures that has marked the
EU’s common foreign and security policy
(CFSP) since it came into existence with the
signing of the Maastricht Treaty in 1991.

The pattern is familiar. First the EU
announces that a “troika” of foreign ministers
will travel to the country that is the object of
concern. The government of that country ini-
tially demurs, before agreeing to receive the
EU mission on terms designed to massage its
own amour propre. The mission then flies in,
holds talks, extracts promises that things will
improve and departs. Nothing changes.  

In the seven-year history of the CFSP not a
single success has been chalked up by the EU.
All attempts have failed because individual
members of the EU cannot commit themselves
to common decisive action. Confronted with
the harsh reality of risking the lives of their
troops for causes that are not directly con-
nected to the national interest, member gov-
ernments prefer to do nothing. When they do
act, the six-monthly rotation of the Union pres-
idency makes it almost impossible to follow a
consistent line because each country has its
own priorities.  

Now once again the EU has dipped a cau-
tious diplomatic toe into the cauldron of a cri-
sis, this time in Algeria, where in the worst
spate of killings since the Bosnian war more
than 1,200 people have been massacred in
under three weeks. Once again the start has

T
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been inauspicious. When the British, who have
just taken over the EU presidency, proposed
to send a low-key delegation “to continue dia-
logue” with President Liamine Zéroual’s mil-
itary regime, the mission was given a
calculated snub by the Algerian government.
Algiers rejected it on the grounds that it was
“inappropriate”; that is, not senior enough. 

Algeria also responded to accusations that
its own security forces were  partially respon-
sible for the massacres by accusing EU gov-
ernments of not doing enough to close down
terrorist networks supporting the killers. “Net-
works are active in several European capitals,”
Algeria’s foreign minister, Ahmed Attaf,
charged. “We know it, and our European part-
ners know it. It is not only Britain. Other coun-
tries are involved.”

In the end the visit was settled on 15 Jan-
uary only after Robin Cook, the British for-
eign secretary, had agreed up upgrade it to
junior minister level after talks with Attaf. It
was also agreed that the visiting team, headed
by Derek Fatchett, a British Foreign Office
minister of state, could discuss “all matters
relevant to ending the suffering of the Alger-
ian people”, a bland catch-all phrase that
allows both sides to claim they have set the
agenda.

The team will return in time to report back
to the EU’s next foreign ministers’ meeting in
Brussels on 26 January. But whether it will
have anything new to say is already open to
doubt, since the team’s movements and con-
tacts have been shackled from the outset by
the Algerians. 

The most delicate problem the EU faces is
that elements of the regime may be part of the
crisis rather than its solution. But the EU is
disinclined to investigate government militia
involvement. Cook was quick to dismiss it,
perhaps as the price for getting the delegation
into Algeria. “We have seen no evidence to
support allegations of involvement by the
Algerian security authorities,” he told the Euro-
pean Parliament in Strasbourg on 14 January.
Two days later the French foreign minister,
Hubert Védrine, also played down the alle-
gations – though a fortnight before he had
criticised the Algerian regime for failing to
“enable its citizens to live in peace and safety”.

The delegation will meet members of the
Algerian government, EU diplomats and MPs.
It will not meet any members of the biggest
Islamic opposition party, the Islamic Salvation
Front, nor will it travel to any of the massacre
sites. But this sort of half-baked action is par
for the course.

The first and still the most notorious exam-
ple of the EU’s failure in foreign policy came
with the break-up of Yugoslavia in 1991. The
EU failed to stop appalling bloodshed even
though crimes against humanity were being
committed within Europe.

The EU shares the blame for the disaster in
the first place. It was a German diplomatic
campaign, led by then foreign minister Hans-
Dietrich Genscher, which led the EU to recog-
nise the independence of Slovenia, Croatia
and later Bosnia – even though it was clear
that war would ensue.

The EU took an early lead in international
efforts to restore peace. Foreign ministers from
Italy, Luxembourg and the Netherlands set off
on a dramatic late-night flight around Balkan
capitals. The trio returned, like British prime
minister Neville Chamberlain after his meet-
ing with Hitler, with pieces of paper contain-
ing the signatures of Balkan leaders promising
that they would settle their disputes peacefully.

Later the European Community (as it then
was) agreed to send a large contingent of mil-
itary monitors. They arrived in time to wit-
ness the Serbs overrun a third of Croatia. It
was only when the United States stepped in
to force the warring Bosnian factions to sign
the 1995 Dayton accords that peace came to
Bosnia. 

A similar pattern was repeated, albeit on a
minor scale, when Greece and Turkey almost
went to war over the uninhabited Aegean islet
of Imia in January 1996. The confrontation
between their two navies was embarrassing
as well as dangerous – one of the two would-
be belligerents, Greece, was an EU member.

Once again it was the Americans who forced
Greece and Turkey to back down, while the
EU sat on the sidelines and issued vacuous
statements. Richard Holbrooke, the US spe-
cial envoy to the region and architect of
Dayton, after a day and a night of telephone
diplomacy, summed up the Washington
administration’s feelings by openly accusing
the Europeans of being “asleep” while the
Americans were rescuing them from war. “You
have to wonder why Europe does not seem
capable of taking decisive action in its own
theatre,” he said.

Algeria looks like being no different. The
European partners have watched the crisis in
Algeria deepen for six years while doing their
best to keep out, even though the accelerat-
ing murder of civilian innocents has been tak-
ing place on Europe’s Mediterranean doorstep.
Estimates, necessarily approximate, are that
between 60,000 and 70,000 people have died
since the violence began in 1992. The EU’s
excuse for not intervening has been that noth-
ing could be done as long as the regime
rejected all outside help in the name of
protecting Algerian sovereignty.

France, as the former colonial power, has
done little to encourage EU involvement in a
country it still considers to be in its own back-
yard. France has also been more willing than
most to give the Algerian government the
benefit of the doubt over the behaviour of its
security forces.

The sheer scale of the killings in the three
weeks since the beginning of Ramadan, the
Islamic month of fasting, meant the EU could
no longer look the other way. The rate at which
events in Algeria have spiralled out of gov-
ernment control since the fundamentalists
were banned has meanwhile led the govern-
ment in Ankara to act against Turkey’s Islamic
extremists (see panel), even at the risk of
repeating the same mistake.

But whereas Turkey is a European concern,
primarily on account of its strategic situation
and its repeatedly rebuffed attempts to join
the EU, the spreading anarchy in Algeria strikes
at very different interests. The turmoil in North
Africa creates potential security problems in
France and Spain, countries with large
Maghreb immigrant populations. It also is now
beginning to strike at economic interests. For
the first time the massacres in remote upland
villages, particularly in the Rélizane area just
east of Oran, are reported to be causing mass
internal migration across northern Algeria –
and this could soon trigger a flood of refugees
into Italy, Spain and France.

The new terrorist offensive in the Rélizane
area could signal a threat to the most vital
interest of Europe in Algeria – the network of
pipelines, and refineries processing the gas
and petroleum which earns Algeria $43 bil-
lion in annual export revenues. It is this gold-
mine which keeps the military regime afloat.
More than 90 per cent of the exports go to
Europe, and Italy alone gets more than one-
third of its domestic gas requirement from
Algeria. Many of the oil and energy installa-
tions and their foreign crews are protected by
specialist guards provided by international
security firms. They have already been sub-
jected to attacks by Islamist units, although
the government officially denies it.

Once again there are signs of a rift between
Europe and the US. In testimony to the sub-
committee of the Senate Foreign Relations
Committee, Ronald Neumann, the US deputy
assistant secretary of state for near eastern
affairs and former ambassador to Algiers, said
that Algerian security forces “had been guilty
of excesses”. 

Neumann told the Senate subcommittee:
“Economic and social discontent, if not treated,
leave the possibility that Algeria will become
unstable.” His mild words are understatements
of the blindingly obvious, namely that the vio-
lence in Algeria now threatens the stability of
southern Europe as well as of north Africa.

Algeria now has one of the world’s fastest
growing populations, with more than half its
30 million inhabitants under 20, and nearly
70 per cent of its youth unemployed. They are
fodder for both the Islamic militants and the
mafia activities of many of the regime’s
associates. 

It should also serve as the clearest warning
that the EU’s Bosnia-style of hand-wringing
diplomacy towards a prickly regime such as
that in Algiers could at best prove fruitless,
and at worst disastrous.

Inside the triangle of death: p21
T U R K E Y

Islamic party
shut down
IN A DECISION with disturbing echoes of
the banning of Algeria’s Islamic Salvation
Front in 1992, Turkey’s pro-Islamic
Welfare Party was closed by Ankara’s
constitutional court on 
16 January for “actions against the
principles of the secular republic”. 

The court upheld charges brought by a
state prosecutor last May that Welfare
was “undermining Turkey’s secular regime
and bringing the country to the brink of
civil war”. As president of the European
Union, Britain pledged urgently to discuss
the ban with its EU partners, saying: “We
are concerned at the implications for
democratic pluralism and freedom of
expression.”

The nine-to-two majority ruling to shut
down Welfare, which won 21 per cent of the
vote – more than any other party – in
December 1995 elections, comes into
effect later this week. It represents a
major blow against the Islamic movement
by Turkey's secularists, led by the
powerful army generals. 

Former prime minister Necmettin
Erbakan, 71, who, under army pressure,
resigned last June after a year in office, is
barred from political leadership for five
years and loses his status as an MP. The
court also banned five other Welfare
officials from participating in politics. 

Erbakan responded to the move with
restraint. He vowed to refer the decision
to the European Court of Human Rights,
saying it was “legally impossible”. Most of
his party’s 158 MPs automatically
become independent deputies, but are
expected to try to regroup under another
name. A grouping called the Virtue Party
is already being formed.

This is the first time an Islamist party
has been closed under a democratic
government, but military-led regimes
closed two parties founded by Erbakan in
1971 and 1980. 

“This is a victory for the military, but
the power struggle is not totally over,”
said Ankara-based political analyst 
Dogan Akin.  
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Police face night
turmoil in suburbs

F R A N C E

■

Battle 
rages 
in ‘ring
of fire’ Stop and search in Nanterre: ‘This isn’t normal crime. This is war against the police’

CHRISTIAN BELLAVIA / EDITING
OLICE commando Christian
Bergoud knows to be on his guard.
“Last time we came in here they
dropped a paving stone on us from
the sixth floor,” he says. He

crunches through the remnants of a car wind-
screen on the ground. “My colleague Paul was
in a coma for three weeks.”

Bergoud and three of his colleagues from
the Brigade Anti-Criminalité (BAC), the elite
violent-crime unit of the French police, are
treading warily through the grounds of La
Caravelle housing estate in Colombes, a
violence-racked suburb north of Paris. The
burned-out hulks of stolen cars litter the
parking area enclosed by the U-shape. The
officers, heavily armed and wearing bullet-
proof vests and helmets, are tense.

Around 100 residents of La Caravelle are
currently “at war” with those of La Sabline,
an equally deprived estate 500 metres away
across the main road. “They set fire to dust-
bins and stolen cars, they smash windows,
throw rocks, sometimes they shoot,” says
Bergoud, pointing the beam of his torch
through the darkness at bullet holes in the

Darius Sanai
PARIS

P
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Jospin swampe
concrete walls. They walk under a canopy,
careful not to venture into the open unneces-
sarily. Back in the car, we accelerate to 100kmh
down Chaussée Anapurna, a narrow alley-
way. “They threw a chimney on the car last
time, smashing the bonnet,” explains the
driver, pointing upwards at the high-rise
blocks. “It’s not exactly a no-go zone for us,
but it’s a no-stop zone.”

Nowhere is France’s crisis of urban violence
more powerfully illustrated than in the net-
work of vast housing estates surrounding Paris.
Described by one of the BAC commanders as
a “ring of fire”, these concrete jungles, only 20
minutes’ metro ride from the Champs Elysées,
are wrapped in a miasma of chaos. Many, like
those in Colombes and neighbouring Nan-
terre, have youth unemployment rates of
around 80 per cent and are in thrall to the
“parallel economy” of drugs and stolen goods,
with rioting the major pastime.

The 200-strong BAC of the Hauts-de-Seine
département covers around a third of the worst
suburbs to the west and north of Paris. Its brief
is to help out the regular police, often ven-
turing where their colleagues fear to tread. Its
members, veterans chosen for their toughness
and weapons ability, are no community police-
men. “Why should we try to talk to them?”
d by desperate
says Marc, an officer in charge of a large Ger-
man shepherd dog. “This isn’t normal crime.
This is a war against the police.”

The radio crackles, and a call for urgent
assistance comes through. We slow down as
we approach the estate. A crowd of youths is
gathering at the entrance to the Pablo Picasso
estate, a maze of high-rise blocks and concrete
walkways just a paving stone’s throw away
from the spectacular La Défense office com-
plex. Maybe 70 youths, most of them north
African, dressed in baggy clothes and base-
ball caps, are gathered at one of the entrances.

Our unmarked Peugeot arrives first. The
crowd looks up and stares, unable to make
out the figures inside. But when the three
marked cars follow, they take one look at the
occupants – wearing helmets and bullet-proof
vests, armed with truncheons, revolvers and
plastic bullet guns – and decide that tonight
is not their night.

In the time it takes for the 18 officers to run
the 100 metres from the road to the entrance,
every one of them has vanished – save for one,
whose scooter won’t start. He is around 17,
wearing Nike sports clothes and a Rolex watch
worth $2,000. They check his papers, and let
him go. “He’s unemployed, and he can afford
a watch like that,” smiles Captain Alain Dutrey,
 tide of the une
the BAC commander. An hour later we are in
Les Grandes Ensembles, one of the most noto-
rious estates, in the suburb of Antony, over-
looked by the Eiffel Tower. We are hunting a
gang which attacked policemen earlier. Then
the radio crackles again.

Ten minutes later we have crossed Paris
from south to north and joined around 100
officers at the doors of the cinema in the
shadow of La Caravelle, where the last show
is just finishing. A gang of 50 youths has been
taking drugs and harassing customers in one
of the auditoriums.

In a stealthy operation worthy of the James
Bond movie that is still flickering on the screen,
the policemen file inside the hall silently and,
when the lights come on, the gang looks up
from its seats to find it is surrounded by riot
police, truncheons and shotguns drawn. A few
jump to their feet, but they are outnumbered
and outgunned. Several dozen marijuana
joints hit the carpet simultaneously. 

They are rounded up and taken down to
the police station. What, I ask one of the arrest-
ing officers on the way, can be done about the
near-anarchy? “Unless the politicians pay
proper attention instead of giving us lip ser-
vice,” he says, “Paris will soon become worse
than the worst parts of Los Angeles.” 
mployed

IF THERE was ever a test of the
famous “méthode Jospin” of
reconciling the apparently
irreconciliable, the current crisis is
it. The thousands of unemployed
demonstrators across the country
last weekend illustrated the dire
plight the government finds itself in.

So far, Jospin has pledged to hold
to his strategic course. “It is
necessary to take into account this
or that emergency, but we must do
so without forgetting the economic
facts, without challenging the
coherence of our policy,” he stressed
last week. 

The French prime minister must
take into account public opinion,
which – as during last year’s lorry
drivers’ strike – sides with the
demonstrators: 70 per cent of the
French population support the
movement of the unemployed,
according to the latest public
opinion poll. “Since the beginning of
the 1990s, public opinion has been
sympathetic, identifying with social
movements that express the fear of
unemployment, of exclusion, of the
future … I call this going on strike by
proxy,” says Stéphane Rozès, a
political analyst who heads the CSA
opinion polling organisation.

Another recent poll shows that
52 per cent of respondents rate
unemployment as their top
preoccupation. Many people fear
they could one day join the ranks of
the three million unemployed.

After initial confusion within the
coalition government, the prime
minister has taken the reins and has
ordered his team to close ranks,
preferring to place the emphasis on
growth. 

Demands to extend
unemployment benefits to more
categories, particularly to those
under 25, and to double the
minimum monthly payment,
currently set at Ffr2,300 ($377),
are likely to be rejected. Instead,
Jospin has announced that he will
hold fast to the three per cent
budget deficit limit for entry into the
single currency. He will also press
forward with controversial plans for
a 35-hour working week. 

The employers’ organisation, the
CNPF, is implacably opposed to this,
rightly saying that it will destroy
rather than create jobs. The real
obstacles to job creation are blatant
labour market rigidities and the high
rate of social security contributions.
Some employers are already talking
about moving their operations out of
France if the work week is reduced.
Pure bluster, says the hard left.

EDITH CORON



New plans
but the same old bricks
U L S T E R ■

No peace for
the wicked
Walter Ellis 

Burden of responsibility: Sinn Fein’s Martin McGuinness carries the coffin of Terry Enright

RUSSELL BOYCE
ONY BLAIRdescribed it as the first
step “from darkness into light.”
Pro-British politicians in Northern
Ireland agreed. Dublin spoke of
improved prospects for peace. Yet

the latest Anglo-Irish “heads of agreement”,
announced last week, merely underscores the
contradictions – constitutional and emotional
– inherent in any attempt to resolve the Ulster
crisis: the immovable object and the irresistible
force have not yet decided their test of strength.

Under the two governments’ proposals –
presented as a starting point for detailed nego-
tiations – a devolved assembly would be
elected in Belfast; delegates from it would
meet representatives from Dublin in a sepa-
rate consultative council; the two governments
would institutionalise their meetings and a
so-called Council of the Isles, linking the par-
liamentary bodies plus the new assemblies in
Scotland and Wales, would debate the “total-
ity of relationships”: a series of talking shops
with plenty of goods in the window but no
obvious buyers. It remains impossible to please
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two sides dedicated to contradictory aims.
David Trimble, leader of the Ulster Unionist
Party, is upbeat, believing the proposals con-
firm Northern Ireland’s British identity. Sinn
Fein, the political wing of the IRA, is appaled
by such a prospect. It has spoken of “grave dis-
quiet and enormous anger”: a warning as clear
as any in terrorist code that the days of the
ceasefire could be numbered. The guns are off
the table, but still under it.

Last week a relative of Sinn Fein president
Gerry Adams was shot dead – paradoxically
while working at a bar owned by a hardline
loyalist. Terry Enright, the husband of Adams’s
bal Card
, to anywhere for less

quoted in pence per minute.  Global Card prices ap

 details.

ccount for £25 on freephone:
 1444 Germany
064 Italy
02 2700

Calling to
UK 10p

FRANCE 35p

GERMANY 75p

IRELAND 75p

USA 75p

USA 75p

GERMANY 14p
niece, Deirdre, was a community worker,
whose murder, by the outlawed Loyalist Vol-
unteer Force, has been condemned by all sec-
tions of the community. Mourners included
not only Martin McGuinness, Sinn Fein’s chief
negotiator, but the Lord Mayor of Belfast and
representatives of Protestant youth groups the
dead man had taken hiking and canoeing. 

In an equally poignant classic case of friendly
fire, a policeman was wounded in Belfast 
by a panicky undercover woman soldier 
of the British Army. This is the stock in 
trade of a tragedy that has by no means run
its course.
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Basque sharks
MARÍA Corcuera Urandurraga, a 32-year-
old lawyer in the Spanish border town of
Irún, is wary of young people in tracksuits
or jeans, carrying sports bags and wearing
tinted glasses. Such people, a new security
handbook advises, are liable to kill her.

Corcuera belongs to Spain's most
endangered species - town councillors of
Prime Minister José María Aznar's
conservative Popular Party in the Basque
Country.  The Basque separatist group,
ETA, has made them their main target.
Three of Corcuera's 165 colleagues in town
halls have been assassinated in the past
six months. The last, a 32-year-old father-
of-two,  bled to death after his car was
blown up.

Most of ETA’s nearly 800 victims have
until now been outsiders, killed in distant
cities. Its new targets are no longer the
“invaders” from Madrid but locals whose
political duties rarely go beyond deciding
on street cleaning and drains. The deaths
and pro-ETA teenage street violence have
now pitted ordinary Basques against the
gunmen, but they are in no mood to listen.

Local councillors are an “easy kill”.
Corcuera‘s special security manual advises
her to memorise the faces of ETA gunmen
from “Wanted” posters and, should she
come face-to-face with one of them, the
advice is clear: "Try to flee."

GILES TREMLETT, MADRID
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Boy’s death and riots in the streets follow basketball showdownP O L A N D ■

Match that lit the flame
I

Only a game: but the
death of a fan led to 
four nights of rioting
in the town of Slupsk

ROBERT KWIATEK
T WAS only a basketball match,
albeit a keenly fought local show-
down. But the fracas that fol-
lowed the clash between the
northern Polish towns of Slupsk

and Koszalin –  the former won 91-66
–  has turned Slupsk into a dangerous
flashpoint.

The incident is severely testing the
nerves of the Solidarity-led govern-
ment as well as raising acute ques-
tions about the behaviour of a police
force still wedded to heavy-handed
practices from the communist era.

Exactly what happened on the
evening of 10 January is the subject
of bitter dispute. It is agreed that a 13-
year-old boy, Przemek Czaja, one of
some 200 fans walking from the sports
hall to the railway station, was killed
during a confrontation with police.  

Witnesses say that Czaja was
clubbed to death with a baton after
doing no more than cross a street
against a red light after two police cars
tried to force the group to wait. Police
say they were responding to reports
of hooliganism, and that when they
went to break up the crowd they were
met by volleys of stones.

The protesters became enraged
when local prosecutors suggested

Ian Mather
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ElectG E R M A N Y ■

Mine row
Czaja had been killed by running into
a trolleybus pylon. Although a 37-year-
old police sergeant was then arrested,
in four nights of street violence dozens
of police and rioters were injured. On
the day of the funeral several thou-
sand young mourners from cities all
1998
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over Poland wrapped in team colours
gathered around the red brick Heart
of Jesus church in the city centre.
Police found dozens of Molotov cock-
tails and heaps of stones. 

Alarmed at the turn of events, Prime
Minister Jerzy Buzek announced a
crats and Greens squ
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economists take on the euro

ULI DECK
fundamental review of the handling
of sports events and sent a top-level
investigative team to Slupsk.

The three-month-old government
now finds itself in the uncomfortable
position of threatening to meet force
with force, an irony since the cabinet
includes former Solidarity activists
who suffered police brutality under
pre-1989 communist rule.

Basketball is attracting a growing
following among Polish teenagers
through the screening of American
matches on cable television. But it has
never been besmirched by the hooli-
ganism associated with soccer, and
the attendance at the Slupsk match
was only 500. The rage over Czaja’s
death had more to do with youth
alienation and the state of police
discipline. Decimation of the state
farms surrounding the town of
100,000 since the changes of 1989
has produced 20 per cent unemploy-
ment, mostly among the young. The
police, meanwhile, are expected to
confront a rising tide of crime, van-
dalism and hooliganism while under
extreme pressure and scrutiny. 

If forensic tests prove that a baton
blow was the cause of death there
could be an explosion in Slupsk. The
government may be wise to delay
publishing the results.
abble 

 hole

HE hole in the ground already has
the dimensions of a massive grave.
Now it could bury the German
left’s chances of building a so-called
“red-green” coalition government

of Social Democrats and Greens to replace
Chancellor Helmut Kohl’s conservatives after
next September’s general election.

The project – a massive extension of the
noisome Garzweiler open-cast lignite mine in
North Rhine-Westphalia that will provide
9,000 jobs in Germany’s troubled coalmining
industry – is threatening to tear apart what
had hitherto been considered a model red-
green state coalition. It would gouge a hole
48 kilometres square and 210 metres deep in
a tranquil suburban landscape and force the
resettlement of 7,000 inhabitants.

While the state’s social democrats have given
their wholehearted support to Garzweiler,
their Green coalition partners are predictably
recalcitrant. They claim that it amounts to an
ecological disaster that will commit the coun-
try as a whole to an outdated energy supply
system heavily reliant on stinking, sulphurous
lignite.

Whether they are right or not about that,

T
Tony Paterson
BERLIN
the Greens have suddenly woken up to the
implications that the Garzweiler affair is likely
to have for the party’s chances of gaining
power in Bonn. “If the coalition falls apart
here, we can forget Bonn,” observed Bärbel
Höhn, North Rhine-Westphalia’s Green envi-
ronment minister. But  leading Greens like
national spokesman Jürgen Trittin see another
side to the political equation. Opting to stay
in the state coalition despite Garzweiler would
wreck the party’s credibility as an effective
force for change, they fear.

Whatever the outcome, the lesson voters
– currently much in favour of an alternative
to yet more Kohl – could draw is that, when
put to the test with serious dilemmas such as
jobs versus environment, red-green govern-
ments don’t work.

The Garzweiler controversy also suggests
that the Greens would be incapable of form-
ing an effective government with Gerhard
Schröder, the popular prime minister of Lower
Saxony and the man most German voters
would like to see run as the SPD’s candidate
against Kohl. Most Greens have made it clear
that they view Schröder’s pro-business stance
as a threat to the environmentalist cause, and
would much  prefer to join a coalition headed
by the SPD leader Oskar Lafontaine, an elec-
toral no-hoper who ran against Kohl in 1990
and was thrashed. Whatever voters might
want, a growing majority within the SPD also
appears to dislike the idea of backing Schröder
for chancellor. The party has opted to wait
until key elections in his home state in March
before finally making its choice.

Kohl himself, meanwhile, has suffered new
setbacks. This week he marked 16 years in
power facing the worst unemployment prob-
lems since the Weimar era and an imminent
clash between employers and unions over
public service pay. To add insult to injury, he
was sheepishly forced to admit that he would
not be able to stick by his promise to halve the
jobless figures by the year 2000 after all.

If the latest opinion polls are anything to go
by, 52 per cent of voters would like to see Kohl’s
coalition replaced by a red-green alliance. But
against the backdrop of mismarriages like the
one in North Rhine-Westphalia, Kohl’s future
could suddenly appear a lot brighter. It is still
true that a majority of Germans are reluctant
to accept his pet project, the euro. But by the
time the election arrives it will already have
become inevitable, a fact that Kohl will be able
to use in his favour. But even this could yet be
derailed if four economists – Karl Albrecht
Schachtschneider, Wilhelm Hankel, Wilhelm
Nölling and Joachim Starbatty – succeed with
their constitutional court challenge to Ger-
man participation, launched on 12 January.

It is also true that, apart from the euro, Kohl
does not have any effective remedy for unem-
ployment. But then the SPD hasn’t got one
either, and certainly cannot claim any credit
for the new currency. If Germany’s reds and
Greens go on shooting themselves in the foot,
the worst he can expect is to become chan-
cellor of a grand coalition government with
the SPD. At best the status quo may not even
be ruffled. For Kohl, the Garzweiler mine “dis-
aster” could yet be a breath of fresh air.

Germany’s King Canute: p28-29 



The new Saab 

The new Saab 9-5 is engineered

for intuitive driving. In our efforts

to further enhance car/driver

interaction, we have re-thought

every aspect of this automobile,

including one which is close to

every driver – the seat.

We started by placing the driver’s

seat as close to the car’s centre of

gravity as possible.This puts you in

the best position to feel the car’s

performance.Car and driver move

as one,with balance and synergy

rarely achieved in a production

automobile.

And while all performance cars

are engineered to keep the engine

and other vital components at

optimal operating temperatures –

how many afford the same consid-

eration to the driver? We do,with

a unique active ventilation system

built into the seat.This keeps the

driver feeling refreshed and helps

reduce fatigue on long drives.

Naturally,our driver’s seat provides

proper support for your back.

But it offers one more orthopedic

advantage that is a first for the

automotive industry: an advanced

head restraint system which can

actually prevent whiplash in the

event of a rear-end collision.

To learn more, stop by your local

Saab dealer and discover the rest of

the new 9-5. Because it’s only after

you take a seat in this car that you

begin to understand our belief:

There should be no forces

outside your control.
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It sets a new engineering
standard for safety,comfort 
and intuitive feel for the road.
(And that’s just the seat.)

kr i s t ina  w ik lund
eng ine er :
int er ior  s a f e ty

world ’ s  f i r s t  a l l - turbo
eng ine  range : 2 .0  l / 1 50
bhp  and  2 . 3  l / 1 70  bhp
mode l s  p lu s  world ’ s
f i r s t  a s ymmetr ic  turbo,
the  3 .0  l / 200  bhp v6 .

a erodynam ic al ly  shap ed
for  low drag  factor
(0.29) . increased stabil ity
and  low w ind  no i s e .

individual rear suspension
comb ined  w i th  one  
o f   th e  most  tor s ional ly
r ig id  cha s s i s  on  the
market provide the unique
comb inat ion  of  exce p -
t ional  r id e  comfort  and
advanced  road -hold ing .

dr i v er ’ s  s eat  p laced
close  to  the  c ar ’ s  c entre
of  grav i ty  for  enhanced
intu i t i v e  control  and
fast er  r eact ion  t ime .

world ’ s  f i r s t  wh i p la sh
protect ion  s ys t em : s aab
act i v e  h ead  r e s tra int
( s ahr ) . dr i v e r  and  s id e
a i r b ags  s tandard.

for  further  in format ion
about  our  range , your
loc al  d ea l er  and  t e s t
drive  opportunit ies  please
call  +44- 17 1 -240 3033 or
fax +44- 17 1 -240 6033 .
i f  you ’d  l i k e  to  know
more about us , p lease  v i s i t
our web site: www.saab.com
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Heaven’s fire: rescue workers examine the scene in Hamburg after the devastating storm of bombing which left the city in ruins in 1943

Can Germans be victims?
Author challenges his contemporariesW O R L D  WA R I I ■

A selection of European perspectives

STAATLICHE LANDESBILDSTELLE
P R E S S WAT C H  O N :

Ulster

The biggest success of the Northern
Ireland policy is hidden at the end of 
the new text for negotiation: the
decommissioning of weapons. 

The question of whether, when, how and
to whom the IRA should hand over its
weapons had paralysed to a considerable
extent the peace process over the past 18
months. The question of whether or not the
IRA would take part in the process was
intimately linked with this question.

But whenever the Northern Ireland
policy takes the form of typical April
weather - moody and changeable - one
should be on the alert. The dispute over
weapons is child’s play in comparison with
other issues that need to be addressed. The
end of the negotiations will not bring a
reconciliation. 

It will take a generation or two to
overcome the split. Until then, it would be
sufficient if both sides accepted rules –
ideally the same rules – for peaceful 
co-existence. The institutions which will be
given form and power during the
negotiations can only be crutches to help
along this road into the future.

British Home Secretary Jack Straw told
justice and interior officials and senior MPs
that he did not believe that the Northern
Ireland peace process represented a model
by which Spain could resolve its conflict
with ETA. 

At the meeting in Madrid, which covered
co-operation in the fight against terrorism
and organised crime, Straw explained the
ways in which the government of Tony Blair
hoped to put Northern Ireland on the road
to peace.

Mo Mowlam seems to have won her bet of
putting the Northern Ireland peace talks
back on the rails after her visit to the
representatives of Protestant paramilitary
groups in the Maze prison.

Tirelessly, and with a pugnacity which
suggested that no setback or insult could
deter her, she repeated her credo that an
agreement between all parties approved by
the population of the province was the only
route to a durable peace.

For the British government the current
peace talks in Northern Ireland are of such
importance that it is undertaking
unprecedented steps. 

Minister Mowlam visited the Maze prison
where about 600 terrorists are held, where
she met some very “colourful” characters. 

The risky step undertaken by the
minister seems to have been successful.
The terrorists with political
representatives within the parties who 
are involved in the peace talks gave their
go-ahead for the continuation of the
negotiations. The government suggested 
a multiparty forum. 

It envisages the formation of an
assembly to represent citizens from both
sides of the border. 

Not one group involved in the talks has
rejected this project.

Frankfurter Allgemeine

Izvestiya

El Mundo

Le Figaro
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ICTURES of an apocalyptic inferno:
“The flaring flames soaring two
thousand metres into the sky suck
the oxygen in with such strength
that the air currents attain hurri-

cane force, groaning like great organs on which
all the stops have been pulled at once.” Human
bodies are driven by the sea of fire “like living
torches”; roofs are whisked from houses and
the water in the canals boils.

The description is of Hamburg in July 1943,
the night of the firestorm that raced through
the German city after allied aircraft dropped
a precisely calculated mixture of explosives
and incendiary bombs to unleash a blaze
unprecedented in its force and ferocity. The
speaker is  WG Sebald, a German writer living
in England, delivering a three-part lecture to
Zürich university on the theme “air war and
literature”, which packed in the Swiss.

The problem is obvious: is it permissible to
deal with the German “victim” experience in
a literary, even aesthetic way without dimin-
ishing the Holocaust? In the first instance,
Sebald has made only an observation: that
the air attacks and their consequences are
scarcely present in the German consciousness
and particularly absent from literature. The
destruction of German cities in the Second
World War, “an act of annihilation without
precedent in history”, seems to have left no
scar on the German soul. But Sebald makes
the obvious connection: “a nation which mur-
dered millions in concentration camps” is in
a poor position to demand information from
the victors about the “military-political logic”
of the bombing campaign.

Nonetheless it remains true that the events
have made no significant impact on German
literature: an astonishing fact given that they
were a formative experience for millions and
between 1940 and 1945 killed more than half

Volker Hage
HAMBURG

P

a million civilians. It is undoubtedly dramatic
material. The Dresden bombing in February
1945 proved a rich vein for three noteworthy
works: Slaughterhouse 5 by the American Kurt
Vonnegut, The Stone Bridal Bed by Dutchman
Harry Mulisch, and Dresden Died With You
Johanna by Frenchman Henri Coulonges.

But apparently those soldiers returning from
the lost war who became authors had too
much to cope with personally to deal with the
trauma of their wives and children – trauma
for which they felt at least jointly responsible.

Literature repeated the scenario in many
German families: the fathers told their version
of the war. They didn’t mention the war that
fell from the heavens and landed on the cities,
in the same way as they didn’t mention the
crimes of the Wehrmacht, and certainly not
the Holocaust. As a result, they weren’t really
talking about war, not about this war.

Today, Germany is a leading importer of
literature in translation by authors who are
free from German inhibitions and taboos:
North and South Americans, British, French,
Czech, all of whom can talk to the Germans
gracefully, directly and without embarrass-
ment, of that more or less unbearable “light-
ness of being”. They have told us also about
the war and the Holocaust. It would be wrong
to think the German public’s fondness for
foreign literature was based on a desire to
escape from the burdening themes of the past.
Quite the contrary.

The fact is that much of what we seldom or
never find in our literature really could not be
dealt with by Germans: first and foremost,
Auschwitz. Christa Wolf has championed the
view that it befits “only those affected by
Auschwitz” to write about it. But if the perse-
cution of the Jews is not to be a topic for Ger-
man authors, how dare they then write about
other, much lesser sufferings of our own, about
horrors that have to be morally accepted, if
painfully suffered, as consequences of Ger-
man aggression? One taboo begets another.
Even present-day themes lose their mean-
ing. The motives of German everyday life
must, in comparison, seem unimportant and
unreal. A love story, the collapse of a marriage,
a summer by the sea – all of that was and is
risible against the background of what is kept
silent. The difficulty lies in portraying Ger-
mans as victims, even hiding in air-raid
shelters. Is it possible to give them a voice, to
feel sympathy for their suffering, without
simultaneously, for the sake of political
correctness, putting things in relative terms –
just at the point where art demands that a
story be kept free from explanations?

Wolf Biermann, the prominent East Ger-
man dissident expelled from the communist
state in 1976, could be the man to tell such a
tale. Born in Hamburg in 1936, Biermann only
recently exercised his epic-writing talent in a
postscript to a poetry collection. 

As a child Biermann lived through the 1943
Hamburg firestorm which killed tens of thou-
sands. In a few pages he describes his flight
with his mother out of the inferno of the Ham-
merbrook district, in a surprisingly personal
testimony. His “life’s clock” stopped in the “fur-
nace of that one night”. “I was six and a half
years old and I have never grown older. I am
a grey-haired child, still amazed by every-
thing.” His flight ended at the Dammtor sta-
tion, where “two years earlier Hamburg Jews
had to line up for deportation to Minsk”. Close
relatives of Biermann had been among them.

Of course, the two stories are inseparable.
But that is no reason not to tell them. The great
German novel about the Thirty Years’ War only
appeared in 1688, 20 years after its end: Sim-
plicissimus by Grimmelshausen, who himself
had been a young soldier. Christoph Hein has
said it will take at least 50 years for the seem-
ingly urgently-needed book on the events of
1989 to appear. So, perhaps, German post-
war literature will only begin at the turn of
the century, at the turn of the millennium.

© Der Spiegel/NYT Syndicate – 1998



From a deceptively peaceful capital and prosperous orange
groves to a family home turned into a charnel house and dismembered bodies
A L G E R I A ■

A journey inside the triangle of death

Bernard-Henri Lévy
ALGIERS

N THE autoroute between the
airport and Algiers stands a huge
painted sign. With perhaps unin-
tentional humour, it says: “Wel-
come to Algeria!” It is followed

by another: “Bosnian-Algerian friendship!”
Then comes a deserted but apparently func-
tioning amusement park, and the govern-
ment sports centre, occupied by juvenile
handball players. Then, on the horizon, the
port, with its spiky cranes, which looks like
a perfect target for terrorist attack. But still I
see no police presence.

Soon, of course, I will be leaving Algiers. I
will head for the “triangle of death” –  the
Mitidja – and the region around Oran, scene
of the latest massacres. But this, for the
moment, is the first impression. One expects
to see a city in a state of siege, and the signs
of daily horrors. Instead, it looks like “nor-
mal” life: women without veils, packed taxi-
buses, people going about their daily business
as if nothing was wrong. There are only three
checkpoints in the 20km which separates the
airport from the city centre.

Eight days later, after a trip to central
Algeria, we find ourselves at the home of
Cherif Rahmani, the governor of Algiers, a
neo-Moorish palace built at the beginning of
the century. The man is open, typical, it seems
to me, of the new breed who have ousted the
old discredited FLN moguls. “Terrorism is on
the way to being eliminated in the Casbah,”
he says.

I reply: “Let’s go there. If the Casbah is so
safe, why not come with us?” The governor
hesitates, takes advice, finds the gendarmerie
are otherwise engaged and we would have
only his own bodyguards for protection. Still,
he takes me at my word. Thus I find myself
walking once again in the forbidden city, to
the astonishment of the inhabitants, seeing
him stop for a coffee at Hadj Moussa in the
rue Barberousse. People complain about their
dustbins not being emptied, and at a cross-
roads a small crowd gathers, mistrustful but
not really hostile.

I am not completely stupid. I do not exclude
the possibility that I have been subject to a
charm operation as most politicians are. But
nonetheless, the fact that it is possible for the
local Chirac or Tibéri [Mayor of Paris] to move
around like this in the most dangerous areas
of the city, is this not a sign of something?

To be a journalist, real or approximate,
makes it impossible to go anywhere un-
escorted. For “danger areas” like the Casbah
you get a substantial squad of police. If you
leave Algiers, you get two or three big Toyotas
full of policemen accompanied by an un-
marked squad car.

In any case, there are your permanent com-
panions: a driver in your car, two bodyguards
and another driver in a second car, constantly
in walkie-talkie communication with a mys-
terious “central”. Their job is to protect you
– sometimes to over-protect you – but also to
engage you in conversation on the lines of
“the media makes too much of a few little
terrorist attacks, it’s all just gangsterism really,
it’s of no interest”.

The route out to Larbâa was beautiful. It
seemed to reek of prosperity – orange groves,
vines, well-maintained fields of corn, a classic

O

Mitidja landscape. In Larbâa itself, without
the forest of signs saying “Slow down” and
“Stop, Police”, the machine-gun set up in front
of the sub-prefecture, and the sandbags on
the roofs of two villas facing the hills, you
would never suspect that two days previously
this village had been the scene of a massacre.

There is a direct route from Larbâa to Ben-
talha, but the military tell me it is “impracti-
cable”, so we have to go another way. I enter
Bentalha through the area to the west that
was the target of the attack there. Three
months later there is still a smell of cold ashes,
sudden and sharp, which wraps itself around
you like an invisible frontier of death. 

When we hear in France of these massacres,
we picture whole devastated areas, entire
villages razed. But here, seven, perhaps eight
houses were sufficient for the killing to attain
the ultimate horror. For – it suddenly strikes
me – what makes this ferocity all the more
intolerable is that it was not blind. Families
were exterminated, not villages. 

I try to see what has happened to Bentalha.
The bomb hole in the wall of the Zafar fam-
ily’s home; the terrace to which the family
fled; the metallic ladder they had to climb to
reach the higher terrace next door. The small
shoes of the three children who could not
make it and, caught from behind, had their
throats cut. The bedroom of the asthmatic
son who could not climb either. “I can’t
breathe,” he screamed. “I can’t breathe.” He
was killed where he lay, in bed, with blows
from a shovel. The terrace of the other family
– but no, they were all one big family, in two
houses, gathered there to die on this concrete
terrace – the broad pool of blood, now turned
dark green, of the 36 dismembered bodies,
thrown over the parapet. The dark patches
in the stairway: that is the blood of the elderly
man who faltered and was beaten with axe-
blows to join the rest of his tribe. 

It was the most beautiful terrace in Ben-
talha, it had the best view; from there, when
the air was clear, you could see Algiers. Now,
for ever, it will be a scene of absolute night-
mare. A home turned into a charnel house.

At Rais, still in the Mitidja, I heard the tes-
timony of a man who escaped the massacre
there. A restaurant owner, he carries a knife
mark on his neck and below it that of the axe
which almost decapitated him. He tells how
his baby child was allowed to bleed to death;
how his wife was dragged from under the
bed with their other, four-year-old, child. He
tells how he heard the leader say: “The adults
are killed as a punishment. The children are
killed to save them.”

Then he recalls that the night before there
had been a marriage celebration at a neigh-
bour’s house. Everyone was enjoying them-
selves. Among those people there were – mark
this well – four of the men who, a few hours
later, took part in the massacre. “Who is killing
whom? I know that people are asking the
question. But us, we know very well who is
killing us. We saw them, the killers. They were
from this area. They were at that party ...”
The question of who is killing whom is itself
an obscenity, as if you needed to add doubt
and confusion to the horror ...

In between times, I went to Arzew, on the
other side of Oran, where six gas pipelines
pour out their wealth into the methane tanks
of Sonatrach [the state energy monopoly].
This is the other Algeria, the “useful” Algeria.
While isolated villages burn, here they know
nothing about the war. This Algeria knows only
about the war of figures, cubic metres, perfor-
mance. It lives in a different world, that of inter-
national markets and barrels. There is only one
question that interests me as they proudly recite
their achievements: how do they view the
terrorism? To listen to them, this zone has never
suffered from Islam. Of course, in reality that
is untrue. We know that this sort of informa-
tion is embargoed, that there have been attacks
on the gas pipelines in the past five years.

It is here, on the approach to Arzew, that I
saw the first serious security checkpoints since
my arrival in Algeria, huge walls topped with
barbed wire, hermetically enclosing the indus-
trial zone. The chief of security is proud. This
giant target, this Islamist’s dream, this national
bankroll, has been protected from the violence

– apart from a few skirmishes – for the past six
years.

But here is the real question. I pose it, once
back in Algiers, to a government party official.
Why have they not deployed this mastery of
military techniques to create security screens
around the devastated villages of the Mitidja
or those villages in the west awaiting their turn?
It is the only question worth anything, the real
challenge facing the state. Algeria will only be
irrevocably launched on the path to democracy
on the day when it can tell the world that there
are no longer “useful” towns and “non-useful”
towns; that there is no difference in matters of
life or death; that the fate of a peasant in
Rélizane is at least as important as that of a
petrol installation.
A longer version of this article first appeared in
Le Monde
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N E W S  A walk on the inside of the EU corridors of power
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BILL BUTCHER

Ousting 
De Silguy 
on a
technicality
would be 
the ideal
opportunity
to be rid of a
right-winger
Just coasting
FRENCH Eurocrat and aristocrat
Yves-Thibault de Silguy, he of the
monogrammed shirts who insisted
monetary union was dead in the
water until he became
commissioner in charge of the
project, is stretching the boundaries
of his office.

To be more precise, he is
attempting to expand beyond it,
challenging the authority of his
boss, Commission President Jacques
Santer, and even the Treaty of Rome
itself. De Silguy, 49, a former
adviser to ex-French premier
Edouard Balladur and staunch
supporter of Gaullist President
Jacques Chirac, has announced his
intention to run for the presidency
of the regional assembly in Brittany
next March. Chirac is keen to make
sure the region is in safe hands
before the 2002 presidential election.

The problem is that if De Silguy
wins, he would appear to be in
breach of the clause in the EU’s
founding treaty which decrees:
“Members of the Commission may
not, during their term of office,
engage in any other occupation,
whether gainful or not.”

Santer called him into his office
suite at the Council of Ministers
building on Boulevard Charlemagne
for a low-key chat, during which it
was suggested that perhaps he
might care to keep his eye on the
euro at this crucial time instead of
politicking in the northwestern
extremities of France.

The proud De Silguy, however,
refused to be browbeaten and is
insisting on his right to bend the
rules, arguing that the French
version of Article 157 of the
Maastricht Treaty merely stated that
members of the Commission were
not allowed to engage in any other
activité professionelle, which he
clearly does not consider to include
politics. Santer fumed and called
him into another meeting shortly
afterwards, where he showed a rare
glimpse of steel by insisting that the
two jobs were completely
incompatible.

De Silguy’s ambitions are
understandable, if theoretically
reprehensible. He would like to step
back onto the French political
ladder before his term as
commissioner ends in 2000. Being
ditched from the party list in last
June’s parliamentary elections only
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impressed upon him the urgency of
the matter. He would not be the first
politician for whom a highly paid
job in Brussels turned into an
upholstered graveyard for ambition.

Brittany would be the ideal
solution. What better place than
one’s ancestral home (which houses
a fine art collection), close to the
fabulous Brittany coastline where
one’s latest luxury yacht is moored?
And what better credentials for a
future stab at the French presidency
than having piloted through
monetary union to establish, after
the dollar and the yen, the world’s
third-strongest currency?

On the other hand, it is not too
conspiratorial to imagine Santer’s
objections might have an ulterior
motive. Ousting De Silguy on a
technicality could be the ideal
opportunity to get rid of a right-
winger who has a long history of
improbable opinions – and who
some regard as the single biggest
liability facing the Commission’s
push to get the euro up and running
on time. Watch this space.

In the back of the Net
NICE to see the latest technology
being used to keep the citizens of
the people’s Europe informed about
what their overlords are up to. Very
soon, all legislative proposals and
drafts, not to mention the entire
corpus of current legislation, will be
available on the Internet. This will
lead to an immediate flood of
800,000 documents, providing the
largest Internet site in the world.

Under Article 191a of the Treaty
of Amsterdam, the Commission is
planning to ensure even wider
access to community documents.
Experts predict there will soon be
enough EU material in cyberspace
to keep a team of net-nerd 
speed-readers occupied 24 hours a
day until well into the next-but-one
millennium. What bliss!

Internet-users who find trawling
the Net for anything more
controversial too time-consuming
will be pleased by a new initiative
from Bonn. The German
government is publishing its own
list of pornographic and neo-Nazi
material. Germany’s new
multimedia law requires the Federal
Youth Protection Agency to compile
a list of websites it believes can
endanger young people. Queue
here.
Y 1998
Straight answer
SHAME on those who dismiss the
quality of debate in the European
Parliament of Brussels or who
denigrate MEPs for failing to
present a proper democratic
challenge to the unelected
bureaucrats in Brussels. Some of the
exchanges are absolutely
scintillating, such as the following
gem between Green MEP Hiltrud
Breyer and Farms Commissioner
Franz Fischler on the subject of
genetically engineered crops.

“In the event of authorisation
being given for a genetically
modified plant line pursuant to the
varieties directive, following
thorough testing of the change in
its metabolites, are all plants
resulting from crops-breeding from
this line tested for metabolic
change?” asked Breyer.

Unfazed by the brilliance of this
question, the Austrian agricultural
supremo replied: “Under the current
community provisions on the
common catalogue of varieties of
agricultural plant species and on the
marketing of vegetable seed
70/457/EEC and 70/458/EEC
respectively, a plant variety is
officially accepted for certification
and marketing only if it is distinct,
stable and sufficiently uniform.”

So now you know: it really is the
end of the line for bent cucumbers.
Or is it? 

No hope without dope
THE process of completing the
single market marches on, in ever
more unpredictable directions.
Members of the European
Parliament have been chewing over
a report that alleges illicit 
drug-takers are unfairly
discriminated against.

The idea is the baby of Dutch
socialist MEP Hedy d’Ancona, who
is proposing  steps towards the
harmonisation of drug laws across
the member states. Possession of
cannabis is still a criminal offence in
the Netherlands, but not many
people know it, owing to the fact
that police have a standing order to
prosecute serious traffickers only.
Possession is considered not so
much a misdemeanour as a lifestyle
statement. 

Things are very different,
however, in Britain, France, Sweden
and Italy, where law-enforcement
officers have old-fashioned ideas
about enforcing the law. 

D’Ancona’s committee report is a
timely poke in the ribs for Jack
Straw, Britain’s home secretary and
currently president of the Union’s
interior ministers’ council. Straw’s
son was cautioned by police after
having been exposed by a tabloid
newspaper for selling a tiny
quantity of cannabis to a reporter.

Straw, who had made a name for
himself as a strong opponent of
legalisation, was embarrassed, not
so much by his son’s gaffe but by an
initial court ruling that his son could
not be identified, which made  it
look (wrongly) as if the minister
was involved in a cover-up.
D’Ancona must be forgiven for
challenging Straw to take the bold
step of reversing his previously-held
views: in this case valour could be
the better part of discretion.

On the other foot
MORE bad news from Brussels for
the Asian tigers, already lamed by
the collapse of their markets and
currencies. Specifically, Indonesia
and Thailand, on their uppers after
the events of the past few weeks,
now look like being kicked in the
pants by an EU imposition of
punitive anti-dumping duties
designed to stop a flood of cheap
footwear imports.

The Commission is preparing to
hand European trade ministers a
draft proposal in the next few days.
The plan has the backing of the
Spanish and Portuguese, whose
own cheap-labour shoe industries
are worst affected. Rome has also
submitted evidence purporting to
show that its footwear industry has
been damaged by undercutting,
even though a recent Commission
report suggested it was flourishing.

Critics of the plan, including the
Austrians, Finns, Belgians and
Luxembourgers, who import large
quantities of shoes, say the move is
unnecessary. They insist it will just
push up prices of basic footwear,
while Europe’s own shoe producers
– the Italians in particular – are far
too upmarket to be hit by the sort of
cheap stuff coming from Asia.

Unsurprisingly, the European
Confederation of the Footwear
Industry, which admits to a vested
interest, says that’s a load of old
cobblers!

JUSTUS LIPSIUS
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Stop navel-gazing. It’s world markets that hold the key to prosperity for the next generation of EuropeansE U R O C E N T R I S M ■

Even continents
can’t buck trends

ILLUSTRATION:PETER TILL
SIA is the hope of the world.
Europe has run out of energy.
There is no dynamic. It’s like a
beautiful museum. But there’s
no hope. Lives don’t change.

There’s no excitement, no adventure, no
goal in life. Come back to Asia and you see
the change every year. Asians are
competitive and work hard.”

Antonio Chiang, editor-in-chief of the
Taiwan Daily, was speaking last summer,
before East Asia’s financial turmoil.
Nevertheless, his words reveal a continuing
Asian preoccupation with Europe.

We Europeans rarely look at ourselves
from the outside. Discussion is
overwhelmingly inward-looking.

After the Second World War, the world
began to acquire a very different shape.
Europe’s global importance diminished. In
response to the war, then decline, it turned
inwards and embarked on the long road to
integration. 

It was the right kind of response. For the
United Kingdom, France, Belgium and the
Netherlands, the 1950s and early 1960s
meant a retreat from Empire. The European
project served to direct energies and
attention inwards. It was about preventing
war on the continent, lowering tariff
barriers, creating a single market and
designing a new set of European
institutions.

The events of 1989
reinforced this mind-set:
how could eastern Europe
be brought into the
European Union? How
could a newly unified
Germany be anchored
within it?

Europe’s self-
preoccupation has borne
fruit. With the exception of
the Balkans, the continent
has enjoyed a remarkable
spell of peace. The biggest
single dynamo of economic growth has
proved to be the rapid increase in intra-
European trade. But it has been at a cost.
Europe has become too little interested in
the outside world.

At no previous time in European history
has so much attention been paid to what
Europe is, how its borders should be
defined, what it means to be European. It is
not difficult to explain the reasons for this
self-absorption. With the decline of the
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nation-state and the search for a new
identity to complement a sense of national
belonging, the idea of Europe has acquired
a new importance. The previous concern
for the nation-state has been partially
replaced by the growing preoccupation
with Europe. One kind of parochialism has,
in effect, been replaced by another,
continental rather than national. And
insofar as this European identity is
contrived, the subject of a political project
rather than the object of genuine popular
consent, then the new parochialism is more
deliberate. The positive aspect of
Europeanism has been the attempt to
transcend the nation-state and traditional
national enmities. More negatively, it has
involved a new kind of exclusivity.

The nature of the European project has
been heavily influenced by European
decline – loss of empire, the Cold War, the
rise of the United States and, more recently,
the success of the Asian economies. So it is
hardly surprising that the concept of
Europe has partly been defined in terms of
threats: the dangers of Americanisation,
the vulnerability of a distinctive European
culture, decline of the French language, the
challenge of Japanese inward investment,
the alien character of Islam, the tide of
migration from the South.

Until Europe became a political project,
no one needed to define what Europe was.
Now they do. It is cultural and ethnic,

geographical and (in the
context of EU membership)
political. Eastern Europe is
part of the family, Russia is
not. Turkey remains a
problem. There are no
borders, Europe is a
construct, a moveable feast,
as Norman Davies shows in
his monumental book,
Europe: a History. Were the
ancient Greeks really
Europeans or did they more
properly belong to the
Middle East? The Turks and

the Moors, both now excluded from our
notion of Europe, had a profound influence
on the continent’s evolution and formed an
organic part of its history and culture.

One of the most negative effects of this
search for the true Europe, and the
archetypal European, is that it can serve to
reinforce one of Europe’s most
fundamental, less attractive,
characteristics: the relationship between
territory and ethnicity. Europe’s ethnic
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groups often display a tenacious and
proprietorial relationship with the land
they have traditionally inhabited, as the
Balkans and Ireland, cases in extremis,
demonstrate.

The desire of nationalities to declare
independence after 1989, the myriad
disputes between different ethnic groups in
eastern Europe, “ethnic cleansing” in the
Balkans all testify to this powerful sense of
difference. These attitudes and prejudices
underpin the continuing
strength of ultra-right, anti-
ethnic parties in so many
west European countries,
not least France and
Austria.

Europeanism represents
an attempt to replace
narrow nationalism with a
wider identity, but the
preoccupation with what is
a European can simply
reproduce some of those
ancient divisions on a wider
stage. A Serbian may regard
a Bosnian as an alien, a Romanian may
reject a gypsy, even though they have lived
in close proximity for centuries.

In the new Europe, everyone within its
boundaries can regard anyone from outside
as a threat, as an intruder, be they Turks,
north Africans, Chinese, Indians or
Africans. The Other may be within, or from
without, but he is still the Other.

The Schengen agreement illustrates the
problem. The old internal borders between
EU states that are  party to the agreement
have been scrapped, replaced by external
borders with the outside world. And the
overwhelming preoccupation of the
Schengen members is how to keep out the
Other – those from eastern Europe, Asia,
Africa and the Middle East. Over the past
year or so, most EU states have sought to
restrict immigration, by tightening their
asylum laws. 

The attempt to construct Europe in a
closed fashion is misconceived. It is
impossible to define Europe in isolation,
just as it is impossible to define an
individual outside the social context. 

Europe’s great periods of history are
marked by an extraordinarily confident,
expansive mentality based on a passionate
belief in what Europe had to offer the
world. From Columbus onwards,
Europeans explored and opened up the
world. Italian city-states dominated the
Mediterranean and its hinterland. Colonial
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empires were a product of Europe’s self-
confidence and outward-going attitude.
Europe will not prove successful if it
consists of little more than reinventing
itself from within. It also has to reach out to
and interact with other continents, cultures
and ethnicities. The meaning of being
European will change in the process. It
always has. This is something not to be
feared but savoured. 

This is, above all, true in the era of
globalisation. For much of
the past 40 years, western
Europe has prospered as a
result of regional
integration. But there is a
limit to how far integration
can go, a limit not yet
reached but to which we are
now close. Meanwhile,
globalisation has become
the most dynamic force of
our time. Europeanisation
should in some respects be
considered as an aspect of
globalisation. If no nation-

state can resist the global imperative, then
neither can a continent, however old or
rich it may be.

A classic instance is the attitude towards
inward Japanese investment in the 1980s,
welcomed by Margaret Thatcher’s
government. It would create jobs and
enable British industry to learn about
Japanese methods. Many on the continent
regarded it as a poisoned chalice, an
attempt to undermine European
companies. Britain was described as
Japan’s aircraft-carrier moored off the
continent. Yet it is now clear that those who
embraced it were right. Over the past
decade, every major manufacturer has had
to introduce Japanese methods of lean
production and total quality management.

Globalisation is changing the nature and
shape of the world. Technology has become
cheap and mobile, enabling poorer
countries rapidly to acquire modern forms
of production. By extending the division of
labour to the global market, international
firms have drawn whole new countries and
regions into the modern economic era.
Over the past 40 years, some 1.3 million
people, mainly in East Asia, have closed the
gap with the West. 

The result is a world which is more
interactive, more open, more porous, more
hybrid, less hierarchical. Cultures and
countries that prosper will be those that are
open rather than closed, promiscuous
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rather than inert, oriented towards
learning from outside.

Europe and East Asia are at different
stages of development. One of the lessons
of the present turmoil in East Asia is that
“catching up” is more complicated than
notching up rapid growth rates year after
year: institutions, culture and politics also
have to be transformed. 

But we can still learn from them. There is
a striking contrast between the willingness
of East Asia to learn from Europe and the
resistance of Europe towards the countries
of East Asia. The tigers have been brilliant
learners. They are constantly on the look-
out for new ideas. They made it their
business to become familiar with
happenings in the West. Many of their elite
have been educated in the West and are
culturally bilingual. The tigers are creatures
of globalisation. We are products of
Europeanisation. 

Yet there are plenty of European
companies, big and small, that are global in
mentality. The United Kingdom has
become far more global in outlook. But too
much of the European Union is still
burdened with a “Little European”
mentality. European insularity springs
partly from the European project but is also
a function of history. For 500 years, Europe
has been used to thinking of itself as best in
the world. While acknowledging it has
lessons to learn from the United States, it is
not accustomed to the idea that it might
have something to learn from others, least
of all from former colonies. 

One of the greatest obstacles to
European success in the era of globalisation
is a supremacist mentality born of half a
millennium of history. The consequence? A
lack of attention to trends and influences in
other parts of the world. 

Europe is also too restrictive and
exclusivist about its view of what
constitutes a European. There is a profound
hostility to migration from outside, be it
eastern Europe, north Africa or Asia, and
ample evidence of racist attitudes towards
ethnic minorities.

This is not new. Europe was the home
not just of the Enlightenment and the
Renaissance but also Fascism and the
Holocaust. The relationship between
territory and ethnicity is among the causes
of this ugly side of European tradition.
Europe has been the greatest exporter of
people in the modern era, yet Europe does
not extend the same generosity to those
who now want to come and live on its
shores.

No government can ignore the fears of
those who feel their livelihood is
threatened by immigration; neither can
any government simply open its borders to
the outside world, a recipe for disaster. But,
in the era of globalisation, there is no doubt
that heterogeneity rather than
homogeneity, the hybrid rather than the
singular, multi-culturalism rather than
mono-culturalism, are powerful assets.
Much of the dynamism of the United States
is because of its ethnic mix. The most
exciting places in the world are those that
live on the edge, on the boundaries
between cultures, places of fusion rather
than uniformity. It is the potent mix of
diversity that gives New York and Hong
Kong their charge.

London’s renaissance has much to do
with its multi-culturalism and rich ethnic
mix. It has been a cosmopolitan city for
well over 150 years, but mass immigration
from the new Commonwealth has had a
qualitatively different effect. For much of
the postwar period the new ethnic mix was
uneasy, but now it is becoming a powerful
advantage, a source of creativity and
energy. It defines London as the most
original and global city in Europe.

Europe’s era of integration must now be
complemented by an age of diversity and
openness. If Europe looks inwards, it will
slowly stagnate, becoming ever more
insular and provincial. It will prosper only
if it embraces influences from outside,
reinventing and redefining itself in the
process. Europe has one great asset – its
imperial history – which lent a
cosmopolitanism to the imperial powers,
bringing them into contact with many
different cultures and traditions. The ethnic
minorities of countries such as Britain and
France are one consequence of that legacy.
They are part of the key to Europe’s future
in a globalised world; providing that we
manage to forsake that other legacy of
empire – an innate feeling of supremacy.
19–25 JANUARY 1998 ■ THE EUROPEAN   25
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Two powerful women lead the Financial Times and Wall Street Journal into battleM E D I A ■

Tw
lock

Karen versus Marjorie
B U S I N E S S
ARJORIE Scardino,
chief executive of
Pearson, the British
media group which
owns the Financial

Times, is in the third month of
an ambitious, some would say
reckless, campaign to challenge
the mighty Wall Street Journal
on home territory. Regularly
visiting the paper’s offices on
New York’s posh upper east side
from London, her goal for the
next five years is to triple the
FT’s circulation in America from
a mere 32,000 to 100,000 plus.

Downtown, at the offices of
Dow Jones, owner of the Journal,
Scardino’s foray has not passed
unnoticed. The company is
retaliating by hitting the FT on its
home turf, creating an expanded
UK-targeted edition of the Wall
Street Journal Europe. 

Leading the effort is Karen
Elliot House, president of Dow
Jones International (who
happens to be married to Dow
Jones’s chairman, Peter Kann).
Starting on 2 February, UK
readers will get two new pages,
more coverage of European news,
and closing prices an hour later
from New York.

Harriot Lane Fox

M

o formidable women are
ed in a war – the prize is

world domination as a
business news

brand 

On the big new battleground of the Internet,
the Journal is far ahead of the FT. The
Journal’s site is superior: you pay for the
Journal’s online edition, you don’t  for the FT’s

ASHLEY ASHWOODPHIL CO

Karen Elliott House, president of Dow
Jones’s publishing interests

overseas, is taking the fight to
Europe, by strengthening the Wall

Street Journal’s London edition
On the surface, it’s a classic
newspaper circulation war
between two venerated titles:
the Journal, quintessential
organ of American capitalism
with its stately grey columns and
line drawings in place of photos;
and the “pink one”, a paper that
is a pillar of the British financial
establishment.

But two of the most
formidable women in the media
industry are locked in a much
bigger war than that. The
ultimate prize is world
domination as a business news
brand, not just in print but on
television and in new media.

It’s uncanny how much the two
women have in common. Both
are 50 and speak with a half-
erased Texan drawl. Both started
out in journalism – Scardino was
briefly with Associated Press,
House won a Pulitzer prize for
her work as a Journal foreign
correspondent. 

Both are textbook examples of
the executive “supermom”.
Scardino has three children and
House has four – a grown-up
stepdaughter through her
marriage to Kann and three the
couple have adopted.

When Scardino took over as
chief executive she used a
military analogy to describe her
approach to the job, quoting
General Douglas MacArthur’s
philosophy: “Have a good plan,
execute it violently, and do it
today.” 

House’s husband, Peter Kann,
also favours military allusions to
describe his plans for Dow Jones,
dubbing his strategy “Rolling
Thunder”, a reference to Vietnam
bombing campaigns. House has
been stuck with a decidedly
unflattering military nickname,
according to a Vanity Fair profile,
which claimed Journal staff refer
to her as “Genghis Khan”.

Scardino has a lot of
management problems to sort
out; but if the Vanity Fair
profile is to be believed, House
creates more management
problems than she solves. The
profile, published in the
magazine’s August edition
last year, suggested key Dow
Jones shareholders were
unhappy with Kann’s
management, and that
House was his “biggest
liability”, citing a catalogue

BURN
of examples of poor man-
management. Dow Jones
responded to the profile by
claiming it contained 21 errors;
and a reply published in the
Journal suggested that far from
being a liability, House was a
“stellar business executive”,
turning an eight-figure loss in her
division into an equivalent profit.

Scardino has not been
subjected to public attacks, but
she still has a lot to prove. While
she targets America, the
complaint in the FT newsroom
back in London is that Scardino
has not fully exploited its
franchise in Europe. 

Pearson prints in Paris,
Frankfurt, Stockholm and
Madrid, as well as two UK sites,
and is planning to start in Milan.
A third of the newspaper’s
328,000 circulation is now in
Europe (excluding the UK), while
House has built the Wall Street
Journal’s circulation in Europe to
just 65,000.

In Britain the FT has managed
only a three per cent increase in
sales since the end of 1992. At
173,000, its circulation is still
nearly 30,000 short of what the
company says is the paper’s
potential sale.

The figures tell their own story:
while the FT’s American sales are
less than three per cent of the
Journal’s, the American paper
manages to sell a quarter as many
copies as the FT in Europe
(including the UK). In Asia,
House is winning by a mile: the
Journal beats the FT by 56,000
copies to 10,000. The Journal can
justly claim to be a global news
brand; while the FT is not, yet.

On the big new battleground of
the Internet, the Journal is also
far ahead of the FT. The Journal’s
site is superior, and generates
revenue: you pay for the Journal’s
online edition, you don’t for the
FT’s. 

Scardino is about to relaunch
its website, FT.com, using IBM
architecture to replace Pearson’s
DIY stuff. For the first time, there
will be subscription packages.
The Wall Street Journal, however,
already has 150,000 paid-up
Internet subscribers.

In television, Dow Jones pulled
off a major coup against Pearson
at the end of last year. NBC did
not renew its contract with a
Pearson-owned production
company, FTTV, to provide
European business content for
CNBC, opting instead for a joint
venture with Dow Jones.

Scardino can’t let her rival win
too many more battles. Years after
Pearson announced it would
focus more sharply on media, the
group still includes oddities such
as Madame Tussaud’s and
incongruities like Lazards
investment bank. The market has
been calling for sell-offs, spin-
offs, anything to streamline the
business. Scardino has had to
cope with tortuous internal
politics, not least rumours that
she and Greg Dyke, who heads
Pearson TV, were at each other’s
throats. 

But since Pearson acquired a
US TV production company, All
American Communications
(AAC), things seem to have
calmed down. She said in the
staff newsletter that her New
Year’s resolution was to get into a
Baywatch swimsuit (AAC makes
the programme). 

The group’s lack of focus has
been reflected in a lacklustre
stock market performance.
Pearson’s stock stuck pretty
closely to the FTSE All-share
Index until early this year but it
has consistently underperformed
against other international media
and broadcast companies. “Might
be fine for some businesses,” was
Scardino’s honest verdict,
conveyed to London analysts at
the beginning of last year, “but in
the fast-paced media businesses,
it’s really not very exciting.”

The widely publicised
accounting cock-up at Penguin
Books that put a $160 million
dent in last year’s bottom line
heightened the view of Pearson as
a company in need of clearer
management thinking and
direction.

Scardino’s vision for the US FT
is not an all-new paper, rather a
reworking of the international
edition with more space devoted
to American affairs and less to
Britain. She is splashing out on a
$9m US marketing budget this
year. On the back of this, the FT
has for the first time persuaded
some newsstands to give it shelf
space next to the Wall Street
Journal and the main local paper,
instead of racking it with the rest
of the international press. 

The early signs are promising.
The FT’s December circulation
was 47,000, up 31 per cent year-
on-year. Some encouraging
trends back the FT’s timing. In
1990 four per cent of US pension
funds were invested outside the
US. By 2000 this is forecast to
grow to 14 per cent. The big
debate is whether there is a real
appetite in the US for what is still
a British newspaper with an
American/international flavour.

Scardino’s  main problem is
the Journal’s 1.8m US national
circulation. Pearson can’t take
any pleasure from the fact
that the figure hasn’t risen
recently. The Journal
claims not to have even
tried to budge it,
focusing instead on
increasing the cover
price – by 26 per cent.
The fact that its
readers paid up – as
they do for its
online version – is
the ultimate
validation of its
brand strength.

Dow Jones is
not failure-proof.
Dow Jones
Markets, the
company’s rival
to Reuters and
Bloomberg, is a
disaster and its
losses will next
week push
Dow Jones to
announce its
first net loss
since the
company went
public in 1963.

The FT will
doubtless cover
the news with its
customary
authority.
Marjorie
Scardino, chief
executive of
Pearson,
intends to
triple the
Financial
Times’
American sales
over the next
five years
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AREL VAN MIERT, the European
Commission’s competition com-
missioner, was in full voice last
week, declaring that the business
arrangements of Formula One

motor racing comprise the single worst anti-
trust violation he has ever seen. Sport, Van
Miert has concluded, is Topic A. 

Van Miert may well be right that Formula
One is a sport with plenty of questions to
answer, but his outburst raises a more signif-
icant question. Is Van Miert really the man to
be running Europe’s most important compe-
tition authority? 

Van Miert, a Belgian socialist, did not come
to his job with a great reputation as a trust-
buster but it does not take any sophisticated
understanding of markets to recognise that
Formula One’s day-to-day economic impor-
tance to European consumers and businesses
is close to zero. To invest his authority in his
crusade against Formula One, no matter how
personally satisfying this may be to Van Miert,
is frankly bizarre.

Elsewhere in the world, antitrust regulators
have found a more compelling target for their
priority action docket: the software company,
Microsoft. Currently on the verge of over-
whelming Netscape, its main competitor in
the Internet browser market, Microsoft has
now reached a position in the market where
every move it makes raises profound com-
petitive issues.

Browsers matter because they are the 
crucial software interface between the Inter-
net and computer users. Microsoft’s boss, Bill
Gates, considers the Internet to be the single
biggest commercial development of the
century. Taking him at his word, it might per-
haps be useful if the competition regulators
in Europe kept an eye on how the Internet is
developing. 

But Brussels has snoozed, even as Microsoft
stands on the verge of eliminating its only
significant competitor in the browser market
through a remarkable strategy. It is simply
giving away its browser free with every copy
of Windows 95, its market-leading operating
system for personal computers. Some might
call this strategy an abuse of dominant
position.

If this has so far escaped Brussels, regula-
tors elsewhere are in hot pursuit. Last week,
as Netscape’s shares crashed, Japanese com-
petition regulators raided Microsoft’s Tokyo
office. In Washington, the justice department’s
antitrust division has already won an early
round in its battle to fine Microsoft $1 million
a day until it “unbundles” its browser from
Windows.

The battle to tame Microsoft might seem a
worthy one for Europe’s own competition
authorities, since Microsoft enjoys a better
than 90 per cent share of Europe’s PC operat-
ing system market. If Microsoft continues to
give away its browser, in a year from now it is
likely to have complete dominance of the Euro-
pean market. This is a matter of more impor-
tance to European consumers than the fate of
Formula One.

Brussels fiddles as
Netscape burns

S O F T WA R E ■

Who’s afraid
of Microsoft?

K

JONATHAN MILLER
19–25 JANUARY 1998 ■ THE EUROPEAN   27



2

B U S I N E S S

After 32 years in power the ruling family is $8bn richer 
but the party is over for Indonesian crony capitalism as the IMF calls time
I N D O N E S I A ■

Suharto meltdown 

Cruising for a bruising: Suharto, family and friends face a rocky ride

POPPERFOTO
UHARTO Inc is
one of the most
successful family
firms in history. Its
chief executive is

Indonesia’s President, Gen-
eral Suharto. Its directors are
his six children, along with
their spouses and various
cronies. Over three decades,
Suharto Inc has developed a
stranglehold on the Indone-
sian economy. 

There are few sectors in
which its presence is not felt.
It has thrived on lucrative gov-
ernment contracts, monopo-
lies, subsidies and beneficial
tariff agreements. It has devel-
oped extensive contacts with
some of Europe’s and Amer-
ica’s largest companies. But
the chief executive has lost
touch and some of his direc-
tors have little business
acumen. 

When Asian flu hit Indone-
sia, the first family and friends
were the first to feel its effects.
Indonesia’s financial crisis,
however, is more than just a
family affair. It has already
claimed its first foreign casu-
alty: Hong Kong investment
firm Peregrine had recklessly
placed up to $4 billion of
investment in Indonesia,
including a $200 million loan
to Steady Safe, an Indonesian
taxi company with assets of
$4m. Last week, Peregrine
went bust.

Fears of an Indonesian
meltdown are rife in Wash-
ington and Europe. Some
western companies have
advised their employees not
to return to the region fol-
lowing the Christmas break,
fearing outbreaks of violence
as opposition to the regime,
which has been brutally sup-
pressed for 32 years, finally
makes itself felt.

Paula Hawkins and 
Doug Cameron
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Suharto has survived with
the overt backing of America
and European governments.
The stability this support
ensured has meant that west-
ern companies have poured
into this vast market of 204
million people. Now the 76-
year-old president’s days are
numbered. Without an obvi-
ous successor, Indonesia’s
political future is uncertain.

The position of Suharto and
his family is central to the bind
in which European investors
find themselves. A year ago,
the best way to break into the
Indonesian market was to
visit one of Suharto’s four
most influential children:
Tutut, Titiek, Tommy or Bam-
bang. Suharto has used his
grip on power to create a huge
business dynasty among his
family and friends. One of his
offspring or “a business asso-
ciate” is present in almost
every sector under state con-
trol. The children have built
up individual empires worth
an estimated $8.2bn.

The power of patronage,
bribes and corruption has
given Indonesia the most
opaque business climate in
the region, but one into which
Europe’s leading corporates
have plunged in search of
juicy contracts. With double-
digit economic growth until
last year’s market crash, the
thirst for new infrastructure
– in particular water, elec-
tricity and roads – has lured
Siemens, ABB, GEC-Alsthom,
National Power and Eléctric-
ité de France, British Gas,
Total and PowerGen Interna-
tional. All were forced to
adopt the maxim of “When in
Rome” and form joint ven-
tures with Suharto associates.
Western banks were eager to
finance the projects, viewing
credit to Suharto’s relations
as on a par with Indonesian
national credit risk.
ANUARY 1998
cent before the IMF team
arrived in January. “There is
a strong possibility that there
could be a backlash against
the Suharto family, which is
obviously going to damage
those European companies
with links to the children,”
says one banker in Jakarta.

Being close to the Suhartos
is no longer viewed as a plus.
Share prices in Suharto-
related firms have fallen fur-
ther than those in which
nepotism plays less of a role.
Citra Marga Nushapala Per-
sada, a toll road operator run
by Tutut, tumbled by 39 per
Consultants in the capital are
warning multinational com-
panies against further deal-
ings with the Suhartos. “We
are telling firms not to touch
companies connected to the
family, no matter how badly
they need government con-
tracts,” says one.
In October last year, the
IMF launched its first rescue
plan for Indonesia, calling for
an end to the system of
patronage and demanding
that public projects be opened
to competitive bidding. It
ordered that the subsidies and
tariffs which have helped
boost the Suhartos’ profits be
scrapped. But Suharto, used
to getting his own way dur-
ing three decades of auto-
cratic rule, ignored IMF
warnings, and refused to
carry out major reform.

He did so at his peril. Amer-
ica and the IMF have had
enough. On 10 January, Pres-
ident Clinton telephoned
Suharto, threatening to
withdraw political support.
Almost immediately, Suharto
announced that 15 con-
troversial power projects,
many of which involve mem-
bers of his family, were to be
cancelled.

The decree put eight power
projects on hold. The largest
is Tanjung Jati A, a $1.66bn
project involving Britain’s
National Power and two
Indonesian firms, Bakrie and
the Maharani Group, owned
by Titiek Suharto. The presi-
dent has also thrown a few
more morsels to the IMF
negotiators, including the
scrapping of Tommy’s
National Car project. “Suharto
and those around him have
had a wake-up call that they
need to comply with the
terms forced upon them,” says
one banker in Singapore.

Two days after Suharto’s
announcement, the cavalry,
in the form of the IMF and
America’s deputy treasury sec-
retary, Larry Summers,
arrived. They forced the
regime to buckle down to the
rigours of a $43bn bailout. On
15 January Suharto, acknowl-
edging “great challenges to be
faced”, pledged to dismantle
his family’s empire. He is sup-
posed to sweep away a host
of monopolies, business priv-
ileges and cosy contracts that
have made the Suharto fam-
ily and its associates among
the richest in Asia.

In addition to the National
Car project, which gobbled up
huge subsidised loans, son
Tommy will supposedly lose
his clove monopoly, which
cheated thousands of farm-
ers. Funding of the aerospace
industry (run by a Suharto
crony) is to be slashed; and
the state monopolies of sugar
and wheat (also in the hands
of family friends), as well as
various family-run trading
cartels, are to be ended.

Suharto announced all this,
grim-faced, on the steps of his
official residence. It sounded
impressive. But nobody was
convinced that it brought to
an end his family’s vast
patronage network.

The Suharto family has
already closed, for example,
some of its weakly capitalised
banks, re-opening them
weeks later under different
names. It also sold stakes in
some of its more troubled
firms, using the proceeds to
snap up bargains elsewhere.

European companies can-
not resort to similar ruses.
Their exposure to Indonesia
is highlighted by support from
national export credit agen-
cies. The Hawk aircraft pro-
ject made Indonesia the
largest market for ECGD, the
British agency. In 1996 and
1997, ECGD’s total exposure
to Indonesia was $2.8bn.
Coface and Hermes, the
French and German credit
agencies, back projects worth
more than $4bn. 

British Aerospace has an
outstanding contract for the
delivery of 16 Hawks –  some
of which are due to be deliv-
ered later this year. Given the
strength of the military,
defence contracts are proba-
bly among the safest in
Indonesia, regardless of
Suharto’s fate. This is good
news for another British
exporter, GKN, which sells
water cannons and other
security and surveillance
equipment to the Indonesian
government. 

Siemens, the German engi-
neering firm, insists that its
investments will not be
affected. Siemens won a con-
tract to build a $1.7bn power
plant in September last year.
Siemens insists the project is
“going ahead at full speed”.
The plant is being developed
with an Indonesian company,
Bunipergiwi Tatapradipta, in
which (no surprises) mem-
bers of the Suharto family
have a stake.

A few foreign investors
have taken evasive action.
General Motors, which
entered into a joint venture,
General Motors Buana
Indonesia, with Suharto’s
half-brother, Probustedjo, in
1993, has bought his stake in
an effort to distance itself
from the discredited family. 

Even if the Suharto regime
falls, foreign investors can
expect rough times ahead.
Muslim nationalists are likely
to take a dim view of their
links to Suharto’s kleptocracy.

Megawati Sukarnoputri, the
leader of the Indonesian
Democratic Party and daugh-
ter of the late President
Sukarno, is also critical.
Megawati, who announced
her candidacy for the presi-
dential elections in March,
accused foreign investors in a
recent speech of colluding
with a corrupt and oppressive
regime. There had been “an
increasing flow of foreign
investors seeking Indonesian
partners with political con-
nections”, she said, adding
that their strategies were
“based on the potential of
political connections to pro-
vide enormous gain” rather

than solid investment plans.
For the first time since

Suharto took power in 1966,
criticism of his regime has
become loud and widespread.
“Some of the statements
made over the last couple of
weeks would have landed
people in jail as recently as six
months ago,” says one politi-
19-25 JANUARY
cal consultant. The most
pressing danger for Indone-
sia is that, with the help of the
IMF, Suharto, who is running
for his seventh term of office,
will try to save face by promis-
ing economic reform he is
unlikely to deliver. That could
delay the political change
Indonesia urgently needs. 
C A S H I N G  I N  O N  C O N N E C T I O N S

TITIEK
Fortune worth $228m.
Owns Maharani Group,
involved in cancelled power
project. Contracted to build
bridge linking Sumatra to
Malaysia.

TUTUT
Senior figure in Golkar. Has
$2.4bn empire. Owns a toll
roads firm, Citra Marga, 
25 per cent of Lucent, a
telecoms company, and a
slice of Bank Central Asia.
BAMBANG
Fortune estimated at
$3.3bn. Runs Biamantra
Citra which has joint
ventures with Siemens and
Nestlé. Interests in banking
and oil production.

TOMMY
Owns Humpuss Group and
Sempati Air. Best known for
BPPC clove-trading
monopoly. Controls loss-
making Timor Putra
Nasional, the car firm.
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Germany’s King Canute
Blockbuster pulls out after

finding there’s no profit without porn
V I D E O ■

What a flop! Rental
group shuts up shop

Gerhard Schröder, Chancellor Helmut Kohl’s most
likely rival, nationalises targeted steel group in his bid for electoral success 
H E AV Y  I N D U S T R Y  ■

Hard times: bonking rather than Bambi is what Germans want 

KONRAD MULLER / COLORIFIC

KOBAL
David Brierley

IKE King Canute, famous for trying to defy
the tide, Gerhard Schröder, Germany’s lead-
ing opposition Social Democrat politician,
has decided to take on the tide of history. For
decades, European governments propped

up nationalised steel companies, throwing billions at
loss-makers to save jobs. It never worked. Vast amounts
of cash and jobs were lost. Eventually, states withdrew
from steel-making and free markets began to take hold
around the globe. 

But Schröder, the man who wants to replace Hel-
mut Kohl as German chancellor, is nationalising a
medium-sized, barely profitable German steel com-
pany, Preussag Steel. Facing a regional election on 
1 March, the 54-year-old minister president of Lower
Saxony has spent DM1 billion ($549 million) wresting
the local steel group from the grasp of Alpina Voest,
the Austrian steel company. 

The plan is to protect local jobs. Schröder says he
had to intervene because he did not want “to see deci-
sions about steel-making in the region taken in over-
seas boardrooms. A sale to Voest was not in [the
region’s] interests.” It’s the battle cry of 1970s Britain.

Voest was astonished to lose a deal, all but signed,
which would have created Europe’s sixth-largest steel
maker. A spokesman for the group in Linz says: “It is
like something from an earlier age.” 

Schröder intervened at the 11th hour, shuffling
extremely stretched state funds. Lower Saxony will
acquire 51 per cent of Preussag Steel, then buy the
remainder in smaller tranches, using both the resources
of NordLB, the Lower Saxony-controlled bank, and
dividends from the region’s 25 per cent stake in car
manufacturer Volkswagen. 

The total purchase price is rumoured to be DM300m
less than Voest’s offer. Preussag, the Hannover-based
parent of Preussag Steel, defended the decision to sell.
“We have not lost any money. There was opposition
from politicians and unions to the
Voest bid. This way we have a
solution.” Unfortunately for Schröder,
international competition will not go
away. Like all of Europe’s other steel
producers, Preussag faces overcapacity
and a cyclical downturn. Waves of
privatisations and takeovers continue
to sweep through the industry,
culminating in the recent merger of
Krupp and Thyssen to form Europe’s
largest steel maker. Preussag, with
sales of DM2.5bn, is dwarfed by the
new Rhineland giant and cannot sur-
vive alone. Schröder knows this but won’t admit it
during an election campaign. 

“Preussag Steel must have the independence and
stability to find a new partner of whatever national-
ity. Then the region could sell its holding. We are pro-
tecting jobs,” he said unconvincingly.

The Austrians reject Schröder’s worries, insisting
plant closures were not in the equation. “Schröder’s
claims that jobs would be lost are just not true,” said
Voest. 

During the past five years Preussag has invested
DM1.5bn in sites in Salzgitter and Peine, both in Lower
Saxony, and Ilsenburg in Saxony-Anhalt. Although
the main works in Salzgitter were built under Her-
mann Goering, its facilities are modern and efficient.
But the company has seen a pitiful return on its DM3bn
capital and if the unit is to prosper it will have to cut
costs and reduce its workforce of 9,000. 

No politician in Lower Saxony dared criticise
Schröder for his nationalisation of the Preussag plants.
But his King Canute act attracted sharp criticism in
Bonn. Günter Rexrodt, liberal economics minister,
was unimpressed. “We are striving to make Germany
more attractive for foreign investors to create jobs.
Then, a potential candidate for the chancellorship
comes and puts a spanner in the works,” he said.

Public spending makes sense to provide infrastruc-
ture to support new technology and jobs. Europe’s
most modern microchip factory is being built in Dres-
den, Saxony. The DM1.5bn joint venture between
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Schröder: the leader of Lower Saxony spent 
DM1bn of public money to wrest control of Preussag
Steel from the grasp of Austria’s Alpina Voest
Motorola and Siemens will receive a DM250m state
subsidy agreed by Brussels. 

This is different from propping up ailing behemoths
– something happening throughout Germany. Ham-
burg recently bought St Pauli, the loss-making brew-
ery near the Reeperbahn; Bavaria acquired Grundig,
the consumer electronics group which racked up mas-
sive losses for Philips, the Dutch electronics giant. With
unemployment remaining stubbornly high in Europe
and pressure on politicians increasing, rescuing lame
ducks has been given a new lease of life in Germany.

Nationalising Preussag Steel undermines Schröder’s
claims to be a social democratic moderniser. At last
autumn’s SPD conference, he unveiled 12 business-
friendly themes which, he declared, resembled “the
demands of an enlightened conservative”. They
emphasised the need for new products, new markets,
competitiveness and flexibility. It was a brave step in
the SPD, which Schröder himself described as the
party of “administered protection”.

However, for a man who likes to style himself as the
German Tony Blair, Schröder’s record in office does
not match the rhetoric. Last year he was instrumen-
tal in scuppering much-needed tax reforms; he has
promised postal unions he will oppose the end of the
Bundespost’s monopoly; he aims to retain Lower Sax-
ony’s 25 per cent stake in Volkswagen; and his first
term as Lower Saxony’s minister president was notable
for the profligacy of its “red-green” accord.

Even so, Schröder is seen as more pro-market than
most German social democrats. And more populist.
He has attacked “Polish car thieves” and adopted a
hard line on immigrants. “Foreign criminals should
go and now,” he has said. 

Tall, toothy and quick-witted, he is media-friendly
but does not enjoy strong support among his com-
rades in the SPD. Given the chance, they would vote
overwhelmingly for Oskar Lafontaine, the party chair-
man, as their contender for the German chancellor-
ship. But Lafontaine has already been beaten by Kohl

and doesn’t enjoy Schröder’s public
support. Last week, Infratest dimap,
the polling institute, found Schröder
should win re-election in March by the
margin he has set to prove he deserves
the party’s nomination for chancellor
in September’s national elections. But
without party support Schröder won’t
get a chance to take on Kohl. It’s a
stand-off. 

Oskar and Gerhard perform a clas-
sic double act to the Hollywood rou-
tine of Abbott and Costello. Oskar is
short and fat and turns red when he

shouts, Gerhard is tall, thin and more laid-back. They
spend time in mutual admiration but share few jokes. 

An injection of farce has come from the breakdown
of Schröder’s marriage to Hiltrud, known more com-
monly as Hillu. The Schröders’ relationship turned
into a media circus, even for the normally mute
German press.

Hillu asked for a job in the Lower Saxony cabinet
when Schröder won in 1994. Refused an official post,
the attractive fortysomething still had an office and
staff in Schröder’s Hannover chancellery and became
a media personality. A frequent guest on television
chat shows, Hillu publicly castigated social democratic
colleagues of her husband and espoused green poli-
cies and other social causes. 

But the marriage of strong wills and marked
ambitions fell apart last year when it turned out that
Gerhard had fallen for a journalist on Focus magazine.
After revelations depicting Hillu as a high-earning,
Armani-clad Lady Macbeth, the great political mar-
riage was discovered to have long been on the rocks.
Hillu swiftly ejected Schröder from the apparently
idyllic timber-framed family home and will not now
become Germany’s First Lady. 

Schröder’s fate is less clear, his popularity
undiminished by marital strife. According to polls, a
straight presidential run-off would yield Schröder 55
per cent of the votes, against Kohl’s 39. But both men
depend on the arithmetic of coalition politics – which
may be turning in Schröder’s favour. The Free
Democrats are in disarray and the Christian Democ-
rats are openly considering a Grand Coalition. King
Canute may yet become German chancellor and a
European statesman.
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LOCKBUSTER, the video
rental chain, is with-
drawing from Germany. It
has realised that it can’t
run a profitable business

without satisfying the country’s crav-
ing for pornography. Its other major
problem has been the restrictive busi-
ness hours which meant it was unable
to keep its shops open long enough. 

The cost of exiting from its 17
German stores is undisclosed, though
the greater sting comes from its
humiliation. Still, weary shareholders
may also want to ask, why?

After a period of turmoil the sub-
sidiary of American media giant
Viacom has again been enjoying suc-
cess in its 6,000 stores worldwide by
stocking family-oriented titles and film
classics. 

But in Germany nudity, violence and
horror are standard fare in the video
rental market, with adult movies mak-
ing up at least a third of the German
industry’s DM740 million ($400m)
annual rental turnover. 

John Rollo, the 50-year-old man-
aging director for Blockbuster in Ger-
many, says “stocking porn was never
an option” and the company was will-
ing to take a gamble on opening up
other avenues to new audiences in
what is Europe’s second-largest rental
market. However, it wasn’t just the
more sleazy movies which were absent
from the shelves of its stores in Berlin
and Munich. 

Blockbuster also missed out on
another highly profitable and popu-
lar area of the video rental business.
FSK, Germany’s video classification
board in Bonn, puts more mainstream
titles, such as Rambo II and From Dusk
till Dawn, on an index of films banned
from underage viewers. If Blockbuster
wanted to stock them it would have
to adopt the blacked-out glass and
ominous-looking shopfronts of about
95 per cent of the country’s 6,000
video stores which prohibit teenagers

B
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from their premises. Moreover,
Blockbuster faced the challenge of lur-
ing a family audience to establish-
ments ingrained in the German psyche
on a level with gambling dens and
brothels.

Blockbuster’s response in 1995,
when it announced its ambitious plans
to open 300 stores by the end of the
decade with German publishing group
Burda as a partner, was to choose pres-
tigious but expensive locations.

But it faced further problems.
Despite reforms it had expected of the
country’s opening hours, German
video stores must still close on Sun-
days and holidays, stymying potential
customers who might decide on a
whim to stay in and watch a video. 

Blockbuster has made big inroads
into the Spanish and Italian markets,
where it also opened branches a cou-
ple of years ago. In Germany its expe-
riences offer a demonstration of the
problems that arise when a US mar-
keting concept is imposed insensitively
on a foreign market. 

Its pricing structure did little to help.
Peter Lackhoff, chairman of IVD, the
German association of video and
media stores, says DM9.50 for three
days’ hire was too much for a German
audience used to paying DM3 for
renting a video for an afternoon and
spoilt for choice by alternatives on
more than 30 terrestrial and pay-TV
channels. The pricing structure was
abandoned but Blockbuster’s targets
still remained a long way off.

Rollo, the former head of British
fast-food chain Burger King in central
Europe before he took the job at Block-
buster, won’t say how far the company
was from achieving its projected
DM1.2m annual revenues in each
store. But he says staying in Germany
would require additional funding. 

Blockbuster’s erstwhile partner,
Burda, pulled out in 1996. For the
Dallas-based parent company, any
addition to the original DM24m invest-
ment was unwelcome. Blockbuster hit
the eject button. ■
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Goldman Sachs’s chairman is poised to
cap his career with a bid for the European presidency 
I N T E R V I E W ■
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Master of 
a European
universe
HERE does an investment banker
go when there are no new fields to
conquer? At Goldman Sachs, the
world’s most formidable investment
bank, which made profits of $3

billion in 1997, they have decided that policy-
making is too important to be left to mere politi-
cians. Like a medieval sect, they send their men to
sort out the world’s woes. 

Robert Rubin, the US Treasury Secretary over-
seeing the rescue of Asia, is a Goldman Sachs man.
Former Goldman adviser Romano Prodi has, as
Italy’s prime minister, presided over the transfor-
mation of the country’s finances to make it fit for
joining the European single currency (provided you
don’t scrutinise the sums too closely). Now Peter
Sutherland, chairman of Goldman Sachs Interna-
tional, has his eye on becoming president of the
European Commission when the ineffectual Jacques
Santer goes in 1999.

Would Sutherland accept the job? “Oh, I am very
happy here and very busy,” he says, which is
diplomat speak for “yes”. A former EU competition
commissioner and chairman of the Gatt, he admits
his one regret is that Albert Reynolds, Ireland’s then
prime minister, did not put him forward for Europe’s
top job in 1994. After a successful career as a lawyer
in Ireland, a politician in Brussels and now a banker
in London, Sutherland has scaled many peaks –
but not the dizzy heights of Brussels. With Suther-
land in Europe and Rubin in America, all Goldman
Sachs would need is a man in charge of Asia and
the world would be its oyster.

Goldman Sachs’s partners are members of one
of the most exclusive clubs in the world. They are
not paid bonuses but rewarded with equity in one
of the world’s best money-making machines. Instead
of a salary they receive an annual return on their
equity which is normally adequate for them to
ignore the cost of living while improving the lot of
their fellow man. They are an egalitarian bunch:
partners don’t have company cars, nor special wash-
rooms. Like Alexandre Dumas’s three musketeers,

W
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their motto is “one for all and all for one”, even
though there is occasional fierce rivalry. 

This rivalry now extends to politics: Santer’s
tenure in Brussels has been lacklustre. The dull
former prime minister of Luxembourg does not
even have the ear of his officials, who rarely pay
even lip service to his wishes. German and French
ministers ignore him. (He has, of course, never
worked for Goldman Sachs.) 

There are strong inside alternatives to Suther-
land. But Karel Van Miert, the competition com-
missioner, and Mario Monti, the single market
commissioner, are hardly inspirational. Neil Kin-
nock, European transport commissioner, is a non-
starter, as is the other British commissioner, Leon
Brittan. Kenneth Clarke, the former
Tory chancellor of the exchequer
and Europhile, would love the job
(and the Brussels’ food) and was
touted for it by The Economist. But
nobody takes that seriously. 

Sutherland is the strong outside
candidate. Sitting in his office in
London’s Fleet Street, he looks east
with the air of a prince , waiting and
watching events in Brussels.
“Europe needs leadership,” he says.
Neither France nor Germany has a
candidate but Sutherland is a fan
of the Franco-German alliance in general and Hel-
mut Kohl in particular. “Kohl is the giant,” he says.

A committed Europhile who thinks the European
ideal is the noblest political venture this century,
Sutherland admits there are problems. “There’s a
clash facing Europe: there are huge difficulties with
unemployment, which is running around ten per
cent. There are major social and economic problems
and the growth rate will not be big enough to solve
them. In an increasingly competitive environment
there will be huge difficulties. Economic and mon-
etary union based on its criteria and the stability
pact will eschew a Keynesian approach. Some of
the state-owned reservoirs that used to soak up
labour have disappeared.” 

So what’s the answer? 
“Capital markets.” 
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The answer is reminiscent of the scene in The
Graduate, when Benjamin is given some advice for
the future. “Plastics,” he is told. For Sutherland, the
future is capital markets. Confused? So are we.

He reels off a list of statistics, comparing American
levels of investment to European ones, why Amer-
ica has the lowest unemployment rate for 25 years,
and how it is creating 900,000 new companies every
year, even though 800,000 go bust. “Over the past
six years there have been 7,000 IPOs [initial pub-
lic offerings] in America. In Europe the figure is
720. The private equity market has not evolved.
Europe invests in old industries, not new ones,” he
concludes. Now he is beginning to make sense.

Europe’s challenge is to create an environment
to attract private investment.
Sutherland argues that this need
has been ignored in the quest for
competitiveness, flexibility,
privatisation and meeting the Maas-
tricht convergence criteria. 

“There is an enormous challenge
facing Europe. I am massively in
favour of economic and monetary
union. Not only because its failure
would be potentially destructive but
because it is highly desirable. You
cannot sustain indefinitely a
common market with fluctuating

currencies. We discovered that with Italy in 1992. 
“Compliance with the Maastricht criteria has

reduced these currency fluctuations. But you cannot
use devaluation as a substitute for policy change. I
would love Britain to have been part of EMU and
it will miss out by not being at the inner core. The
risks are bigger not going ahead than going ahead.”

While Sutherland is a good European, he is
fervently against protectionism and committed to
the global economy. “It is no good exporting
unemployment,” he says. “One would prefer not to
have high unemployment. But protectionism is not
the answer. Globalisation of the world is a reality.
Problems in Asia will lead to a wholesale restruc-
turing of European industry.”

He can see fresh opportunities coming out of the
economic turmoil in Asia. Goldman Sachs is already
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cherry-picking amid the debris of the South Korean
and Indonesian fall-out. “The situation is poten-
tially very dangerous, but I do not think it will be a
terminal blow,” he says. “A shock like this will lead
to real change.” 

Sutherland is a free trader. He helped set up the
World Trade Organisation. As EU competition
minister in 1986 he faced a legal threat when he
tried to liberalise a small part of the telecommuni-
cations business – a modest step – but one he sees
as integral to the change that has occurred. “Sitting
in Brussels then, you would never have believed
that Deutsche Telekom, France Telecom and Tele-
com Italia would ever be privatised.” 

He defends the European Commission as a
promoter of the free market. This is not entirely
credible when set against its feeble record, such as
allowing the French to dole out money to Crédit
Lyonnais, failing to discipline Europe’s subsidy-
gobbling state-owned airlines and flirting with
protectionism. He admits that competing to give
subsidies to keep jobs has been expensive and
discredited.

“Europeans are apocalyptic: they either think
they are facing disaster or they are trying to control
the world. There is no middle ground. But in the
past ten years Europe has moved a long way. We
have learnt that doling out state aid for jobs is not
viable. Germany has reunified. No other country in
the world could have achieved that. We have a social
fabric. What we need to do now is create an entre-
preneurial culture, a more vibrant society. Once we
have a single currency, capital will be more mobile,”
he says.

He is not disturbed by the Machiavellian events
surrounding who will head the new European
central bank. “I have never seen the head of any
international organisation appointed without a
political game. I do not see it as a catastrophe.”
Sutherland will not be drawn into who will lead it,
although he has a high regard for Jean-Claude
Trichet, governor of Banque de France, and Presi-
dent Chirac’s late nomination for the post. “What
is important is that there is balance,” he says. “The
European central bank cannot be too rigid in its
approach to inflation.” Maybe, but the sole legal
remit of the bank is price stability.

On the troubled subject of the extension of the
European Union, which has plagued Santer’s reign,
Sutherland insists that it cannot come quickly
enough. Nor does he think that it should be limited
to a handful of countries that border Europe. 

“I see Russia as a part of Europe,” he says. [So
did John Major, and look what happened to him.]
“Our future energy demands make it essential that
Russia remains stable. We should remain open to
Russia and integrate it fully into Europe.”

He regrets the fact that world leaders do not meet
on a regular basis. He is planning to announce an
initiative at the World Economic Forum in Davos
at the end of January which will bring them together
on a regular basis. “Global leadership is no longer
effective. G7 or G8 is no longer working, nor is the
OECD. It is just another element in the same prob-
lem: developed countries getting together to dis-
cuss their problems. Instead, we need leaders from
Europe, Brazil, Asean, North America and Africa to
meet on a regular basis.” 

If Brussels does not beckon, and no country steps
forward to back his nomination for the presidency,
Sutherland can continue to draw his vast remu-
neration from Goldman Sachs, and a healthy sum
from British Petroleum, where he is non-executive
chairman. Sutherland laughs. “It is hard to justify
the amounts that some bankers earn, but we live
in a market situation. The industry is constantly in
a state of evolution and will find its own level, just
like water does.”

True enough. But it is hard to escape the
conclusion that Sutherland sees his level to be the
pinnacle of power rather than a fat bank account.
President of the Union: Sutherland says 
that he is happy as a banker but friends 
say he would love the top job
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You can with a Nissan: Japanese manufacturers prepare to invade Europe with cheap cars

Beware the threat of global deflation 
Will the euro catch Asian flu?
S THE shockwaves from
the Asian economic cri-
sis continue to reverber-
ate around the world,
Yves-Thibault de Silguy,

EU economics commissioner, is refus-
ing to panic. He is more interested in
winning the presidency of the coun-
cil in his native region of Brittany.
While the Asian economic miracle
turns sour and threatens a global
impact, de Silguy says he sees no rea-
son to change the Commission’s fore-
cast of three per cent growth in Europe
this year – the most rapid rate of
advance this decade. 

He is not alone in this view. Finance
ministers meeting in Brussels under
the chairmanship of Britain’s finance
minister, Gordon Brown, gave scant
sign of concern that events 11,000km
away were likely to be of any great
consequence for Europe. They are
blissfully ignorant of the potential that
may blow apart the new currency
zone which the ministers had come
to discuss. This is a mistake. There is
a dark cloud hanging over Asian coun-
tries, which produce a third of the
world’s output. Europe’s prosperity
cannot be unaffected. If the euro is
launched just as Europe goes into an
Asian-induced recession, its chances
of success will be much less than if the
recovery which began to emerge in
1997 rolls on. 

Important questions need to be
faced. How bad could the Asian crisis
get? How well placed will the new sin-
gle currency zone be to handle the
economic consequences? Might the
euro itself buckle under the strain? 

The conventional view is that while
the turmoil in Asia will have a depress-
ing effect on western economies, there
is little danger of recession spreading
round the world. The Organisation
for Economic Co-operation and Devel-
opment (OECD) has lopped one per-
centage point off its world growth
forecast. Last week the Berlin-based
Institute of Economic Research
calculated that the Asian crisis would
knock 0.5 per cent off German growth
this year, although if the crisis con-
tinued through 1998, the impact on
Germany in 1999 would be “consid-
erably greater”. 

It is in relation to next year and
beyond – the early years of the single
currency regime – that concerns are
intensifying. The possible ramifica-
tions of a recession in Asia go far
beyond the curtailment of trade which
underlies the rather modest down-
turn suggested by the OECD.

The contagion has further to spread,
even among emerging countries.
China is the real wild card. The dra-
matic devaluations of its east Asian
neighbours have set the stage for Chi-
nese exports to be undercut by com-

Christopher Smallwood

A

petitors desperate to produce their
way out of their problems. Deutsche
Bank has already cut its forecasts of
Chinese growth to 6.5 per cent. If the
economy started to slump, the crisis
would develop another dimension. 

Confidence is already starting to
drain away from debtor economies
outside east Asia. In Brazil, growth
has stopped. The next domino is
Argentina. It will go on. 

More worrying is the possibility of
a financial implosion in Japan, the
world’s second-biggest economy (see
table 1). Japan is already in recession.
The central expectation for growth
this year is zero, hardly surprisingly
since 40 per cent of its exports go to
Asian markets. Prices are falling. A
full-blown credit crunch is gathering
momentum as banks’ capital melts
away in the face of falling share prices
and a rising tide of bad debts, not least
in the other Asian countries to which
Japanese banks have lent money.
Banks are cutting credit lines; bank-
ruptcies are rising. The danger is that
Japan will sink into a deflationary spi-
ral. The Japanese government has
failed to stimulate growth in the past:
we have yet to see whether it can be
more effective in more frightening cir-
cumstances. 

Next, there is the probable impact
of Asia’s difficulties on the world’s
stock markets. All eyes are on Wall
Street, and the knock-on effects if Asia
triggers a long-awaited market cor-
rection. Even without Asia, the start-
ing point is ominous enough, with
price-to-earnings ratios at record
highs. Alan Greenspan, chairman of
the Federal Reserve, is already mut-
tering about the dangers of deflation. 

The American economy is expected
to slow down anyway in 1998 as the
Asian recession reduces US exports,
and increases American imports – 40
per cent of which come from Asian
companies boosted by devaluations
and desperate to export – at the
expense of US producers. The ques-
tion is whether a stock market slide
could turn this into a real recession.
Asia could well be the trigger. Last
week alone, the American market lost
five per cent of its value in response
to a drop in the Hong Kong market,
and it could go on lurching down-
wards in response to further bouts of
bad news. 

A 1998 Wall Street crash would be
far more serious than the one which
occurred in 1987. Fifty million Amer-
icans now own shares. Consumers
have been spending on the back of ris-
ing asset prices and are more heavily
in debt than they have been for a gen-
eration (see table 2). The Standard &
Poor’s 500 index has not risen since
last August. The market’s jumpiness
since then may well indicate that the
bull market is at an end: if so, con-
sumer cutbacks could bring American
growth to a halt. The impact of an
American downturn on Europe would
be particularly marked if, as expected,
it sends the dollar into reverse. The
pick-up in Germany and France has
been export-led as the deutschmark
and other EMU currencies have fallen
against the dollar. Domestic demand
has hardly picked up at all. Should the
dollar weaken through 1998, the main
impetus for Europe’s encouraging
growth rate could be removed. Fore-
casters are already starting to antici-
pate this as 1998 progresses.

Maybe China and other emerging
economies will prove more robust
than some forecasters anticipate.
Maybe the Japanese authorities will
finally succeed in warding off the dan-
ger of real deflation, despite their dis-
mal record to date. Perhaps Wall Street
will shrug off Asian worries, the Amer-
ican consumer will keep spending and
the dollar will continue to ride high.
What we do know is that if any or all
of these possibilities become reality,
growth in Europe will quickly fall back
to the dismal levels of the early 1990s.
Would the euro survive? 

It is hard to be optimistic. The IMF
has warned that should the Asian crisis
deepen, there would need to be a
“timely monetary easing to arrest an
escalating downturn”. With a single
European currency, there will be a
single European interest rate. With
inflation so low, it is likely to be close
to the German and French discount
rate – perhaps 3.5 per cent. Starting
from this level, there will be little scope
for significant interest rate cuts. And
as Japan’s experience has shown,
when confidence is weak even a base
rate of 0.5 per cent may not stimulate
demand. 

If the scope for monetary action will
be limited, the possibility of expan-
sionary fiscal action will be virtually
zero. Most of the countries qualifying
for the single currency – and certainly
the big ones – will have crept in under
the Maastricht wire, their budget
deficits right up against the allowed
three per cent limit (see table 3).

European politicians and Eurocrats
have devised a fair-weather system of
economic management (see table 4).
It can contain inflation, but it cannot
counter recession. That is why the
deflationary impulse from Asia, which
may reach Europe through one of a
number of the routes discussed, poten-
tially threatens the entire single cur-
rency project. 

How to deal with it is worth a little
thought between now and 1 January
1999. Perhaps Yves-Thibault de Sil-
guy could be persuaded to make a
contribution, once he has finished
campaigning in Brittany.
ASIA will decide the fate of
Europe’s economic and
monetary union (EMU).
Thanks to the Asian crisis,
1998 is shaping up to be an
extremely interesting year.
Last December the
International Monetary
Fund (IMF) estimated that
the crisis (including spill-
over effects on Japan)
would lop between a
quarter and a half of one
per cent off Europe's 1998
GDP growth. But this was
based on three
assumptions: that the
crisis would get no worse;
that bailed-out Asian
economies would
obediently swallow IMF
medicine; and that
confidence would rapidly
be restored so that private
capital flows to Asia were
resumed. The IMF cut its
1998 Asian growth
forecast from six to three
and a half per cent, but
expected activity to
rebound in 1999. 

The crisis has
intensified. The IMF’s
interim assessment,
published on 22
December, was based on
information up to 17
December. It assumed real
exchange rates – adjusted
for relative inflation –
would remain unchanged
at their average level
between 9 October and 5
November 1997. Since
then the Indonesian
rupiah has fallen by half
against the dollar and the
Korean won by nearly half,
while the Malaysian ringgit
and Thai baht have fallen
by a quarter. 

As Asian inflation is
relatively low, real
exchange rates have also
fallen significantly. Since 17
December share prices
have fallen a further 20
per cent in Kuala Lumpur,
17 per cent in Bangkok and
around 10 per cent in
Manila and Jakarta. The
yen is off eight per cent
and the Nikkei has dived to
close to its record low. 

Spoons full of dollars
have not made IMF
medicine go down in a
most delightful way. Much
has been spat out. Korea,
Thailand and Indonesia
have rightly resisted
budget tightening. Even
the IMF is now back-
tracking on prescribing
ice-packs for hypothermia.
Its demand that dud banks
and companies be allowed
to fail has partially been
accepted. Crony-banking –
a major cause of Asia’s
problems – led to the
misallocation of capital to
property and stockmarket
speculation, unprofitable
corporate over-
investment and grandiose
infrastructure schemes.
The cronies were able to
borrow excessively and
cheaply because they
were the ruling elite; they
supported their families,
partners and friends. 

The IMF was mad to
think it could send the
cronies to the wall, while
rescuing the foreign
lenders. Admittedly,
foreign bankers supposed
their loans were
effectively guaranteed by
the governments because
of cronyism. But legally
they were not. Many of the
private borrowers are
already defaulting. It is
likely that IMF bail-outs will
unravel. 

There is little prospect
of confidence being rapidly
restored and capital
inflows resumed. Asian
growth is more likely to be
negative rather than more
than 3.5 per cent this year.
Imports will crash and
exports surge. Current
account deficits will turn in
six months into surpluses.
Indeed Thailand earned a
$2.5 billion surplus in the
fourth quarter of 1997,
while Korea was back in
surplus by December after
imports fell 22 per cent. 

High saving Asian
countries, with current
account surpluses, have
no need to borrow new
foreign capital. They
hardly need to fear that
default on old loans will
deny access to
international markets.
Foreign lenders are being
forced to choose between
writing off Asian loans or
rolling them over.
Meanwhile measures to
tackle Japan’s crisis have
failed to stop the rot. The
¥30,000bn package
($22.8bn, or six per cent of
GDP) announced in
January, intended to give
dead banks a decent burial
and to recapitalise sick
banks, was a step in the
right direction.

Much more will be done,
but reactively rather than
proactively, in response to
a worsening crisis. The
effect of the Asian crisis on
European growth is likely
to be at least double the
IMF’s December estimate.
The Asian crisis could cut
one per cent or more off
German growth this year.
The IMF’s December
forecast put German GDP
growth at 2.6 per cent
this year. It may be only
1.5 per cent. The OECD,
whose latest forecast
assumed three per cent
growth, put the German
budget deficit at 2.6 per
cent of GDP in 1998. If
growth is half what the
OECD expects, the deficit
will be 0.8 per cent higher
at 3.4 per cent. 

This gloomy forecast
may be wrong. If not,
these grave budgetary
consequences will
become clear, perhaps
not by May when the
single currency gets the
go-ahead, but before next
September’s Bundestag
elections. Germany will
have to raise taxes or cut
public spending to meet
the Maastricht criteria
and the stability pact
three per cent budget
deficit limit. It will be
forced into fiscal deflation
in the teeth of fading
growth and rising
unemployment. 

The Bundesbank
19-25 JANUARY 19
would have to choose
between substantial
monetary easing, causing
the deutschmark and
other European
currencies to weaken
significantly, or
maintaining a tight
stance to ensure that the
euro starts life as a strong
currency. An economic
and political crisis is
inevitable if recovery
aborts. Failure to tighten
fiscal policy could lead
the German
constitutional court to
declare membership of
the single currency
illegal. Fiscal tightening
without monetary easing
could lose Helmut Kohl
the election. Easing of
monetary policy by the
Bundesbank, resulting in
the prospect of a weak
euro, could stop the
Bundestag ratifying
single currency
membership.

BRIAN READING
The author is a director of
Lombard Street Research     
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Big banks are no longer beautiful PAGE 42

The European this week launches its new and exclusive index
of Europe’s top companies, ranked by market capitalisation

Bulls buy into Europe’s shares

SHARE investors have found
an unlikely refuge from the
fall-out in Asia, the fear that
the American market is
heading for a crash and the
concern that the strength of
the dollar is making stocks
expensive for European
investors. Despite fears that
European stocks are
expensive relative to
earnings, fund managers
have woken up to better than
expected corporate results
from firms such as
Volkswagen and Deutsche
Telekom, which boasted
profits up 87 per cent in 1997. 

Investors are backing
shares in continental Europe
to continue this sparkling
performance over the next
three months. Good
corporate earnings are
expected to support this
assessment. Fears of
deflation have depressed the
bond markets, with yields
THE EUROPEAN ■ 19-25 J
unlikely to rise. Only the very
brave or foolhardy will go
bottom-fishing in Asia for
cheap stocks. While George
Soros may have considered a
$1 billion investment in Korea,
to date he has not handed
over the money. In America
the Standard & Poor’s 500
Index has been becalmed
since the middle of August
1997. The fear is that it has
only one way to go – down.

A survey by Gallup of 74
fund managers on behalf of
Merrill Lynch, an American
investment bank, discovered
that only five per cent were
bullish on America. The figure
was similar for Japan.
Nobody was interested in
other Asian markets. The
fund managers revealed 
that they intend to transfer
the bulk of their $713bn
portfolio of investment into
Europe.

Not all sectors are tipped to
ANUARY 1998
show good returns. There has
been a clear shift in
sentiment away from cyclical
stocks at the start of January.
Chemicals were disliked by 29
per cent of respondents, and
32 per cent have abandoned
paper companies. Financial
stocks are the clear favourite
– favoured by 51 per cent
compared with 31 per cent
last December – though the
swing from industrial
companies belies the hit
which banks may still have to
take from provisions for
lending in Asia.

The popularity of the
financial sector is driven by
the intensive merger activity
and by their adoption as a
defensive growth stock –
similar to the role of the food
and pharmaceuticals sectors
in the late 1980s – during a
time of stagnation and low
interest rates. 

DOUG CAMERON
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THE fastest growing
economy in the world
could be Bosnia-
Herzegovina in 1998,
possibly by up to 35
per cent, as
international lending
helps boost the
reconstruction of the
war-torn country.
Other transition
economies in central
and eastern Europe
are also poised for
growth of up to four
per cent, according
to the World Outlook
report from the
Economist
Intelligence Unit.
Asia will be the worst
performing region in
the world, with
growth of less than
2.5 per cent. Ireland
is the only European
Union country in the
top ten. 
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2920 1882.04 -4.005 1.241

437 281.66 2.844 1.152
2045 1318.07 3.817 1.765

566 364.81 -1.48 3.42
35.43 22.84 -1.992 -

1074 692.23 8.731 4.622
1905 1227.84 8.433 1.143

141.5 91.20 5.204 -
355.75 229.29 -4.189 -
101.3 65.29 1.809 1.41

1562 1006.76 2.897 2.643
971 625.84 2.529 1.863

1095 705.76 2.446 2.342
87.39 56.33 7.654 1.359

829 534.32 0.548 1.408
381.798246.08 2.453 0.921
421.75 271.83 0.535 6.328

56.39 36.35 7.021 0.786
14490 9339.29 4.677 1.381

2220 1430.86 0.952 0.943
968 623.91 1.903 3.252

1685 1086.04 3.626 1.186
235.5 151.79 2.391 0.942

2199 1417.33 0.64 1.363
265.5 171.12 1.53 4.614

2396 1544.30 -0.539 0.834
65.3 42.09 0.932 1.062

2223 1432.80 3.73 0.899
636.5 410.25 -1.852 1.101

2610 1682.23 -0.538 0.579
382.39 246.47 2.064 3.388
283.5 182.73 -1.226 2.454

2529 1630.03 4.132 0.833
821 529.16 13.87 0.244

83 53.50 5.35 0.929
915 589.75 -0.813 2.864
292 188.20 6.545 1.143
292 188.20 3.947 1.812

21375 13776.90 -2.74 0.352
365.75 235.74 6.569 4.829
500.5 322.59 4.583 3.125
624 402.19 0.968 1.581
171.4 110.47 -2.057 2.084
742 478.24 0 3.723
334.5 215.60 3.246 0.651
222.3 143.28 2.791 4.48

2475 1595.22 -3.213 2.672
176.25 113.60 0.142 3.999
677.5 436.67 5.728 1.552

1265 815.33 7.66 0.435
855 551.08 3.261 2.84
784 505.31 0.903 1.02

13780 8881.67 3.051 1.545
525.25 338.54 1.742 3.487
507 326.78 1.654 2.626

3480 52.59 2.294 1.38
4725 71.41 -1.273 2.114
3530 53.35 -0.142 3.424

94.89 1.43 5 1.005
806 12.18 0.124 0.559
340 5.14 -0.872 6.323
621.5 9.39 1.721 2.795
175.3 2.65 -0.284 -
600.5 9.08 -8.561 2.506
747 11.29 -4.359 1.206

1881 28.43 -7.217 -
174 2.63 -3.857 3.152
740 11.18 -13.636 2.267

3222 48.69 -1.157 1.18
1280 - 4.918 2.232

254.5 3.85 -0.196 -
675 10.20 4.651 3.556
703 10.62 -1.816 4.321
408.39 6.17 2.125 1.469
107 1.62 -4.809 1.964

55.09 0.83 4.571 1.075
992 14.99 -0.8 1.296
202.5 3.06 -3.103 2.118
472.5 7.14 -5.173 3.019
277.2 4.19 3.937 0.895
251 3.79 -7.183 0.856
Barco ...............................................Bel
Btr ......................................................UK
Gevaert ..........................................Bel
Industrivarden ........................Swe
Lagardere .......................................Fr
Metallgesellschaft.................Ger
Montaigne Participat..............Fr
Ste Gen de Belgique .............Bel
Tomkins ..........................................UK

British Petroleum ....................UK
Burmah Castrol .........................UK
Cia Espanola de Pet .............Spa
Electrafina ...................................Bel
Elf Aquitaine .................................Fr
Eni.......................................................Ita
Enterprise Oil .............................UK
Lasmo ..............................................UK
Neste oy ........................................Fin
Petrofina .......................................Bel
Petroleum Geo-Services...Nor
Repsol............................................Spa
Royal Dutch Petroleum ...Neth
Rwe-dea Fuer Min/Chem ..Ger
Saga Petroleum.......................Ger
Saipem ..................................................
Shell Transprt&tradng ......Neth
Solvay ............................................Aus
Total....................................................Fr

3I.........................................................UK
Abbey National..........................UK
Abn Amro ..................................Neth
Aegon...........................................Neth
AGF......................................................Fr
Alleanza Assicurazioni .........Ita
Alliance & Leicester ...............UK
Alliance Trust..............................UK
Allianz ............................................Ger
Allianz lebensversich ..........Ger
Allied Irish.....................................Ire
Almanij ...........................................Bel
Alpha Credit Bank....................XX
Amvescap......................................UK
Asr Verzekeringsgroep .............
Assicurazioni Generali .........Ita
Axa-UAP...........................................Fr
Axa Colonia Konzern............Ger
Baloise ...........................................Swi
Banca Commerciale It ..........Ita
Banca Di Roma...........................Ita
Banca Fideuram........................Ita
Banco Bilbao Vizcaya..........Spa
Banco Central His ....................Ita
Banco Com Portugues ......Port
Banco Esp Credito.................Spa
Banco Espiritonto.................Port
Banco Popular Espanol......Spa
Banco santander....................Spa
Bank Austria..............................Aus
Bank Fuer Intl Zah-Belg .....Swi

United Biscuits ..........................UK
UCB...................................................Bel
Unigate ...........................................UK
Unilever-CVA...............................UK
Unilever plc..................................UK
Whitbread......................................UK
Zeneca ............................................UK
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234.75 151.30 4.799 5.325
129550 83499.31 2.98 0.772

618.5 398.64 3.515 4.184
121.9 78.57 -1.536 1.583
490.25 315.98 -1.85 2.099
913.5 588.78 2.128 3.34

2219 1430.22 1.007 2.039

7260 177.79 3.863 0.854
160.5 3.93 -10.833 6.854

1755 42.98 3.245 -
442 10.82 -2.444 2.961
214.6 5.26 7.789 2.587

31.8 0.78 -0.78 -
1965 48.12 - 0.405
3540 86.69 -0.84 3.277

318.5 7.80 2.5 4.98

816.5 12.34 5.013 3.366
992 14.99 -3.876 5.847

4680 70.73 0.43 2.57
3480 52.59 -0.715 4.092

627 9.48 -1.417 3.355
10070 152.18 0.249 2.38

554 8.37 -1.947 3.926
264.25 3.99 4.035 0.757
131.5 1.99 2.734 1.521

13700 207.04 1.481 2.92
428 6.47 1.651 -

6690 101.10 0.905 2.855
105.9 1.60 -0.189 2.706
432 - 0.465 5.291
106 1.60 0 3.066

9120 137.83 0.121 1.534
413.25 6.25 0.242 3.802

1531 23.14 -7.492 1.502
603 9.11 1.855 2.608

534.5 8.08 3.188 2.247
1173 17.73 7.706 2.939

40.39 0.61 2.538 2.797
195.7 2.96 3.791 1.548
318.59 4.81 0.157 2.355

22350 337.76 9.008 0.671
847 12.80 5.96 -

2555 38.61 0.334 2.791
491 7.42 -0.648 0.495

1710 - 0.588 0.919
7.33 0.11 1.103 2.162

1935 29.24 3.753 1.621
14490 218.98 -7.766 6.384

498 7.53 1.324 1.307
122.5 1.85 4.259 2.157

48550 733.71 1.582 0.772
466.7998 7.05 2.459 2.411
164.5 2.49 2.813 1.476

2878 43.49 2.725 -
7140 107.90 4.563 2.308
2455 37.10 27.141 -
8850 133.75 -0.379 0.672
5340 80.70 4.305 1.92
3785 57.20 1.337 1.583
4160 62.87 -2.717 2.527
3945 59.62 2.208 1.779
1620 24.48 4.531 -
6250 94.45 2.376 2.113

11320 171.07 -3.419 2.504
5530 83.57 2.793 2.059

690 10.43 -0.289 1.739
Bank Fuer Intl Zahlungs.....Swi
Bank Of Ireland .........................Ire
Bank Of Scotland .....................UK
Bankgesellschaft Berlin ....Ger
Bankinter - Banco Interc ..Spa
Banque Gen Du Lux ..............Lux
Banque Nat de Paris ...............Fr
Barclays .........................................UK
Bayer Hypo-Und Wech........Ger
Bayerische Vereinsbank....Ger
BBL....................................................Bel
BG Bank........................................Den
BHF-Bank .....................................Ger
BHW .................................................Ger
BK Vision ......................................Swi
Britannic Assurance ..............UK
British Land .................................UK
CCF ......................................................Fr
Cetelem............................................Fr
Christiania Bank .....................Nor
Cie Financiere De Paribas ...Fr
Cobepa ...........................................Bel
Commercial Union...................UK
Commerzbank ..........................Ger
Compagnie Bancaire...............Fr
Corp Bancaria De Esp .........Spa
Credit Suisse .............................Swi
Credito Italiano .........................Ita
Den Danske Bank...................Den
Den norske Bank ....................Nor
Deutsche Bank.........................Ger
Deutsche Pfandbrief............Ger
Dexia Belgium ...........................Bel
Dexia France.................................Fr
Dresdner Bank .........................Ger
Ea-Generali ................................Aus
Edinburgh Investment..........UK
Ewart ................................................Ire
Exor .................................................Lux
Finaxa ..............................................UK
Foreign & Colonial ...................UK
Foreningsrbanken.................Swe
Fortis ...............................................Bel
Fortis Amev.................................Bel
Gan Assurances..........................Fr
General Accident .....................UK
Generale De Banque.............Bel
Groupe Brux. Lambert ........Bel
Guardian Royal ..........................UK
Halifax .............................................UK
Hammerson .................................UK
HSBC.................................................UK
Ifil........................................................Ita
INA .....................................................Ita
Incentive .....................................Swe
ING groep..................................Neth
Insinger.........................................Lux
Investor........................................Swe
Istituto Bancn Paolo Tori ....Ita
Istituto Mobiliare It ................Ita
Kredietbank ................................Bel
La Fondiaria Ass........................Ita
La Gaiana.......................................Ita
Land Securities .........................UK
Legal & General.........................UK
Liberty Int.....................................UK
Liechtenstein Global ............Swi
Lloyds TSB ....................................UK
Mediobanca .................................Ita
Mediolanum .................................Ita
Mepc.................................................UK
MAM ..................................................UK
Merita..............................................Fin
Muenchener Rueckver .......Ger
National Bank of Greece ...Gre
National Westminster...........UK
Norwich Union ...........................UK
Pharma Vision 2000 ............Swi
Provident Financial ................UK
Prudential .....................................UK
Ras .....................................................Ita
Rolo Banca 1473........................Ita
Royal & Sun Alliance ..............UK
Royal Bank of Scotland........UK
Royale Belge ..............................Bel
Safra Republic..........................Lux
Sampo Insurance...........................
Schroders......................................UK

9145 138.20 5.115 3.062
9310 140.70 -2 3.008

11.32 0.17 1.159 1.652
557 8.42 -1.418 1.972

38.5 0.58 -2.532 4.082
9340 141.15 1.522 2.969

68250 1031.43 -1.373 2.022
293 4.43 1.174 2.765

1764 26.66 6.667 2.379
87.45 1.32 -1.686 2.369

115 1.74 -1.033 1.962
10850 163.97 3.58 2.335

471 7.12 0.213 2.548
52.8 0.80 3.529 3.923
29.7 0.45 3.846 -

1430 21.61 -4.027 -
1123.5 16.98 -1.013 3.672

710.5 10.74 5.502 2.04
409 6.18 6.572 2.138
778 11.76 -5.949 2.019

29.7 0.45 3.846 4.04
540 8.16 7.356 3.611

1700 25.69 0.592 5.02
885 13.37 0.91 4.037

65.9 1.00 -5.52 2.887
880 13.30 -5.379 1.695

9450 142.81 -0.632 2.362
223.5 3.38 -0.112 1.796

6080 91.88 1.228 0.984
925 13.98 -0.649 1.741

35.29 0.53 1.146 3.824
114.55 1.73 -0.823 2.245
115.3 1.74 2.717 1.735

5180 78.28 1.775 2.267
708 10.70 - -

77.9 1.18 -5.461 2.632
3200 48.36 -3.06 0.375

425 6.42 0.236 3.221
0.85 0.01 - -

93 1.41 0.758 3.118
375 5.67 3.591 2.6
172.5 2.61 -1.714 1.73
197.5 2.98 -1.253 2.792

8430 127.40 5.514 1.508
95.09 1.44 5.072 2.12

148.6 2.25 -0.662 -
1151 17.39 0.611 3.836

15075 227.82 -0.498 3.511
5300 80.10 -1.484 3.766

353 5.33 1.657 3.444
798 12.06 3.576 -
491.5 7.43 1.34 2.874

1378 20.83 4.733 4.191
6655 100.57 1.526 1.953
3945 59.62 7.992 1.665

706 10.67 0.142 1.416
91.59 1.38 3.624 2.372
66 1.00 - -

375 5.67 0.809 2.674
19035 287.67 2.626 1.465
23000 347.59 0.204 2.386
15825 239.16 4.119 2.236

9485 143.34 -6.178 1.432
3250 49.12 0 3.692
1033.5 15.62 3.561 3.299

587.5 8.88 3.619 2.477
482.5 7.29 2.116 4.339
913 13.80 -0.87 2.412
790 11.94 1.35 2.267

15495 234.17 6.003 1.294
32100 485.11 -6.507 1.121

551 8.33 2.71 3.879
1698 25.66 0.118 3.497

28.7 0.43 -1.034 5.575
409 - -3.081 0.594

20100 303.76 -15.19 -
1049 15.85 2.843 3.575

412.75 6.24 2.807 -
875 13.22 -4.865 -
818.5 12.37 4.069 2.711
796 12.03 1.864 2.621

19000 287.14 7.278 1.788
28850 436.00 5.747 1.646

650 9.82 4.173 3.785
841 12.71 4.608 3.185

10950 165.48 0.92 3.28
123 1.86 - 1.829
181 2.74 -1.111 0.843
ABB-B ............................................Swe
ABB-Bearer.................................Swi
Alitalia .............................................Ita
Asea Brown Boveri................Ger
Associated British Ports.....UK
Atlas Copco ...............................Swe
BAA....................................................UK
BBA....................................................UK
Blue Circle ....................................UK
Bouygues ........................................Fr
BPB....................................................UK
Cgip-Gen d’ind & de Par........Fr
Cimenteries Cbr Cement ...Bel
Cimpor Cim de Port ............Port
Compagnie Deint-Gob............Fr
Cookson .........................................UK
D/S Svendborg.........................Den
ElectRocomponents ..............UK
FKI ......................................................UK
Fomento de Con Contra ....Spa
Fried.Krupp Hoesch..............Ger
General Electric........................UK
Hanson............................................UK
Heidelberger druck ..............Ger
Heidelberger Zement..........Ger
Hochtief........................................Ger
Holderbank finan glarus....Swi
Imetal ................................................Fr
Imi ......................................................UK
Kvaerner ......................................Nor
Lafarge .............................................Fr
Lahmeyer aktiengesell ......Ger
Legrand ............................................Fr
Linde ...............................................Ger
Man ..................................................Ger
Mannesmann.............................Ger
Norsk Hydro ..............................Nor
Peninsular & Orient ................UK
Philips Electronics ..............Neth
Railtrack ........................................UK
Rexam .............................................UK
Rexel ..................................................Fr
Rmc ...................................................UK
Rolls-Royce..................................UK
Rwe..................................................Ger
SKF ..................................................Swe
Sandvik.........................................Swe

Schw lebensv & Rent ...........Swi
Schw rueckversich ................Swi
Schweizerischer bank.........Swi
Scottish Mort &Ttrust ...........UK
Skandi Enskilda Banken....Swe
Skandia Forsakrings............Swe
Slough Estates...........................UK
Societe Generale.......................Fr
Standard Chartered ...............UK
Stillhalter Vision......................Swi
Storebrand .................................Nor
Sun Life & Provincial..............UK
Svenska Handelsbanken ..Swe
Trygg-hansa ......................................
UBS...................................................Swi
Unidanmark...............................Den
United Assurance ....................UK
Victoria ...........................................Ge
Volksfuersorge.........................Ger
Witan Investment ....................UK
Woolwich .......................................UK
Worms et Compagnie .............Fr
Wuertt Versich-Beteil..........Ger
Zuerich Versicherungs .......Swi
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1876 28.35 -1.421 1.401
1202 18.17 1.421 0.577
2855 43.15 2.366 1.05

447.5 6.76 -2.293 -
327 4.94 -0.912 1.994

94 1.42 -2.591 2.926
415 6.27 2.2 0.658
376.5 5.69 4.438 3.038
719 10.87 0.276 3.616
566.5 8.56 3.931 3.408
802 12.12 -10.988 -

53.5 0.81 0 -
514.5 7.78 8.985 2.565
272.5 4.12 -1.449 1.838
237 3.58 - 1.055

2071 31.30 -2.08 1.545
515 7.78 0 1.942
539 8.15 0.093 4.545

1998 30.19 1.939 1.001
840 12.69 0 2.319
320.5 4.84 0 2.598
337.25 5.10 2.672 -
381.5 5.77 -8.668 3.725

2650 40.05 -8.621 0.701

84 9.68 -4 2.083
1698 195.75 -2.308 2.245

14650 1688.86 38.571 -
570 – -1.724 4.825
283.5 32.68 -2.744 3.638
205 23.63 -2.619 1.834
469 54.07 -1.463 3.393
356.5 41.10 -12.729 2.391
329.75 38.01 0.763 4.818
816 94.07 15.678 3.114
313.5 36.14 -6.835 3.904

2100 242.09 1.928 2.837
3390 390.80 0.295 2.794
4862 560.49 -0.205 2.567

795 91.65 -3.167 3.208
178.5 20.58 -12.189 5.652

467000 53836 0.43 0.246
493.5 56.89 2.492 2.052
163 18.79 -10.44 4.11

6110 704.37 2 0.662
305 35.16 -6.87 2.342
381.75 44.01 -3.483 4.37
254.5 29.34 -7.609 3.529
100.1 11.54 3.196 -
124.7 14.38 -3.333 1.666

63 7.26 -5.547 2.721
1148 132.34 0.978 1.496

696 80.24 -2.937 3.458
395 45.54 -7.059 3.899
273.5 31.53 -8.528 2.377
365.59 42.15 -4.331 4.115

69.9 8.06 6.718 1.942
1165 134.30 2.842 0.531
1015 117.01 -7.221 2.463

479.3 55.25 -9.051 2.921
960 110.67 1.76 0.938
338.5 39.02 3.058 2.077
699 80.58 1.377 5.45
122.3 14.10 0.164 1.309
888.5 102.43 -3.738 3.194
258 29.74 -6.798 2.741

1788 206.12 0 1.629
806 92.92 -5.344 3.917
207.5 23.92 -10.668 3.317
100.05 11.53 2.28 2.285
149 17.18 -6.27 3.512
204 23.52 -0.73 3.186
Alcatel Alsthom ..........................Fr
Ares-Serono ...............................Swi
Asm Lithography..................Neth
Baan..............................................Neth
British Aerospace....................UK
British Telecom .........................UK
Cable & Wireless.......................UK
Cap Gemini.....................................Fr
Dassault Aviation ......................Fr
Dassault...........................................Fr
Ericsson .......................................Swe
Getronics...................................Neth
Misys ................................................UK
Nokia................................................Fin
Novo-Nordisk ...........................Den
Oce.................................................Neth
Orange.............................................UK
Sap ...................................................Ger
Sema ..................................................Fr
Sgs-Thomson...............................UK
Telecel-Com Pessoai ..........Port
Thomson..........................................Fr
Tim....................................................Ger
Vodafone .......................................UK

Aguas De Barcelona.............Spa
Anglian Water.............................UK
Berliner Kraft Und Licht ....Ger
BG.......................................................UK
British Energy ............................UK
Centrica..........................................UK
Deutsche Telekom .................Ger
Edison.................................................It
Electrabel.....................................Bel
Electricidade De Port ........Port
Elektrowatt.................................Swi
Endesa...........................................Spa
Energy .............................................UK
France Telecom...........................Fr
Gas Natural ................................Spa
Hellenic Tel....................................Gr
Hyder ...............................................UK
Iberdrola ......................................Spa
Italgas..............................................Ita
Koninklijke ptt Ned ..............Swe
National Grid...............................UK
National Power .........................UK
Neckarwerke Stuttgart......Ger
Oest Elektrizatswirt.............Aus
Portugal Telecomister.......Port
Powerfin........................................Bel
Powergen ......................................UK
Scottish Hydro-Electric.......UK
Scottish Power ..........................UK
Severn Trent................................UK
Sevillana De Electric ...........Spa
South West Water ....................UK
Southern Electric ....................UK
Sydkraft ...............................................
Tele Danmark ...........................Den
Telecom Italia .............................Ita
Telefonica De España..........Spa
Thames Water ............................UK
Tractebel .............................................
Union Electrica Fenosa..............
United Utilities ..........................UK
Vew ..................................................Ger
Yorkshire Water ........................UK

Scancem......................................Swe
Schneider........................................Fr
Sidel....................................................Fr
Siebe ................................................UK
Siemens ........................................Ger
Skanska........................................Swe
Smiths Industries ....................UK
Smurfit ............................................Ire
Stagecoach ..................................UK
Suez Lyonnaise Des E.............Fr
Thyssen .........................................Ger
Ti .........................................................UK
Va Technologie.........................Ger
Valenciana De Cem Port....Por
Veba.................................................Ger
Viag..................................................Ger
Williams ..........................................UK
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288 33.20 -1.874 2.257
331 38.16 1.378 2.266
412 47.50 0.976 1.63

1044 120.35 -6.991 1.446
104.5 12.05 -5.043 2.051
335.5 38.68 2.937 3.003
768.5 88.59 -5.793 2.888

1.98 0.23 -1 2.197
804 92.69 -7.159 1.555
692 79.77 0.437 2.609
356.1 41.05 -4.913 4.012
462 53.26 -9.363 3.74

1805 208.08 -4.244 1.662
2990 344.69 -0.333 -

122.7 14.14 1.112 2.212
1011 116.55 0.198 1.696

354.5 40.87 2.762 4.982

779 117.63 -0.892 1.928
2300 347.31 -10.196 0.218

143.8 21.71 8.483 -
70.8 10.69 9.598 -

1593 240.55 -10.856 1.349
547.75 82.71 9.403 4.434
504.5 76.18 2.227 2.649
541 81.69 5.882 0.556

1330 200.83 2.308 3.553
175 26.43 2.004 0.737
306 46.21 5.517 0.817

65.3 9.86 3.981 0.459
1975 298.23 6.343 0.778

411.5 62.14 4.425 0.847
958 144.66 1.587 0.391
232 35.03 3.073 1.469
274.5 41.45 10.12 -
545 82.30 -0.547 0.472

1665 251.42 5.556 0.489
358.39 54.12 11.772 -

22000 3322.05 5.352 -
191.8 28.96 3.137 2.202

8400 1268.42 1.639 0.597
471 71.12 10.256 1.364

6560 39.10 2.504 1.444
923 5.50 6.322 4.838

52.9 0.32 1.731 2.701
326.25 1.94 7.243 5.262
453 2.70 7.536 3.893
106.5 0.63 10.733 -

31.2 0.19 -4.118 2.747
11960 71.28 11.808 1.674

8940 53.28 0.789 5.25
3712 22.12 0.679 3.359

560 3.34 9.552 1.423
2880 17.17 6.47 2.535

684.5 4.08 0.736 2.467
240 1.43 -0.25 -

7390 44.05 -1.729 0.934
5575 33.23 -3.128 3.202

998.5 5.95 0.251 5.696
2130 12.70 7.323 3.348
7515 44.79 5.585 1.732

88.39999 0.53 4.91 3.368
289 1.72 -8.175 4.974
658.5 3.92 1.863 5.335
495 - -1 2.237

1370 8.17 -7.992 1.168
9009 53.69 0.48 1.533
5610 33.44 -2.435 2.876

837 4.99 2.645 3.954
560.5 3.34 3.604 4.052
526 3.14 -0.378 4.542

1075 6.41 5.941 4.547
1440 8.58 1.767 3.472

939 5.60 0.697 5.072
530.75 3.16 -0.841 5.219
216 1.29 0.465 1.852
462 2.75 3.348 3.672

12375 73.76 2.106 1.051
4785 28.52 2.682 1.964

920 5.48 3.197 4.851
3350 19.97 0.902 3.06
1510 9.00 4.514 3.673

864 5.15 4.23 5.559
555 3.31 1.835 2.445
534 3.18 7.121 4.576

Technology
The European 500 lists
Europe’s top companies,
ranked by market
capitalisation and divided by
industry sector. It has several
unique features. The index is
priced in ecus as well as in
local currencies (we will
report prices converted into
euros when the new currency
is launched). In coming
weeks, The European 500
index will be available in real
time on Bloomberg screens.
We will also be adding sector-
by-sector movement graphs. 
The European 500 is edited 
by Melanie Bien

T H E  E U R O P E A N  5 0 0

Aus Austria
Bel Belgium
Den Denmark
Fin Finland
Fr France
Ger Germany
Gr Greece
Ire Ireland
Ita Italy

Lux Luxembourg
Neth Netherlands
Nor Norway
Port Portugal
Spa Spain
Swe Sweden
Swi Switzerland
UK United Kingdom

KEY

Source: Bloomberg  Care is taken to ensure that this
information is correct but neither The European nor Bloomberg
warrant, represent or guarantee the contents of the information
nor do they respect any responsibility for errors, inaccuracies,
omissions or any inconsistencies herein
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Copper’s crash takes shine off Polish privatisation
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M A R K E T  R O U N D - U P

Southern stocks surge

A U T O S

Tax breaks fuel car sales
JUST HOW MUCH IS AN 
ECU WORTH?

In the run-up to 1 January 1999 when the
ecu will cease to exist and be replaced by
the euro, the table shows the current
exchange rates. One ecu equals:
13.91 Austrian schilling
40.77 Belgian franc
7.527 Danish krone
1.977 German mark
2.227 Dutch guilder
5.983 Finnish markka
6.620 French franc
322.6 Greek drachma
0.785 Irish punt
1945 Italian lira
8.159 Norwedian krone
202.1 Portuguese escudo
167.4 Spanish peseta
8.672 Swedish krona
1.615 Swiss franc
0.664 UK pound
1.082 US dollar
 surge

% change % change 12 month 12 month

Latest
Week ago Year ago High Low

Amsterdam AEX
Athens General
Brussels Bel-20
Budapest BTI
Copenhagen Stock Market
Dublin Ireland SE
Frankfurt Dax
Helsinki Hex
London FTSE 100
Madrid Madrid SE
Milan Mibtel
Oslo OBX
Paris CAC-40
Prague Stock Market
Stockholm Affarsvariden
Vienna Credit Aktien
Warsaw WIG-20
Zurich SPI
New York Dow Jones
Tokyo Nikkei
Hong Kong Hang Seng

938.1 2.7 40.1 1011 670.1
1411.3 -4.7 32.8 1794.1 1080.4
2446.3 0.1 22.4 2621.9 2006.8
7639.0 -4.5 49.0 8483.8 4992.4

692.2 0.4 36.3 708.1 501.7
4296.0 -0.1 6.2 4312.2 2824.4
4184.5 -1.24 39.8 4438.9 2976.7
3419.7 2.1 21.2 3890.9 2691.9
5263.1 2.4 25.4 5330.8 4194.0

674.1 3.6 44.3 674.1 458.2
18368.0 3.9 52.1 18368.0 11551.0

644.7 0.8 -4.9 751.1 564.9
2976.1 1.9 23.6 3094.0 2406.1

469.1 1.2 -5.3 629 458.5
2944.2 -1.0 17.2 3315.8 2513.2

441 -2.9 13.5 474.4 387.5
1382.8 -0.1 -12.8 1894.9 1312.9
3891.1 -0.1 51.5 3973 2574.7
7778.2 2.6 14.9 8259.3 6391.7

16046.5 7.01 -11.6 20681.1 14664.4
8900.0 0.1 -35.7 16673.3 8121.1

Market Index

SOURCE: DATASTREAM, BLOOMBERG, INDEC

S T O C K  M A R K E T S
PERFORMANCE among Europe’s
stockmarkets was sharply split last
week, with German, Belgian and
Swiss exchanges suffering from
investors fleeing stocks exposed to
southeast Asia.

The best performers came from
unexpected corners. The undisputed
star of January so far has been Milan,
which climbed seven per cent in the
first two weeks of the year. Sentiment
in the Italian market has been buoy-
ant following the release of improved
macroeconomic figures, while investor
enthusiasm for new issues has kept
prices rising, pushing the MIB30 index
to a new all-time high of 26,683 on
15 January. 

London also had a good week,
boosted by the recent strength of Wall
Street and by indications that the UK
government might be considering an
early referendum on entry into Euro-
pean monetary union. However, given
the Labour government’s record on
the issue of EMU, with leaks and
counter-leaks confusing the markets,
analysts are taking the rumours with
a healthy dose of scepticism.

Spain has also shone, with the Ibex
index pushed to an all-time high of
7,661 on 16 January, led by a strong
rally from the electricity giant,
Empresa Nacional de Electricidad.

The poor performance of American
treasury bonds has left Europe’s bond
markets without any clear direction.
Investors in Italy were nervously
watching developments in the Nether-
lands, where the increasingly hard line
being taken on monetary union is seen
as jeopardising Italy’s entry to EMU.

So far, the downbeat sentiment on
Wall Street about banking shares has
not spread to Europe, and the finan-
cial sector continues to power ahead.

Among Europe’s emerging markets
there was more bad news for Russia,
with Moody’s, the American  credit
rating agency, announcing that the
outlook for Russia’s sovereign credit
rating has deteriorated. The agency
cited a rise in short-term borrowing,
which could lead to a liquidity crisis.

EuroNM, the pan-European mar-
ket network for fast-growing compa-
nies, plans to launch a series of new
share indices based on its four mar-
kets – Neuer Market in Frankfurt, the
Nouveau Marché in Paris, NMAX in
Amsterdam and EuroNM in Brussels.

PAULA HAWKINS
YOU can have it in any colour, so
long as it is larger, smarter, faster
and brand new. European car buyers
expressed a firm set of priorities in
splashing out on 13.4 million new
vehicles in 1997, a rise of 4.8 per
cent on the previous year.

Manufacturers are luring
customers with new models in a bid
to boost trade-ins. Buyers have also
been enticed by special offers from
producers anxious to use up
overcapacity and clear away stocks
ahead of major new launches this
year by all of the main players.

However, 1997 also proved to be
the year when government
incentives proved to be as effective
as showroom offers as states sought
to flaunt environmental credentials
and support their home-grown
manufacturers.

An Italian government incentive
pushed up new car sales by more
than 39 per cent, to 2.4 million cars.
In Spain, registration taxes were cut
to boost sales, following the success
of an earlier incentive programme.
Sales rose by 11 per cent, as more
than one million new cars were
driven off the forecourt.

The European Automobile
Manufacturers Association survey
provides encouraging news for auto
makers. But not all markets were as
strong as Italy’s or Spain’s. France
suffered, with sales plummeting 
19.7 per cent, with just 1.7 million
cars sold. As well as fears for the
French economy and a worry over
jobs, consumers had already taken
advantage of a government car-
buying incentive scheme in 1996.
The end of the scheme in the closing
months of that year led to the fall in
sales in 1997.

Germany and Britain, two of the
largest car markets, saw increases
in growth over the year, though not
as large as the rise seen in Italy.
British car sales increased by just
over seven per cent, with more than
two million cars sold. In Germany,
sales were more muted, up 0.9 per
cent to 3,528,200.

MELANIE BIEN
Volkswagen group
Volkswagen 
Audi
Seat
Skoda*

General Motors**
Opel/Vauxhall
Saab



Fiat group
Fiat
Lancia
Alfa Romeo
PSA Peugeot Citroën
Peugeot
Citroën
Ford group
Ford
Jaguar

Renault





BMW group
BMW
Rover

Mercedes-Benz
Volvo
Nissan
Toyota
Honda
Mazda
Mitsubishi
Total Japanese
Total Korean

2,301,822

13,410,200

1,392,718
462,285
331,953
114,866

1,623,566
1,558,469

58,606



1,597,422
1,288,839

177,304
126,610

1,516,024
889,395
626,629

1,507,958
1,489,673

18,285
1,326,105





821,198
432,220
388,978
495,148
231,540
400,872
372,575
216,218
184,834
176,289

1,552,032
285,847

+4.8

+4.8

-1.8
+12.4
+16.4
+41.1
+1.5
+1.7
+3.6




+11.6
+11.9
+11.3

+9.4
-0.8

-1.9
+0.8

+1.7
+1.5

+22.1
+2.8





+1.9
+0.8
+3.1
+7.0

+12.4
+8.6

+12.1
+12.0

+7.3
+18.7
+12.4
+14.6

17.2

100.0

10.4
3.4
2.5
0.9

12.1
11.6

0.4



11.9
9.6
1.3
1.0

11.3
6.6
4.7

11.2
11.1

0.1
9.9





6.1
3.2
2.9
3.7
1.7
3.0
2.8
1.6
1.4
1.3

11.6
2.1

17.2

100.0

11.1
3.2
2.2
0.6

12.5
12.0

0.4



11.2
9.0
1.2
0.9

11.9
7.1
4.9

11.6
11.5

0.1
10.1





6.3
3.4
2.9
3.6
1.6
2.9
2.6
1.5
1.3
1.2

10.8
1.9

A NEW SET OF WHEELS
New cars sold in western Europe Jan - Dec 1997

Number
of cars

Volume, 
change %

1996 
share %

1997 
share %

Total market

*VW holds 70% and management control of Skoda
**Includes cars imported from America and sold in western Europe

GM holds 50% and management control of Saab Automobile
Fiat group includes Lancia, Alfa Romeo, Innocenti, Ferrari and Maserati

Source: ACEA (European Automobile Manufacturers Association)

NATIONAL CAR SALES
% change on previous year (Jan–Dec 96)

0-20 -10 -5-15 5 10 15 20 25 30 35 40

Germany

United Kingdom

Spain

Italy

3,528,200

France

2,170,200

1,012,100*

1,713,800

2,411,900


Source: ACEA (European Automobile Manufacturers Association)

*Number of cars sold
IT WAS billed as central Europe’s deal of the
year. Last July KGHM Polska, the Polish cop-
per giant, was privatised. The government
sold $454 million worth of its shares, the
largest public offering ever in Warsaw.

The copper-bottomed bet proved a dud,
leaving the company and investors – even the
investment banks managing the sale – facing
losses. The only winner is the Polish govern-
ment, but it will find further privatisations
harder to market.
Shares in KGHM, one of Europe’s largest
copper companies, have fallen by 44 per cent
to around 13.10 zloty ($3.70). One of the
reasons for the drop has been the depression
in emerging markets. But KGHM has suffered
much more than other Polish companies: since
KGHM’s listing, the WIG20 Index has dropped
only 2.9 per cent.

In retrospect, KGHM could not have chosen
a worse time for its listing. Its shares debuted
on the brink of a worldwide decline in the
international copper market. Since July, the
price of copper has collapsed, plunging 34 per
cent on the London Metal Exchange. It looks
set to fall further. According to a metals ana-
lyst at Merrill Lynch in London, copper prices
will fall a further 23 per cent this year, as sup-
plies from Chile flood the market. KGHM, a
high-cost copper producer with a relatively
small annual output, will be particularly badly
affected by the decline in prices which is
squeezing its margins to breaking point.
Some of the blame for the poor timing of
the deal must lie with its global co-ordinators,
UBS and BZW. They must pay for their
mistake. As well as hitting their reputations,
the deal has hit their pockets. The banks have
been forced to pay a 22 per cent tax on their
fees of around $10m.

KGHM management must also be blamed
for failing to cut costs, estimated to be 34 per
cent higher than the international average.

PAULA HAWKINS
E C O N O M I C  I N D I C AT O R S
THE GERMAN central
bank doesn’t need to
raise or lower interest
rates, Bundesbank
council member Olaf
Sievert said. Officials are
watching the dollar’s
recent gains with
concern. “It isn’t at a
dramatic stage, as long
as the falling dollar-

denominated industrial
and energy commodity
prices act as a
counterweight,” he said.
The dollar has gained 3.6
per cent against the
deutschmark over the
past three months.

BRITISH  unemployment
plunged to a 17-year low,

increasing chances that
the Bank of England will
soon raise interest rates,
from 7.25 per cent.
Average earnings rose
4.75 per cent in the year to
November. Unemployment
fell to five per cent – the
lowest since July 1980.

GROSS domestic product

in the European Union
grew by 0.5 per cent in
the third quarter of 1997,
according to Eurostat,
the EU’s Luxembourg-
based statistical body.
This followed a strong 
q2 rise of 1.3 per cent and
was caused by the
stagnation of private and
public consumption.

* Italian lira rates in the vertical column have been multiplied by 1,000 for clarity. Divide by 1,000 for actual figures. 

* Tied to Belgian Franc

Rate Previous Date of Name This Week Year This Week Year Namerate change week ago ago week ago ago

Austria
Belgium
Denmark
Finland
France
Germany
Germany
Germany
Greece
Ireland
Italy
Luxembourg
Netherlands
Norway
Portugal
Spain
Sweden
Switzerland
UK
US
US
Japan
Canada

Discount
Central
Repo
Tender
Intervention
Lombard
Repo
Discount
Discount
Short Term
Discount
effective rate*
Special Adv.
Overnight
Discount
Repo
Repo
Discount
Base
Discount
Fed Funds
Discount
Call Loan

Oest Bund
OLO
DGB
FGB
OAT
Bund

Marathon
Gilt
BTP
related to OLO
DSL
NGB
OT
Bono
SGB
Swap rate
Gilt
Treasury

JGB
CGB

COUNTRY OFFICIAL INTEREST RATES MONEY MARKET RATES
3 months Benchmark bond

16 January 1998

Austria Schilling
Belgium Franc
Denmark Krone
Germany Deutschmark
Netherlands Guilder
Finland Markka
France Franc
Greece Drachma
Ireland Punt
Italy Lira*
Norway Krone
Portugal Escudo
Spain Peseta
Sweden Krona
Switzerland Franc
UK Pound
US Dollar
Japan Yen
Canada Dollar

Aust Belg Dan Ger Neth Fin Fr Grec IR Ital Nor Port Spain Swe Swi UK US Jpn Can
Sch Fr Kr Dm Fl Markka Fr Drach Punt Lira* Kr Esc Pts Kr Fr £ $ Yen $

- 0.341 1.847 7.035 6.245 2.324 2.101 0.045 17.71 7.149 1.704 0.069 0.083 1.603 8.609 20.94 12.86 0.100 8.948

2.932 - 5.416 20.63 18.31 6.814 6.159 0.131 51.92 20.96 4.997 0.202 0.243 4.701 25.24 61.40 37.70 0.293 26.24

0.541 0.185 - 3.808 3.381 1.258 1.137 0.024 9.586 3.870 0.923 0.037 0.045 0.868 4.660 11.34 6.960 0.054 4.844

0.142 0.048 0.263 - 0.888 0.330 0.299 0.006 2.517 1.016 0.242 0.010 0.012 0.228 1.224 2.977 1.828 0.014 1.272

0.160 0.055 0.296 1.126 - 0.372 0.336 0.007 2.836 1.145 0.273 0.011 0.013 0.257 1.379 3.353 2.059 0.016 1.433

0.430 0.147 0.795 3.027 2.687 - 0.904 0.019 7.620 3.076 0.733 0.030 0.036 0.690 3.704 9.011 5.532 0.043 3.850

0.476 0.162 0.879 3.349 2.973 1.106 - 0.021 8.431 3.403 0.811 0.033 0.040 0.763 4.099 9.970 6.121 0.048 4.260

22.41 7.643 41.40 157.6 139.9 52.08 47.07 - 396.8 160.2 38.19 1.542 1.861 35.93 192.9 469.3 288.1 2.240 200.5

0.056 0.019 0.104 0.397 0.353 0.131 0.119 0.003 - 0.404 0.096 0.004 0.005 0.091 0.486 1.183 0.726 0.006 0.505

139.9 47.71 258.4 984.0 873.6 325.1 293.8 6.242 2477 - 238.4 9.626 11.62 224.3 1204 2929 1798 13.98 1251

0.587 0.200 1.084 4.128 3.665 1.364 1.233 0.026 10.39 4.195 - 0.040 0.049 0.941 5.052 12.29 7.544 0.059 5.25

14.53 4.956 26.84 102.2 90.75 33.77 30.52 0.648 257.3 103.9 24.76 - 1.207 23.30 125.1 304.3 186.8 1.453 130.0

12.04 4.107 22.25 84.72 75.21 27.99 25.30 0.537 213.3 86.09 20.52 0.829 - 19.31 103.7 252.2 154.8 1.204 107.7

0.624 0.213 1.152 4.387 3.895 1.449 1.310 0.028 11.04 4.459 1.063 0.043 0.052 - 5.369 13.06 8.018 0.062 5.581

0.116 0.040 0.215 0.817 0.725 0.270 0.244 0.005 2.057 0.830 0.198 0.008 0.010 0.186 - 2.432 1.493 0.012 1.039

0.048 0.016 0.088 0.336 0.298 0.111 0.100 0.002 0.846 0.341 0.081 0.003 0.004 0.077 0.411 - 0.614 0.005 0.427

0.078 0.027 0.144 0.547 0.486 0.181 0.163 0.003 1.377 0.556 0.133 0.005 0.006 0.125 0.670 1.629 - 0.008 0.696

10.00 3.411 18.48 70.37 62.47 23.25 21.01 0.446 177.1 71.51 17.05 0.688 0.831 16.04 86.11 209.5 128.6 - 89.50

0.112 0.038 0.206 0.786 0.698 0.260 0.235 0.005 1.979 0.799 0.190 0.008 0.009 0.179 0.962 2.340 1.437 0.011 -

2.50 3.00 18.4.96 3.73 3.75 3.35 5.17 5.42 5.88
3.30 3.00 9.10.97 3.56 3.64 3.06 5.23 5.52 6.02
3.75 3.50 9.10.97 3.94 4.01 3.63 5.38 5.65 6.55
3.25 3.00 15.09.97 3.51 3.58 3.08 5.27 5.51 6.25
3.30 3.10 9.10.97 3.63 3.69 3.32 5.10 5.34 5.83
4.50 5.00 18.4.96 3.59 3.63 3.14 5.09 5.35 5.85
3.30 3.00 9.10.97 n/a n/a n/a n/a n/a n/a
2.50 3.00 18.4.96 n/a n/a n/a n/a n/a n/a

14.50 15.50 13.5.97 n/a n/a n/a n/a n/a n/a
6.75 6.25 2.05.97 6.00 6.06 5.94 5.30 5.47 6.73
5.50 6.25 23.12.97 5.97 5.95 7.31 5.44 5.66 7.54
3.30 3.00 9.10.97 3.56 3.64 3.06 5.23 5.52 6.02
3.30 3.00 9.10.97 3.51 3.60 3.06 5.04 5.28 5.75
5.50 5.25 16.7.97 3.74 3.83 3.38 5.29 5.51 5.93
4.90 5.20 18.11.97 4.97 5.07 6.27 5.41 5.62 6.86
4.75 5.00 15.12.97 4.76 4.80 5.98 5.41 5.64 6.90
4.35 4.10 16.12.97 4.76 4.88 3.91 5.56 5.98 6.75
1.00 1.50 27.9.96 1.25 1.47 1.81 3.11 3.29 3.85
7.25 7.00 6.11.97 7.50 7.55 6.38 6.01 6.28 7.64
5.00 5.25 31.1.96 5.56 5.75 5.47 5.39 5.66 6.61
5.50 5.25 25.3.97 n/a n/a n/a n/a n/a n/a
0.50 1.00 9.7.95 1.08 1.15 0.55 1.67 1.72 2.50
4.25 4.30 2.01.98 4.53 4.63 3.06 5.32 5.51 6.70

E U R O P E A N  C R O S S  R A T E S

SOURCE: BZW

I N T E R E S T  A N D  M O N E Y  M A R K E T  R A T E S

SOURCE: STANDARD & POOR’S MMS
Albania Lek
Belarus Rouble
Bulgaria Lev
Croatia Kuna
Czech Rep Koruna
Estonia Kroon
Hungary Forint
Latvia Lat
Lithuania Litas
Macedonia Denar
Moldova Leu
Poland Zloty
Russia Rouble
Romania Leu
Slovakia Koruna
Slovenia Tolar
Ukraine Hryvna
Yugoslavia New Dinar

Latest Month Year Latest Month Year Latest Month Year
month ago ago month ago ago month ago ago

Bulgaria
Croatia
Czech Rep
Estonia
Hungary
Latvia
Lithuania
Poland
Romania
Slovakia
Slovenia
Russia
Ukraine

COUNTRY INDUSTRIAL OUTPUT* INFLATION† UNEMPLOYMENT††

Latest Previous Year Latest Month Year Latest Month Year
quarter quarter ago month ago ago month ago ago

Austria
Belgium
Denmark
Finland
France
Germany
Greece
Ireland
Italy
Luxembourg
Netherlands
Norway
Portugal
Spain
Sweden
Switzerland
Turkey
UK
US
Japan
Canada

COUNTRY INDUSTRIAL OUTPUT* INFLATION† UNEMPLOYMENT††

COUNTRY US$ DM UK£ Ffr Ecu

*Change over same month of previous year in per cent. † Month-to-month change in per cent. 
†† Rate in per cent. 

SOURCE: BZW

150.5 82.4 245.1 24.6 162.8
42560.0 23287.9 69323.5 6953.6 46030.8

1825.5 998.9 2973.4 298.3 1974.4
6.4 3.5 10.5 1.1 7.0

35.4 19.4 57.6 5.8 38.3
14.6 8.0 23.8 2.4 15.8

207.1 113.3 337.3 33.8 224.0
0.6 0.3 1.0 0.1 0.6
4.0 2.2 6.5 0.7 4.3

55.8 30.5 90.9 9.1 60.3
4.7 2.6 7.6 0.8 5.1
3.5 1.9 5.8 0.6 3.8

5999.0 3282.5 9771.4 980.1 6488.2
8427.5 4611.3 13727.1 1376.9 9114.8

35.2 19.3 57.3 5.6 38.1
172.9 94.6 281.7 28.3 187.1

1.9 1.0 3.1 0.3 2.1
4.9 2.7 7.9 0.8 5.2

0.31 1.4 1.0 Nov 1.1 1.1 n/a Dec 4.5 4.5 4.0
1.72 1.9 0.7 Dec 1.15 1.4 2.5 Dec 13.2 13.1 13.6
3.73 2.4 2.3 Nov 2.1 2.2 2.4 Nov 7.5 7.6 8.2
6.0 6.2 3.8 Dec 1.9 1.7 0.8 Dec 12.9 13.2 15.5
2.6 2.2 1.7 Nov 1.3 1.0 1.6 Nov 12.4 12.5 12.7
2.4 2.9 1.9 Dec 1.8 1.9 1.4 Dec 11.9 11.8 10.9
2.01 n/a 1.4 Dec 4.7 5.1 7.3 Nov 8.4 7.5 8.1
7.82 n/a 10.11 Nov 1.6 1.2 n/a Dec 9.8 9.9 10.8
2.1 1.9 0.7 Dec 1.5 1.6 2.6 11.73 12.26 11.7
5.52 3.81 12.4 Nov 1.5 1.7 1.7 Aug 3.4 3.4 3.0
3.13 2.1 3.1 Nov 2.5 2.3 2.3 Oct 5.3 5.6 6.6
2.3 4.6 3.2 Dec 2.3 2.3 1.8 Dec 2.6 2.5 4.1
3.02 2.3 2.0 Dec 2.3 2.1 3.3 6.52 6.5 7.1
3.4 3.1 2.2 Dec 2.0 2.0 3.2 Dec 12.8 12.9 13.8
2.7 2.5 0.8 Nov 1.8 1.8 -0.3 Nov 6.5 6.8 7.9
0.8 0.2 -0.7 Dec 0.4 0.4 0.8 Dec 5.0 4.9 5.3
6.63 6.6 8.1 Dec 99.1 95.8 79.8 5.85 6.36 6.6
3.9 3.5 2.3 Jun 2.9 2.6 2.1 Dec 5.0 5.1 6.7
3.9 3.4 1.0 Dec 1.7 1.8 3.3 Dec 4.7 4.6 5.3
1.0 0.1 3.1 Nov 2.1 2.5 0.5 Nov 3.5 3.5 3.3
4.2 3.9 1.8 Nov 0.9 1.5 2.0 Dec 8.6 9.0 9.7

Nov -5.0 -5.0 2.8 Jun -0.8 5.7 484.2 May 14.8 15.3 10.4
Jun 8.4 5.2 -0.7 Jun 0.2 0.4 3.4 Apr 23.1 23.2 21.0
May -1.0 6.3 4.3 Jun 1.2 0.1 6.8 May 4.0 3.8 2.8
Apr 20.3 10.3 n/a Jun 1.9 2.0 10.8 Apr 4.5 4.5 4.7
May 1.7 11.4 -3.1 Jun 1.7 1.3 18.7 Jun 10.3 10.6 10.6
Apr 9.5 1.1 9.2 Apr 0.7 0.4 8.8 Apr 7.6 7.5 7.1
Apr 7.6 -10.1 -1.4 Apr 0.3 0.1 7.3 Apr 5.9 6.2 8.0
Jun 19.9 6.6 2.4 Jun 1.5 0.6 15.3 Jun 11.6 11.7 14.3
May-10.0 -4.0 10.7 Jun 2.3 4.3 176.0 May 6.8 7.0 7.7
May 0.6 9.0 -0.3 Jun 0.3 0.1 6.2 May 12.3 13.0 11.9
Apr 4.3 -1.3 11.5 Jun 0.4 1.3 8.8 Mar 14.4 14.0 14.4
May 0.2 0.6 -5.7 Jun 1.1 0.9 14.5 Apr 9.6 9.6 8.9
Jan -8.2 -5.3 n/a Apr 0.8 0.1 17.7 Mar 2.1 2.0 0.9

E A S T  E U R O P E A N  C U R R E N C I E S

E A S T  E U R O P E A N  D A T A

E C O N O M I C  D A T A

SOURCE: PLANECON

*Gross domestic product year on year. † Annual per cent. †† Per cent of workforce.
q3 1997 except where stated: 1=q495    2=q496   3=q297   4=q197   5=Oct96    6=Apr 96

SOURCE: STANDARD & POOR’S MMS
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Italy’s guru
makes up for
past mistakes

PRIVATISATION

■

Where
every
lira
counts

Trust me, I’m Italian: Mario Draghi is selling the country to join the euro

Big is not
always beautiful: customers
are abandoning giant banks

M E R G E R S ■

Swiss bankers
held to account

GRAZIA NERI
ARIO DRAGHI has been
the brains behind Europe’s
most unexpectedly suc-
cessful privatisation pro-
gramme. Fortunately for

Italy, the country has discovered a
genuine financial troubleshooter just
when it needed one most. The 51-year-
old privatisation commissioner will be
listened to with respect as he sets off
around Europe this week with a task
force of Italian diplomats championing
the country’s financial credentials with
a view to securing entry into the single
currency, and persuading sceptics that
“Spaghettiphobia” is misguided.

Two years ago the Italian entourage
could not have agreed with each other,
never mind members of the first wave
of monetary union. Much has changed.
The country has raised L67,000 billion
($37.4bn) since Draghi’s appointment
in 1993, including L37,000bn last year
alone, buoyed by the successful float of
stakes in Telecom Italia and Banco di
Roma. Moreover, the country’s domes-
tic investors have taken to equity like old-
timers, soaking up retail subscription
through astute marketing of issues in the
media and local post offices.

Draghi has the reputation to give Italy
credibility on the international financial
stage. Educated at Massachusetts Insti-
tute of Technology, he served as execu-
tive director of the World Bank from 1984
to 1990 before becoming director gen-
eral at the Italian treasury. The privati-
sation programme is a central pillar of
Italy’s drive to join the first wave of mon-
etary union. Draghi and Carlo Azeglio
Ciampi, the treasury minister, aim to raise
annual receipts equivalent to 0.5 per cent
of GDP over the next 10 years. This is
the only way Italy can meet its aim of
reducing its public sector debt from 122
per cent of accumulated GDP to 60 per

Michele Puccioni

M
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cent by 2009. Even then it will be a tall
order, requiring annual economic growth
of over four per cent for a decade, which
nobody believes possible. 

Draghi is pressing on regardless. The
next tranche of privatisations includes a
majority stake in Alitalia, the national
airline which has returned to profit and
secured a vital alliance with KLM. ENEL,
the national electricity company, is also
on the block, as is the fourth tranche of
ENI and Societa Autostrade, which con-
trols the national road system.

Airlines and utilities are regarded as
the easiest sells in a crowded privatisa-
tion marketplace. Banks can prove trick-
ier, particularly when they themselves
are reluctant to be sold.
Draghi will have to con-
tinue the diplomatic con-
juring which last week
rescued the planned
merger of Banco di
Napoli, Italy’s ninth-
largest bank, and state-
owned Banca Nazionale
del Lavoro (BNL), the
sixth-largest. 

Every lira counts as
Italy seeks to maintain
momentum in boosting
public finances. Any delay to the planned
sale of the merged bank – scheduled for
early 1999 – threatens to derail Italy’s
progress from EMU first-round contender
to the second wave. Banco di Napoli is
51 per cent owned by INA, Italy’s second-
largest insurer, which last year joined
forces with BNL to rescue Banco di
Napoli. 

But relations between executives of
both companies soured over how to man-
age the integration. Draghi used all his
skills of persuasion to broker a deal, guid-
ing Davide Croff, BNL’s managing direc-
tor, to lead the BNL-Banco di Napoli
integration. There are still serious hur-
dles to cross. After the planned merger,

Banks a
tricky t
privatis
particul
when th
won’t pl
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INA would have only 10 per cent of the
new company. To gain more control, INA
looks forward to special privileges in the
privatisation phase, such as emerging as
the single largest shareholder. 

The treasury remains vague about the
timing of the sale and there are fears it
could be delayed indefinitely. The
timetable calls for Croff’s plan to be ready
by March for approval by early summer.
INA is holding out until a formal pri-
vatisation date is named.  “For us, Banco
di Napoli turned out to be a far better
deal then expected,” says an INA share-
holder. “As things stand, we are not sure
that its merger with BNL is the best solu-
tion to increase further our investment.” 

Draghi has been helped
by the appointment of
Croff to head up the
merger. At the end of last
week’s meeting he
pushed the joint execu-
tive board to pursue the
merger with “attention,
quickness, clarity and
compactness”. 

“He was impressive,”
says a source from INA,
“the perfect mixture of
diplomacy and determi-

nation to sort out a confrontation which
threatened to make a shambles of the
whole project.” 

Draghi’s ambition goes beyond
privatisation: he is pressing for a reform
of corporate governance rules which
received approval from the cabinet in
late December. 

This establishes new limits for cross-
shareholdings, and removes some of the
obstacles to takeover bids, in particular
the use of anti-takeover pacts between
shareholders’ syndicates. Bad news for
groups like Fiat. This should give the
Italian equity market the impetus to
continue its expanding role in the
national economy.
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AD news for
bankers trying to
take over the
world. Customers
in Switzerland

are starting to vote with their
feet against the surge in Euro-
pean bank mergers over the
past year. They don’t like
standing in long queues,
which have been created in
the cause of cost-cutting, and
have been switching accounts
in their thousands since Union
Bank of Switzerland (UBS)
announced its decision to
merge with Swiss Bank Cor-
poration (SBC) last Decem-
ber. A recent survey by the
Sonntagsblick newspaper
found that a quarter of the
renamed United Bank of
Switzerland’s domestic clients
planned to desert Europe’s
largest bank.

The global aspirations of
the megabanks has started to
distance them from the every-
day demands of individual
account holders and small
companies, and Switzerland’s
cantonal (regional) banks are
jumping in to poach the busi-
ness. Marc Fues, chief execu-
tive of the Geneva Cantonal
Bank, says it has opened
1,000 new accounts a day
since the merger, 10 times the
normal rate. 

The regionals have two
advantages over a UBS or
Credit Suisse: a lower cost
base and a willingness to
extend the level of personal
service which their larger
rivals can no longer afford to
provide. The regional banks
have also used their closer
community ties to secure
higher borrowing rates from
customers in return for
enhanced service.

The potential cost savings
which drove the UBS-SBC tie-
up lie in their domestic mar-
ket where retail growth has
been sluggish; the pair plan
to axe 6,000 jobs and close up
to half their branches. The
media coverage given to the
merger convinced many that
their local branch is destined
for the chop. “We [hear] from
customers that they worry
about the high street bank dis-
appearing,” says an official at

B
John Parry
GENEVA
Banque Cantonale de Neucha-
tel. “We stress that we are not
going to disappear.”

This same fear has spread
even to medium-sized com-
panies. “Firms requiring loans
of only a few million dollars
may well find that UBS is no
longer interested in them
because it is concentrating on
mega-lending,” says Neil
Carnegie, who looks after
international lending at the
Geneva Cantonal Bank. The
bank is poised to pick up a
slew of new accounts in a neat
example of niche marketing.

While some banks are stay-
ing local, others are taking the
opportunity to go interna-
tional. Geneva Cantonal aims
to provide one-stop banking,
making a conscientious effort
to beef up its services to pro-
vide a complete banking ser-
vice for all clients in
Switzerland – and eventually
elsewhere as well. 

“This isn’t something we
cobbled together when the
news of the UBS merger
broke,” he says. “We have
been working for the last two
years on putting together a
global network. It just hap-
pens that it’s in place at a time
when there’s a buyers market
for banks offering such
things.” 

Geneva Bank’s global net-
work includes informal links
with HSBC, which looks after
its securities operations in
Asia and Standard Chartered
in Africa – where the Geneva
Bank is building up its com-
modities business. They will
eventually include an Ameri-
can partner. “We’re looking
for partners who don’t have a
retail business in Switzerland,
something we can offer in
exchange for their global
know-how. This will enable
the customers to do their
retail and corporate business
under one roof,” says
Carnegie.

By offering to do the same
thing better than the mega-
banks, smaller banks risk
diluting their main advantage
– a lower cost base – as they
become sucked into a spiral
of paying higher salaries to
hire professionals in new
areas. And management risks
being distracted from doing
what they do best.
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BUSINESSES
FOR SALE

London Retail Shop.
Well established.

Situated main road London.
Combined turnover

£250,000 per annum.
Lease available £15,000

per annum exclusive.
Stock at value. Gross profit
£90,000. Possible freehold.

Owner retiring.

Very interesting business.

Reply to Box No. P490
Reply to Box No. P490

To: Corby Industrial Development Centre, 
Grosvenor House, 
George Street, Corby, 
Northants NN17 1TZ. 
Tel: 01536 262571 
Fax: 01536 401374
E-mail 
jhill@corbyworks.demon.co.uk

Name

Company

Address

Tel

✁

FAIRLINE BOATS • EISMANN • WEETABIX •

• TIBBETT & BRITTEN •  KOOKABURRA SPORT
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NEW
CORBY

Corby. The new new town that has
successfully recreated itself. Since 1980,
over 1,000 new businesses have
blossomed here creating 14,000 new
jobs. Over £1.2 billion of private
investment has flowed in with some
14 million sq ft of new business space
built and filled. With modern new
business parks and our famous fast-
track Planning Zones, a complete
New Business World has been created.
Give your business new room to
breathe and grow in Corby, the Live
Centre of England.
For a full information pack phone
John Hill on 01536 262571 or fill in
the coupon.

E
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op
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n 
23

/1
BUSINESS SERVICES

• PARLIAMO ITALIANO • ON PARLE FRANCAIS•
• HABLAMOS ESPANOL • WIR SPRECHEN DEUTSCH•

ALL DESTINATIONS EX LONDON
SOFIA/BUCHAREST club £625
DUBAI/ ABU DHABI club £995
JOHANNESBURG/CAPETOWN club £1400
TOKYO/OSAKA club £1500
WASHINGTON/NEW YORK club £1700
SYDNEY/MELBOURNE club £1799
SAN FRANCISCO/SEATTLE club £1900
VANCOUVER/CALGARY club £1900
BUENOS ARIES/SANTIAGO club £2200
LOS ANGELES/LAS VEGAS first £2950
RIO DE JANEIRO/SAO PAULO first £3300
AUCKLAND/SYDNEY first £3950
TAIPEI/HONG KONG first £4100

We also have discounted fares EX Europe so telephone or fax us your details

93 WIMPOLE STREET LONDON W1M 7DA .
FAX 0171 493 1234

0171 493 0021 fully government bonded.ATOL 3369.IATA

$99.00 per month
7 Mail Receiving & Forwading

7 Personalized Phone Services

(answered in your/Co. Name)

7 Patching-Connect you to caller

7 When in NY rent office/conf. rm

in beautiful corporate setting

Phone (212)943-1111
Fax (212)943-2300
E-Mail: sri@sri-ny.com

USA-N.Y./
Wall St OFFICE

PASSPORTS 
E.U.  $15K & DIPLOMATIC

www.2nd-passports.com
Tel .  Int  + 34-39042969
Fax:  Int  + 34-52883109

100% Legal & Secure
Escrow with Lawyer

IT SERVICES

Internet
Design - Development - Maintenance - Upgrading

Electronic Commerce
E-Mail - Internet - Intranet - Networks-Telecommunications

Information Technology
Project Management

Year 2000 and EMU Solutions
IT Security

Telephone: 0171-543 7721
Fax: 0171-493 4935

Anglesey International Limited
Suite 229 - 2 Landsdowne Row, London W1X 8HL

www.anglesey-international.com

BUSINESS TO BUSINESS

READERS’
NOTICE

Readers are advised to seek
appropriate  professional advice before

sending any  money or entering into
any commitments.  The European

cannot be held responsible for loss or
damages incurred as a result  of
responding to advertisements.

BUSINESS
FINANCE &
INVESTMENTS

BUSINESS
FINANCE &
INVESTMENTS

GROWTH FUND
PARTNERSHIP
A PRIVATELY HELD

MULTI-BILLION

CONTRARIAN FUND
WILL EXCHANGE

ITS STOCK FOR ASSETS
$50,000,000

MINIMUM VALUE
TANGIBLE OR
INTANGIBLE

WITH OR WITHOUT
CASH FLOW

FX EXECUTIVE
SUMMARY TO:

USA 305 935 4130

CENTRAL DELAWARE
CORPORATE

SERVICES, INC.

Delaware's Premier
Corporation

Service Company
Looking for Independent
Reps to Market Delaware

Corporations & Other Offshore
Jurisdictions Also Offering
Offshore Bank Accounts

Contact: Marjorie S. Peterson
Phone: 302/698-0118
Fax: 302/698-0403 or

302/698-0297

YOUR ADDRESS IN PARIS
Mail and Message service
I T E R  I N T E R N A T I O N A L
T 33144648905 F 43719360
e.mail:www.iter.com

AMBRANCH BUSINESS
CENTER, USA mail, phone
and customized office ser-
vices.Agent for US food
products. Fax
USA+3039887145

BUSINESS SERVICES
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DIRECT ENGLISH...

...a franchise opportunity

not to beignored!
We’re looking for Master Franchisees that share our
vision. Whether a corporate investor or a private
individual, you will be able to demonstrate a successful
track record to date, plenty of future ambition and the
drive to achieve it. You’ll be looking for the right
franchise opportunity and ready to take the next step
towards a profitable future.

Direct English is that next step
English is the language of modern business and
technology and English teaching is a well-established and
expanding growth market that offers extraordinary
money-making potential, in a traditionally high margin
service industry.

Your success is our success
Direct English is part of Addison Wesley Longman, a
global leader in educational publishing, who in turn are
part of Pearson plc, one of the leading multimedia
groups. We have unrivalled knowledge of English
language publishing, and a significant track record of
success stretching back to 1724.
Partnered with us, you’ll be able to draw on 
all the experience and success of a major multinational
organisation that’s going places.

A Profitable Growth Opportunity
Our proven franchise concept offers a unique English
language learning system - tailored to the customers
needs - backed up by teaching and franchise support
materials of the highest quality. As a master franchisee
you’ll be investing in a premium, customer-oriented
service with lower overheads than traditional language
schools.

We offer more than just a franchise
We look on every Direct English Master Franchisee as a
serious business partner. Our experience in franchising,
business and English language teaching is second to
none. In partnership with us, your business can be
linked with a leading brand name that’s part of a global
enterprise.

We would like to tell you more - 
why not contact us today?
Call us on: +44 (0) 1279 623898
Fax us on: +44 (0) 1279 623350
E-mail us on: charlotte.pritchard@awl.co.uk
Visit our web site: www.directenglish.com

Become a part of the business of learning

FRANCHISE OPPORTUNITIES

OFFSHORE COMPANIES
FORMED WORLDWIDE

ALL
INCLUSIVE

FEES
BVI £750
GIBRALTAR £606
ISLE OF MAN £875

Includes Incorporation
and management services

FIDUCIARY MANAGEMENT SERVICES LTD
13 WIMPOLE STREET, LONDON W1M 7AB

TEL: +44 (0)171 436 8100 FAX: +44 (0)171 436 8188

PERSONAL, EFFICIENT & PROFESSIONAL SERVICE OF
TRUSTS, OFFSHORE BANKING, YACHT REGISTRATION & VAT

PROVIDED BY IN HOUSE LAWYERS & ACCOUNTANTS

PLEASE SEND ME FURTHER DETAILS

NAME:

ADDRESS:

PHONE: FAX:

BUSINESS FINANCE & INVESTMENTS

BUSINESS
FINANCE &
INVESTMENTS

COMMODITY
DEALERS & STOCK
FOR SALE

Inviting single or area/master franchisees or development
agents to set up schools in any country.

Only serious answers considered. 

Alexander Int’l, 27 Aetorahis Str. Thessaloniki, 54640-Greece.

Tel+30.31.827106, 821742 Fax: 819424
E-mail: Interalex@hol.gr

LANGUAGE SCHOOL FRANCHISE
BANK COMMITMENTS FOR

"FUNDS FIRST" TRANSAC-
TIONS MULTIPLY YOUR
RESOURCES BY TWENTY
TO THIRTY TIMES. TEL: +1
561 637 4363  FAX: +1 561
637 4364.

BUSINESS FINANCE AVAIL-
ABLE for any viable projects
worldwide. Fax brief
Synopsis in English to
Corporate Advances on +44-
1273-621300

GENERIC CIGARETTES
American blend tobacco,
lowest prices, private
labelling available. FAX USA:
1 (954) 474-3866

LEVI'S 501 and other brand
names on a regular basis
Tel: 514-845-2204 Fax: 514-
845-3834 CANADA

POWDERED MILK: Full
cream and skim.  Low world
prices, volume purchases
only.  Fax: USA + (954) 474-
3866.

B U S I N E S S  D I R E C T O R Y

ALL MAJOR CREDIT CARDS ACCEPTED

More and more businesses and high net worth individuals are using Offshore Corporations
and Trusts for International Tax, Asset Protection and Estate Planning. Since 1975 Overseas
Company Registration Agents worldwide team have specialised in providing confidential
and cost effective company and trust formation in the world's major low tax areas. Clients
are supported by a team of over 275 multi-disciplined staff including Lawyers, Qualified
Accountants, Company Secretaries, Bankers and Trading Specialists who provide the
following services:

No. 1 OFFSHORE COMPANY SPECIALISTS

LUXEMBOURG
EVELINE KARLS

OCRA (LUXEMBOURG) S.A.
19 RUE ALDRINGEN, L-1118 LUXEMBOURG

TEL: +352 224 286   FAX: +352 224 287

LIECHTENSTEIN
BARBARA BAUM

OCRA EST
PO BOX 70, STAEDTLE 7, FL-9490 VADUZ, LIECHTENSTEIN

TEL: +41 75 236 1440   FAX: +41 75 232 6393

FINLAND
TILL SAHLGREN BSc (Econ)
OCRA (SCANDINAVIA) LTD

WORLD TRADE CENTRE, ALEKSANTERINKATU 17
FIN-00100 HELSINKI, FINLAND

TEL: +358 9 6969 2569  FAX: +358 9 6969 2565

SWEDEN
BJARNE BORG
OCRA SWEDEN

BOX 23008 UPPLANDSGATAN 83, S-10435,
STOCKHOLM, SWEDEN

TEL: +46 8 334 720   FAX: +46 8 322 370

LITHUANIA
RAMIGIJUS KABECIUS BSc.(Econ)

OCRA LITHUANIA
LIAUKSMINO ST 8/2, 2nd FLOOR,

2600 VILNIUS, LITHUANIA
TEL: +370 2 623 081   FAX: +370 2 623 081

E-mail: ocra.lithuania@taide.lt

HUNGARY
LASZLO KISS, BSc. (Econ)

OCRA (EASTERN  EUROPE) LTD
H-1143 BUDAPEST, ILKA STREET 61, HUNGARY

TEL: +36 1 351 9959   FAX: +36 1 351 9958

POLAND
KRZYSZTOF KUBALA, Attorney-at-Law

OCRA POLSKA
BAJONSKA 9, 03-963, WARSZAWA, POLAND
TEL: +48 22 6177173  FAX: +48 22 6160957

GREECE
DORA NAKOU, Attorney-at-Law

OCRA GREECE
2 PLOUTARCHOU STR, SOPHIAS AVENUE,

ATHENS 11521, GREECE
TEL: +30 1 723 0766   FAX: +30 1 721 7376

CYPRUS
CHRISODOULOS VASSILIADES, Attorney-at-Law

OCRA CYPRUS
20 QUEEN FREDERICA STR, EL GRECO HOUSE,

OFFICE 104, NICOSIA, CYPRUS
TEL: +357 2 473211   FAX: +357 2 463463

MADEIRA
DR DAVID FISKE DE GOUVEIA, BSc. MBA, MSI

MM CIA LDA
RUA DOS MURCAS NO. 68,

9000 FUNCHAL, MADEIRA, PORTUGAL
TEL: +351 91 200 1700   FAX: +351 91 227144

MAURITIUS
REZA JANGEERKHAN, LLB, MBA

OCRA MAURITIUS LTD
HAPPY WORLD HOUSE, SIR WILLIAM NEWTON STREET

PORT LOUIS, MAURITIUS
TEL: +230 211 5100   FAX: +230 211 5400

SEYCHELLES
DEBRA AKATSA

IOCS LTD
303 AARTI CHAMBERS, MONT FLEURI,

PO BOX 983, MAHE, SEYCHELLES
TEL: +248 225555   FAX: +248 225999

SINGAPORE
DIANA BEAN

OCRA (ASIA) PTE LTD
24 RAFFLES PLACE, 26-04 CLIFFORD CENTRE,

SINGAPORE 048621
TEL: +65 5353382   FAX: +65 5353991

HONG KONG
RAYMOND CHOI, MLIA (DIP)

OCRA ASIA LTD
2402 BANK OF AMERICA TOWER,
12 HARCOURT RD, HONG KONG

TEL: +852 2522 0172   FAX: +852 2521 1190

P R CHINA
BART DEKKER, LLM

1905 SHANGHAI OVERSEAS CHINESE MANSION,
129 YAN AN ROAD WEST, SHANGHAI 200040, P R CHINA

TEL: +86 21 6248 4355   FAX: +86 21 6248 1421

USA WEST COAST 
KEVIN MIRECKI, Attorney-at-Law

AICS LTD
3501 JAMBOREE ROAD, SUITE 2100,

NEWPORT BEACH CA 92660, USA
TEL: +1714 854 3344   FAX: +1 714 854 0938

● A choice of over 750 ready-made companies incorporated
in the Bahamas, BVI, Belize, Cayman, Delaware,
Nevis, Panama, Isle of Man, Ireland, Liberia, Mauritius,
Hong Kong, Seychelles, Turks, and Western Samoa

● Domiciliation and Registered Office Facilities
● Arrangements of Full Nominee Service
● Full Management and Administrative Services

for International Trade and Investment
● Ship and Yacht Registration
● Accountancy and Audit Services
● Letter of Credit Services
● Value Added Tax Registration Services
● Bank Introductions
● Offshore Trusts and Licensed Trustee Services
● Banks and Insurance Companies available

to qualified applicants

● BAHAMAS $500
● BELIZE $500
● BV ISLANDS $500
● CAYMAN $1295
● DELAWARE LLC $495
● GIBRALTAR £250
● HONG KONG $450
● HUNGARY $1995
● IRELAND £225

● ISLE OF MAN £250
● JERSEY £495
● MADEIRA $2250
● MAURITIUS $500
● NEVIS $575
● PANAMA $500
● SEYCHELLES $350
● TURKS/CAICOS $700
● UK LTD £95

ISLE OF MAN - HEAD OFFICE: COLIN FORSTER
OVERSEAS COMPANY REGISTRATION AGENTS LTD

PO BOX 54, RAMSEY, ISLE OF MAN, GREAT BRITAIN, IM99 4ED.
E-mail: european@ocra.com

For Immediate service and our 185 page colour brochure
TEL: +44 1624 815544   FAX: +44 1624 817082

Certificate Number 91196
Isle of Man and London

LONDON - R E COOK,BSc (Hons) OR PETER SIDNEY
OVERSEAS COMPANY REGISTRATION AGENTS LTD, 72 NEW BOND ST. LONDON, W1Y 9DD

TEL: +44 (0171) 355 1096   FAX: +44 (0171) 495 3924

USE THE DEFINITIVE OFFSHORE
COMPANIES INTERNET SITE

www.ocra.com

THE WORLD'S LEADING
OFFSHORE COMPANY AND

TAX PLANNING SPECIALISTS

WORLD WIDE
™

Offices also in:
AUSTRALIA, SOUTH  AFRICA,
BAHAMAS, CZECH REPUBLIC

Stock Market Listings
List your firm or fund on
a premier international

exchange

RAISE YOUR
EXPECTATIONS

Acorn Capital Partners
Tel: 1-781-239-8103
Fax: 1-781-239-8095

offsure@aol.com
70 Walnut Street,

Wellesley, MA 02181,
USA

OFFSHORE

BUSINESS FINANCE & INVESTMENTS

BUSINESS TO BUSINESS

BUSINESS TO BUSINESS

Protect against the loss of advance/up front fees and fraudulent
contracts in High Yield or Non-Conventional Investment

Programmes.

Have you entered into an Investment that you are unsure of and
need help, advice, tracking and retrieving of funds

If you are a client, intermediary or provider & have engaged
or are about to engage contracts

ELIMINATE RISK TODAY

CALL CITY(U.K.) LTD.NOW
Phone +44 (0) 990 133512    Fax: +44 (0) 990 133561

FRAUD PROTECTION

READERS’
NOTICE

Readers are advised to seek
appropriate  professional advice before

sending any  money or entering into
any commitments.  The European

cannot be held responsible for loss or
damages incurred as a result  of
responding to advertisements.

COMMODITY DEALERS &
STOCK FOR SALE

STOCK PLC
GROUP OF WORLDWIDE COMPANIES 

OFFER THE CHEAPEST STOCK ON THE 
WORLD MARKET.

WE ARE LOADING DAILY CONTAINERS
FROM 

INDONESIA
DUE TO THE CURRENCY SITUATION WE
CAN OFFER VERY CHEAP STOCK NOW

BRANDED TOILETRIES
CONTAINERS OF ADULT 

CLOTHING
EVERYTHING IMAGINABLE 98p

CHILDREN'S CLOTHING 60p
FOOTWEAR

ELECTRICALS
CAN SHIP ANY COUNTRY WORLDWIDE

ALSO
VAST STOCKS AVAILABLE UK FROM OUR

WAREHOUSE
PLUS LOADS OF BANKRUPTCY &

LIQUIDATION DISPOSALS
44-121-552-5522

FAX 44-121-544-4444
E-MAIL: stock@dial.pipex.com

http://www.stock.plc.uk

BUSINESS
FINANCE &
INVESTMENTS

COMMODITY DEALERS &
STOCK FOR SALE

BUSINESS FINANCE & INVESTMENTS
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ICR Ltd.

Int’l Accountants
Corporate Finance
Investment & Tax

Consultants

Principals &
Intermediaries
VISIT OUR WEBSITE
www.the-european.com/icr.html 

E-mail icrltd@rocketmail.com

Tel/Fax  (44) 1245 348668 
Tel/Fax  (47) 22 421 322

U U

HIGH YIELD
INVESTMENT

RETURNS
may be possible if you have

- US gold bonds
- South American gold bonds
- German gold bonds
- Chinese gold bonds

Also we may arrange for
buying AU gold bullion
999.5/1000% minimum

fineness. Above market price.
Call Mr. IIan:(Israel)

972-50-751005 or
Fax 972-3-5166582

INTERNATIONAL
FINANCE

Capital Investment Agency
London Borough

of Bromley
BR1 1RY

Telephone:
+ 44 181 464 4442
+ 44 181 467 7282

Telefax:  
+ 44 181 460 1364
+ 44 181 467 6744

FINANCIAL 

GUARANTEES

Insurance/Reinsurance guarantees
as credit enhancement for

international business projects. 

Tel. +1 561 998 3222
Fax +1 561 998 3226

USA
http://www.northcorp@

worldnett.att.net

IMMEDIATE &
UNLIMITED
Capital available for

ALL viable commercial
projects! Minimum  U.S.

$1 million -
NO maximum.

Tel: 717-397-7777
Fax: 717-397-7490

(USA)

INTERNET
http://www. intbuscon.com

ARE "YOU" LOOKING
FOR FUNDING?

• Property Finance
• Venture Capital
• Equity Participation
• Worldwide Project Finance

As a successful Lending House
we provide funding on a status
and semi-status basis worldwide
without delay.
For a fast decision "In Principle"

Tel +44 (0)161 792 4444
Or Fax brief details to
+44(0)161 792 4400

ALLIANCE

INTERNATIONAL

VENTURES

International Finance and
Equity Funders

ROBUSTA COFFEE BEANS,
African origin, lowest prices,
telefax USA+954-474-3866

USA COMPANY seeks to pur-
chase rough diamonds,
african origin, gems quality,
large volume only. Fax USA:
(954) 474 3866

SCRAP METAL #HMS-1, low-
est prices volume only, Fax
USA+954-474-3866

OFFSHORE BANK FOR
SALE Call: (USA) 310-376-
3480  Fax:  (USA) 310-798-
3842 Worldwide Business
Consultants  Inc.

HOW TO BANK, invest and do
business offshore, tax free.
Call +44 (0)7050-110-914 or
Fax +31-20-524-1384.
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International
• 60% international students from more

than 10 countries.

• Consultancy projects with local and multinational 
companies.

• Prestigious Professors with Ph.D from
the best universities of the U.S. and Europe.

• Exchange programs and projects with
INSEAD (France), London Business
School (UK), The Wharton School
(U.S.A), and other top international
business schools.

• Students with high diversity of
backgrounds, cultures and viewpoints.

Leader
• A Business School established

since 1952.

• Prestigious Board of Directors
with strong involvement in
Latin-American and worldwide
companies.

• A large and affluent alumni network:
more than 1500 MBA graduates.

• Dynamic and successful placement
office.

• Excellent location and
communications Network.

• Chile, an exciting and vibrant economic
setting.

Innovative
• 1 year intensive study.
• Creative teamwork.
• Leadership and

interpersonal skills.

• Course taught in English 
and Spanish.

• Case studies and work
shops ensure interdisciplinary 
and interfunctional coordination.

• Recognised as a leader by other 
programs in the region.

• Viña del Mar, the perfect student 
environment.

Name:....................................................................................................................................................
Address:................................................................................................................................................
City:.................................................................................Country:.......................................................
Phone:(      )....................................................................................Fax: (     )......................................
E-mail:..................................................................................................................................................
Academic Degree:.................................................................................................................................
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Post / Fax / e-mail this coupon to: MBA International Program, Universidad Adolfo Ibáñez,
Balmaceda 1625, Viña del Mar, Chile. Tel: (56-32) 66 02 11 • 66 17 87 • Fax: (56-32) 66 02 25 

e-mail: mba@uai.cl or visit our website: http//www.uai.cl

Class of 1997
N. San Miguel (Ecuador), G. Fornes (Argentina), J. Alarcón (Perú),
M. Michelena (Uruguay), H. Traumann (Chile), F. Franco (Bolivia)

A UNIQUE INTERNATIONAL EXPERIENCE

More than
17,000 visits to our

website & more than
1,000 requests for a

brochure

The European School of Economics is a private University with five campuses
in Italy. The mission of the European School of Economics is to prepare a
new generation of entrepreneurs and top managers of international stature
with the intellectual qualities and practical experience necessary to operate

effectively in today’s global business reality. The prestigious and international
renowned academic staff has been chosen from leading British, North
American and Italian Universities to help the student from the first day

achieve his entrepreneurial goal.

Graduate courses offered:
The World-Wide Master in Business Administration lasts 14 months and has
study sessions in Italy, New York, East Europe, South America, Tokyo, China

and South East Asia.

The International Master in Business Administration is a 12 month graduate
course held in Lucca and Rome with a two month working stage in Italy or abroad

and we offer specialisations in Marketing, Finance and International Business.

The Masters in International Investment and in Money Banking and Finance
are 12 month graduate courses held in Lucca and Milan with a study and

placement session in New York City.

Undergraduate Visiting students: Students studying with other Universities
may access ESE undergraduate courses as visiting students for a semester or

a whole year and follow courses in English or Italian. Semesters start in
October and February.

For more information write or call: Dr. Elizabeth M. Mitchell
Villa le Pianore-55040 Capezzano Pianore (LU) Italy

Tel: +39 584 915169 Fax: +39 584 915384
Web: http/www.caen.it/ESE e mail: ese.lucca@telcen.caen.it

ROME-LUCCA-VICENZA-BOLOGNA-VERBANIA-NY

E D U C AT I O N

B U S I N E S S  D I R E C T O R Y

• Ready made companies
• Full corporate administration
• Trade services (L/C, shipping)
• Banking/Accounting services
• China business development services

Contact Stella Ho for immediate services & company brochure

NACS LTD
Room 1108, Albion Plaza,

2-6 Granville Road, T.S.T, Kowloon, Hong Kong
E-mail:nacs@hk.super.net

Tel:(852) 2724 1223, Fax:(852) 2722 4373

OFFSHORE COMPANIES

OFFSHORE COMPANIES
By English Lawyers

from £250
Tel: +44 (0)1398 331061
Fax: +44 (0)1398 331918

OFFSHORE COMPANIES
AND TRUSTS

IN LIECHTENSTEIN
AND WORLDWIDE

Ask for our free information
about company forms in
Liechtenstein and other

offshore places.

Fiduciana
Verwaltungsanstalt

Egon Kaiser, Egerta 53,
POB 2, FL-9496 Balzers

Principality of Liechtenstein

Tel:  +41 – 75-388 02 02
Fax: +41 – 75-388 02 19

E-mail: fiducia@EKVWA.LOL.li

ASSET PROTECTION

CONFIDENTIAL
CONSULTING

PHONE/FAX
+41 27 323 72 88

SWISS SECRET A/C

TRUST OFFSHORE
NO TAX JURISDICTION

ERIC LUND
CONSEILLER JURIDIQUE

Since established in 1826
"Burkes Peerage" has

published and dealt with the

Aristocracy of Gt. Britain.

To acquire an authentic

ancient Scottish title with

confidence contact us at:

Burke's Peerage, Suite 202,

Albany House, Regent St.,

London W1R 5AA

Phone/Fax:
(44) 1903 700476

BARONIAL TITLE

FUNDS AVAILABLE
BANCORPS - $2900
BANK ACC - $350

No references, Tax Free
CREDIT CARD - $220

DELAWARE CO. - $399

S&M INTERNATIONAL
TRADE AND FINANCE LTD

TEL - 44 171 495 3395
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BUSINESS TO BUSINESS BUSINESS OPPORTUNITIES

CONSULTANTS
& MANAGERS
REQUIRED WORLDWIDE

ON A FULL/PART TIME BASIS PROMOTING
INTERNATIONAL PROPERTIES & BUSINESSES FOR

SALE. MANAGERS CAN BUILD UP THEIR OWN TEAMS
AND EARN EXCELLENT OVERRIDE COMMISSIONS

Over 25,000 properties for sale in
38 countries.

Price from US $50,000 to US $50,000,000

Apply
The Nyrae Group

(Ref:TE). Old Bank House
1 High Street Arundel West Sussex

England BN18 9AD
Tel: UK +44 (0) 19 03 73 25 50
Fax: UK +44 (0) 19 03 73 25 54

E-mail: nyraegroup@mcmail.com

BALDING?
"GET BACK YOUR HAIR

THAT'S ALREADY THERE"

TRAPPED UNDER YOUR SCALP

2 Double Blind Studies Patented Process
Natural, Herbal Scalp Shampoo

Safety tested - Guaranteed
~Worldwide~

DISTRIBUTORS WANTED
USA - FAX (954) 972-9745

TEL: (954) 970-1433

AIR FARMINH THE NATURAL SOLUTION
Our Business is GROWING Worldwide G

INTERNATIONAL CORPORATE DEBT
RECOVERY SPECIALISTS

We are seeking to improve are already impressive client
portfolio within Europe and North Africa

OTHER SERVICES Commercial Status Reports.
Corporate Investigations. Market Research Specialists.

FOR FURTHER INFORMATION CONTACT.
UK TEL:+44(0)1329 235547. Fax:+44(0)1329 284151.
BELGIUM TEL & FAX:+32 16 490 695.
Switzerland TEL:+41 32 323 0124. Fax:+41 32 323 0125.

Bank Details: BANK BRUSSELS LAMBERT

FUNDS REQUIRED.

£3 & £8 Million required
for residential and

commercial developments
for two year and five year

term secured and 
guaranteed for payment
of principal and agreed
interest, together with

profit participation from
projects profits.

Details of available funds
to Box No: C466 or 

Fax 00 44 (0)181 295 0621

The Infallible
Roulette System

Flat Bets. No Progressives.
You will choose the numbers 

that win. Forget wheel bias, money
management, big bankrolls.

Absolute Proof with the official
Roulette Tester Book.

Call or Write for free Info Package.
Tel/Fax: +1-561-461-1818 (24HRS)

Don Young, 6028 Indiro Rd.
Ft. Pierce, FL 34951

http://www.orchid-isle.com/
business/gambling/system.htm

U.S. Company offers
License/Master License.
Worldwide Patents, 400+
Exclusive High Demand
Photo/Decor Products.

Start Up $15-250K USD
$200 Million products sold

worldwide

Tel:(USA)716-691-1750
Fax:(USA)716-691-1766

NEW
BREAKTHROUGH

PROCESS

START YOUR OWN
IMPORT/EXPORT

AGENCY
No capital or experience req. No risk.
Work from home. Part/Full time.
Advisory service incl. Established
1946. Clients in 120 countries.

Send for FREE Booklet NOW.

WADE WORLD TRADE
Dept 2C34 50 Burnhill Road
Beckenham, Kent, BR3 3LA

Tel: +44 (0) 181 650 0180 (24hrs)
Fax: +44 (0) 181 663 3212

ESTABLISH IN YOUR
CITY AN INT'L INTERNET

COMMERCE CENTRE

World Data Exchange is seeking
reliable companies with business

experience in computer hardware or in
business to business information. Join
worldwide internet commerce project.

www.world-data.com
E-mail: wde@world-data.com

Fax: 0031 10 412 94 68
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AN INCREDIBLE INVENTION
Proven to cut electricity costs
by up to 40%. Manufacturer
seeks UK and overseas dis-
tributors for this top quality
high tech product with amaz-
ing customer demand.TEL:
+44 (0) 1872 223000 (FAX:
264325) for info pack.

JOIN ME NOW & RETIRE
CALL +44(0)1242 253288  

OFFSHORE BANK FOR
SALE Call: (USA) 310-376-
3480
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What can the
EU - Japan Centre for Industrial Cooperation offer you?

* Are you about to be transferred to Japan?
* Are you considering venturing into the Japanese market?
* Do you wish to broaden your understanding of the Japanese market?
* Do you need a better understanding of your Japanese partners and

competitors?
* Do you need to learn more about management practices and technological 

developments in Japan?

" Training programmes in Japan for EU managers"

1) "HRTP-Japan Industry Insight" to examine Japanese business structure,
management and industry through lectures, field trips, seminars,
individual company visits. (Duration: 11 weeks, twice a year).
Next sessions: 12 May - 24 July 1998. Final application date: end of February

2) "Challenge Towards World Class Manufacturing" to identify Japanese
production processes and better understanding "Kaizen" (incremental
improvement), TPM (total product maintenance) and TQM (total quality
management). (Duration : 2 weeks, next session 13-24 April 1998)

Additionally; “Meet Asia in Japan” (9-19 November 1998). “Market &
Product Strategy in Japan” (6 - 16 July 1998). “Vulacanus(i, ii, iii)”
traineeships in Europe and Japan for students and young executives.

For further information, please contact the:
EU - Japan Centre for Industrial Cooperation

52 rue Marie de Bourgogne, 1000 Brussels, Belgium.
Tel. +32.2.282 00 40 Fax. +32.2.282.00 45

E-mail: office@eujapan.com
Homepage: http://www.gmd.de/EU_Japan/

Next intake February 1998
Enhance your management career prospects through one of the following
internationally recognised British university graduate programmes.

• MBA (Business Finance)

• MBA (Marketing)

• MBA (Human Resource Management)

• MBA (Information Technology)

SFM is a associate College of the University of
Lincolnshire and Humberside.

For Further details, please contact Steve Buckle on +44 (0)171 207 1936 ex 214 or write
to S. Buckle, Graduate Admissions (EU), School of Finance and Management, 179-191
Borough High Street, London SE1 1HR.
Fax: +44 (0)171 787 5817.
E-mail: Steveb@sch-finance.ac.uk

MBA in London

Full - Time: £4,950     Part - Time £3,950

THE INTERNATIONAL FOUNDATION FOR ADULT EDUCATION is a non-profit forming Educational
Foundation and is providing an eight month Diploma Course in Social Studies with individual tuition which
allows you to qualify for a Diploma in the comfort of your own home. No classes attended.

IFAE's higher education programmes offer teaching and training. Join participants from all over the world
and gain a qualification in Social Science that will allow you a unique chance to develop sociological and
psychological thinking on cultures of the world. Essential for Business, Medicine and Arts Graduates.

Social Science brings together material from Sociology, Social Psychology, History, Social Economics,
Human Geography, Counselling and Cultural Anthropolgy. Among the issues studied are Culture, Family,
Personality, Risk Society, Conflict, Education, Research methods, Crisis, Social Problems, Crime, Poverty,
Communication, Personal Development, Leadership, Counselling and many more.

This is an excellent opportunity to improve the proficiency of your
English and build language excellence.

DIPLOMA IN SOCIAL SCIENCE
by Distance Education (Home Study)

For information please contact Eliza at: IFAE DEPARTMENT OF SOCIAL SCIENCE 
P.O. Box 93, Eglinton Street, Cork, Ireland.  Tel: +353 22 29358  Fax: +353 22 29168

INTERNATIONAL FOUNDATION
FOR ADULT EDUCATION

IFAE is a non-profit forming educational foundation

SUMMER SAILING
PROGRAMME

1998
The Norwegian adventure sail training
vessel -the “Sorlandet” - will cruise in
the Baltic and North Seas this summer,
accepting entries from international
“trainees” aged 16 to 76 and of both
sexes. 

Further details and entry forms from:
Stiftelsen Fullriggeren “Sorlandet”

Gravene 2 - 6 N-4610 KRISTIANSAND,
Norway.

Phone +47 38 02 98 90
Fax +47 38 02 93 34

Avenue Marnix 20
1000 Brussels - BELGIUM
Phone: 32 2/548 04 80

Fax: 32 2/548 04 89

STUDY GERMAN IN AUSTRIA

UNIVERSITY OF VIENNA
GERMAN LANGUAGE COURSES FOR FOREIGNERS

• 3 sessions from July 5th to September 19th,

• 1998 (3 starting dates)

• Courses for beginners and advanced students

• Minimum age 16

• Fees for courses for four weeks ATS 4.350, -(appr. £215,-)

• Inclusive charge for language courses and room

for 4 weeks. ATS 9.750,-(appr. £470-)

Detailed programme from:
Wiener Internationale
Hochschulkurse,
A-1010 WEIN, Universitat

Tel:(++431) 405 12 54-0
Fax: (++431) 405 12 54-10

E-ail:WIHOK@univie.ac.at
http://www.univie.ac.at/WIHOK

Language Education

26th January

To advertise please contact:

Jon Murphy Tel: +44 171 418 7747

Fleur Terrin Tel: +44 171 418 7822

LEARN
COMPLETE GREEK

Reading, Pronunciation,
Vocabulary, Grammar and Sentence Generation

on your computer from our Read and
Speak Greek CDROM.

Website: http://www.anotek.com
E-mail: georgeb@anotek.com
Fax: (310) 450-0867 in USA

E D U C AT I O N

BOOKS & PUBLISHING

PEN PALS

AUTHORS
Let Us Publish Your Book

Most subjects considered including
Religion, Biography, Children's

Stories, Poems, Fiction
and First Books.

AVON BOOKS (EU),
1, Dovedale Studios,

465, Battersea Park Road,
London SW11 4LR

NEW AUTHORS
PUBLISH YOUR WORK

ALL SUBJECTS CONSIDERED:
Fiction, non-fiction, biography, 

religious, poetry, children.
AUTHORS WORLDWIDE INVITED.

WRITE OR SEND YOUR MANUSCRIPT TO: 

MINERVA PRESS
2 OLD BROMPTON RD, LONDON SW7 3DQ

If you are a true
friend of the

KING
of Pop,

Mr Michael Jackson
Please send a letter
stating why you are

a true fan.

Write to: VISIONS
PO Box 280483
Queens Village 

New York 11428
Photographs are welcome

T R AV E L  &  L E I S U R E

NEW FRIENDS and partners
worldwide. Write W.P.C. (E)
PO Box 4, Goring, RG8 9DN,
UK 

PEN-PALS, friendship or mar-
riage. Write 190 Caro Mio 1,
Sark, Channel Islands, GY9
OSE, U.K
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A P P O I N T M E N T S
THE BANK FOR INTERNATIONAL SETTLEMENTS
an international organisation in Basle, Switzerland, established in 1930 to promote central bank

co-operation and provide additional facilities for international financial operations, has a vacancy
in its Foreign Exchange and Gold area for a dynamic individual to work in

The successful candidate will have:
• a minimum of 3 years FX dealing experience, including options, for a major            

international bank
• strong product knowledge and a proactive business approach
• a university degree (BA or equivalent)
• excellent communication skills, fluent written and spoken English as well as a good 

command of one other major language

Also desirable:
• sales experience, particularly to institutional clients
• A.C.I. Diploma, S.F.A. registered or equivalent

The BIS offers attractive conditions of employment in an international atmosphere and
excellent welfare benefits.

Candidates should send their application, together with references, to Human Resources,
Bank for International Settlements, 4002 Basle, Switzerland quoting the reference
number 97413.

CENTRAL BANK SALES
Foreign Exchange

The European
Telecommunications
Office is seeking

a Director
The ETO director is responsible to ECTRA and ETO Administrative Council

Responsibilities:

- responsible for the management of the ETO, e.g. its work in licensing and numbering areas;

- responsible for the preparation of ETO's annual budget and accounts;

- to act as the legal representative of the ETO and present its work to external bodies;

- responsible for the staff management.

Duties:

- to draw up, in consultation with ECTRA, work programmes and to monitor progress on projects within ECTRA;

- to advise ECTRA on development of regulatory policies;

- to build and maintain contacts in Europe and with the EU in the telecommunications regulatory fields;

- to participate in the work of ECTRA and its subsidiary bodies;

- to liaise with the Danish Government on matters which require diplomatic status;

- to represent the ETO at meetings of ECTRA and with other bodies;

- to edit press releases and manage a web-site as required, and to take overall responsibility for the quality of

documents for general circulation.

Profile of the applicant:

- must be a national of one of the 43 CEPT countries;

- must have at least 5 years working experience in the telecommunications area and university level education,

or equivalent;

- must have proven management and budgeting skills;

- must have proven analytical skills and the ability to draft concise reports and proposals;

- must possess the ability to chair meetings and speak at conferences;

- must be fluent in English and have a knowledge of either German or French.

The post is based in Copenhagen. The commencing salary will be DKK 715,000.00 per annum (tax-free). The applicant
must be able to commence work by the end of August 1998. The duration of the appointment will be three years with a
possibility of extension.

Applications (in English) before 27 February 1998, at the following address:

OFCOM, Att: ECTRA Chairman, Rue de l'Avenir 44, Case Postale, CH-2501 Biel-Bienne, Switzerland.

For further information, please contact the ECTRA Chairman by telephone +41 32 327 54 54 or the ETO Web
Site - http://www.eto.dk.

ETO is a permanent office of the European Committee on Telecommunications Regulatory Affairs (ECTRA).

We are looking for self-motivated, bright and articulate professionals to join our expanding team
of highly skilled IT Consultants & Developers.

You must have a good complement of the following skills & acumen:

• Windows (NT), UNIX • Object Oriented Analysis/Development
• C, C++, VB, Java, ActiveX • Unisys - LINC/UFSS
• SQL Databases/ODBC • Financial/Commercial Systems Development
• COM/DCOM, OLE Automation • Drive to Succeed
• Structured Development Methodology • A Good Degree
• Analytical & Design Skills • 2-3 years of Commercial/Project Experience
• EDI/EC Experience • Excellent Interpersonal Skills
• Comms/Messaging Experience • Team Oriented

We offer a highly attractive compensation package. Please send, fax or email CV to:
Gamcom Systems Ltd, AMC House, 12 Cumberland Avenue, London NW10 7QL (UK)

Fax: +44 (0)181 795 1257 email: Gamcom@dial.pipex.com

EXPERIENCED IT CONSULTANTS & DEVELOPERS

Metromedia International Telecommunications,
Inc., a division of Metromedia International Group's
media and communication company, is a leader
throughout Russia, CIS, Central and Eastern Europe,
China, and S.E. Asia in developing wireless telecom-
munications including cable television, radio paging
and wireless telephony in the region.

We are looking for an individual to direct our Cable
TV ventures in the Baltic Region with the day-to-day
operations.  These ventures serve approximately
5,000-20,000 MMDS and CATV subscribers.

Requires previous experience in cable television oper-
ations management; excellent leadership and commu-
nication skills. Must speak English and Russian.

We offer competitive salary, benefits and relocation
package. If interested please send cover letter and
resume along with salary requirements to:

Metromedia International Telecommunications Inc.,
Attn: ST-OPS, 333 Ludlow Street, Stamford,
CT 06902 USA or FAX to +1 203-316-8471 or

email to stoppo@mmgroup.com. EOE/AA.

OPERATIONS MANAGER
Cable TV

Baltic Region

COOPERS & LYBRAND
Two Technology Consulting Experts

Salary C. 25K
Coopers & Lybrand is a leading provider of management

consulting services. We are currently seeking two
technology testing consulting experts to work on a

variety of banking projects in London.

As a member of the technology consulting team,
the successful applicant will develop and test securities

trading applications for year 2000 compliance and
operability. Responsibility will include establishing
and implementing testing frameworks, determining
functionality developing testing assumptions and

undertaking extensive client/server
application examinations.

The successful candidate will be educated to degree level,
have relevant experience in application development

and testing together with specialist technology consulting
expertise. Knowledge and experience of C, C++, PL1,

Sybase and Stratus, UNIX and real time operating
systems are prerequisites. As a number of our clients

are UK subsidiaries of US corporates, expertise in
US based testing methodologies and industry
best practices would be a distinct advantage.

If you have the relevant skills and are interested in
the position, please send a full C.V. together
with a stamped self-addressed envelope to

COOPERS & LYBRAND
c/o Flat No3, 24 Gloucester Street,

LONDON SW1V 2DN, UK.

BOX NUMBERS
All box number replies

prefixed by the letter “P”
should be sent to:

Classified Sales Department
THE EUROPEAN, 200 Gray’s Inn

Road, London WC1X 8NE
Please mark clearly

the box number you are
replying to.

The EIB, the financial institution of the European Union, is currently seeking for its headquarters 
in Lux embourg (m/f):

English Mother Tongue 
Secretaries

Good general education with emphasis on languages. Secretarial diploma and/or experience 
of maximum 2-3 years required together with an ex cellent know ledge of French. 
Knowledge of other languages of the European Union would be an advantage.

The EIB offers attractive terms of employment and salary with a wide range of welfare benefits.
It is committed to a policy of equal opportunities and applications for these posts are sought 
from both genders.

Applicants, who must be nationals of a Member Country of the European Union, are invited to 
send their curriculum vitae in English or French, together with a photograph, quoting the 
reference, to:

     EUROPEAN INVESTMENT BANK, Recruitment Division, 
Ref. RHA 9801/EUR, 100, boulevard Konrad Adenauer, 

L-2950 LUXEMBOURG. Fax : + 352 4379 2545.

Applications will be treated in strictest confidence and will not be returned. General information 
on the European Investment Bank can be found on Internet (http://www.eib.org).

European Investment Bank
A career in the heart of Europe

Bodyguard/security advisor, male 25,
member of International Bodyguard
Association and International Bodyguard
Register, currently working in a government
owned security company. Experience in close
protection, private investigation and security
in general level (training and sales). Native

tongue Finnish, fluent English, basic German and Swedish, some
Spanish. Seeking a long term challenging position to improve the
level of your security.

Contact for CV and you will receive a short memo of what I
have to offer. Please enclose postal address for safe delivery.

Mr. Ari Rytsy, Jousitie 10 A2, FIN-01280 Vantaa,Finland.
Tel/Fax +358 (0)9 349 8817, Mobile: +358 (0)40 528 5897

or e-mail: ari.rytsy@engel.fi

Major airline requires a talented individual to develop Revenue
opportunities throughout Europe and maximise international sales.

Working with both Head Office and Overseas Sales Offices you
will co-ordinate business opportunities whilst looking for methods to
improve yields and capacity management. Specific tasks will include
developing a detailed evaluation of how to improve the cost and
efficiency of European business in conjunction with our international
operations. In addition, you will advise revenue performance
improvements in order to increase overall profits.

The suitable candidate will need experience of Sales Management
and international airline operations and be currently involved with
Sales targeting and budgeting. Sales planning experience and a
thorough understanding of cost of sale, marketing and route costs is
essential together with an analytical and numerate mind. You will also
be a proven team leader and a confident presenter of concepts.

For your talents, you will receive an excellent salary and a benefits
package you would expect from one of the world’s most successful
transport companies.

To apply, please send your CV to Sally-Ann Stevens, Kingsbourne
Advertising, Salisbury House, Bluecoats, Hertford SG14 1PU. 
Please note that all CVs will be forwarded to our client unopened.

BUSINESS
DEVELOPMENT

MANAGER

KKINGSBOURNE ADVERTISING

Europe

Nexus Business Analyst/Trainer

By combining independent business consultancy with
technical expertise, our client provides an all-embracing
service to blue-chip organisations throughout the world. A
position has arisen within their Energy and Utilities Division for
an individual to provide general gas consultancy, as well as
system training, testing and analysis in support of their highly
successful Nexus Project. Nexus is the UK’s leading Gas
Industry integrated software solution.

The successful candidate should be analytically minded, have a
masters degree or equivalent, and be experienced with operations
research in the energy sector. A high degree of computer literacy,
including knowledge of both hardware and office software
applications, is essential as is some experience of training. 

In additional they seek a firm understanding of financial and
accounting principles and evidence of exposure to customer
service environments. A knowledge of the UK Gas market and the
Nexus systems, although not essential, would be highly desirable.

If you are a well motivated team player, with high levels of
initiative and would like to be considered for this position,
please contact the company’s retained consultant,
Richard Perris at Lonsdale Advertising Services, Celcon
House, 289-293 High Holborn, London WC1V 7HU. 

We regret that telephone enquiries will not be handled.

Project Manager
London - £34,000 Package

3 Net Communications Ltd. was founded in 1994
providing media monitoring and statistical services to
telecommunication bureaux and has rapidly achieved an
international reputation for efficient and reliable
information handling.

We are seeking a Project Manager to work closely with
the Managing Director. As a Project Manager you
will be assigned to various domestic and international
telecommunications projects particularly in Scandinavia.
Your responsibilities will be comprehensive and
wide in scope.

The successful candidate will have a telecommunications
background and will be familiar with the international
audiotext industry. A business degree of at least 3 years is
assumed and at least 5 years work experience at a medium
management level is required. You will need to be highly
motivated and work with minimal supervision. You will be
fluent in written and spoken English, Swedish and/or
Norwegian language. You must be prepared to travel
frequently and at a short notice.

Candidates should fax a comprehensive CV before
31/01/98 to: 3 Net Communications Ltd., Code: PM/Scan.

Fax +44 (0)171 734 3677

(1) BANKING DATA CENTRE OPERATION
SUPERVSIOR

a) Graduate candidate, bilingual (fluent in spoken & 
written Japanese)

b) More than 1 year banking experience
c) Required for shift work

(2) SYSTEMS ENGINEER RESEARCHER
a) Graduate candidate, bilingual (fluent in spoken & 

written Japanese)
b) Advanced engineering skills (UNIX, Windows 95)
c) Should have more than 5 years experience in

scientific computer technology

Please send your CV to:
Mr. Koji Kiryu, JAIS Europe Ltd, 3F Bechtel House 1,

245 Hammersmith Road, London W6 8DP, UK.

Property Services
Company requires
EXPERIENCED LETTING

NEGOTIATOR

Fluency in written Japanese
and ability to conduct

negotiations in Japanese
essential. Clean driving

license needed.
Apply for details to: 

TOKYO AGENCY
108 Ballards Lane
London N3 2DN

BOX NUMBERS
All box number replies

prefixed by the letter “P”
should be sent to:

Classified Sales Department
THE EUROPEAN, 200 Gray’s Inn

Road, London WC1X 8NE
Please mark clearly

the box number you are
replying to.

Visit USA, Australia, The Caribbean,
Mediterranean, Far East...and get paid for it

while meeting people, having fun & adventure
of a lifetime. Earn up to $6,000 pm tax-free.

All nationalities welcome.

For details send 2x26p stamps 
or 2 Int'l Reply Coupons to:

Transitions Overseas
(N1), 197 North End

Road, London W14 9NL.

CRUISESHIP JOBS &
WORKING HOLIDAYS

Japanese speaking person
required for Beatles Shop.

Must be fluent in
English and Japanese

and have retail,
book keeping and

secretarial experience.
Please call

+44 (0)171-434 0464
(10AM - 7PM)

EURO JOB SEARCH

ERP CONSULTANTS 
From £35 - 60k & benefits

Our Clients, BMM Group, a major
multi-national ERP software solutions

vendor, require a number of quality
permanent staff in the UK and Europe,

to provide professional consulting
services to support the sales and
implementation activities of their

channel partners.

To qualify for these positions you will
already be working for a software vendor

and be able to demonstrate a strong
understanding of all functional areas of

ERP. Educated to degree level or
equivalent, with a post graduate
qualification in manufacturing

or supply chain.

To find out more please contact
Frank Budd, Resourcing Manager in the

strictest confidence at HB Associates,
101 High Street Evesham, WR11 4DN, UK.

or Tel +44 (0)1386-49856 or
(mobile) +44 (0)374-893160,

fax +44 (0)1386-41925 and by
e-mail budd@hbassociates.co.uk

™
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Cachet of a chalet
near Chamonix

Prime ski real estate can still
be found – if you know precisely where to look
T H E  A L P S ■

Heights of desirability: one of French builder MGM’s chalets in the foothills of Mont Blanc

P R O P E R T Y R E S I D E N T I A L

C O M M E R C I A L

UK

USAFRANCE

SERVICED
APARTMENTS
LONDON W1

Large selection of charming
apartments in Baker St. & 
Oxford St. Close to Park,

1 to 5 bed apartments. All 24
hour security/porter. Short,

Medium & Long periods. Most
with 2 baths. Extras include
Cable/Sat. 2 Tv's Wash/Dry,

Answer/Fax/Phone. Microwave,
Video, Stereo, 1 hour repair
daily maid services & bed
linen, Embassy/Business

people, Families & Mature
Students welcome.

From £225 p.w.,Tel 24 hrs,
7 days a week

+44 (0) 171 224 2534
E-mail: superhomes@aol.com

http://members.aol.com/
superhomes
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Specialists in executive
flats, period town and

country houses for sale
& to rent:

London, Bath & Ireland
Research fee:

Suite 401,
302 Regent Street

LONDON, W1R 6HH.
Tel: +44 (0)181 289 9697

for enquires.

REGENT ST.
PROPERTIES

u Luxury Flat overlooking the sea in the centre of

Blonville, 4km from Deauville. 53 sq. metres and 20sq.

metres terrace. 2 rooms, entrance hall, fully equipped

kitchen, bathroom and cellar. Very sunny position. east

and South West facing.

Price FF 600,000

T: +33 (0)1 4272 2526 0r +33 (0)2 31 872849

u Also available is a Studio Flat 17 sq. metres with sepa-
rate bathroom.

Price: FF 200,000.

FOR SALE

FRENCH RIVIERA
Well assorted selection of

beautiful villas and
apartments from Monaco
to Cannes. Professional
assistance since 1988

AFA International
Tel: +33 (0)4 93742600
and: +33 (0)6 07459017
Fax: +33 (0)4 93951761

Now on Internet:
www.rivieralive.com/afa

CHATEAU IN PROVENCE

16 km from Avignon,
TGV, airport.

Poetic 19th cent. brick & stone
residence of 320 sq.m.,

3 striking reception rooms,
library/office, 3 bedrooms with

balconies. Adjoining mas of 
350 sq.m. with 11 rooms

partially restored. 2 deluxe
cottages, dovecot, pool, 400

sq.m. barn used as music room.
Park with century old trees,
6 ha grounds. FF4,500,000.

Tel: +33 (0)4 9095 7510
Fax: 9095 8108

Mistral Estate
Services

FINE FRENCH
PROPERTIES

www.polaris.net/mistral
Fax: +1 20503245974
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GREECE

SWITZERLAND

C R E T E
EAST and WEST

Villages Houses
from £10.000

Olympic Properties

Tel:+44 171 837 9141
Fax:+44 171 837 6987

INTERESTED TO RENT OR TO BUY A PROPERTY
IN SWITZERLAND?

ONLY " A.L.P." CAN OFFER YOU SUCH CHOICE:

UNIQUE - NEW
10 Specialist offices in Swiss real estate, leader

in their resort can offer a choice of over
1500 apartments and chalets in

CHATEAU D'OEX - CRANS-MONTANA
GRYON-GSTAAD - MARECOTTES
MOLESON (GRUYERE) - NENDAZ

ROUGEMONT - SAILLON LES BAINS
VERBIER - VILLARS -...

Just one address:
ALPINE LEISURE PROPERTY

DANIEL / CP 214
CII - 1936 VERBIER
E-mail: alp@dransnet

http://alpineleisureproperty.com
Tel: +41 27 771 7107
Fax: +41 27 771 7102

Alpine - Leisure - Property

GSTAAD- ROUGEMONT-
CHATEAU D'OEX

For Sale

High quality chalets/apartments

CF IMMOBILIER
COMPAGNIE  FONCIERE

CH-1838 Rougemont
Tel: +41 (0)26 925 92 73
Fax: +41 (0)26 925 92 75
E-mail: cfimmobilier@bluewin.ch

We speak English

SWISS
ALPS

Tel Int +44 (UK) (0)181 906 0515

£45

£4,900.00 £490.00
£45.00)

81/8 %

COLORADO
Life is good in the Vail
Valley with exquisite

homes from the
mid $200,000's into

the $millions.

PREMIER
PROPERTIES

INTERNATIONAL

P.O.BOX 15, Bangor,
UK. LL57 2JD

Tel: +44 (0)1248 670006
Fax: +44 (0)1248 671211

FRANCE

RUSSIA

PARIS
NEAR EIFFEL TOWER

15TH ARRONDISSEMENT

For Sale In Prime Location
LUXURY BOUTIQUE

Suitable for all types of business.
Area being upscaled. Guaranteed Potential.

Selling Price: FFr 3,800,000
Monthly Rent: FFr 6,000

Tel: +33 1 42 73 35 29
(24 hours answer phone)
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• Located in Moscow (Ul. Tkackaja, 38 - Izmajlovo).
• 7661 m2. • 4 floors, height 4800 mm each, 1 technical floor.
• Loading capacity of the floors: 800 kg./m2

• 3 goods lifts - 2 passenger lifts.
• Suitable for manufacturing, storehouse, offices, supermarket, exhibitions.
• High level equipment for heating, ventilation, gas, water, sanitary fittings.
• Surrounding land area totally fenced.
• Price: 1.250 US Dollars for 1 m2

RUSSIA
New Industrial

Building

FOR SALE

FOR INFORMATION
Telephone Milan, Italy +39-2/86 45 21 28            Fax Milan, Italy +39-2/86 90 445

S
@@@@@@@@@@
@@@@@@@@@@
@@
@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@
@@
@@@@@@@@@@
@@@@@@@@@@

W@(M
?W&(Y?
W&(Yf

?W&(Y?f
W&(Yg

?W&(Y?g
W&(Yh
*@h
V')Xh
?V')X?g
V')Xg
?V')X?f
N@)Xf
?@@)X?
?@@@)X
?@@V')
?@@?N@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@

?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@?J@
?@@W&(
?@@@(Y
?@@(Y?
J@(Yf

?W&(Y?f
W&(Yg

?W&(Y?g
W&(Yh
*@h
V')Xh
?V')X?g
V')Xg
?V')X?f
V')Xf
?V')X?
V@)K

@@@@@@@@@@
@@@@@@@@@@
@@
@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@e@@@@@@
@@
@@
@@@@@@@@@@
@@@@@@@@@@

?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@
?@@??@

•

•

N the elite world of the ski property
market, nobody is looking for anything
as ordinaire as a bargain. The very fact
of owning a piece of prime real estate in
the two jewels of the Alps – Chamonix

in France and Cortina d’Ampezzo in Italy – is
enough in itself. 

The secret lies not in getting a knock-down
price but in securing a fantastic location in an
area that has all the cachet of a snowbound
Saint Tropez or Monte Carlo.

Cortina d’Ampezzo is Italy’s most revered
ski resort. It contains the sumptuous villas of
the Agnellis, the Benetton family and the Bar-
illa clan, Italy’s biggest pasta dynasty. All those
families bought their property in the 1960s
when ski snobbery was just a gleam in the eye
of European estate agents. 

Now, speculators are pleased to tell you that
it is almost impossible to find a bargain in

I
Rossella Lorenzi
FLORENCE
CANADA

~ CANA
South Western Ontario, country 
State of the art log home. Endle

State of the art workshop,
woodworker... All on 1
One of the areas' finest

For sale by 

$499,000

CALL BO
+1 (519) 695 34 15 OR:

PAIN

STERLING BARGAINS @ 235
GANDIA - “THE ORANGE BLOSS

Equidistant Valencia/Alicante, substantial 2 storey 
independent units, in all 7 bedrooms, 4 bathrooms, 2 
kitchens. Full central heating, garage plus ample parking 
tiled pool with extensive terrace & BBQ. Satellite T.V
furnished. Electric gates, large grassed play area, totally 
orange groves with lovely mountain views. This well ma
mins drive to Grandia city & 15 mins to Marina & magni
villa is ideal for all year round living and would suit pe
visitors, a two family residence or as a rental concern, i.e

At only 34,500,000 ptas.-£138,000 thi
offers a wide variety of choic
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Asetur Properties
Tel: + 346 280 9059
Fax: + 346 288 8167

Beach & Golf
Villas-Apts.

Town Houses
OCEAN ESTATES
P+(345) 2811750

Fax: +(345) 2782405

•

•

To advertise in the internat
PROPERTY SECTION

please contact
Sophie Henry on:

Tel: +44 (0)171 418 78 
Fax: +44 (0)171 713 18 
Cortina. In 1991 prices reached a record
$11,650 per square metre.  “Properties don’t
last long on the market,” says Elisabetta Zar-
dini of La Tofana agency. “In the nearby vil-
lage of Pieve di Cadore, prices are much more
interesting – about $1,100 per square metre
– but it is a different market.” She adds that
the majority of home-owners in Pieve di
Cadore are families of much more,  shall we
say, modest incomes. For that, read ‘no famous
people and an air of rural un-chic’.

This spring investors have been promised
that a change in the law will bring new prop-
erties on to the market, which should mean
more affordable prices. Ancient farmhouses
will be turned into residential homes on the
condition that buyers restore the dwellings
and do not sell them for at least 20 years. 

For those with pretensions who have fallen
on hard times, another possibility is buying a
house in Cortina’s busy high street, Via Bat-
tisti, which is currently devalued because of
the heavy traffic. There is a plan for a ring
SOUTH AFRICA

SOUTH A
GARDEN

Have your house b
your individ

Next to golf course, bea

Price between SA 
SA rand 533.000 

PLATHNER P
Lindenweg 1a, 23714

Germany. Tel: 

Internet eMail: Plathner

DA ~
living at its finest. 2400sq.ft.
ss features. Huge: 72 x 40ft.
 ideal for car collector,
.72 acre wooded lot.
 country properties.

owner at

.CDN

B AT:
 +1 (519) 695 34 01

ITALY

BEAUTIFULLY
RESTORED APARTMENT.

CASTELLO DI TARANO,
UMBRIA - 4 BDRM,

3 BATHS, 2 FIREPLACES,
TERRACE, GARDEN 200 SQM,

TAVERNA, GAS HEATING,
TELEPHONE, RESIDENT

GHOST INCLUDED.

Tel/Fax +39 744 710465,
+39 744 718048

IN 13TH
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road, but no one knows when it will be ready.
“When that happens, house prices in Via

Battisti – about $2,450 per square metre – will
rise by about 50 per cent,” says Zardini. 

La Tofana agency also has apartments avail-
able for sale in the residential complex of
Grignes. Once Cortina’s main hospital, it has
been finely restored and turned into flatlets
for tourists. Of the 50 one-bedroom apart-
FRICA
 ROUTE

uilt according to
ual needs!

utiful mountain views.

rand 426.000 and
(extras optional).

ROPERTIES
 Malente-timmdorf,

+49 4523 7357
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SWITZERLAND

ITALY

BRIAN A FRENCH & ASSOCIATES LTD
22-26 Albert Embankment,

London SE1 7TJ

Tel: +44 (0)171 735 8244
Fax: +44 (0)171 735 8248

Member FOPDAC, NAEA, FIABCI,
Italian Chamber of Commerce.

Since 1972, we have specialised
in the sale of every type of

freehold property -
houses, apartments, villas,

farms, castles, etc...
E.G.:

Umbria/Marche. Vast estate
including castle, houses,

chapel, working farm, rivers.
Ideal as hunting/

fishing/culinary centre.

SWITZERLAND V
The Domaine de l'Elysée is a
accessible plateau just outside
de la Residence.

It offers easy access to the c
pistes. The views are absolu
totally unique.

At the highest point of the Do
the "Astragale", which are buil
charm, discretion, panoramic 

Villars offers beauty, security
skiing to golf, swimming, te
boutiques. It is an internationa
and easily accessible to the d
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The Domaine de l'Elysée 
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Prices from £120,0
Up to 65% financi

These freehold properties rep
which we build, manage and
British owned Swiss company
both Swiss and worldwide, 
permanent Swiss resident sta

LENNARD
INT +44 (0)1

PALM  BEACH, FLORIDA
U.S.A DIRECT OCEAN-
FRONT ESTATE A custom
built glass sanctuary on over
2 acs.of oceanfront on entire
Island. Minutes away from
Int' l  Airport. Exclusively
offered US $13,000,000. Ask
for other properties available.
Call or Fax: Carol Hoff. The
Prudential Florida Reality Tel:
+1 (561) 863 9999 Fax: +1
(561) 804 9690
ments built, 20 are still for sale at the ‘bargain’
price of $330,000. French builder MGM is
offering a varied selection of apartments,
chalets and restored ancient Savoy houses in
Chamonix and the valley below. 
MGM, PAE Du Pays du Mont Blanc, Passy,
74190 Le Fayet, tel +33 4 50534250
La Tofana, Piazza San Francesco, 4, Cortina,
tel +39 436-86 67 77 fax+39 436-867826
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RELOCATION SERVICES

Business Relocation - New Office Set-up
Executive Personnel Relocation

Management Consulting in:

• Information and Communication Technology

• Marketing

• Human Resource Management

Call or Fax +32 2 767 8795
www.vanreis.com
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The world’s Nº1 doesn’t
let her sport get in the way of her fun
T E N N I S ■

‘The French
Open is my
biggest goal 
for 1998. That
and not falling
off my horse’

Borg: a hefty service charge?

Did Borg care if he won or lost? 

Hingis the
carefree
champion

JILL PETERS / KATZ

ALLSPORT
ARTINA HINGIS began her domina-
tion of tennis by winning the Aus-
tralian Open here. Twelve months
on, she is also the Wimbledon and
US Open champion but the fans failed

to recognise her when she arrived in Melbourne.
Only when Hingis donned a jacket with her name
on the back did they flock for the autograph of the
world’s most famous sportswoman who begins her
defence of the Australian Open on 19 January. 

Her admirers had not expected last year’s girlish
17-year-old to become so calm and self-assured.
For as befits someone named after the most suc-
cessful tennis player of all time, Martina Hingis is
totally unflustered by being the world’s Nº1. 

Her self-confidence was shown by the way she
shrugged off an early defeat in her last tournament
to Venus Williams, an even younger prospect. Along
with her fellow-teenagers Anna Kournikova and
Iva Majoli, Williams is keen to speed Steffi Graf,
Monica Seles and the rest of that generation into
retirement. There are not many 18-year-old prodi-
gies who find their main threat coming from an
even more precocious source but Hingis is uncon-
cerned by the challenge.

“Why should I feel pressured?” she told The Euro-
pean. “I earned all my titles, they were not given to
me. Why shouldn’t I do it again this year? It is true
that last year I was the one coming up and this time
everyone wants to beat me but I don’t mind because
I’ve improved my game.”

Even though success came early, Hingis is quick
to remind everyone that it did not come easily. The
Czechoslovak-born Swiss angrily rebuffs any accu-
sation that she took the top spot only because Graf
was injured for most of last year.

“I don’t like it when I hear that I am only winning
because others are not here or not playing well,”
said Hingis. “There is much more depth and com-

M
Andrea Leand
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petition in women’s tennis now, and I had to beat
everyone to earn my ranking. Believe me, it was
not easy.” 

Saying what she thinks is a Hingis trademark.
Former world Nº1 Tracy Austin could only laugh
when Hingis’s first words on being introduced to
her were: “Hi Tracy, I’m breaking all your records.” 

Most of the time Hingis accepts her accolades
with grace, and last year the tennis press voted her
the most co-operative player on the tour. Unlike
other top stars who isolate themselves from their
peers, Hingis enjoys the locker room camaraderie
and is regularly seen at player parties.

She is generally viewed as a welcome change to
many of modern sport’s moody millionaires who
sulk in hotel rooms griping about their lives despite
travelling the world and earning a fortune to do
what many people pay to enjoy as a hobby.

Those sponsors who are constantly bemoaning
the lack of personalities in sport find Hingis’s ready
smile and clear enjoyment in what she does hugely
refreshing. She is being marketed as a normal
teenager who just happens to be the world’s best
tennis player. However, she has also acted the diva. 

She refused to sign an autograph for basketball
star Michael Jordan, the world’s richest sportsman,
“because I didn’t know him personally”. When an
elderly tour official asked her to sign a few posters,
Hingis threw them back saying: “I’ve done my work
for today.” She also has her own way of dealing
with newspaper articles and fan letters that call her
arrogant.

“I don’t read them,” said Hingis. “I only read the
good ones. I guess that I have the right to be [arro-
gant] since I am Nº1. It probably takes that type of
confidence to become Nº1.”

But before anyone dismisses her as another over-
paid spoilt brat, it should be remembered that she
is only 18 and from a broken home. Her parents
divorced when she was four, and her mother, her-
self a former tennis professional, then married and
divorced a Swiss businessman. Hingis’s relation-
ship with the father she rarely sees is strained, and
she refuses to talk about it. 

She remains close to her maternal family and,
while most players ignored their racquets during
the three-week break before the new season, Hingis
practised in the small Czech town of Prostejov, her
mother’s birthplace. There she shared Christmas
with her mother, Melanie, who has reverted to her
maiden name Moliter, and their family and also
hung out with the local kids. 

Hingis and her mother are spending ever more
time in Prostejov and built a home there last year,
although Zürich remains their main residence.
Hingis clearly enjoys spending her spare time with
family and childhood friends, playing sports and
riding her beloved horse.

She has expressed an ambition to compete in the
Olympics for Switzerland at both tennis and show
jumping. This is a risky aspiration: her only major
setback last year came when she took a tumble from
a horse and needed surgery on her left knee. Until
the accident, Hingis was undefeated for the year.
In her first tournament after the injury, she lost the
French Open final in straight sets to her close friend
Majoli.

“That French Open final is still on my mind,” said
Hingis. “I was still recovering from my surgery when
I went to Paris and wasn’t playing my best. Winning
the tournament is my biggest goal for 1998. That
and not falling off a horse.”

This year Hingis hopes to maintain her top spot
with help from her mother-coach and Chris Evert.
The former world Nº1 will advise Hingis through
the tour’s new mentoring programme, designed to
prevent the burn-out that cut short the careers of
Austin and Andrea Jaeger, and saw Jennifer Capriati
cautioned for drugs and shoplifting offences.

Hingis requested Evert as her mentor after talk-
ing to her last year. Instead of discussing strategy
or pressures, Hingis asked Evert about her children
and family life. She wanted to see pictures of Evert’s
three young boys, and asked what it was like to be
a mother. 

“Martina’s first comment to me was about my
children,” said Evert. “She felt that family is what
is important in life. Her interest impressed me
because usually at that age, most girls are tunnel-
visioned about their tennis. But Martina sees the
big picture. That helps her tennis and could be one
reason why she clearly has so much fun on court.”

Hingis agreed that there are similarities between
her and Evert in their playing styles and perhaps
most important, both exude a quiet sense of confi-
dence on court even during the toughest times. In
last summer’s Wimbledon final Hingis smiled as an
inspired Jana Novotná raced away with the first
set. She forced her way back to win, looking as
though she was playing on a public court with a
friend instead of contesting the sport’s biggest prize. 

“Chris and I have similar styles but the reason I
wanted her as my tour advisor is that we have been
through similar experiences at a young age,” said
Hingis. “She won her first titles at 17 –  the same
age that I did. Her relationship with her father is
also similar to the relationship that I have with my
mother. They are both coach and parent.”

Many parents have fallen prey to the publicity
and pressures of grooming a star athlete. Peter Graf
is serving a prison sentence for tax evasion while
handling the business affairs of his daughter Steffi,
and Jim Pierce was once banned from every tennis
tournament in the world for the physical and ver-
bal abuse that he inflicted on his daughter Mary. 

Moliter’s relationship with Hingis is helped by
her having once been on the tour herself. She prefers
to stay behind the scenes, whereas Hingis loves the
limelight and playing the daredevil. 

When Hingis injured her knee last year, Moliter
panicked that her daughter’s career was over, but
the teenager simply dismissed the incident as “one
of those things”. Finally, after Hingis suffered a string
of losses last autumn, Moliter put her foot down.
She set a different pace so that her fearless daugh-
ter would not exhaust herself in only her fourth
year on the tennis circuit. 

Hingis is currently happy to have her mother by
her side but sees a time when she will tour alone.
“It may happen in the next few years,” she said.
“But right now, I want my mother with me. My
mother is my coach but she also looks after me and
makes sure that I have my meals and laundry done
so I can concentrate on my tennis. I’ll start travel-
ling on my own either when I feel experienced
enough or find a boyfriend.”

There have been a few dinner dates in the past
year but as yet no steady boyfriend in her life. Con-
stant travel makes social opportunities rare but
Hingis is clearly looking for someone. She
rollerblades around tournaments to catch a glimpse
of each of the men’s matches. Afterwards, she hangs
out in the players’ lounge to chat and flirt with the
men she likes. 

“Sure, I’d like a boyfriend,” she said. “But though
it would be great if it happens, I am concentrating
on tennis now. It is my job and I will have enough
time for the rest later.”
BJORN BORG, once the golden
boy of tennis, has been accused
of deliberately losing matches
and demanding money to appear
for his country.

The source for the allegations
is a book by American journalist
Peter Bodo. He claims that Borg
was paid far more appearance
money than anyone else per
tournament - $100,000 - and
that, with this financial freedom,
he was able to disregard the
prize money on offer and
became indifferent to whether
he won or lost.

There are three matches
which Borg is alleged to have
lost in this way: against Jimmy
Connors in 1978, Peter Fleming,
also in 1978, and Jim Mayer four
years later. In this last match
Borg was booed off court by the
public. Borg has denied the
allegations. “I have never
thrown a match,” he said. “I
tried 100 per cent in every
game.”

In his heyday the  Swede was
the epitome of Scandinavian
cool: controlled, concentrated
and beyond reproach. The
nature of the opposition only
served to accentuate this.
Connors cursed and spluttered
while John McEnroe swore his
way around the world’s courts.
On the other side of the net the
ever-polite Borg was held up as
a paragon of the professional
sportsman.
The mask slipped a long time

ago with his failed business
ventures, divorce and reported
suicide attempt, but at least
these failings had nothing to do
with tennis. Now it is being
suggested that maybe Borg the
player was not perfect either.

If these accusations had
come only from abroad, they
might be seen as a brazen
attempt to gain publicity for a
book. But they have been
backed by Björn Hellberg. For 20
years he has been the voice of
tennis on Swedish television and
was at the Mayer match. “Borg
gave up,” says Hellberg. “It was
19-25 JAN
clear he didn’t give a damn and it
was done incredibly clumsily.”

While Borg made $3.6 million
in prize money during his career,
he lost much of his wealth in
failed business ventures. The
amount should also be
compared with the serious
fortunes being made now:
Austria’s Thomas Muster, who
has won one Grand Slam title to
Borg’s 11, has already made
twice as much money as Borg.

News that he was paid to play
in the Davis Cup in 1978 and
1979 also rocked the Borg
image. What galls the
Scandinavian sense of fairness
is that nobody else got a cent
while he made $220,000. 

Borg has made a robust
defence of the Davis Cup
criticism, based on economics.
The fee, negotiated on his behalf
by sports management firm
IMG, was part of a package
including the Swedish and
Stockholm Opens, and Borg’s
presence was vital to ticket
sales, television income and
sponsorship. “The federation
made several million Swedish
crowns out of me,” he said. But
he is now playing on the Seniors’
Tour with talk of an event at
Wimbledon. If the  paying public
start to believe their memories
are tainted then the whole
business could flop.

MICHAEL BUTCHER
All smiles: Hingis remains
cheerful on and off court by
riding horses, seeing friends
and ignoring any bad press
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Yesterday’s man 
set to take charge 

Football’s most crucial few
years may be masterminded by a pensioner
L E A D E R S H I P ■

Juventus on the ball financially

Italy’s most
famous team
finally cash in
on their name

F O O T B A L L

■

Sitting pretty: Johansson should soon be football’s top man

Chris Endean
ROME

ALAIN POTIGNON

ANTONELLO NUSCA
HE icy, windswept playing fields
of Broccostella football school in
the shadow of Monte Cassino
seem an unlikely venue for a foot-
ball revolution. Children weave

through a slalom course, footballs apparently
tied to their feet. Physical education teacher
Alessandro Caizza shouts instructions as older
pupils play a seven-a-side match on a sand-
covered pitch. Only the colours of the would-
be champions’ shirts give the game away – the
black and white stripes of Italy’s premier club,
Juventus.

Broccostella belongs to a nationwide net-
work of schools known as Punto Juve, in which
they are joint partners with Juventus in a com-
mercial scheme setting new trends in the Ital-
ian football industry. Situated on the outskirts
of Sora, about 100 kilometres south of Rome,
few places better illustrate the principles of
the Turin club’s New Deal with its fans: Vendere
e Vincere (Sell and Win).

The school guarantees its members the reg-
ular physical education that the Italian state
fails to provide. “Of course, potential cham-
pions are quickly earmarked for Juve but the
school’s main purpose is to serve the com-
munity,” said Caizza, who co-ordinates Punto
Juve in north and central Italy.

In return, Punto Juve feeds off Juventus
supporters in the local community by encour-
aging banks, garages, supermarkets, travel
agencies and sports shops to sell club mer-
chandise to help sponsor the schools.

For a club like Juventus, with the best sup-
port in the country, the strategy is a salesman’s
dream. Punto Juve offers confirmation that
Juventus are leading the way, as Italian clubs
slowly awaken to the rewards of marketing
some of the best-known trademarks in sport.
Soccer schools like Broccostella do not just
cover the failings of the Italian education sys-
tem: their commercial activities will fill a far
bigger hole in the balance sheet of Juventus,
in particular, and Italian football in general.

According to a study by Antonio Marchesi,
Milan partner of the Deloitte & Touche
accounting group, in 1996 players’ wages
accounted for nearly half Juventus’s total
turnover. At Milan, that figure rose to a mas-
sive 69 per cent. Compare that with the Eng-
lish Premiership and, in particular, the
undisputed world leaders in football com-
merce, Manchester United, whose $30 mil-
lion income from merchandising last financial
year meant that just 25 per cent of turnover
was accounted for by wages.

The contrast between the two leagues’ busi-
ness strategies was never more apparent than
at the two legs of Juventus’s recent Champi-
ons League clash with United. The motley col-
lection of souvenir stands outside the Stadio
delle Alpi hardly bore comparision with the
Megastore at Old Trafford that has led to the
English champions being called a shopping
mall with a football club attached.

“The problem with Italian football is not the
elevated costs of players’ wages but our fail-
ure to develop more sophisticated sources of
income than just gate receipts and television
rights,” said the Juventus commercial man-

T
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ager, Romi Gay. “Right now, if we are elimi-
nated from the Champions League, we have
no alternative sources of funding. We must
bring stability to our earnings.” 

As the home of the world’s most glamorous
league, Italian football has long been consid-
ered the slumbering giant of soccer show busi-
ness. Directors were content to bask in the
limelight of success on the field and slow to
realise that their clubs’ famous brand names
offer a common currency around the world.

“So many of these people ran their club as
a side interest rather than having a distinct
business focus,” says Robert Ellstone, author
of Deloitte & Touche’s annual report on the
football industry. “Now they are being forced
to make money out of it because they have
just realised that sport has got to compete
against an entertainment industry in the wider
sense.” While their latest commercial strategy
was unveiled last autumn, Juventus started
putting their financial house in order four years
ago. A new management team was brought
in, headed by Roberto Bettega, once a player
and now club president. Fans first learnt about
the Vendere e Vincere strategy when the club
started to sell off the prize assets: in the past
three years, players of the calibre of Roberto
Baggio, Gianluca Vialli, Fabrizio Ravanelli and
Christian Vieri have all gone.

In the Bosman era, when out-of-contract
players can leave for another club without a
transfer fee, players’ value on paper counts
for little on the balance sheet. The club’s hard-
nosed approach was also behind the move to
exploit the summer training camps. Each year,
around 2,000 Juventus fans take their holi-
days where their beloved team train; two years
ago, Valle d’Aosta’s regional government,
shrewdly aware of the rewards of soccer
tourism, paid the Turin club L500 million
($280,000) to train there.

Now, as the Punto Juve scheme suggests,
the club are moving in on merchandising,
described by Romi Gay as the future of foot-
ball finance.

“We have done our homework,” he said.
“We have identified our objectives, the social
status of our fans and what the trademark
Juventus means to them.” Market research
suggested it was not simply a question of fol-
lowing in the footsteps of the English Pre-
miership sides. For a start, like most Serie A
clubs, Juventus do not own their stadium,
which deprives them of a natural supermar-
ket for merchandising, corporate hospitality,
entertainment and conferencing.

While Romi Gay says that moves are afoot
for the club to build their own stadium, that
is unlikely to happen until Juventus take to
the stock market to raise cash. And he predicts
there will be no application for a listing for at
least three to four years.

However, it is not just the lack of a stadium
that has forced Juventus to invent entirely new
revenue streams. Football may well be a global
religion but English and Italian fans worship
different faiths. Unlike the average Manches-
ter United fan, Juve supporters do not con-
sider replica shirts a fashion priority. It is simply
not cool in Italy to stroll across the piazza in
the black-and-white kit. Instead merchandis-
ers must cater to a local gusto. Last Decem-
ber, the two Milanese clubs and Juventus
financed a joint venture to sell panettone –
Italy’s version of Christmas cake – in boxes
decorated with club colours. Juventus sold
500,000.

Athough Romi Gay admits that Juventus’s
merchandising is still in its “embryonic stage
compared with Germany and England”, the
club have introduced a novel sponsorship deal
from which clubs throughout Europe may
learn. The Turin club will select a series of
“institutional” sponsors whose name will
become a permanent fixture on the hoardings
around the Delle Alpi pitch and as a backdrop
to television interviews. Punto Juve and TIM
– Telefono Italia Mobile – are the first two such
sponsors, signing contracts collectively worth
nearly L4 billion.

“It is an ingenious move,” said Marchesi.
“Juventus have the brand, their sponsors have
the distribution capacity.” The scheme coun-
teracts the outstanding weakness of club  mer-
chandising: a poor distribution network. Most
Italian clubs’ sales are limited to “when Sun-
day comes”. By joining forces with big brand
names like TIM, Juventus are able to sell their
products through their partners’ nationwide
outlets. “It is difficult for an organisation like
Juventus to have a market penetration capac-
ity of that nature,” added Marchesi.

The same philosophy underlies Punto Juve.
It has taken less than five months to tap into
the nationwide enthusiasm for Juventus and
establish 50 schools. The club aims to set-up
at least one school in each of Italy’s 106
provinces by the end of the year.

Juventus make no secret of the fact that the
Punto Juve concept teeters precariously
between market innovation and outright
manipulation of their fans. They have even
set up a special currency, offering fans a dis-
count on Juventus products. Members of
Punto Juve can trade in their lire not for tick-
ets but for Juve dollars with which they can
buy even more club products. One Serie A out-
fit, at least, is finally starting to talk the new
language of football.

One for the future: a would-be star 
practises his ball skills at one of 
Juventus’s new football schools 
S IT reaches an
unprecedented
level of both
popularity and
wealth, football

looks certain to be led by a 67-
year-old Swede who has been
accused of racism and hates
being called in the evenings.

Lennart Johansson is the
president-in-waiting of Fifa,
football’s world governing
body, whose top job becomes
vacant after this summer’s
World Cup. The deadline for
nominations is 7 April: Johans-
son’s is the sole name put for-
ward, although Sepp Blatter,
the Fifa general secretary
whose last bid for power
failed miserably, may stand.

This is despite his com-
ments about “blackies” and
“how dark it is when you’re
sitting among them”. These
were made after a visit to
Africa during 1997, European
Anti-Racism Year.

He made a grovelling apol-
ogy after the remarks were
widely reported, but the head
of the African Football Feder-
ation said Johansson should
still have been barred from
running for the sport’s top job.

In the seven years since he
took over as head of Uefa, the
European governing body,
interest and investment in
football has made the sport a
multi-billion dollar business.
Johansson’s attitude, how-
ever, has been worryingly
King Canute-like. Five years
ago, Jean-Marc Bosman was
a mediocre Belgian footballer
who wanted to transfer to a
French club. He would have
remained unknown without
the help of Johansson.

Frustrated by the refusal of
his club to sell him, Bosman
appealed to Uefa but got
nowhere. He began a legal
battle with Uefa that ended
up in the European Court of
Justice and won freedom of
contract and movement for
all sportsmen within the EU.
More than two years on,
Johansson seems unable to
accept the judgment which
has revolutionised sport.

“I didn’t overreact to
Bosman,” he told The Euro-
pean. “Sport should be an
exception to the open Europe
philosophy.” It is this type of

Andrew Warshaw
PARIS
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wishful thinking and refusal
to move with the times that
kept football from realising its
potential for so long.

Johansson’s entrenched
stance may be a product of his
age. Even he acknowledges
this as a handicap and, in fact,
said this month that the Fifa
presidency is not a suitable
job for anyone over 65.

His dislike of being called
at home during the evenings
is not age-related. In his native
Sweden, phone calls after
10pm are almost always
made only in an emergency,
and it is Johansson’s business
if he wants his friends to con-
tinue that habit. But he, as the
CEO, in effect, of a multi-
national corporation, must be
on call 24 hours a day. Six
months ago he changed his
private number in a bid for
domestic peace and quiet. 

“No one seemed to respect
that I had offices in Sweden
and Switzerland,” he said.
“People were misusing the
facility and my wife got upset.
It’s no fun getting calls in the
middle of the night. People
seemed to think they could
call about anything, any time.
But no, it doesn’t worry me
that being boss of Fifa might
be worse simply because I’m
going to make sure my pri-
vacy is never infringed again.”
19-25 JANUARY
With digital television immi-
nent, football’s global popu-
larity leaves it perfectly placed
to make billions of dollars.
The sport needs a dynamic
workaholic running the show
not an old man reluctant to
chat once he’s left the office.

Perhaps, with the summit
of world football just one step
away, Johansson feels able to
pick and choose his company.
He has certainly been ambi-
tious and dedicated in the
past: he started his own sports
club at the age of 12, and saw
his first marriage fail because
of the travelling his job
entailed.

Despite this life spent in
sport, he claims that he had
to be talked into running for
the Fifa presidency.

“I changed my mind only
because the member associ-
ations said we must have a
European candidate,” he said.
“I realised that after 35 years
in football, it would be a chal-
lenging way to end my
career.”

Football has finally found
the funds and desire to mod-
ernise itself. It is a huge pity
that to lead itself into this
brave new world, the sport
has chosen an old stager
rather than a rising star.

Additional reporting by
Michael Butcher
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Europe’s tradition of
juggling wife and lover is disappearing as
affairs of the heart command less time  

L O V E  L I F E  ■

Last sighs
of the
mistress

T H E  C O N C U B I N E
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Fantasy and reality
of life in the harem

On hearing
that British
foreign
secretary 
Robin Cook
would marry 
his mistress,
titters erupted
all over France
Stephanie Theobald
LONDON

NLY in France could one
of the country’s most
famous wronged wives
lament the dying art of
the mistress. 

Madeleine Chapsal, who spent
much of her life sharing her media
magnate husband, Jean-Jacques
Servan-Schreiber, with the former cul-
ture minister, Françoise Giroud, has
just completed her second love-
triangle novel. The first in the series,
My Husband’s Mistress, was a thinly
veiled autobiography of her life as the
keeper of a famously straying hus-
band. The new one, This Man is Mar-
ried, is a sequel which underlines the
author’s firm belief that the art of phi-
landering has gone to the dogs.

Chapsal considers this trend to be
inevitable but a great shame.Although
Servan-Schreiber and his mistress
flaunted their liaison while they were
setting up France’s first news maga-
zine, L’Express, Chapsal insists that
there was great “complicity” between
her rival and herself: the mistress lent
her clothes, gave her a car and pub-
lished her writing; the ménage à trois
would often turn up together at
soirées – arm in arm. 

Chapsal has never believed in the
myth of all-encompassing love.
France’s best-known romantic novel-
ist describes herself as “a realist”. “My
husband loved me utterly – just not

O
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exclusively.” Her new book reflects the
sociological and cultural changes she
sees around her: women demanding
more from life and no longer being
prepared to put up with what she calls
“l’amour back-street”. 

“Being a mistress was an art,”
Chapsal says. “From the time of the
Marquise de Pompadour through the
19th-century novel – Balzac and
Maupassant – there is a tradition of
the power-wielding mistress. Young
men came to Paris to make their way
in the world and the way they
progressed was through the
hierarchical ladder of the courtesan-
run salon.”

If having an affair used to be like
being in a novel, it is now more like
performing in a tacky soap opera. The
French mistress simply has no status
any more. Gone are the plush, paid-
for boudoirs, the candlelight dinners,
the giddy weekends in Deauville. 

Chapsal blames the scourge of the
mobile phone, which has put paid to
the famous cinq à sept, or the forni-
cation prime time of 5pm to 7pm
between leaving work and returning
en famille. 

She says: “Your lover can call and
cancel at any time, even squeeze you
in between morning meetings. Desire
hasn’t changed but the way of
accommodating it has.”

But if something is rotten in the
state of French infidelity etiquette,
then the British version is digging its
grave deeper every year. Sir James
Y 1998
Goldsmith once famously said that it
was a terrible idea to marry your
mistress because it merely created a
vacancy. 

In Britain men seem intent on mak-
ing honest women of their mistresses.
Foreign secretary Robin Cook’s recent
announcement that he was to marry
his mistress caused an eruption of
titters at “the English disease” all over
France. Why should any woman want
to take on the entire upkeep of one
man? Far easier to share him.

Well, at least, that’s how it used to
be. But even in chauvinist France,
female emancipation is beginning to
creep slowly through society. Mobile
phones may have done their bit to
damage the mistress culture, but
offices full of career women armed
with sexual harassment codes now
threaten to obliterate the school of the
“Other Woman”. 

French men shuddered at the recent
sight of Earl Spencer’s wife and mis-
tress in league together, stomping
towards the Cape Town divorce court.
But what of French women?  

Tired of gaining (limited) power
through affairs and by playing the mis-
tress game, many of them are  taking
matters into their own hands. There
is a growing tide of married women
rouées who are cheating on their men.
Pan-European statistics show that the
biggest increase in the philanderers’
market is coming from women,
usually married, who decide they
want to play the field too. Affairs
initiated by married women have
increased threefold in Britain in the
past 30 years, whereas that figure has
increased only by half for men.

Greece is a glaring exception. Eight
out of 10 married men claim to have
mistresses, according to research at
Athens University, and the figure has
changed little in the last 20 years. But,
interestingly, there is a large rise in the
number of women who have extra-
marital partners: five out of every 10
women, as opposed to two out of 10
in 1970.  

In Italy, women are taking charge.
A survey published last month of Ital-
ian married women who had or were
having extramarital relations showed
that 70 per cent considered their
behaviour to be perfectly acceptable.
Twenty-three per cent said they were
simply dissatisfied with the service
that their husbands were offering.
Wily Pasini, the sexology professor
who carried out the survey at Geneva
University, declared: “The cliché of the
frustrated housewife is destined to
disappear.” 

Laurent Sublet, 33, is a corporate
trainee officer who lives in Lyon and
has the lifestyle of a Don Juan with a
1990s twist. Most of his lovers are
married women because, he says,
married women are more likely to be
attracted to a no-strings-attached fling.
Sublet considers himself a sexual
pioneer rather than a male version of
a mistress. He says that these days
even the word “affair” has been down-
graded to aventure, of which he has
an average of two per month with
women he meets in the course of his
work at the office. In general, his aven-
tures last anything from two weeks to
two months. 

He points to the success of Lyon’s
Newllywood nightclub, a rendezvous
for women of a certain age looking
for someone to spice up their lives.
Paris is filled with a rising number of
boîtes échangistes –  partner-swapping
clubs – such as Chris et Manu on the
rue Saint Bon in the heart of the
urbane shopping district, Les Halles.  

In typical French style, clubs such
as these are the preserve of the adult-
erous elite. Entry is strictly by mem-
bership and the evening’s proceedings
commence with a discreet foie gras-
led dinner upstairs before couples are
escorted to the playroom downstairs
where they are free to indulge in
consensual marital treason to their
heart’s content. “It’s seen as a way of
cheating without really cheating,” says
Sublet,who laughs if you bring up the
word “morality”. 

“You know,” he adds, “the film Fatal
Attraction bombed at the French box
office because we saw it as too
moralistic, too puritanical. We live for
the moment; we are Latins.”

In a controversial new book by a
French philosopher, Jean-Claude
Guillebaud, The Tyranny of Pleasure
(Editions Seuil), he claims that the
French have become victims of their
penchant for decorous infidelity. They
are obsessed with hyping up their
debaucheries while laughing at the
rest of the world for being
“puritanical”. 

The title of his book comes from an
idea of Plato’s. He believed that desire
was an unexploded volcano which
could cause untold harm to the
individual and to society. “This idea
of sexuality as some sort of perfor-
mance has devastated our society and
has become a source of suffering, as
any psychoanalyst will tell you,”
Guillebaud told Le Nouvel Observateur
this month in a feature the magazine
ran on the need to return to a rigid
moral order in France. 

Guillebaud’s book sees a shrinkage
in the mistress market as inevitable in
a society that has tired of the laissez-
faire permissiveness generated by the
naive fervour of May 1968. 

Back in Britain, Zelda West-Meades,
a prominent marriage counsellor,
claims that the mistress market in
Britain has been left to women who
frequent men of a higher socio-
economic group. “If you are a baker,
you can hardly say that you are off on
a conference every weekend,” she
says.

But Madeleine Chapsal, still
remarkably alluring at 72, insists that
old habits die hard in France. “Desire
is not limited to class,” she chuckles
wisely. “I can tell you that half the
shopkeepers down my street lead a
fascinating double life.”
AN American beauty queen
created a worldwide scandal
recently by claiming that the
brother of the Sultan of Brunei
had tempted her to the
southeast Asian sultanate only
to keep her prisoner in his
palace of pleasure. Europe’s
tabloid press responded with
excited headlines. Clearly the
fascination of the harem has as
much hold over today’s man as
it did over his 19th-century
predecessors. 

In her book Secrets of the
Harem, Carla Coco makes a
brave effort to demystify the
allure by claiming that far from
being a centre of exotic
promiscuity, the harem was an
enlightened, unsullied place
where women could create their
own anti-society away from men
and in some cases rise from
obscure backgrounds as
kidnapped slaves to become
behind-the-scenes rulers of a
vast empire. 

The word harem designates
“a closed, reserved place”, the
part of the Ottoman house set
apart for women. For westerners
this meant a mythical place of
pleasure and lust. But in the
real-life Muslim world it was
more an institution with strict
rules and regulations, governing
even the behaviour of the
master of the house. The
subject of this fascinating book
is the most famous harem of
them all, that of the Ottoman
sultans. The Imperial Harem of
the Seraglio in Istanbul was the
ultimate pleasure den on earth. 

Coco documents every detail
of daily life, from the food
prepared to smoking tobacco
and opium, from hours spent
lazing and being massaged, to
the search for magical creams
19-25 JAN
and oils which might help
seduce their master. There are
also the “fat and flabby black
eunuchs” chosen to guard the
ladies after the painfully
described castration operation. 

Coco tries hard to persuade
the reader that for girls taken
hostage from their far-flung
homelands, the harem “must
have seemed a far more
comfortable place than the
villages they came from, where
misery was all-pervading and
where their fate would actually
have been much worse”.
Installed in the harem, they now
had the chance of a “career” to
become First Lady of the
Empire, “where no distinctions
of birth, culture, ethnic origin or
religion were made”. 

It is clear that European
travellers created their own
fantasy world of the harem. But
the author has fallen under her
own seductive spell. Despite
commendable research, her
prose resembles a historical
romance rather than a work of
scholarship. 

The chief strength of this
book is the illustrations, ranging
from wonderful, graphic,
stylised images of harem life
from the 15th and 16th
centuries to voluptuous
paintings by the 19th-century
Romantics. It is these images of
a mysterious, closed-off world
that remain with the reader
rather than the routine of daily
life, perhaps because some
illusions are too deeply
entrenched for demystification.
Secrets of the Harem by 
Carla Coco, published in the UK 
by Philip Wilson. Price: $48. 
Also published in Italy, 
Germany, France and the US
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SPECIAL OFFER

A card holding all
tell doctors which drugs need to

your genetic information will soon 
be prescribed individually for you 

H E A LT H ■

Bespoke medicine

Your own make-up: 
a computer-generated 
model of a DNA molecule
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T’S autumn 2020. You’re feeling ill,
under the weather, washed out. You
go along to the doctor and he or she
diagnoses high blood pressure. But
instead of being prescribed first one

drug, and then another, to find the one that
works best for you, the doctor asks for your
ID card. The card is swiped, the DNA chip
is read and the medicine to suit your
genetic make-up is prescribed. No side-
effects and no further trips to the doctor.  

This is not science fantasy. It will soon
be everyday reality. Most drugs do not work
for everybody. Some work for two-thirds
of the people who take them; the average
is more like 50 per cent; in some cases it’s
fewer than one in three, with some irri-
tating side-effects thrown in. Why some
drugs work in some people
and not in others is about
to be solved. The key to the
mystery is human diversity.

We are all genetically
different – yet despite this,
drugs are designed with a
one-size-fits-all mentality.
We don’t all respond in the
same way to germs, aller-
gens or food, so why should
we to medicine? If we can
identify and understand the
genetic variations that all
humans carry, then we can
begin to develop drugs that
work in all of their target
population. 

This is the aim of
pharmacogenomics – tail-
oring a drug to suit an indi-
vidual’s genetic make-up.
Pharmacogenomics is still
in its infancy – so much so that the word
hasn’t managed to find its way into any
dictionaries yet. Drug companies have until
now left it alone. It has always been eas-
ier and more profitable for them to develop
a drug for everybody and push it to all: the
end market is larger and the genetic infor-
mation and technology necessary to tai-
lor drugs individually have until now been
unavailable.

However, the last couple of years have
seen the emergence of technologies which
are potentially capable of determining
which patients are likely to respond to
which drugs based on genetic data. Phar-
macogenomics will be the buzzword of
1998 as the race to sell bespoke drugs
begins in earnest.

The American pharmacogenomics firm
Variagenics is going after customised drugs
for cancer. The more genetically complex

Cath Blackledge
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(polygenic) a disease is, the less likely it is
that a drug will have its desired effect
across its target population. Such poly-
genic conditions present the greatest
opportunities for pharmacogenomics.
Other potential blockbuster therapeutic
areas are expected to include cardio-
vascular drugs such as treatments for high
blood pressure, or disorders of the central
nervous system, such as schizophrenia.
Variagenics is due to start testing an anti-
cancer treatment this year. But most
experts predict that it will be five years
before a pharmacogenomics product is
commercially available.

Others are more optimistic. One com-
pany, Genset, has already signed a deal in
the field. Paris-based Genset linked up with
US drugs and diagnostics giant Abbott in
July last year in an alliance valued at $40

million and which was seen
as a validation of the
science.

The deal, which involves
tailoring an unspecified
Abbott drug to fit its target
population, is expected to
be completed by the end of
the year. “The first drugs
will be on the market in
2000,” says Pascal Brandys,
head of Genset. At the same
time, Abbott is developing
diagnostic kits, to predict
a patient’s response, which
will be used in tandem with
any drugs produced.

Genset is focusing on
systematically analysing
the association between all
our genes and disease. To
do this, it is constructing
the world’s largest map of

the human genome – our complete genetic
information. When completed, the map
will be able to describe the major genetic
variations in every one of us.

The next step is to find out what these
markers mean in terms of the diseases they
are linked with, and compact that mass of
information on to a DNA gene chip, and
put it on to an ID card. It is a complex task,
with many potential pitfalls. Will the map
contain enough data to give meaningful
answers, and will the bioinformatics tools
necessary to process all this information
be robust enough?

Certainly in the not-so-distant future,
the genetic background of an individual
will be summarised by such markers.
Scientists predict that in five to 10 years’
time, people will carry a credit card with
a chip which holds their genetic back-
ground. It will be nothing less than a social
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revolution. Variagenics’ experts say that
change will be easier. They forecast that
the solution will be far simpler than a
genome on a chip. 

They believe the end product will be a
medicine that is sold together with a test
kit. Buy the kit first, see what type of
responder you are for the particular
therapeutic you require, and then buy the
correct pill. Testing could be done in the
home, in the doctor’s surgery or in the
hospital. Indeed, genetic testing in
hospitals is likely to become as routine as
having an X-ray done and may be only a
couple of years away.

Pricing is one issue that all companies
involved in pharmacogenomics are agreed
on: the price of tailor-made drugs will carry
a premium. Makers of tailor-made drugs
will argue, of course, that the end price
should reflect the technol-
ogy and time invested in
such pills, and the reduced
market bespoke drugs
would target. Typically,
pharmaceutical companies
prefer to go after diseases
which affect a large set of
the population – the pay-
back is a billion-dollar
blockbuster drug. Focusing
on giving medicines only to
those people who will
benefit from them will dras-
tically reduce the market
and their profits, hence the
desire to crank up prices.

So will there be any
losers in this brave new
tailor-made world? The
pharmacogenomics firms
argue that we’re all going
to be winners. The compa-
nies will reap the benefits of higher priced
drugs and reduced costs of drug trials,
while the payers of healthcare –
governments, insurance firms and health
management organisations – won’t lose
out because they will feel the economic
benefit of not prescribing and paying for
drugs that don’t work. The consumer
should also benefit because we will have
medicines that work, and with fewer side-
effects.

But in the tailor-made world of tomor-
row, will all humanity be catered for, or
just those with common genetic signa-
tures? What if you are the genetic mutant
with a particularly quirky make-up: will
large pharmaceutical companies, intent
on pursuing the more lucrative areas of
disease, develop drugs for you? 

Companies such as Roche, the Swiss
giant, Anglo-American SmithKline
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Beecham and the UK’s Glaxo Wellcome are
all positioning themselves to catch the crest
of the personalised medicines wave. Roche,
which is now the world’s largest diagnos-
tics company, following its purchase of
Germany’s Boehringer Mannheim last year,
believes that the downside of a reduced
market will be offset by the greater market
penetration that a truly effective drug will
achieve. 

Who will and who can pay for expensive
designer drugs is also at issue. Healthcare
costs are rising, despite the efforts of
European governments and American
healthcare providers to curb spending.
Already it is acknowledged across Europe
that automatic access for patients to every
new expensive drug on the market may
not be possible. The response from phar-
macogenomics firms is that buyers –

whether they are govern-
ments, insurance compa-
nies or US-style disease
management companies –
will be prepared to pay
more for personalised
medicines, based on their
improved cost-benefit
profile. However, the
emergence of personalised
medicines could push the
balance towards a two-tier
healthcare system, with the
one-size-fits-all prescrip-
tion drugs of today becom-
ing the cheaper generics of
tomorrow. Britain has
already announced plans
to set up a National Insti-
tute for Clinical Excellence
to police the expense of
medicine.

The proposed drugs rev-
olution raises other social and ethical
issues. How well will our already sickly
healthcare systems cope with the extra
complexity that genetically targeted drugs
will bring? These new drugs also raise
ethical problems. Who will own all the
genetic information collected by hospitals
and companies? Who will have access to
the data? Most pharmacogenomics
companies are happy to state that all
genetic information would remain an
individual’s property. But the risks of it
being used inappropriately are real, and
haven’t been planned for from a legal
perspective. 

New knowledge is taking us towards
new boundaries of healthcare, now that
we have begun to understand the full
complexities of DNA. But we have yet to
work out how to apply the knowledge
responsibly to the treatment of patients.

ill
ard

hip
 
etic

It 
l

on
ONLY
£13.95

FREE POSTAGE & PACKING

FOR READERS OF
THE EUROPEAN

Our guides are presented in an attractive magazine format, with full
colour details of each property and includes clear and easy-to-follow

symbols on each page.

ORDER NOW
Quote code 6J5 The European offer:

Freephone UK: 0800 269 397
Freephone US & Canada: 1 800 448 4337

Rest of the world: +44 171 490 3090
Fax number: +44 171 251 6113

For information on our other publications 
and CD-ROM versions, please use the above numbers.

The Annabelle
P.O. BOX 401,

Paphos,
Cyprus

Tel: +357 62 38 333

Fax: +357 62 45 502

is one example of our variety

of recommendations

258 of the finest hotels are featured in this beautifully presented
edition. Johansens guides are renowned for the quality of their

recommendations. Each property is inspected and only the hotels
matching our high-standard criteria are accepted.
19–25 JANUARY 1998 ■ THE EUROPEAN   59



B O O K S
Juliette Binoche is wisely staying put

‘Nothing gra bs me’
MARION STALENS / SYGMA

Salazar of Portugal, 
more a great accountant
than a great dictator  

As the film business booms in Europe, Oscar-winnerI N T E R V I E W ■
HE woman for whom every agent
in Hollywood would willingly
renounce his table at Morton’s is
nibbling on a hunk of baguette in
a dim café in deepest France.

Luckily, all that hype about her luminous glow
is absolutely true. Even without make-up, the
33-year-old actress brings the kind of radiance
to any room that has American movie moguls
straining at the leash. 

André Techiné, whose new film she is
filming just down the road in Cahors, summed
up why Juliette Binoche works so well when
he described her as having “her feet in the
mud and her head in the stars”. 

Now that her US contemporaries such as
Demi Moore are spinning around in some
galaxy beyond the ken of many Americans,
Binoche’s forté in playing enigmatic vulnera-
bility confers saleable potential on her, even
in the Midwest.

But the Americans are slow to catch on. Or
rather, they are slow to be convinced when it
comes to the international box-office poten-
tial of French actresses, whom they tend to
lump together in one scary “femme fatale”
basket. Once they catch on, however, they
won’t let go. 

This level of furore surrounding a French
actress hasn’t happened since Brigitte Bardot
set America alight in the late 1950s with Roger
Vadim’s And God Created Woman. Here was
the perfect package – sex appeal (but safe sex
appeal) multiplied by a pair of fantastically
trembling lips. Hollywood entreated Bardot
to leave Saint Tropez for the United States
until it was red in the face but Bardot made
no secret of the fact that she would rather go
to a nunnery than go to America.

Last year, when Juliette Binoche became
the first French actress to win an Oscar for her
performance as the nurse in Tuscany who cares
for Ralph Fiennes in The English Patient,
America decided it wanted in on her act. But
if Binoche is being a bit more polite than Bardot
in her response, she seems equally unkeen.

“Nothing has really grabbed me so far,” she
smiles, wiping her mouth with the back of her
hand with typical Binoche panache. Only a
few months ago she turned down Paul Auster
when he asked her to play the lead in his
directorial debut Lulu on the Bridge. The film
– a revamping of GW Pabst’s silent movie clas-
sic Pandora’s Box which starred Louise Brooks
–  promises to be a big hit. But Mira Sorvino
is now playing the role of Lulu. “My head told
me to accept it because I admire him,” Binoche
says. After reflection she adds: “I finally listened
to my intuition and decided against it. You
have to recognise your path.”

Though Binoche claims to have little interest
in Hollywood, the actress has indirectly dab-
bled very deep in that market. Her acclaimed
1987 movie The Unbearable Lightness of Being

T
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DORDOGNE
60 THE EUROPEAN ■ 19-25 JANUARY 1998
was funded by American money, as was Oscar-
winner The English Patient. It is difficult to tell
whether her decision to stay physically in
France is disingenuous or not. The fact remains
that her strategy is a shrewd one. According
to Charles Finch, head of movie production
for Europe at US talent-brokers the William
Morris Agency: “Hollywood will soon be
coming to France and not vice versa.”

The best recent case of Hollywood coming
to France was Luc Besson’s mega-budget $70
million Fifth Element, starring Russian actress
Milla Jovovich and Bruce Willis. The movie
was largely funded by French cinema giant
Gaumont, its biggest pledge ever to an English-
language French movie. But Binoche claims
she is not money-minded, although she admits
that her contract to be the face of Lancôme’s
Poême perfume allows her the freedom to
work on the kind of films that please her.

She has been the subject of various requests
by Elia Kazan to go to Hollywood, and she
turned down Steven Spielberg three times for
starring roles in Indiana Jones, Schindler’s List
and Jurassic Park. She says though that her
refusal for the last was only because of her
commitments to Krzysztof Kieslowski’s Blue
and Léos Carax’s epic Les Amants du Pont Neuf.

Her one US movie experience was a bad
one. It came in 1996 when she played a ditsy
psychiatrist in A Couch in New York alongside
William Hurt. Although directed by respected
Belgian film-maker Chantal Ackerman, the
film flopped hugely. In this new one, called
Alice and Martin, she plays a tormented
violinist who falls in love with a troubled
fashion model 11 years her junior.

European creativity excites Binoche, who
was voted best European actress by the
European Film Academy in Berlin last month.
Next month she will star in a production of
Pirandello’s Naked at London’s Almeida
Theatre, after which she will head to Tuscany
once more for another English-speaking role
as an artist’s model in Chinese director Chen
Kaige’s The Assumption of the Virgin.  

Charles Finch, who represents French stars
including Sandrine Bonnaire and Emmanuelle
Béart, understands Binoche’s decision. “There
is a growing infrastructure for the movies now
in Europe,” he says. “It’s a healthy time, like
in the 1950s and 1950s. You are starting to
see up to 60 per cent, sometimes 90 per cent,
of movie funding coming from Europe.”

Back in the café Binoche keeps asking
questions – some about my son. She has a five-
year-old, Raphael, but won’t answer anything
as vulgar as to who his father is. She is
interrupted by the arrival of Alexis Loret, her
co-star in Alice and Martin. She excuses herself,
links her arm in his and then she turns and
says: “My ambition is to have beautiful
encounters, not to make money.”

Binoche on the set of Alice and Martin:
the French actress whose strong-willed
fragility makes her sought-after in Hollywood
ANTÓNIO de Oliveira Salazar,
single-minded and single-
handed ruler of Portugal for
more than 30 years, was the
most fastidious and private of
the great dictators of Europe
this century. He shared none
of the taste for public theatre
and psychopathic
thuggishness shown at
different times by peers such
as Franco, Stalin, Mussolini
and Hitler. He even
disapproved of smoking in his
presence, and he never
revealed whether he had
taken his long-suffering
housekeeper Maria Caetano
to be his mistress or his wife –
or neither.

He died in a high state of
delusion, believing he was still
prime minister of Portugal,
though in fact he had been
replaced by Marcello Caetano
two years before, in 1968.
Confidants reported that he
had lapsed into dementia
after suffering a stroke from
falling out of a British-made
deckchair. After losing power,
his courtiers maintained the
daily routines and ceremonies
to maintain the fiction that he
was still in charge.

Subsequent generations in
Portugal have kept the
fascination with the mystery
of Salazar, though most would
like to forget the grinding
austerity and isolation his
dictatorship brought to their
country. 

These two recent accounts,
by the historian António
Louçã, and Fernando Dacosta,
a veteran reporter who met
the old man on assignment
for his Spanish newspaper in
the 1960s, have both become
bestsellers in Portugal. 

Part of the problem in
cracking the Salazar enigma
has been the sensitivity of
the authorities in Lisbon
about opening the official
archives on the inside story
of the dictator – particularly
on the delicate issue of his
hoarding of sizeable
quantities of Nazi gold. This is
the most fascinating part of
the story revealed in these

Negócios com 
os Nazis 
by António Louçã 
Fim de Século $11

Máscaras 
de Salazar 
by Fernando Dacosta
Noticías Editorial $15
books, particularly by Louçã,
one of the pioneers of
investigations into Nazi gold.

Portugal’s strong gold and
currency reserves in the
immediate aftermath of the
Second World War won
Salazar grudging recognition
for sound financial
management, if not a dash of
wizardry, which is shown here
to be largely bogus. The gold
reserves were built on the
squalid commerce in bullion
looted by Nazi Germany, in
which Portugal was the
world’s biggest trader, next to
Switzerland.

The postwar reparations
commission demanded that
the Bank of Portugal should
surrender some 44.8 tonnes

of gold from its vaults. Most
had been looted from French
and Belgian treasuries, and
many people  have
subsequently speculated that
the real amount stolen was
far higher than that
demanded by the reparations
authorities. It was here that
Salazar’s penchant for fiscal
secrecy served him brilliantly. 

For years he managed to
string the commissioners
along with assurances and
vague promises until 1958,
when negotiations closed. In
fact he authorised the
repayment of just less than
four tonnes of the gold.
Louçã’s persistent tracking of
documentation of the
transfer of Reichsbank gold
through the then neutral
Portugal has revealed some
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startling eyewitness
accounts. One witness in his
book describes seeing gold
bars stamped with
Reichsbank swastikas being
shipped on to communist
China in the 1950s, despite
the US embargo.

By the late 1950s the allied
authorities had begun calling
the dogs off. By this time
Salazar’s Portugal, like Spain
under Franco’s new
technocrats, had become a
most valued ally in the new
crusade, the Cold War.

The death of Salazar in
1970 was hardly marked by
the world beyond – because
by then Portugal was moving
towards a new phase,
dramatic decolonisation, and
a steady climb to democracy
particularly under Mario
Soares, and eventual
membership of the European
Union.

Unspectacular though
much of his rule was – he
appears in these pages as
much the great accountant
as the great dictator – he was
prepared to be ruthless
enough in using his security
forces and licensed thugs
when he had to.

Under his “economy of
terror”, communists and
anarchists were sent to
concentration camps in the
colonies. Fascists didn’t fare
any better, and he drove them
from the streets before they
could mount a serious threat.

He established his
authority by exerting
ruthless fiscal control: from
being a financial journalist he
became finance minister, first
in 1926, and again in 1928,
when he demanded absolute
control over all government
budgets. In 1932 he became
prime minister, a post he
never relinquished and
thought he held to his death.

Outwardly he could appear
austerely plausible,
persuading countries such as
Britain to invest in the 1930s
in the Portuguese electricity
industry – despite the
suspension of the
constitution in 1933.

He was master of political
duplicity and disguise, hence
Dacosta’s title “Masks of
Salazar”. These two books
have done much to lift the
mask and demolish the myth
of Salazar the national
saviour, so long cherished by
the militaristic right of
Portugal. 
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The latest Escort
for the waterways

62

This summer take the Manhattan and join the jetty set B O AT S ■
HE Sunseeker Manhattan 80
battling its way across the North
Sea to the Düsseldorf Boat Show,
which opens this week, will be the
star of the show. For a price tag of

$3 million, ownership brings its reward:
membership of an exclusive club renowned for
its bad taste. Dour, thick-browed Nigel Mansell
has got one. So has Eddie Jordan, head of the
Formula One Jordan-Peugeot racing team. Peter
Stringfellow, owner of the tackiest nightclub in
London, has just ordered one. Michael and Ralf
Schumacher share one. Most of Europe’s lottery
winners want one.

To join them you will have to wait until 1999.
The order book is full of customers desperate
to splash out so much on the world’s least styl-
ish boat. Around one-quarter of the boat’s own-
ers are British, but you will not find them
chugging up the Beaulieu river on they way to
Bucklers Hard in Hampshire for lunch. The sun
in England is not strong enough to turn their
skin tough and leathery as it does in the Mediter-
ranean or Caribbean. The Manhattan 80 is the
yachting equivalent of a Ford Escort XR3i: there
would be no surprise to see a nodding dog at
the stern or tumbling furry dice above the helm.

From the quayside it looks fine. The decks
may be a bit flash, bright and shiny as a bottle
of Coca-Cola, but there’s a flybridge ideal for
spotting game fish and a fine teak
deck. You can imagine
Ernest Hemingway
f i s h i n g

T
Rupert Wright
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with a cigar in his mouth and a bottle of beer
in his hand – until you go on board. There is
shining white leather everywhere: there is one
large round sofa which serves no purpose except
as a vantage point for leggy bimbos to watch
the skipper. There are cold boxes dotted about
the deck for those keen on a drink but unwill-
ing to walk to the fridge. 

This is admirable: most sensible people would
want to avoid walking in the cabin – the shag-
pile carpets are thick and colourful. Spiral stair-
cases lead to bedrooms last seen in porn films
made during the 1970s. There is more white
leather, fluffy beds and lots of mirrors. The Man-
hattan 80 sleeps six in opulent comfort. There
is further room for three crew in two cabins.

There is nothing wrong with the performance
of this boat: owners can choose either a V12
Caterpillar 1,350 brake horsepower or a
MTU/DDC V12 1,350 brake horsepower engine
which can send you skimming through the
water at 36 knots. The boat has a range of up
to 800 kilometres.

But nobody buys a Manhattan 80 to go places.
The television sets will work only when they
are plugged into a socket on shore. There is a
garage at the stern for a “bandit”, the Sun-
seeker’s own inflatable dinghy,
so you can go water-
skiing. Or
you can listen to the hi-fi, phone your friends
or use the washing machine.

It is hard to see how one could improve on
this splendid example of kitsch. But one owner
has come up with a flash of inspiration. He
wants a Jacuzzi on the flybridge. Perhaps he
thinks it would be amusing to watch one of his
guests hook a large marlin, then get soaked
with suds from the hot tub. Or perhaps he has
no further ambition for his boat than to keep it
in the harbour at Saint Tropez. 

Beautiful girls everywhere should launch a
boycott of this terrible vessel and insist that
they will keep their clothes on while on board.
One reason alone should be sufficient: the
dreadful names these boats are given. The first
Manhattan 80 launched was called Distraction.
Worse names will follow. Owners are faced with
the difficult task of deciding whether to name
them after their wives, mistresses, boyfriends
or favourite daughters. Whatever the outcome,
they will be prefixed by the word “Lady”. The
Schumacher brothers alone are reported to have
found a way round the dilemma by naming their
Manhattan 80 after their mother.
Not so plain sailing:
Sunseeker’s
Manhattan 80
R I D I N G  T H E  WAV E

… and for
under $3m

THE most
glamorous yacht
in the world is
the Nautor Swan.
A 60-footer
(18m) can be
picked up for
around $3m.
Hand-built in
Finland, Swans
are sailed in the
most glamorous

places in the world. With a fibre-
glass hull but teak decks and
interiors, they combine
performance with class. These are
not just for poseurs: renowned for
their ocean-going ability, a Swan
65 won the first Whitbread Round
the World Race.  This year up to 80
Swans will gather in Porto Cervo in
Sardinia at the end of August to
contest the Rolex Swan World Cup. 

CAN’T afford the
boat? Sailing
clothing is now
seen in the
coolest
nightclubs in
Europe.
Escapiste makes

one of the best collections of
fleeces, jackets made of sailcloth,
canvas shirts and trousers, twill
cotton shirts, sweatshirts, caps
and woolly hats. A new collection
coming out before Easter will
include a full ladies’ and children’s
range. Prices start at $50 for a
checked shirt, with fleeces from
$80. Contact : tel +44 181 741 1141
or www.escapiste.com

FROM around $7,000, the
Kawasaki leads the fleet in
jetskiing. The 1100ZXI hull design
gives high-speed cornering and a
top speed of 80kmh. This is a craft
with attitude: with its automatic
trim-adjustment system, the nose
can be raised or lowered to give the
optimum position in the water to
give either high-speed stability or
manoeuvrability. It can seat two
people, both of whom are kept
relatively dry by anti-spray strips
on the hull. Comes with a
watertight glove box and storage
compartment to house bottles of
champagne. Just the thing to
impress those left on the beach.
Tel  +44 1 628 851000



L E T T E R S
Toe the party line on drugs – or else

LAST summer we heard that the British Labour
Party had sent a circular to all its MPs telling
them that if they spoke out or voted against the
government they risked deselection.

We now hear that the Labour Party has
instructed all 60 MEPs to vote against the 
report being presented by Hedy D’Ancona, 
the former Dutch welfare, health and culture
minister who chaired the EU parliamentary
commission on drugs. This report calls for EU
harm-reduction policies, room for regional 
solutions and studies of alternatives. It
concludes that the heavy-handed approach to
solving the drugs “problem” has failed.

How many of our elected representatives
think for themselves? Judging by both their
reaction to the changes in welfare benefits and
their recent silence over the cannabis issue, not
many. Why don’t we drop the pretence of
democracy, get rid of all the Labour MPs and
MEPs who so enthusiastically toe the party line
without question, and invest the money saved in
D

CARTOONISTS A
cloning Tony Blair? Whatever happened to
democracy and the voice of the voters?
Alun Buffry 
Norwich, England

ONE of the biggest challenges to overcome in
the fight against drugs is the education of the
general public as to what drugs are. For many
well-intentioned people “drugs” are a small
group of substances – cannabis, cocaine, heroin,
LSD etc – which are sold in dodgy bars and
consumed by criminals. Valium, morphine and
antidepressants are, on the other hand, useful
“medicines”, whereas alcohol and tobacco are
acceptable social pleasures.

This leads to a situation where valium-
addicted patients, alcoholism, alcohol-induced
violence and the millions of smokers who die
prematurely each year are considered to be a
normal part of society, whereas millions of
responsible, recreational cannabis users are
categorised as criminals. The vast majority of
R AW N  F R O M  E U R O P E
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people who are against the legalisation of
cannabis probably have no idea what it is or
what it does. Its effects are generally no more
dangerous than those of alcohol and, in some
cases, are probably socially more acceptable. I
cannot imagine brawling in the streets being a
problem at closing time were people in bars to
smoke a few joints instead of drinking five or
more litres of beer.

Some drugs are too potent to be legalised
since their effects leave the majority of users
incapable of controlling their habit, but if we 
can live with alcohol being legal, then we can
live with cannabis as well (and I speak as an
impartial non-user). 

All drugs, including tobacco, alcohol and
prescription drugs, can be dangerous. What is
important is the education of drug users and
critics to try and set a common goal – namely
fighting drug abuse instead of fighting drugs.
Mark Hannah
Bad Fischau-Brunn, Austria
E NETHERLANDS
WHAT is going on in Ireland? The
economy is booming but its currency
is plunging. While ordinary investors
continue to have faith in the bullish
Irish stock market, speculators have
been unloading Irish pounds. This
fiasco can be blamed on economic
and monetary union (EMU). Ireland
is already locked in, or so foreign
exchange dealers seem to believe. 
We Irish are the first prisoners of the
single currency life sentence.

The Irish pound has tumbled
because the market has decided that
we will lock into the euro at 2.41
deutschmarks. With a higher rate,
who in their right minds would have
held on to punts when they could still
get more marks and pfennigs for
them? Dealers just kept on selling in
the sure and certain knowledge that
DM2.41 is on the horizon. 

The Irish government and the
central bank are giving the go-ahead
to the same slogan: EMU rules OK.
Their impotence is a taste of the
emasculation to come. Who will care
for our exporters – or inflation? 

The consequences of our fall
against other currencies will be more
expensive imports. In three weeks the
Irish pound has dived from 89 pence
sterling to 84 pence. Inflation will rise
in the months ahead, just in time to
herald our entry into the European
prison. There is a floor for the punt. 
Is there one for the euro?
Clement Mackay
Limerick, Ireland

Guidelines on beef
WE know very little about the new
variant of CJD, the human form of
BSE “which has killed 23 Britons
since 1996” (issue 397). There is no
simple test for the infectious protein
particles (prions) which lead to this
killer disease or even agreement
among scientists about modes of
transmission. Given the slow progress
of this nvCJD, we have no idea how
many people are infected or what
future mortality rates will be. We
know only that it is new and that it 
is becoming more common.

To state that potentially infected
beef is known to be safe or to be fairly

Sentenced to the euro
safe is guesswork. We do not know
the true risks. If you must eat beef,
make certain that it has been expertly
deboned, and eat only prime cuts.
“Economy sausages”, “steak” pies and
cheap minced beef are best avoided.
Professor John Birkett
Geneva, Switzerland

Baltic security
FURTHER to “Russian coercion”
(Letters, issue 397), it is easy for Mr
AV Ozolins, chairman of the Latvian
National Council in Great Britain, to
use for propaganda purposes a phrase
taken out of context and to apply
labels to each and everyone. It is
more difficult to search jointly for
solutions to a problem.

I wonder whether Mr Ozolins is
aware of the Russian proposals
concerning security arrangements 
for the Baltic region made at the 
level of President Boris Yeltsin and
aimed at facilitating the process of
reconciliation between the Baltic
States and the Russian Federation,
where there should be an equal
interest on all sides.
Boris N Malakhov
Press-Counsellor, Embassy 
of the Russian Federation
London, England
Charismatic spokesman
IN AN otherwise excellent Dispatches
article on London, reprinted from
Süddeutsche Zeitung (issue 399), I
was appalled that Gerd Kröncke refers
to me as a “sect leader”. In fact, I am
probably regarded as one of the
leading spokesmen for charismatic
Pentecostal evangelism in Britain and
speak on a wide range of platforms
from Roman Catholic to Anglican,
Baptists to Salvation Army. 

Along with Sir Cliff Richard and
Archbishop George Carey, I am a
founder and patron of the largest Aids
initiative in Britain. The Pioneer Trust
charitable foundation, of which I am
director, has just completed a major
event at Wembley Stadium involving
45,000 people. We have been
privileged to hand out £87,000
($141,725) to children in need. 
Gerald E Coates
Director, Pioneer
Walton on Thames, England

Proud tribal queens
PETER MILLAR (“London”, issue
396) refers to Boudicca, the Roman or
Latin version of whose name was
“Boadicea”, as “proud queen of the
Brigantes rebelling against Rome”
who razed London to the ground.
“Proud queen” Boudicca may have
been, but of the Iceni, who lived in
what is now East Anglia, not the
Brigantes, whose territory extended
across south and west Yorkshire and
included Lancashire, Cumberland,
Westmorland and Country Durham.
Millar is confusing her with
Cartimandua, tribal queen of the
Brigantes, who is known for rather
friendlier relations with the Romans.

Boudicca was the widow of King
Prasutagus of the Iceni. She led the
rebellion against Roman rule after she
was flogged and her daughters raped
by Roman officials after the death of
her husband, despite the fact that
Prasutagus had left half his wealth to
the Roman emperor.

Cartimandua, by contrast, betrayed
the British rebel Caratacus to the
Romans, and sought and obtained
military help of Rome when, having
divorced her husband Venutius and
married his armour-bearer, Venutius
led a rebellion against her. Although
Roman help assisted her in defeating
this, it was able only to rescue her
when a later invasion by Venutius
resulted in his seizing power. 
Heather Field
Griffith University
Queensland, Australia

Chinese puzzle
IT IS reported that the 13 vials of
human growth hormone (HGH)
found in the luggage of the swimmer
Yuan Yuan were enough to treat all 
23 swimmers in the Chinese team 
for the duration of the Perth World
Championships. Injectable HGH costs
$1,200 to $3,500 a month, well out of
reach of most athletes. Who has been
funding this drugs programme?
Robert Goldman
San Francisco, California, USA

Kinnock appeal
I AM writing an authorised biography
of Neil Kinnock and would be grateful
if readers with anecdotes, eyewitness
accounts, letters or other material of
interest could write to me.
Dr Martin Westlake
81 rue Artan, B-1030 
Brussels, Belgium
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THE petty and vindictive
comments that C Dicken
directs towards the Scots
(Letters, issue 398) reek of
sour grapes and bear all the
hallmarks of an embittered
person. What Dicken termed
“Scottish aggression” is far
more likely to be the
surprising discovery that
Scots aren’t subservient,
pliant vassals eternally
grateful for distant and direct
Westminster rule. 

The Scots are beginning to
assert themselves, and
rightfully so, with regard to
decisions which affect them,
and will soon be taking a
measure of responsibility for
these through a devolved
parliament, like many others
throughout Europe.

Dicken’s petulant tirade
ended somewhat bleakly:
“Nationalism, it would appear,
does beget nationalism.”
However, judging by his
puerile and pointless
boycotting of Scottish goods,
I can only surmise that in this
particular case it has gone
one step beyond and begotten
a banal and spiteful bigotry.
David Wilson
Ellon, Scotland

IT WAS rather sad to read 
the comments made by an
English reader in relation to
the Scottish (Letters, issue
398). The manner in which
his letter was written
suggests he is ignorant of
Scottish nationalism and the
mature way it has manifested
itself in Scotland.

Nationalism need not be
racism. From a Scottish
perspective, it does not stem
from anti-English sentiment.
The polity in Scotland reflects
more than the frustrations of
being a minority region of
various integrated ethnic
groups within the UK. It
encompasses not only the
much mooted historical
considerations, but likewise
economic and social factors,
and contemporary ideals.

Scottish politics is
forward-thinking, if at times
slow, and racism is deplored
by the majority. Indeed, our
journalism reflects this,
unlike its English counterpart
which is often found stirring
racial hatred and tensions, be
it through reports about the
Germans at the poolside or
the whingeing, scrounging
Scots who are supposed to be
of the same nation-state.

Your letter-writer kindles
the worst sort of nationalism,
that of hatred. We in Scotland
should at least be glad he will
never holiday up north.
Wayne A Mathieson
Stenton, Scotland

The Scots
find a voice
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